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Want a faster-mo ving line? 





—<— welty WEBSTER'S 


For 60 years Webster's fast-moving line has been attracting 
new customers and keeping old ones, too. Webster's makes 
a complete line of finest duplicating supplies of all kinds... 
supported by national advertising which means fast turnover 
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1TOFFICE APPLIANCES is 
a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office 
machinery, office devices, of- 
fice furniture, office supplies 
and the complete range of 
commercial stationery. Its 
comprehensive news reports 
of the industry and its valu- 
able special articles upon 
subjects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial furniture, 
commercial stationery deal- 
ers and many of the largest 
corporations in the United 
States. It also reaches some 
dealers in forty-eight other 
countries who deal in Amer- 
ican office equipment. 

{No person, firm or corpo- 
ration either directly or in- 
directly connected with the 
industry the journal repre- 
sents has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best in- 
terests of the field it serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 
fice appliance industry. It 
will answer any questions 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions to 
which it will give prompt 
and earnest consideration. 
FCOPYRIGHT. Contents 
covered by copyright, 1949, 
by the Office Appliance 
Company 
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THE SERVICE BUREAU 


of Office Appliances is maintained for the 
exclusive use of subscribers and adver- 
It answers by personal letters all 
upon matters germane to the 
field, supplies names of manufacturers of 
any office article wanted, puts man and job 
together, furnishes lists of desirable agents 
and dealers in nearly every country, aids 
foreign dealers in securing U.S.A. lines, 
and in many other ways performs useful 
services, all without charge. Subscribers 
in every land have made, and are mak- 
ing, good use of this bureau. Manufactur- 
in every field have evidence of its 

















They do, however, offer their services in resolving any disagreements which result from relations established 
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Caleulating Devices 


Lightning Adding Machine Co 


Loy’s Chinese Calculator 
Meilicke Systems, Inc. 
Shipman-Ward Mfg. Co 
Victor Safe & Equipment (« 
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alculating Machines 

Addo Machine Co., Inc 
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Smith, L. C 
v or Adding Machine Co 


Caleulating Machines, Used 
Checkwriter, Ine 





Shipman-Ward Mfg. Compa 


Carbon Papers 
See Ribbons & Carbons) 
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‘ 


juide System & Supply Co 
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Chairs, Posture 
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Bright Chair Co. 
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Harter Corp. 
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Riteform Chair Co 
Royal Metal Mfg. Co. 
Sikes Co., Inc., The 
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Taylor Chair Co. 
Wells Office Furniture Co. 


Chairs, Tablet Arm 
Jasper Chair Co. 
Wells Office Furniture Co. 
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liall-Welter Company 
Safeguard Corp 


Cheekwriters, Used 
Checkwriter, Inc. 


Clipboards 
See Arch & Clipboard Files) 


Coat & Hat Racks 
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Coin Bags, Trays, Wreppers 
Downey, ¢ L., & Co 
Exiine, William, Inc 


Continuous Forms 
Hano, Philip, Company 


Copyholders 
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Hall-Welter Co, 
international Office Appliances 
Wells Office Furniture Co 


Correspondenve Trays 
Art Metal Construction Co 
Corry-Jamestown Mfg. Corp 
Doro Mfg. Co, 
General Fireproofing Co. 
Globe-Wernicke Co,, The 
Imperial Methods Co. 
Maso Steel Products 
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Peerless Steel Equipment Co. 
Sengbusch Self-Cl. Inkstand Co 
Service Prod. Div. Woodall 
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Dating Stamps 
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Desk Lamps 
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Midwest Naturlite Co 
Wells Office Furniture Co 


Desk Pads and Tops 


Aigner, G. J., Co. 


Desk Pen & Ink Sets 
Sengbusch Self-Cl. Inkstand Co 


Desk Side Files 
Amberg File & Index Co 
tusiness Efficiency Aids 
Cole Steel Equipment Co 
Farber, Louis H 
Yawman and Erbe Mfg. Co 
Desk Trays 
(See Correspondence Trays) 
Desk Work Distributors 
Advanco Prod. Div. Ad. 8. B 
Globe-Wernicke Co., The 
Lyon Metal Products, Ine 
Victor Safe & Equipment Co 


benefit of the subscribers the lines advertised are here classified. Many of the requirements of the modern business office 
wre represented. Should subscribers be interested in any article of office equipment not listed here, they are cordially invited to 
communicate with the service bureau, through which the information will be promptly and cheerfully furnished by letter, without 
obligation. 
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Alma Desk Co. 
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Bentson Manufacturing Co., The 
Krowne- Morse Co. 

Cardinal Sales, Inc 
Corry-Jamestown Mfg. Corp. 
Dixie Chrome Products 
Farber, Louis H. 

General Fireproofing Co. 
Globe-Wernicke Co., The 
Hammond Desk Co. 
Hoosier Desk Co 

Imperial Desk Co. 
Invincible Metal Furn. Co 
Jasper Desk Co. 

Jasper Office Furniture Co. 
Leopold Company 

McLeod & Company 

Metal Office Furniture Co. 
Myrtle Desk Co. 

National Desk Co., Ine. 
Peerless Steel Equipment Co. 
Royal Metal Mfg. Co. 
Seerbo, Frank, & Sons, Inc 
Shaw- Walker Co. 
Shelbyville Desk Co. 
Standard Furniture Co 
Victor Safe & Equip Co. 
Wells Office Furniture Co 
Yawman and Erbe Mfg. Co. 


Diaries 
(See Memo Books) 


Diectating Machines, Used 
International Office Appliances 
Shipman-Ward Mfg. Company 

Orafting Instruments & Equipment 
C-Thru Ruler Co 
Cardinell Corp. 

Duplicating Machine Parts 
Rapid Roller Co, 


Duplicating Machines & Supplies 
American Stencil Mfg. Co. 
Ames Supply Co 
Anchor Ruling Div 
Autocopy, Ine 
Bainbridge, Kimpton & Haupt, Inc 
Codo Mfg. Corp. 

Colonial Carbon Co 

Columbia Ribbon & Carb. Mfg. Co 
Harding, Milo, Co 

Hart Mfg. Co 

Hectographia Corp 

Heyer Corp., The 

Ink Specialties Co., Inc 
Manifold Supplies Co 

Mittag & Volger, Inc 

Old Town Ribbon & Carb. Co 
queen Ribbon & Carbon (Co 
Smith, L. C., & Corona Twps 
Speed-O-Print Corp 
Technygraph Co., The 

Victor Safe & Equipment Co 
Wolber Dupl. & Supply Co. 

Envelopes 
Ames Safety Envelope Co 
Globe-Wernicke Co., The 
Northern States Envelope Co 
Quality Park Envelope Co. 
Wlison Jones Co, 

Envelopes, Plastic 
Aigner, G. J., Co 
Amberg File & Index Co 
Ames Supply Co. 

Cel-U-Dex Corp. 
Markilo Company 

Erasers, Blackbeard 
Rowles, E. W. A., Company 

Erasers, Rubber 
Ames Supply Ca. 

Roberts, Weldon, Rubber Co 

Eyelets & Eyelet Fasteners 
Rivet-O Mfg. Co. 

Fanfold Continuous Forms 
Hano, Philip, Company, In 

File Boxes, Fibre 
Bankers Box Co. 

Barkley, C. L., & Co. 
Globe-Wernicke Co., The 
Guide System & Supply Co 
Oxford Filing Supply Co 

File Drawer Dividers 
Cel-U-Dex Corp. 

Filing Cabinets, Insulated 
Herring -Hall-Marvin Safe Co 
Meilink Steel Safe Co. 
Shaw-Walker Co 
Victor Safe & Equipment Co 


Filing Cabinets, Metal 
Advanco Prod. Div. Adv. 8. B 
All-Steel Equipments, Inc 
Art Metal Construction Co. 
Bentson Manufacturing Co., The 
Browne - Morse Co, 
Business Efficiency Aids 
Cardinal Sales, Ine 
Cole Steel Equipment Co. 
Columbia Steel Equipment Co. 
Corry Jamestown Mfg. Corp. 
Ehrman, M. E., & Co 


(Continued on page 6) 








(Continued from page 5) 


General Fireproofing Co 
Giobe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment ¢ 
Metal Office Furniture Co 
Peerless Steel Equipment ¢ 
Remington Rand, Ine 
Pockwell- Barnes Co 
Shaw-Walker Co 
Victor Safe & Equipment ¢ 
Watson Manufecturing Cor 
Yawman and Erbe Mfg. ¢ 
Filing Cab'nets, Wood 
Bainbridge, Kimpton & Haut 
Globe-Wernicke Co,, The 


Filing Supplies 
Acco Products, Inc 
Advaneo Prod. Div. Ad 
Aigner, G. J., & Co 
Amberg File & Index 
Art Metal Construction ('o 
Art Steel Sales Corp 
arkley, C. L., & Co 
Browne-Morse Co 
Corry-Jamestown Mfg. Cort 
Daco Card & Index Co 
Farber, Louis H 
Globe-Wernicke Co., The 
Guide System & Supply ¢ 
Imperial Methods (« 
Index Sales Corp 
Metal Office Furniture Co 
Northern States Envelope ¢ 
Oxford Filing Supply Co 
Quality Park Envelope Co 
Rockwell-Barnes (« 
Shaw-Walker Co 
Vietor Safe & Equipment ¢ 
Yawman and Erbe Mfg. ¢ 
Finger Pads 
Speed Products Co 
Gummed Cloth Rings 
Reyburn Mfg. Co., Inc 
Gummed Tape & Sealing Machin« 
Metal Specialties Mfg. «« 
Reyburn Mfg. Co., In 
index Card Signals 
(See Signals, Index Card) 
index Tabs 
Aigner, G. J., Ce 
Amberg File & Index Co 
Barkley, C. L., & Co 
Cel-U-Dex Corp 
Elbe File & Binder Co, Ir 
Globe-Wernicke Co., The 
Ciraff, George B., Co 
Guide System & Supply ¢ 
Index Sales Corp 
Markilo Company 
Reyburn Mfg. Co., Ine 
Shaw-Walker Co 
Sheppard, C. E., 
Speed Products Co... Inc 
Victor Safe & Equipment ¢ 
inks, Adhesives, ete 
Colonial Carbon Co 
Rivet-O Mfg. Co 
inkstands 
Cushman & Denison Mfg. ¢ 
Sengbusch Self-Cl. Inkstand ¢ 


Labo! Holders* | 


Masterco Sales Co 


Labels 
Imperial Methods (« 
Oxford Filing Supply 
Reyburn Mfg. Company, Inc 
Ladders, Library, Store & Vawit 
Cotterman, I. D 
Leather Goods 
Canvas Products Corp 
Doppelt, Charles, & 
Letter Trays 
(See Correspondence Trays 
Lithographed Continuous Forms 
Hano, Philip, Company, In 
Lockers & Storage Cabinets 
All-Steel Equipment, In 
Anderson- Hickey Co., Ine 
Art Metal Construction Co 
Browne- Morse Co 
Cardinal Sales, Inc 
Giobe-Wernicke Co., The 
Invincible Metal Furn. Co 
Keystone Steel Equipment ¢ 
Lyon Metal Prod, In 
Shaw-Walker Co 
Yawman and Erbe Mfg. ( 


Loose Leaf Books & Systems 
Amberg File & Index Co 
Boorum & Pease Co 
Elbe File & Binder ¢ 
National Blank Book (Co 
Sheppard, C. E., Co 
Stationers Loose Leaf Co 
Wilson Jones Co 


z 





Loose Leaf Metals 
Elbe File & Binder Co., Ir 
National Blank Book Co 
Sheppard, CC. E.. Co 
Wilson Jones Co, 


Loose Leaf Sheet Covers, Plastic 
Aigner, G. J., Co 
Cel-U-Dex Corp 
Markilo Co 
Meler, Joshua, Co. 
Mail Distributors 
Advance Prod. Div. Adv. 8S. B 
Globe-Wernicke Co., The 
Victor Safe & Equipment ¢ 
Mailing Tubes 
Ames Safety Envelope Co, 


6 


Manifold Books & Business Forms 
Hano, Pt Compat Ir 


Map Tacks 
‘ af? ‘ 
Manos, Globes, ete 


Marking Devices 


vif ‘ 
Matched Office Suites 
& 8 
~ ' ‘ 
Memorandum Books 
| ( 
Book ¢ 


Memorandum Devices 


x r I 
Mending Tape 

Metal Badge Checks, Tokens 
Moisteners 


0 


Office Partitions & Railings 
\\ { rhe 


( i 
Pads, Figuring 
' 
Paper 
\ j 
\ { 
Paper Clamps 
i | ( 
Paper Clips 
| 
M { 
i I ( 
\ ) M ( 
( 
M 


Paper Fastening Machines 
I i 


\ 


Pencil Pointers for Draftsmen 
N ‘ A ‘ 


Pencil Sharpeners 
( I I’e ( 


R ‘ 


Pencils, Wood Cased Lead 


Pens, Steel 


i | | ‘ 
Pins and Pin Containers 
7] 


Plaques 


Piatens, Typewriter, Et 


~ ( 


Presentation Covers 


I \ ( 


Price & Sign Markers 


Punches 


Ribbons and Carbons 


«x ' 
{ Ml ‘ 
M i 
| & « “Ml ‘ 
3 I 
f ~ i 
\ & \ ! 
i I K & « nf 
I ( ! 
| ( I 
R & { ‘ 
1 ‘ 
t KR I 
R & M ‘ 
ul T ( 
4 \\ Cor 
Rubber Stamps 
' \ ‘ 


Rubber Type 


Consolidated Stamp Mig. ¢% 
Fulton Special ‘ 

Stewal dine ae % 
Superior Mark } 


Rulers, Transparent 


(-Thru Ruler ¢ 


Rulers, Yardsticks 


Westeott Rule ¢ : 
Safes, Office 

Art Metal ¢ ( 
Kru Punne ‘ 
( eral Fir ‘ 
( e- We ke ¢ I 
I H M Safe ( 
I ble Metal F ‘ 
i k Steel & ‘ 
I Mi ‘ 
K m Ra 

Safe ¢ 

W r ( 

s «x } ‘ 


Sand Urns 
(ila Ma I’ 
La oT I I i ‘ 


Serapbooks 


\ I *« I ‘ 

h I & ‘ I 
{ W h ‘ 

\ j ‘ 


Metal IP 


Shows & Exhibitions 


i & Ia ( ls Mfr 


Bustir _ Con 

Signals, index Card 
( 1’. De ‘ 
‘ ' r Hi. ¢ 


Signs, Changeable Letter 


Row I W \ ( 
Signs & Name Pilates, Metal 
. ‘ hr he I 
Slide Rules 
C-Thru Ruler ¢ 
Smoking Stands, Office 
( Mach. Pro 
La Salle P ( 
\ ort } ‘ 
Serting Devices 
\ t «x | { 
t M ‘ 
Stamp Pads 
Prowse i 
t o Mf ( 
Stewa KR. A., & ¢ 
Sus w Marl I 


Stamps. Rubber 


See Rubhe | 


Stands for Office Machines 
4 


Supt ‘ 
‘ il Ss I 
Mi ‘ 
Lau i 
( | , ‘ 
i Cor 
8 ! 
Mi M ( 
s an-Wa \ ( 
+ Stand ¢ 
\ Office } ( 


Staple Extractors 
Ace f ere ( 
Markwe Mfg. ¢ 
M al Spe " Ml ‘ 


Staples and Stapling Machines 


\ Fastener ¢ 
\ Staple ¢ 
‘ é W ‘ 
\ Mi ‘ 
i he 
P ( 
Stenographers’ Notebooks 
. ul Bb k I kK ¢ 
Stools 
‘ 
W ort I 


Sterage & Transfer Cases 


\ eel Equipr I 

‘ rg | & I ( 

‘ Metal Cons ‘ 

! kers Hox { : 

| kle ‘ L x « 

I Manufa ‘ 

t e-Morse ¢ 

| Sal I 

‘ Ste Equity ( 
( bia St Eq ‘ 
‘ James M ‘ 

I an, M. FE & 

( ral Fire “ ‘ 

( WW nicke ( T 

( le System & 8 ( 

Ha M s ‘ 
Me ( 

I le M I ‘ 
Ml Office I ( 

0 t g 8 ( 

| st Eq ‘ 
Rox Barnes 4 

s Walk ( 

\ . I Mf ( 


Store Fixtures & Equipment 


OF 


Strong Boxes, Fire Protected 





Herring-H Marvin Safe (% 
Meilink Steel Safe (« 
I’ Mfg. ¢ 
‘ \ ~ & Eq ‘ 
Tables 
\ M ‘ ‘ 
B M ‘ 
‘ = lr 
‘ wn Mf ‘ 
D Mi ( 
t ‘+ | ‘ I 
l Meta Ir 
M s I ! 
P Ste Equi ( 
s \\ b to 
I Sf aft Mfg. ¢ 
\ s & Equi ‘ 
W orn Furniture ¢ 
aw rt M ‘ 


Tables, Folding 
M I 
Tabulating & Statistic Machines 

in Rand, | 
Tags 
K M I 


t \i ‘ I 


Telephone Accessories 
Safe & hq ' ‘ 


Thumb Tacks 


B., 4 


Ticket Holders 
4 ( ( 


Trimming Boards 


\ Lal 
- Type. Typewriter 
‘ ( " 
~ \ 1 Mf ‘ 
Typewriter Cleaning Material 
\ Sul Co 
K Kimp & Hi I 
Ca Corp 
( ( Ir I 
M iz and Volge I 
N iD buting ¢ 
Regal T writer ¢ 
Rive a Mig ‘ 
Ss Ward Mf ‘ 
W ‘ I Ss Co 
Typewriter Covers 
I 4 if ‘ 
st \V Mfg. ¢ 
Typewriter Cushion Bases & Knobs 
4 TT & | ‘ 
I’ Sie hay ‘ 
s ‘A Mfe. « 
Typewr.ter Cushion Keys 
4 s (io 
I s ha ‘ 
, s Ward Mfg. ¢ 
Spee ‘ I 
Typewriter Parts & Tool 
\ s Compar 
Ss! WW Mr ‘ 
Typewriter Tables 
~ ~ f Office M 
Typewriters, Mfrs. of 
K Ka l 
Royal 1 r ¢ 
L. « & ¢ 
I wd Cory 
W k T ewri ( 
Typewriters, Rebuilt & Used 
' Office A 
RK te a 
Shit “ Mfg. ¢ 
Upholstered Furniture 
B \ t j ‘ 
hi ( ( 
(ira R Leathe ‘ 
‘ \\ H ‘ ( 
l Lea I 
RK M Mig. ¢ 
s ! k, & 8S 
~ Mir Co 
I I e 
U.S. ¢ Miu. ¢ 
Upholistery Materials 
Ka 
Ma 1) eather ¢ 
Visible Systems Equipment 
\ G J ‘ 
\ M ‘ stru ‘ 
Boor & rl ‘ 
G \ ke ¢ I 
Na Blank Book ¢ 
Phe Ret Rar I 
Shaw-Walker ¢ 
s) ( E ‘ 
Ste or Leaf « 
\ Safe & Equi ent ¢ 
W ‘ 
Ya Erbe Mfg. ¢ 


Wardrobe Racks 
‘ 


awford M Craf 


Waste Baskets 





Ba K n& i 

‘ s t ipme ( 

‘ wn Mfg. ¢ 

(} I wing « 

Glot WW ke ¢ I 

la I Fr. H., Cas 

Shaw-W ‘ ‘ 

We Ort Fur ‘ 
Wholesale Stationery 

Baint Kimpton & H I 


FICE APPLIANCES, July, 1949 


WANTS AND TOR SALE 


lhe rate for classified advertisements is twelve cents a word, minimum charge $2.40 


SITUATIONS WANTED MANUFACTURER OF LETTER FILES wants salesman calling on commercial 
stationers for several territories. Address V-51, care Office Appliances, 100 
E. 42nd St., New York 17, N. ¥ 
ED TYPEWRITER MECHANIC, long experience on all 
< tomatic typewriters, offset duplicators, mimeographs om 
levices Sobe and elisz « "refers sat, North of 
oS... Ine eee ; LEADING MANUFACTURER IN THE VISIBLE EQUIPMENT INDUSTRY 
has two openings. Salary, bonus and traveling expenses. 
1 Dealer Contact Man to travel territory close to Chicago. 
OMP! EXPERIENCED typewriter adder and cash register me 2 Man with retail stationery store merchandising experience. This 
extensive sales experience Best of references Address man to develop dealer activity in special items to be sold in the 
‘ ‘ neces, Chicago ¢ store 


Two excellent opportunities for the right men 
Address V-47, care Office Appliances, Chicago 6. 
YPEWI CHANK AND SALESMAN now operating own business 


we p or serve is combination mechanic and sales - - 
lealer. Located near center of United States. Will com EXCELLENT OPPORTUNITY FOR OUTSIDE SALESMAN experienced in the 
my ome offers reasons y tee _ eee general line of office supplies and equipment. Established territory in Ne- 
erf eferences Address G ‘ care Office Appliances, Chi- braska and South Dakota. State age, experience and references. Address 


Standard Office Equipment Co., 410 6th St., Sioux City, lowa. 
EXECUTIVES AVAILABLE SALESMAN, traveling middlewest with one or two kindred lines, to repre- 


sent established manufacturer leather desk pads and desk sets, catering to 
stationers, office equipment dealers, department stores Commission. Write 


EXEC FICE EQUIPMENT FIELD with many years of experience V-55, care Office Appliances, 100 E. 42nd St., New York 17. 
t n, and training of sales organizations, both domes 
é engagement with dealer or manufacturer Excellent 
5, eare Office Appliances, Chicago 6 OUTSIDE SALESMAN FOR COMPLETE line office supplies, furniture in South 
on liberal commission; also envelopes in large quantities, attractive com- 
ission Address V-56, care Office Appliances, Chicago 6 
RI . ECTION MANAGER with fourteen years’ experience avail 
ble erie r so includes practical knowledge of office procedure 
ve ‘ t manufacturer or wholesaler in middle west or west WANT. AGGRESSIVE SALESMEN and distributors to sell most beautifully 
Addre Office Appliances, Chicago ¢ packaged line of carbons and ribbons in U.S.A Direct to user. Address 
V-57, care Office Appliances, Chicago 6 
\ ) erienced manager and «buyer seeks connection n New atl 
‘ D. ¢ or Californ Write fully Address G-2 WOOD OFFICE TABLES. Excellent value prompt shipments. Fast moving 
e O ‘ 100 Ff {2nd Street. New York .17. N. ¥ line all states open. Reply V-58, care Office Appliances, Chicago 6. 


MECHANICS AND REPAIRMEN WANTED 
EXECUTIVES WANTED 


W ANTED—Experienced Typewriter and Adding Machine Mechanic Permanent 








FICHE ND PRINTING MANAGER WANTED—Thoroughly experi Job. Good Salary Leon W. White, 607 Abdou Bidg., El Paso, Texans. 

ed O nd Printing Manage t direct the operation of plant 
with newspaper Permanent situation Salary open 

, ‘ good. Contact John Gibson, Democrat-Times, Green PERMANENT JOB AVAILABLE—for experienced typewriter mechanic in live, 

y growing Western city Man must have clean record, good character and 

habits—steady worker Modern shop, new building Salary or salary and 

commission Will assist in finding apartment or home Write V-59, care 

SALESMEN WANTED Office Appliances, Chicago 6 
pet ae yey eo Hy - on ADDING MACHINE REPAIR SHOP wanted to handle local service contracts 
equipment and ippiies Excellent opportunity ust of well known electric adding machines Opportunity to also act as sales 
« dealers; be able to conduct sales meetings; evalu agent Write Room 802-B, 210 Fifth Avenue, New York 10, N. ¥ 

new dealerships The position is full time and per 
ete background and tails of experience ew ork 
Pe t territory »pen Address V-48, care Office Appli 


EXPERIENCED TYPEWRITER MECHANIC WANTED—All makes Steady po- 
sition for steady man. Will assist in obtaining living quarters. Address V-60, 
care Office Appliances, Chicago 6 

» MNSTRIBUTORS AND SUB-DISTRIBUTORS 





y ng in heart, who: want to please get a zing . . . = an . . 
g f the ordinary can enjoy the benefits of de- TWO EXPERIENCED TYPEWRITER MECHANICS Bench work only Apply 
Independent Distributorship who will let us by letter giving names of last two employers and rate of pay.—Hermann 
‘ esmen of the leading product in the visible vertical rypewriter Service, 119 W. Michigan, Battle Creek, Mich 
ViStirecord and associated products Exclusive terri 
! ViStrecord, In« 2-36 47th Ave Long Island 
REPRESENTATIVES AVAILABLE 
) \ . < CITY SALESMEN urgently needed If you are WEST COAST SPECIALTY SALESMAN who has served also as sales agent 
‘ f office supplies and furniture, we have exactly is prepared to act as distributer of office machine or systems line will 
x for Here's yur chance for a brilliant selling cover ntire western area or concentrate on Southern California. Success 
apital Capitol Office Supply Co., 1129 Vermont has been well above average in typewriters, calculators and other me- 
D. ¢ chanical equipment, and modern billing and accounting systems. Has sales 
ganization which can be expanded quickly Ample references on ability, 
finance and credit Address G-29, care Office Appliances, Chicago 6 
) EST-COAST OFFICE EQUIPMENT dealer has excellent 
t erie ed office machine furniture, or cash register sales- 
. ncome, mild climate _fast Growing ONY, SPporcumnry MANUFACTURERS representatives covering Metropolitan New York and New 
executive position f desired Write V-49, care : 
— . . Jersey office furniture and stationery dealers want wood office furniture 
: = lines Letter trays, costumers, card files, ash trays, also chair mats and 
typewriter tables Address Box G-30, eare Office Appliances, 100 E. 
EA IME—The New Modernistic COATER (combination coat i2nd St., New York 17, N 
eller to dealers Liberal Sales Commissions! Write 
il Craftsmen In Galion, Ohio 
SALESMAN WELL ACQUAINTED with dealers, particularly in Middle West, 
s establishing himself as manufacturers’ representative Five years expe 
ME) Friden Calculator and Victor Adding Machine Sales rience calling on stationers as saleaman and regional manager Capable of 
territories Reliable Office Equipment Co Ime producing first-class results on a major line Will consider any stationery 
I nsville lidian product that offers reasonable sales possibilities Address G-%1, care Office 


Appliances, Chicago 6 


RI I LCULATING AND ADDING MACHINES, both manufactured 











g imported to Available fron stock SALESMAN CALLING ON COMMERCIAL STATIONERS, Department Stores and 
ent whe sell direct t offi will find these — Or : ; 
. 4 + Office Furniture Dealers for past 25 years with line of Steel Equipment de- 
g and profitable sidel rite roo 01 210 Fifth 
a NY sires an additional strong line on commission basis Territory covered, 
Metropolitan New York, New Jersey and Eastern Pennsylvania Address 
G-32, care Office Appliances, 100 E. 42nd St., New York 17 
Vi I ESENTATIVE for old estab hed Pencil Manufacturer to 
ns er work for the Full time and per anent 
headquarter n Ch ‘go Give full detai Ad SPECIALTY LINE WANTED for northwestern Pennsylvania Salesman well 
Appliances, Chicag ( acquainted with office equipment now selling limited line of steel in sev- 
eral Pennsylvania counties including Erie, has ample capacity for additional 
line, preferably mechanical Has long, successful record Well acquainted 
tioner and printing lesman for a well estab with commercial establishments in area Send particulars to G-33, care 
Texas, Gulf Coast Area Excellent opportunity An Office Appliances, Chicago 6 
Appliances, giving age e and, if employed 
i t tior All repli« will in strict confidence 
REPRESENTATIVES WANTED 
{Ee} \CTURER OF 4 FOAM RUBBER office cushion would 
ghout Mid-West, West Coast, New England States SALES REPRESENTATIVES for Midwest and Southern territories to actively 
m feri : ght man Liberal Commissions Bo V care carry one of the best lines of desk pads and desk sets Line famous for 
. fine quality and low prices. Large earnings possible on our exclusive. Com 
missions Address V-61, care Office Appliances, Chicago 6 
EI F f leamen, calling n retail and wholesale stationer 
¢ rer f fast selling iffice equipment and accessory 
‘ Office Appliances, Chicago 6 WANTS AND FOR SALE, Continued Page & 
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ADDING MACHINE PARTS, TYPE, ETC. 























REPRESENTATIVES WANTED-——CONTINUED LARGE STOCKS f new and used Adding and ‘ lating Ma ne Parts 
—_— — ble Quotat furnished on specific part pon request I A. Dehn, 
SALES BOOKS, ONE-TIME CARBON FORMS  ——— 1d Busine Forms 1643 10l1st Ave Oakland, Calif 
Free Illustrated Price Lists. ERSCO, | Compt Seens 61. M. ¥ 
ee OFFICE MACHINE REBUILDERS SERVICE 
REPRESENTATIVES WANTED f M Vest Must handle « - 
line of nationally known and cce ed tatione ‘ exclusively Ad PRECISION WELDIN( AND BRAZING on Type Calet and Adding 
dress V-62, care Office Apr ne f K f M ne Bases, Cas« Carriages and Parts W < Ship to I & Wynn, 
— . i8 Warre New York N. ¥ 
A PROFITABLE SELLING OPPORTU? lable 4 representative == = 
needed by the Cel-U-Dex Cor; M I n, N. ¥ FOR SALE AND WANTED TO BUY, USED EQUIPMENT 
for its fast selling line in the t« g Minnes - 
North and South Dakots , 
Bocrse Ve te vlllecenecntoa ELLIOTT-FISHER ghs, Moon Hopkin ng and Calculating Ma- 
a ‘ Compt ‘ Electromatic Typewriter df | achines, bought 
SPECIAL SALES REPRESENTATION PROPOSAL d. ch e Appliance Co., 1930 St. < zo 8. 
WIDELY KNOWN, WELL ESTABLISHED facture I ducts appe oa - ae —e . ss , 
to stationers, artists and drawing t etaile wi dey ent store LLIOTT-FISHE R ma = a — Ma oe ‘ on rete ; I ighs ad, 
would like to contact a manufact K e to share « ™. ; Typewrite a i a ice — nes g und =6sold. 
penses in covering the folloy i ( gia. Eastern Ts Wi ( > N ‘ ilwauke 
nessee, Eastern Kentucky, N t ( i Virg as \ 
Texas, Alabama, Louisiana, M r tern Tennesse« , 'T-FISHE! ; pos ‘ton : : : sll office 
Replies held in strict confider \ Office Appliances ; Dg tee ww. Vv. ae os / > 9n6.008 7 aicen 
Chicago 6. Milwauke 
BUSINESS OPPORTUNITIES (PARTNERSHIP) 
ail a BURROUGHS PRODUCTS our specialty, get gher cash prices for cal- 
7 ator ook keeps bill comptometers \ ee 4 Dearborn, 
OPPORTUNITY FOR MAN with exp: stationery, office supplies and/or (jisae.’ 5 1 — ss ae 
commercial printing to acquire partner p 1 £ ng business in growing = ‘ . 
community of 16,000 in Virginia M be apalt f taking over co 
plete management and have 6 to 8 ¢t sand t Field capable of BURROUGHS, MOON HOPKINS, Elliott-Fis Remington Accounting Ma- 
quick expansion. Reply fully in to er, | V-64, care Office 1es, and everything in the office ach line State mo serial 
Appliances, Chicago 6. ber and we yte highest cash prices. International Office liances, 
29 .@ St New York 10, N. Y¥ 
FOR SALE—Part interest n tat 1 3 g b ness located . “a 
Midwest doing over $100,000 I ust be ab ED TO 1 istrand bookkeeping Models A and ( 
to take over management and have edge f nting and statione: r ete be serial, size : we whether f feed or 
$15,000 will handle part interest gement ade t hase } fee Office Appliance I } 2 St New 
balance. This is an exceptiona f t n Give 1 0. N. % 
fications when answering Addre V-¢ care ( Appliances, Cl wo ¢ 
RETAIL BUSINESS FOR SALE rED ators and adding State model, 
I he ig capacit Intern fT Appliance 29- 
oe 22 York 10, N. Y. 
RETAIL OFFICE SUPPLY and stat ‘ t f 20.000 
Only one in town. Leading lines f € r ‘ he ‘ b 
ing center of town. Want to de e to x 1 othe busines BURROUGHS MOON HOPKINS, ELLIOTT-FISHER B« ng Machines, 
Address V-66, care Office Ap am g ( ( veter ke calculators bought i sid. eeping & 
ke ( ting M Inc., 93 S. llth, Minneay Minn, 
RETAIL STATIONERY & OFFICI PPLY BI I f ale n gr g 
town of 8,900 with great future as r t {fg M ri River deve \NTED TO BI Late model Elliott-Fisher b eeping an billing ma 
opment program. Well established r re ving $43,000 t r ‘ Must be ‘ 240,000 serial number nting Ma ne Service 
Assets about $25,000 New, i t Migt 60 Ww. W ngton St., Chicago 6 
sider partner. Write V-67, care Off ‘ g ¢ 
‘4 BURROUGHS, MOON HOPKINS, ELLIOTT-FISHER We buy, se epair, re- 
FOR SALE—Small typewriter ! gr I ‘ n Calif  . prehe ervice for dealers Adding ul Bookkee Machine 
Have franchises for leading f { i 7 e ( l Kansas City 6, M 
age nicely. Business netted er 3 \ 000 
handle. Address V-68, care Office A P ( 
ULATOR DING chine | ‘ i comp 
eter J & M els bookkeepers Bur x Moor H model 
OFFICE MACHINE, EQUIPMENT A) ATIONEI! We ited 6 full com} high serials Sun 1 Mod A ( und =p 
in Texas—20,000 population We tal ed ble Ideal se O0140P g detail and le pt Mercur I ne Ma 
for experienced go-getter Vol ‘ r $1 Write Box V-69 < ( I uu St., New Y 
care Office Appliances, Chicago 6 7 
=~ SHEET CHECKWRITERS Todd Protectog: i ri Todd Protecto 
RETAIL BUSINESS EQUIPMENT West ¢ t A top gencie r N 0 h machines are ele erated, good work 
Doing almost half millfon vol ‘ k ! Retiring P < g le ff« t ‘ price Me Ma < Inc. 
about $175,000 cash. Write V ffice 4 Cc} ago f N. ¥ BA 
RETAIL OFFICE APPLIANCE STORI ente f f : £20,000. Yy al Marchant ( i ugh 
stock of Typewriters, Adding M ( R Office Furniture | ete I cited on all t : \merican 
other Office machines Write V ) € Chicago ¢ ‘ Ma Grand St Nev Y y 
FOR SALE: Retail office supp! tat ‘ it cated BURROUGHS CI 2A Billers and Comt i Al Cla 26-1 00 
west. Good franchised lines Ar 2 Write V ? 0 00 efe bly with special carriage ibli J t billing 
Office Appliances, Chicago 6 Highest prices! vaiting! Business | ( L¢ W Larned, 
> rence secon omnene ‘ 26, M 
BUSINESS BROKERS 
Sas ROUGH ( ) ING MACHINES Boug rid De t Equ 
WANT TO SELL YOUR BUSINI M g ern Me ‘ ( I > South Dearborn € cl ig 
politan, N. Y Register with ! GIMBLI R er 
So. 9th St., Brooklyn, EV. 7 ) 
: bese RI OGRAPH WANTED—CLASS 1900, H ) i 0 100 
yf ( EE 5 te Jusine I ent ( W I i, De 
FOUNTAIN PEN REPAIRING Mict 
WELTY’S REPAIR ALL MAKES FOU? N PENS, D P Pens et FOLDING CHAIR ernm S ED by East ) hacieats 
Repaired at standard prices——tim: g t s, and t ng , . ge Addre I \ ) e A 00 | 
We especially feature CONKLIN VAD WATERMAD W AHI PARKEI Ne 
WELTY, SHEAFFER, MOORE, et es. We feature 
Gold Pen Points and Repairing M ONI ce for hett. 
service ASK ABOUT NEW WELT" Pies ) LIST We O-MAT BLI f pul typew ( id Ready for 
Pen and Repair Co., (Est. 1904 g I f n wr Ame ‘ We 
. s Maryland 
ADDRESSING 
BLI EQUII git ld and g We re 
Kh Inte n V I K t ‘ 
ADDRESSING TO ALL « er ; , i ‘ , | 
Others. $4.50 m. No el me \ 1 . dea | ye , 
New York. oO I l 1 
MAILING LISTS KARDEY ( ed ble ‘ 
boo J a 
FOR SALI NATION WIDE MA ‘ ‘ ‘ 
Compiled thi year th a t i ’ l N 
cash with order TALA Enterpr ) \ 17 1 
VISIBLE FILI 
AC MI POSTINDDE BI 
NEW RETAIL, WHOLESALI I NCI OUTLET te for . med ‘ ‘ 
Wite for free mailing list or r D Ne ) t ¢ Ur r I I 
Union Square, N. Cc. 3 ad te ’ : 
SPECIALTIES WANTED VISIBLE FILING EQUIPMENT 
: : : ) EST ESTABI H ealer pecial ng et K € \ I nde 
DEALER WANTS SPECIALTY to ss t i ‘ ‘ Ve Te ed ‘ " \N 
unlimited supply, have repeat . | ‘ nt ‘ 
G. Goding, Box B, Colfax, Ca ‘ il Ca ‘ 
PHOTO STENCIL SERVICE 
WANTED 
HIGH GRADE PHOTO STENCII ERVIK f se Low NATIONAI Factograph cat t - 
cost—High quality. Artwork, lettering Z ‘ g, reto ing “ iwlders We are erested s 8” It 
ruling and layout all available I xz r copy with ‘ tional card any quantit Ad at y ave available 
obligation. Artcraft Studio, Deerfield, I i ‘ an Office |! Co., Dept. OA, 4 N. 8th St., St. Louis 1, Mo. 
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2.471.509 DAT 08 sana 
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> rw , p 
a s 
” gerases 183.763 
. x< 
o ees? = Se 
oe r= 
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152.905 153,917 153.952 ieee 184.085 14 eee 
2.470.692. Perpetual Calendar. Ivor A’Court Farr, 2,471,757. Line gvetusine Devices for Typewriters. 
Stafford, England Manuel G. Lemos Y N, 
- A T E N T S 2,470,697. instrument for Drawing Circular and 2,471,807. st a for. Writing the Chinese 
Curvilinear Lines. Gustave A. MHaederer, Phila- Language. Tisheng Yen, Washington, 
Copies tents shown here can be er Pa. 2,471,958. Protective Device for Casters. Velma L. 
obt P rom the Commissioner of 470,726. Staple Remover. Werner Schafroth, Humphreys, Portland, Ore 
Patents, Washington, D. C., for 25 Reochiinn and George M. Beal, Lansdowne, Pa., 2,472,032. Magazine Closure for Stapling Ma- 
omen ie ash, postoffice ‘money assignors to International Staple & Machine Co., chines. Oscar A. Wandel, Chicago, Ill, assignor 
ne tele oss onal fied ahaa Stamps Clifton Heights, Pa to Henry A. Torstenson, Chicago, 
aaa ated Blt ea alana pted 2,470,727. Anvil Clinching Stapling Machine. Granted June 7, 1949 
: Ss po , t Werner Schafroth trookline, Pa., assignor to In- 2,472,343. Fountain Pen. Anthony G, Rosa, Lynd- 
( design patents are on ternational Staple & Machine Co., Clifton Heights, Pa, hurst, N. J, 
ents each Granted May 24, 1949 ; 2,472,469. Staple getting Machine. Thomas P. 
- : Yidato, Middlesex, N 
ti7ORah Card Index, File. Axel, Geore Lund- 2.474.567. Card Filing Equipment. George 
Granted May 17, 1949 Sweden, assignors to Karl Olov Alenius, Lulea, Bruen, Chicago, Ill., assignor, by direct and mesne 
2.470.260. Autographic Register. Walter E. Oliver, Sweden. ’ assignments, to Sophie E. Bruen, Chicago, Ml, ete. 
) \ ; 150. t ine. . Good- DESIGN PATENTS 
2,470,300. Nonrepeat Means for Cateulating Ma- a ” lg gg 5 ene ge * J Pp 2 153,763. Design for a Desk Writing Unit. Laurie 
chines j Gang, Livingston, N , assignor ere ta Gameret Wieitela Ge ‘ i Compton. Erie, Pa., assignor to isa Fe <= 
Monroe ¢ ‘ Machine Co aa N. J " ° Co., New York., N. Y¥. Granted 949 
470,34 Letter Tray. Richard L. Gallagher, wap tedlen machines "ian Ernest Pelton, Middle. 153,908. Design for a Bail Pon or Similar Article, 
ot 2.4 ' : Sh ' : , , burgh, Va., assignor to Ida S. Pelton, Round Hill, Va. meg M. Sager, Chicago, Ill. Granted May 24, 
470,38 Penci Sharpener. axe toy saggett, 
R 4 Granted May 31, 1949 153,917. Design for a Dictating Machine or Simi- 
2,470,39 Swivel Chair Base Evan 8S. Harter, 2,471,504. Memorandum Paper Holder. Ernest lar Article. Emmanuel! Berlant, Culver City, Calif., 
s gnor to Harter Corp., Sturgis, Lisle Wayne, Victoria, Tex assignor to MBerlant Assoc, Los Angeles, Calif. 
M 2 471,529. Cabinet with Drawer and Work Board Granted May 31, 1949 
2.470.42 Clip for Pens and Peneits Joseph BR Combination Dwight La Barre, Detroit, Mich., 153,952. Design for a Desk or Similar Article. 
W ox ‘ Charleston, 8 assignor to Borg-Warner Corp Chicago, Il. Clarence Karstadt, Glen Ellyn, and Charles M. Abra- 
2.470.431 Clip fer Fountain ‘Pens and Other 2,471,552. Chart Benjamin Specter and James hameson, Aurora, Iil., — » All-Steel Equip- 
Articles ew York, N. ¥ J. Murray, Washington, D. ¢ ment. Inc Granted May 31, 194 
2,470.4 Protractor. Francis A. Barr, Laurelton, 2,471,588. Typewriter Multiple Case Shift Mech- 154,034. Design for a Writing fostrament. Howard 
I p anism. Richard W. Sears, Il, Evanston, Ill., assignor L. Fischer, St. Paul, Minn., assignor to Brown & 
2.470,49 culator Harold B Kohr Bronx to Woodstock Typewriter Co, Woodstock, Ill Bigelow, St. Paul, Minn, Granted June 7, 1949 
and Morr ‘ Brookly age 2,471,617. Coin-Operated Typewriter Control Ap- 154,035. Design for a Pen and Pencil gue. P head 
2,470.53. alculating Machine. Albert G. Thomas, paratus. Jesse B. Graham, La Mesa, Calif. P. Griffith, Appalachia, Va. Granted June 7, 
I r 2,471,709. Steel Measuring Rule. Eugene J. Witch- 154,040. Design for a Desk or Similar “article. 
2,470,586 "Means for Maintaining Multiple Records. ger, Saginaw, Mich., assignor to The Lafkin Rule Dan R. Johnson, Los Angeles, Calif. Granted June 7, 
Joseph H. Tathwell, Charlotte, N. C. Co., Saginaw, Mich. 1949. 
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The mother of a carele tHle girl tantly correcte 


telling her to keep thing better order. The warnings had 
little effect. 
One day, however, her moth yme e and found the 
little giri frantically putting everything in place. Astonished 
sthe mother said: "You're 7 a wonderful job; what made 
« you suddenly decide to tidy up your r ? 
! Replied the reformed miss: "Why, mother! Didn't you see 
the story in the paper about the two girls being arrested and 
put in jail for keeping a disorderly house?” 


A lad was being questioned by his pastor in a test of his 
qualifications for confirmation. 

“Where was Christ born'’? asked the pastor. 

“Pittsburgh,” the lad eagerly replied. 

"Oh, no," gasped the minister. 

“Philadelphia,” suggested the boy hopefully. 

“Everybody knows Christ was born in Bethlehem,” declared 
the exasperated pasfor. 

The young man looked very sad and murmured, "Darn! | 
knew if was some place in Pennsylvania.” 

—The Postage Stamp 

“Mother, are you the nearest rela 

“Yes, dear, and your father is the c 

Telephone Operator: “I'm sorry, sir—that number has been 
taken out.” 

Man on phone: "Oh, is that so? Well, can you give me any 
information as fo just who has faken her out?" 


sve?’ 


—Commerce 
One step won't tol J 
You've got fo keep on walking; 
One word won't tel! folks who y 
You've got to keep on talking 
An inch won't make you very tall 
You've got to keep on growing 
One little ad w t do it all 
You've got to keep them g 
A constant drop of water 
Wears awoy the hardest st 
By constant gnawing Towser 
Masticates the ¢ thest bone 


The constant co J 

Carries off the sshing maid 
And the con fen? sO vertiser 

Is the one wi rots the trade 


— cc— 





“When we promoted you to field manager, 
Jordan, this isn't exactly what we had in mind!" 
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ACME BULLETIN COMPANY, 37 EAST 12TH 
ST., NEW YORK 3, N.Y.—This company has issued 
a folder featuring changeable letter church bulletin 
boards for inside and outside use and invites dealers 
interested in such items to write for the publication. 


BANKERS & MERCHANTS, INC., 3227-39 N. 
SHEFFIELD AVE., CHICAGO 13, ILL.—A com- 
plete and comprehensive catalog of marking devices 
containing 192 pages, richly printed and fully illus- 
trated, is now being offered by this firm. The No. 75 
catalog features the chromium mount rubber stamp. 
A new method of listing type styles has been designed 
to facilitate the selection of proper sizes and shapes 
for a required space. Over 250 different fonts of type 














B & M MARKING DEVICE CATALOG NO. 75 


are shown, in addition to an alphabetical listing and 
illustrations of over 2,000 stock chromium mount rub- 
ber stamps. All related items are concentrated in 
sections. One section is devoted to marking inks, list- 
ing 17 different types, their properties, uses and ap- 
plications, together with a selection chart. Seven pages 
carry time stamps only, Four major numbering machine 
lines are described and illustrated. Other sections cover 
stencils and supplies, seals, bulletin boards, building 
directories, steel stamps, self-inking daters and num- 
bers, pads, key tags, trade checks, name plates, railroad 
daters and many others. 


CARDINAL SALES, INC., 5631 W. MADISON 
ST., CHICAGO 44, ILL.—An illustrated, highly-de- 
scriptive folder has been issued regarding the new 1800 
line suspension file by this company, sole distributors 
for Anderson-Hickey Company. Complete specifica- 
tions are furnished for the entire file line. 


CUSHMAN AND DENISON MANUFACTUR- 
ING COMPANY, 133-5-7 W. 23RD ST., NEW YORK 
11, N. Y.—The latest catalog listing-all Cado products 
is available with either eastern or western prices. 
Among the items mentioned in the catalog is the new 
King-Size Flo-Master Fountnbrush for heavy duty 
marking. Also listed is the new Cado paper fastener, 
now in production, and the punchless binder, which 
was presented in March. 
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The Elbe File & Binder Company, Inc., Fall River, 
Mass.—The firm announces that the new complete 
catalog No. 50 is now ready for distribution. This 
catalog, illustrating and describing Elbe’s complete line 
of loose-leaf binders, supplies and sales equipment, is 
attractively printed in two colors, 64 pages, size 81/2 x 
11 inches. Many new items, including ring binders, 
zipper cases and catalog binders, are included in this 
edition. Copies are being forwarded to all accounts 
on the firm’s mailing list and they will be sent to all 
interested dealers and consumers upon request. 


REMINGTON RAND, INC., 315 FOURTH AVE., 
NEW YORK 10, N. Y.—Advantages offered the busi- 
nessman by the new Aristocrat steel files are graphically 
depicted in the folder “Aristocrat for Performance” 
just released. Listed are Aristocrat files made in a 
variety of sizes to meet any filing requirement. To 
obtain this pamphlet without obligation, write to Rem- 
ington Rand and specify folder LBV 444. 


REYBURN MANUFACTURING COMPANY, 
INC., 16TH ST. & INDIANA AVE., PHILADEL- 
PHIA 32, PA.—A new 1949 fall and Christmas display 
materials catalog has been issued, illustrating timely 
and sales-stimulating displays of interest to the station- 
ery trade. Free copies are available upon request to 
the company, Department D. 


SAINBERG & COMPANY, INC., 37 W. 26TH 
ST., NEW YORK 10, N. Y.—A handsome, new illus- 
trated catalog has just been issued, featuring the com- 
plete line of desk pads, desk sets and desk accessories, 
including price list. Copies are now being mailed to 
the trade and are available upon request to the com- 
pany’s offices. 


THE WEIS MANUFACTURING COMPANY, 
MONROE, MICH.—A new price list has been issued, 
effective June 1, emphasizing a complete line of kraft 
folders in manila, stocked for immediate shipment. 
This price list covers a complete line of folders, guides, 
index cards, wood and steel and fibre agate trays, 
storage cases, box files, scrap books and other popular 
items. An offer of imprint circulars and imprint blot- 
ters, free to the dealer, is made on the inside cover of 
this illustrated booklet, carrying complete specifications. 


WELLS OFFICE FURNITURE COMPANY, 725 
S. LA SALLE ST., CHICAGO 5, ILL.—The company 
is helping dealers with envelope stuffers on the No. 
7600 line chairs, the No. 127 Posture-Rite chair, No. 20 
and No. 200 Clear-Aire metal smokers and No. 56-S 
satin aluminum sand urn. These are available to dealers 
who carry these items in stock. Newspaper mats will 
also be available shortly on the entire Wells line. 


YAWMAN AND ERBE MANUFACTURING 
COMPANY, 1015 Jay St.,. ROCHESTER 3, N. Y.— 
The firm has just completed two new items of sales 
literature for the line of Sort-O-Mat Direct Vision 
paper sorting equipment. Form No. 4015, a two-color, 
six-page letter-size catalog entitled “User Approved”, 
contains the names of many nationally-known users 
and a long list of common applications. Form No. 
4363 is a six-page, two-color mailing folder of a size 
suitable for enclosing in a 6*4-inch envelope. Illustra- 
tions and text are designed to stimulate inquiries. 
Provision has been made in each piece of sales litera- 
ture for store imprint. Requests for copies are to be 
addressed to the company, attention of sales promotion 
and advertising department. 
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IN JULY OF 1879, WHEN: 

A report from Boston, Mass., said: “Carter, Dinsmore & Com- 
pany’s writing fluids, which received great honors at the Paris 
Exposition of 1878, continue in great demand.” . . . The American 
Lead Pencil Company introduced a pen and pencil holder with 
point protector, calendar top and eraser. . . . Daniel Slote became 
sole agent and manufacturer of Thompson's self binder and 
letter file. . . . Johann Faber, who retired two years ago, decided 
to go back into lead pencil manufacturing, associated with his 
sons Carl and Ernst, at Nuremberg in Bavaria. Koch, Sons & 
Company of New York was named agent. . . . (From files of the 
American Stationer). 


IN JULY OF 1889, WHEN: 

A Philadelphia correspondent wrote, “The street fakirs here 
take the biscuit. Not content with offering for sale everything 
from colicky lemonade to shoe laces and pocket books, many 
have caught on to ‘gilt edged letter paper at only one cent a 
sheet.’ Of course, the paper is by no means ‘all linen’ as the 
fakir would have you believe, nor is the ‘gilt edge’ ‘heavily 
gilded,’ as he takes pains to assure you, but the truth is, the 
paper is a very low grade.” ... Brown & Besly, 52 Wabash 
Ave., Chicago, were steadily pushing their way into the front 
rank of cabinet and letter file manufacturers. . . . The Victor 
typewriter, a single key machine, was introduced at $15.00... . 
A new fountain pen was the Star, offered by J. Ullrich & Com- 
pany, New York City. . . . (From files of the American Stationer). 


IN JULY OF 1899, WHEN: 

The American Writing Paper Company was incorporated under 
the laws of the state of New Jersey. The authorized capital was 
$25,000,000. . . . From Boston—“Adams, Cushing & Foster are 
having all they care to handle during these hot days. Mr. 
Cushing left town last week for the coast of Maine to spend the 
Fourth of July week.” . . . From St. Louis—The Shallcross Print- 
ing & Stationery Company, through its manager, Mr. Kennedy, 
reports heavy business during the past month. This concern has 
several times increased its capital stock.” . . . (From files of the 
American Stationer). 


IN JULY OF 1909, WHEN: 

Typewriters advertised included the Ramer-Rebuilt, Smith 
Premier, Remington, Underwood, Royal, Emerson, Monarch, Oliver, 
L. C. Smith, Yost, Standard Folding, and Sun. . . . John F. McClain, 
the vice-president and general manager, completed 25 years with 
the Remington Typewriter Company. .. . The Merchantile Adding 
machine, manufactured at Norwalk, Conn., was selling for $65. 
. . . Undertakers in convention at Detroit, Mich., visited the Bur- 
roughs Adding Machine Company factory and offices. .. . 
Toledo, Ohio, was preparing to entertain the National Association 
of Stationers and Manufacturers, headed by Theodore L. C. Gerry, 
Gerry & Murray, New York City. . . . A special train to the 
convention was chartered by the New York Stationers Association 
under the chairmanship of Charles A. Lent. . . . (From files of 
Office Appliances). 


IN MAY OF 1919, WHEN: 

The Annual Business Show Company announced plans for its 
regular business efficiency exposition in New York City in 
October and an exposition in Chicago in November. . . . The 
United States led all other countries in the manufacture of type- 
writers imported into Chile. . . . Fred C. Bingham was elected 
president and general manager of Boorum & Pease Company of 
New York City, a position left vacant by the death of E. E. 


Jackson, Jr. . . . Wilson Jones Loose Leaf Company announced 
plans for a new factory in Chicago. . . . (From files of Office 
Appliances). 
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FISHING’S ALWAYS GOOD 


In summer's drowsy weather, 
When work is just a bore, 

It’s time to take a fishpole, 
Forget the daily chore. 


Perhaps the fish aren't biting, 
Your tackle’s not the best; 
Just idle and relax then 
And get some needed rest. 


Go find yourself a streamlet 
Within a quiet wood. 

The catching may be absent, 
But the fishing’s always good. 
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Collect an Owner's Profit—Not a 


Manager's Salary 


es , SURPRISING truth—as 
para ical as it is ironical 
that down through the years there 
have ( many business men 
an irse, I don’t mean only 
tations who had to Sell their 
busine rder to learn the true 
valu tual and potential, of 
the investment with which they 


Perl I can illustrate what I 
ve d by relating the ac- 
tual experience of a friend years 
ne when it was rela- 

ive e to succeed in busi- 
née with comparatively 
He opened a small 

ection of his commu- 

ted by middle-class 


Thi borrowed most of the 
ich to start the busi- 
lad some experience 

Business was very good 
ginning, because he 
vded with competitors, 
an 18 months he had 
indebtedness and 
small store with a 
pect for expanding it 
prosperous business 


Lacked Strong Personality 


He keable enough, but did 
strong personality 
ith the public, and 
who didn’t “take 
n studying and try- 
tand the underlying 
principles of success- 
lising. 


Fris isiness associates, as 
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well as this writer, had preached 
to him the gospel of buying the 
right merchandise at the right 
time and in the proper quantity 
and using merchandising methods 
which we all knew had been ef- 
fective in developing other stores 
of about the same size, in compar- 
able trading areas. 

He went along fairly well for a 
few years with his philosophy 
that a clean store, honest dealing, 
and local acquaintance were all 
that his business fortune needed, 
but his business soon came to a 
stalemate when progressive and 
aggressive competition moved into 
his locality. Although he had built 
up a reasonably good business, the 
infection of dissatisfaction set in. 
He began to imagine that the lo- 
cation had lost its value, failing 
to understand that he had never 
actually developed it along lines 
of accumulative progress toward 
higger things 


Chain Store Wants to Buy 

He was visited one day by an 
emissary of a chain-store organ- 
ization in his territory who ap- 
proached him on the subject of 
buying the store. At first, he had 
a vague consciousness that, al- 
though he was not getting rich, he 
probably should not sell. As the 
prospect of retirement did not ap- 
peal to him, he rejected the prop- 
osition of the chain-store location 
scout. 

The representative of the chain- 
store system was persistent, how- 








; (Hii "4 Typhhinnees 





By Victorl. Vetromile 


Feature Writer 


ever, finally naming a price which 
he thought would win acceptance 
of his offer to buy the store and 
it did. As the proposal was to pur- 
chase outright for a lump sum, 
the deal was consummated then 
and there. 

The buyer’s agent asked my 
friend if he would be good enough 
to take care of the business for his 
client until the new owners could 
appoint a competent manager 
to arrive from a distant city 
in about two weeks. This my 
friend, the man who had estab- 
lished the business, agreed to do, 
and with different and more sci- 
entific merchandising methods, 
which were prescribed immedi- 
ately by the new overlords of the 
business, together with infiltration 
of the old stock with considerable 
new merchandise, the store, again 
under the same personal manage- 
ment as it had been for 20 years, 
began to take on new life, show- 
ing almost immediately a sub- 
stantial pick-up in sales. 

At the end of the two weeks, the 
former owner received a letter 
from the new owners congratulat- 
ing him on the increase he had 
shown in so short a time as two 
weeks and saying that the man 
who had been slated to be man- 
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ager of the store could not report 
for duty because of serious illness. 
The letter said, furthermore, that 
it would be a month or two before 
the prospective new manager 
would be able to assume charge 
of the store, in consequence of 
which situation, the previous 
owner was urgently requested to 
stay on as manager for an indef- 
inite time. 


Business Went Merrily On 


As the previous owner had noth- 
ing else to do and the salary was 
attractive, he agreed to the prop- 
osition and things went merrily 
along. In the course of time, an 
old friend visited the store and 
expressed surprise at seeing the 
former owner still in charge after 
having sold the store. 

“How’s business?”, the friend 

inquired, and was assured that it 
was very satisfactory indeed. 
“Better than when you owned the 
business?”, the friend asked. “Oh, 
yes! Better than at any time in 
the history of the old store,” ac- 
knowledged the former owner. 
“Then,” remarked the old friend, 
“The chain organization must 
have shown you how to do busi- 
ness—in other words, taught you 
how to be a real merchandiser.” 
“Oh, no!”, answered the man who 
had forfeited ownership status to 
managership status, “They have 
shown me nothing; neither have 
they taught me anything that I 
really did not know or had not 
already been advised to do. They 
have only required of me as a 
manager the things which I have 
always known I should have done 
as a proprietor, had I been more 
wide-awake.” 
‘ The lesson of this true experi- 
ence is as simple as a copy-book 
maxim. This man had to Sell his 
business in order to disillusion 
himself as to its limitations. In- 
stead of retaining the store and 
collecting an owner’s profit, he 
had virtually relinquished the in- 
vestment in exchange for a man- 
ager’s salary. 

What difference does it make 
what kind of business this was? 
The same thing has happened in 
practically every line of trade— 
proprietors not realizing what 
they could do by stepping-up their 
business instead of stepping out 
of it. 


A Moral to This Story 


Such incidents seem to prove 
beyond all doubt that, with a 
more complete stock, a wider 
range of service, more-progressive 


methods, and the blood tonic of 
reputation-building local adver- 
tising, it is nearly always prac- 
ticable to increase business in the 
same old store without change of 
management, assuming of course, 
that management has not been 
downright incompetent or dis- 
honest in customer relations. 

Merely to know all about the 
stock required for a certain type 
of outlet is not enough. Most 
merchants who go under know 
enough about their merchandise, 
but they do not know enough 
about merchandising, having 
failed to keep abreast of modern 
merchandising and trade-promo- 
tion principles and _ practices. 
Some never seek good counsel. 
Others actually resent it, and of 
course, pay the price. 

The first requirement for suc- 
cessful merchandising is the abil- 
ity to analyze the trade in one’s 
territory with a reasonable degree 
of accuracy so as to determine 
from that analysis the quantity, 
quality, and types of goods which 
will be bought in that territory, 
then be guided by these deduc- 
tions in purchasing the stock to 
be sold. 

I should say that it is advisable 
not to buy excessively on any 
speculative merchandise, but at 
the same time, be open-minded 
and receptive to new merchandise 
so as to foster new buying habits 
with a view to building up new 
groups of customers. In fact, dur- 
ing the early life of any new retail 
business, it is advisable not to buy 
too heavily even on staple items, 
unless they be sure-sale neces- 
saries of the trade with prices and 
datings unusually attractive. The 
maintenance of a satisfactory 
profit-level depends upon rapid 
stock-turn and excessive inven- 
tory on the shelves or in the store- 
room naturally slows up the rate 
of stock-turn. In these modern 
days, goods are obtainable so 
quickly that there is no sense in 
incurring this risk of stagnated 
working capital. 


Good Counsel Helps 

The wholesaler’s or jobber’s 
salesman is every retailer’s best 
friend, and even large distributors 
can not afford to minimize this 
truth in their estimate of him. It 
is a good plan to take counsel with 
him at all times, especially about 
merchandise with which a dealer 
may not be thoroughly familiar. 
He knows what the traditional 
“other fellow in the trade” is ac- 
complishing with this or that 


product or line of wares and how 
he is accomplishing it. 

Calling on the stationer regu- 
larly, as he does, and his own ma- 
terial interests depending so large- 
ly upon the continuing success of 
his retailer-clients, the whole- 
saler’s or jobber’s salesman is not 
going to be nearly so likely to load 
a dealer up with a quantity of 
goods that will be stock-bound too 
long. He differs from the “fly- 
by-night” and the “one-trip-over- 
the-territory” artist whose sole 
ambition is to have the stationer 
purchase not less than a $500 ship- 
ment in order to get the freight 
charges rebated and an extra two 
per cent on the invoice with the 
biggest benefit involved being his 
own 15 per cent commission. 

The working capital of any es- 
tablished stationer’s routine pur- 
chase account is worth at least 
eight per cent per annum to him. 
A freight-rebate inducement of 
approximately two per cent on the 
average, plus an additional special 
discount of two per cent, would 
still leave the stationer holding 
the bag for the difference of four 
per cent of the $500 of working 
capital involved in such a specu- 
lative purchase. This doesn’t take 
account at all of the very impor- 
tant fact that he might have in- 
vested this $500 in several smaller 
orders of rapid-sale merchandise, 
making more actual net profit in 
the end without the hazard of 
“supporting” perhaps two to three 
hundred dollars worth of practi- 
cally stock-bound goods for six 
months or a year. 


Beware of “Lemons” 


There does not live, of course, 
a Stationer who never bought a 
“lemon” at some time or other, 
usually because he forgot that 
grand old maxim of good buying 
“Don’t buy terms. Buy salable 
merchandise.” An occasional buy- 
ing mistake is almost as unavoid- 
able as taxes or the monthly elec- 
tric light bill, but if the stationer 
has the faculty of analyzing his 
trade so as to see at once the pos- 
sibilities or the risks in buying the 
merchandise presented to his in- 
terest, he can reduce to the very 
minimum the amount of goods in 
his stock-room “morgue,” or—bet- 
ter yet—keep from ever having 
such a thing in his establishment. 


The question arises “Just what 
constitutes profitless stock?” In 
a general way, the question can be 
answered adequately by saying 
that any merchandise not definite- 
ly staple and that fails to move 
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across the sales-counter into buy- 
ers’ hands in less than six months 
is practically unsalable. When an 
article or line of wares of such 
lethargic sales movement does find 
its way into the stock through the 
unwitting purchase of a “dud,” or 
through an excessive order, it 
should be dispatched by way of 
the special-sale toboggan with the 
minimum mark-down deemed nec- 


essary to convert the goods into 
cash. 

Certainly, any such “mis-buy,” 
until sold, belongs in the category 


of definite liabilities, stagnating 
capital as it does, and at the same 
time occupying valuable space. 
Mark-downs should not be re- 
sorted to, however, until advertis- 
ing and display promotion have 
been been applied vigorously in 
an attempt to sell the merchan- 
dise at the full anticipated prices. 


Marking down stock-bound 
wares under the constraint of 
such circumstances is a very dif- 
ferent thing from the fallacy of 


cutting prices on readily salable 
goods, thereby demoralizing long- 
standardized merchandise values 
in the trade merely for the foul 
purpose of trying to alienate pat- 
ronage. Any intelligent stationer 
understands this vital difference 
and respects it in his merchandis- 
ing policy 


Real 
The legitimate—the only proper 
purpose of mark-down is to re- 
as possible the high- 
est possible percentage of salable 
value of doubtful-demand mer- 
chandise so that the proceeds can 
be reinvested in merchandise 
that will surely sell and produce 
full normal profit. 

Getting the buyer into the heart 
of the salesroom, so to speak, is 
quite as important as getting the 
customer into the:store at all. The 
reason underlying this is that so 
many articles, especially in a sta- 
tionery stock—notably, items sell- 
ing at $10.00 and less—move closer 
to the purses of buyers as the 
buyers’ eyes move closer to the 
eoods 

In all lines of retailing, unpre- 
meditated purchases, motivated 
by colorful displays, are powerful 
profit-leaveners. The typical cus- 
tomer in the retail drugstore, for 
illustration, will walk in to buy a 
cigar or a soda, but when his or 
her interest is caught by well-or- 
dered displays of that class of 
merchandise which the customer 
can and does use right along, will 
usually spend a dollar or more for 


Mark-Down Policy 


cover as s00n 
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extra items that he or she had no 
thought of buying. 

Then, on the other hand, every 
store serves every day the cus- 
tomer who enters with a definite 
idea of just what he or she is go- 
ing to buy. This customer, nine 
times out of ten, wants some 
staple item of the trade. These 
staples should be stocked some- 
what farther back than the center 
of the sales floor for the profit- 
prompting purpose of guiding the 
buyer into the heart of the store. 


What Is Correct? 


It is quite natural and proper 
to meet and greet the customer 
in the front section of the sales- 
room, so as to create the impres- 
sion of alert and hospital recep- 
tion, but the question at issue is 
whether the _ definite - demand 
buyer of staples should be hand- 
ed the item which he comes in to 
buy from stock near the front 
door, or left standing somewhere 
in the front quarter-section of 
the salesfloor while clerk or pro- 
prietor goes to the rear of the 
store, gets the article asked for, 
and brings it to the customer. 


‘The answer is: Neither—most 
decidedly not! 

Sales training should include 
the fine art of receiving the cus- 
tomer cordially, then inviting the 
customer to accompany the sales- 
man to the section or department 
where the want is to be supplied. 
Thus they pass on the way, coun- 
ter and floor displays of timely 
and seasonable merchandise 
which may ignite the spark of 
buying interest in one or more 
items, thereby producing extra 
business resulting from wunpre- 
meditated purchases. 


To collect constantly “an own- 
er’s profit” in a stationery busi- 
ness that is too good to part with, 
except for a handsome premium, 
the stationer must study constant- 
ly the buying habits, the purchas- 
ing power, and the spending will 
of those who are and will be his 
customers. He must measure as 
accurately as possible, the quality- 
level of his trade area; meet that 
level in goods and service; and 
then maintain in all particulars 
an establishment that is as nearly 
invulnerable to new competition 
as human ingenuity can make it. 





Moving Window Shoppers 
With Moving Displays 


OTION is an effective tool in 

the hands of the stationer’s 
display director, or of himself, if 
he does his own window dressing. 
Value of such windows is en- 
hanced by means of a disc revolv- 
ing or pendulum swinging in a 
mechanical display. 

It has been well said that “to 
move merchandise you must first 
move the customer.” And nothing 
moves the customer or catches his 
eye so much as he gawks along 
the street as that “moving” dis- 
play of the stationer—that re- 
volving disc or dias, or that circu- 
lar motion of the fountain pen 
that writes and writes all day long, 
such as at the entrance to the 
Gibb Office Supply Company on 
Seattle’s Second Ave. Or the round 
’n round check protector moving 
on a platform in the window of 
the Roper Office Machines Com- 
pany. 

There are few things quicker 
than the eye—and the eye is al- 
ways attracted by that “move- 
ment.” There is so much “pulling 
power” to that motion in a win- 
dow display that it pulls prospects 


By C. IM. Litteljohn 


Feature Writer 


right up to the plate-glass to 
watch the revolutions. Almost any 
little motor will take a wheel 
around, a plywood disc, covered 
with colorful cloth, for instance. 
And the electrical expense is next 
to nothing throughout the day, 
early evening, catching the after- 
supper or early theatre crowds. 
Human interest itself revolves 
around “action.” All life is action 
or motion, in fact,—and “still life” 
is much akin to lifelessness. 
Dramatic impulse is carried for- 
ward by eye-compelling, crowd- 
stopping window displays built 
around some mechanical motion. 
Artistic effects may be aug- 
mented many degrees by that lit- 
tle “extra something” afforded by 
the motion, developed simply by a 
quarter-horsepower motor, which 
is all that may be needed to stop 
potential customers in their tracks. 


17 





Thorough Training Precedes Successful 
Selling of School Equipment 


HILE A GREAT many fac- 

tors have entered into the 
success of the Los Angeles branch 
of the American Seating Company 
in recent years, the factor most 
basic in that success is the careful 
preparation of sales people for 
their work. That is, in effect, the 
statement of Thomas E. Dewey, 
manager of the branch. 

The process of training goe 
something like this: The new 
salesman first must get an idea of 
the field that he is to cover. He 
spends hours, days in fact, in 
studying names of equipment. He 
likewise puts in long periods o! 
time studying price lists. The men- 
tal picture of each piece of equip- 
ment is etched in his mind both 
from pictures and from studyir 
the actual pieces on the floor. He 
then makes a thorough study of 
blueprints, a study sufficiently in 
tensive and sufficiently long to 
make blueprints seem like natural 
things to him. If a man can not 
read a blueprint readily he is han- 
dicapped from the beginning. At 
first, naturally enough, a blue- 
print is merely a mad array ol 
white lines on a blue background, 
but if training is thorough a blue- 
print becomes an open book to an 
alert person. It becomes mean- 
ingful and presents a story briefly 
and definitely. The man who 
knows blueprints can talk much 
more convincingly and _intelli- 


10 
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gently when face to face with a 
school board executive who wants 


to know the why and the where- 
fore and know it in a hurry. 


Lives With His Merchandise 

During the first several months 
the salesman works inside improv- 
ing his schooling by meeting the 
drop-in customers and by living 
with his merchandise. This plan 
also gives him time to study state 
and city building codes, and time 
to become familiar in a general 
way with the lay-outs of the aver- 
age school. A good generalized 
knowledge of the average school 
is considered important. 

With this basic background the 
salesman then goes back East to 
the factory where he is given an- 
other stiff course of training 
There he sees the equipment in 
the making and he gets in contact 
with both top executives and with 
skilled mechanics. After the fac- 
tory course of sprouts he comes 
back, puts in a little more time in 
the office and stockrooms and is 
ready to go outside and begin his 
major work. By this time, if he 
is at all alert and at all qualified 
by nature for his job, he has built 
up a self confidence that is both 
assuring and reassuring. Thor- 
ough preliminary training of sales- 
men is not costly. Mr. Dewey 
thinks it rather is one of the fin- 
est forms of sound economy. More 
time spent in basic preparation at 
the home base means less time 
wasted on the field 

In selling 


school equipment 


by J. ©. Tufft 


Staff Correspondent 


demonstrating is of first impor- 
tance, Mr. Dewey says. In fact, 
practically all sales have their 
origin in the demonstration. It 
must be remembered that school 
board members are not paid for 
time spent on the job and they 
usually are taking time off from 
their regular work or are doing 
this public service after hours. It 
is necessary, therefore, that they 
be given the story in the shortest 
possible time and be given it in a 
manner that clicks. While the ac- 
tual purchasing is done by the 
school superintendent, or school 
business manager where there is 
one, nevertheless it is quite nec- 
essary that the school board mem- 
bers get the proper slant so that 
the actual purchaser will know 
that he has backing from men 
who are properly instructed and 
know what it is all about. The 
cars that salesmen for this com- 
pany use look almost like trucks. 
They usually are loaded down with 
items of furniture, seating equip- 
ment most particularly, ready and 
at hand for quick and thorough 
demonstration. 

School seating and all school 
equipment, naturally, is bought on 
a competitive bid basis. However, 


NEW TEACHERS’ STORE OF AMERI- 
CAN SEATING CO. IN LOS ANGELES. 
—Recently opened at 6900 Avalon Blvd. 
in the southern California metropolis 
was this attractive teachers’ store of the 
American Seating Co., under the direc- 
tion of T. E. Dewey. sales manager. 
Leading lines carried include educa- 
tional toys, ceramic materials, maps and 
globes, art supplies. paper products, 
posters, work books, flash cards, dupli- 
cating machines and supplies, kinder- 
garten supplies, flags and a wide range 
of teaching supplies. 
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differences in equipment and in 
set-up are also considered, so 
what may seem a higher bid may 
not necessarily be higher at all— 


just different and better. The 
salesman must be so thoroughly 
familiar with his line-up that 
questions arising can be answered 
readily and satisfactorily. 


Only College Men Fit Into Picture 


Only college trained men fit into 
the sales picture, Mr. Dewey finds. 
The reason is obvious. It takes a 


man with thorough school train- 
ing to talk to men who have had 


like training. This seems to be one 
phase of salesmanship where the 
school of hard knocks does not, in 
most instances, give the proper 
background for the job at hand. 


icidentally, when the sale is 

npleted and the bid accepted 
ne work has just nicely begun, it 
1as not been finished. The sales- 
man must be on hand for the fin- 
ishing touches. He must also be 
ready to go back any number of 
times if need be to confer with 
school men on this and that. Ulti- 
mate, complete, and permanent 
satisfaction has to be the sales- 
man’s ain 

The outcome of this thorough 
training and this stay-at-it-until- 
satisfied method is seen in the big 
plain fact that fully 80 per cent 
of all business is referral business. 

Referrals come about through 
meetings of school superintend- 
ents, associational gatherings, and 
meetings of school business and 
purchasing executives. It would 
be difficult to estimate the eco- 
nomic saving to a sales organiza- 
tion in this large percentage of 
referral business. It certainly is 
true that every sales lead which 


comes in from voluntary sources 
means money saved as compared 
with going out and digging up 


each sales lead by sheer hard 
work. To this end let it be added 
that representatives of the Amer- 
ican Seating Company make it a 
business to attend all conventions 
of schoolmen within reach, partic- 
ularly executives’ meetings, and 
superintendents’ and principals’ 
conventions. This is, so to speak, 


a matter of “living with the in- 
dustry 

School boards are becoming 
more and more seating conscious, 
Mr. Dewey states, and he makes 


the statement that he thinks the 
state of California has been lead- 
ing the world in attention to this 
matter (others may disagree if 
they wish Mr. Dewey notes fine 
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results from national advertising 
along this line, and if one may be 
specific in such matters, advertis- 
ing appearing in the Time Maga- 
zine. In California, school boards 
are going “all out” on correct pos- 
ture, improved lighting, proper 
selection of color, and scientific 
heating. There has been a com- 
plete change in recent years in 
reference to such matters. A 
salesman not up to the minute on 
all modern thinking in the mat- 
ter of school room interiors would 
be a lost soul if trying to get busi- 
ness in the up-and-coming cities 
of the Golden State—and this is 
a pure statement of fact, not one 
of those alleged orations from an 
eloquent Chamber of Commerce. 
As for local or regional adver- 
tising, Mr. Dewey believes it is 
not as yet necessary, but he does 
find company ads in state teach- 
ers’ journals next in importance 
to those in the national maga- 
zines, such as mentioned above. 


Sight Saving Classes 


The development of sight sav- 
ing departments in public schools 
has given a new and interesting 
field to his salesmen, Mr. Dewey 
finds. Sight conservation rooms 
can now be found in the public 
school systems of most major 
cities. Los Angeles has done an 
outstanding job in this respect. 
Special training is given the sales- 
men for supplying the needs of 
such departments. Here again, is 
demonstrated the wisdom of em- 
ploying only college trained sales 
people. There is too much involved 
here to be left to the salesman 


who has not in his youth had the 
closer touch with educational 
work. Among a group of college 
bred sales people there is certain 
to be some who are “naturals” in 
this specialized field of sales work. 
Obvious also is the fact that a 
firm which can do a satisfactory 
job in equipping a sight conserva- 
tion room has built for itself an 
unusual prestige. It has placed it- 
self in a fine spot. It has through 
its sales people evidenced a spe- 
cial know-how. 

In a generalized comment Mr. 
Dewey says sales work in school 
equipment offers true satisfaction 
to a salesman. In addition to 
making money the salesman has 
performed a service with a down- 
deep gratification attached to it. 
He feels himself connected with 
the major constructive forces in 
the country. He knows, for in- 
stance, that D. B. Harmon, Ph.D., 
a man connected with the State 
Department of Health in the state 
of Texas, has spent a million dol- 
lars in investigating lighting and 
seating in public schools, and he 
knows further that Dr. Harmon is 
now in demand asa public speaker 
and demonstrator in conventions 
and gatherings of all kinds in all 
parts of the country. The sales- 
man knows further that Dr. 
Charles Bursch, head of the State 
Division of Schoolhouse Planning, 
Sacramento, has done a tremen- 
cous job in promoting co-ordi- 
nated class-rooms. 

Knowing these things the sales- 
man goes at his job with a live 
and deep seated interest that is 
bringing splendid results. 








TIMES HAVE CHANGED.—A study in 
contrasts is this window at Ihling Bros. 
Everard Co., Kalamazoo 3, Mich. The 
center desk is a dark oak roll-top built 
by the Glebe Desk Co., forerunner 
of The Globe-Wernicke Co. It was 
used by Otto Ihling, who founded the 





Kalamazoo firm in April, 1869. Flanking 
it are Softone oak desks, emphasizing 
contrast between office furniture of the 
mid-nineteenth century and that of the 
present day. The window was tied in 
with a special 80th anniversary sale 
featuring “Red Dot” furniture specials. 
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Mobile Typewriter Shop Salesroom 
Creates Huge Territory for Dealer 


YPEWRITER SALES and re- 

pair service have become al- 
most a “state-wide operation” at 
Central Typewriter Company, Al- 
buquerque, N. Mex., since the or- 
ganization created its “mobile 
typewriter shop” to cover a large 
portion of the state. 

Central Typewriter Company is 
a 36-year-old organization, head- 
ed by Roger Diers, that has long 
felt that there were fine mer- 
chandising possibilities in reach- 
ing remote towns with little or no 
typewriter repair or sales service 
of their own. Therefore, he 
planned for several years to create 
some type of a rolling shop, that 
could repair typewriters in gro- 
cery stores, drugstores or business 
offices in the scattered small 
towns which make up New Mexico 
It was not until early 1948, how- 
ever, that the firm found the nec- 
essary time to put plans into ac- 
tion. 


Used House Trailer First 


The first attempt at a “rolling 
shop” was*a house trailer, which 
Mr. Diers and his father, founder 
of the firm, converted into a small 
shop, light enough to be hauled 
by an ordinary passenger automo- 
bile, but large enough to contain 
tanks, spray equipment, complete 
tools and typewriter parts. Used 
experimentally, the trailer proved 
that it was possible to pull into a 
small town, advertise typewriter 
service, and awake a profitable 
response almost at once. After a 
few months of using the trailer, 
it was decided to develop some- 
thing larger, capable of standing 
the gaff of 100-mile trips over lit- 
tle-improved New Mexico roads. 

The result is Central Type- 
writer Company’s handsome “mo- 
bile unit,” which, as shown, was 
converted from an ordinary pas- 
senger-type bus into a complete 
typewriter and adding machine 
salesroom and repair department. 
Cost was approximately $6500. 

The bus is an extremely hand- 
some model, finished in red, white 
and cream, with “Central Type- 
writer Company” lettered prom- 
inently along the sides. In each 
window are advertising signs 
promising quick repair service and 
listing some of the nationally- 
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advertised typewriters and adding 
machines carried by the company. 

In converting the bus, Mr. Diers 
installed a heavy carpet and a 
couch which can be taken down at 
night to serve as a double bed. He 
painted the interior in a combina- 
tion of pastel greens and white 
for a sanitary, eye-appealing ap- 
pearance. The shop, itself, occu- 
pying the front part of the bus, is 
equipped with chemical cleaning 
vats, spray gun and compressor, 
water heater, water and electrical 
hookups, complete parts cabinets 


By Bert Merrill 


Staff Correspondent 


and a stock of “loaner” type- 
writers and adding machines. 
Ample space is provided for two 
mechanics to work full time, if 
necessary, although in ordinary 
practice the bus is operated by 
one salesman and one mechanic, 
each “tending to his own job.” 
The bus is equipped with a lathe, 
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CENTRAL TYPEWRITER’S MOBILE SALES AND SERVICE DEPARTMENTS 
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drill pre hand tools, with spe- 
cial power take-offs, which make it 
possible handle any type of 
heavy duty repairs. 


Uncovers New Territory 


Use of the bus has opened up a 
nd almost untapped sales 
according to Mr. Diers. 


We cover a regular route, con- 


tacting 1 territory at an aver- 

e of 60 days,” he pointed out. 
In order to stay away from un- 
fair competition, we have made it 
a policy not to visit towns with 
typewriter repair shops, or office 
machine sales agencies. In this 
ay, we » north to Taos, in an- 
cther direction to Farmington, 
northwest to Port Sumner, and 
south to Secorro. Our trips aver- 
age aS far as 180 mik out and 


180 miles in 
cumstances, 


tnis circult 


Under normal cir- 
we are able to cover 
four times per month 


although at intervals it is some- 
times necessary to stay in a par- 
ticular town for as long as a 
week.’ 

Standard operational policy is 


to run a newspaper ad in the jour- 
nal serving each community, an- 
nouncing that the typewriter re- 
pair shop will arrive in the city on 
a certain date, giving details on 
adding and typewriter repairs, and 
new machines carried in stock. 
At first, we anticipated consid- 
erable difficulty in setting up the 
shop in the shopping district of 
each small town,” Mr. Diers said. 
Actually, there has seldom been 
such a problem. We get excellent 
co-operation from police and 
sheriffs in each small town, and 
we invariably find a filling station 
in which we can hook up the elec- 
trical and water lines which pro- 
during the stay. We 

same finishing job 

service as we do in 
shop in Albuquerque, and 
simply stay on the job until we 
have all the work in 


ight.’ 


nh eacn rey 


lr own 
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CENTRAL TYPEWRITER COMPANY'S DISPLAY AND SERVICE TRUCK 


At times the bus has remained 
14 days parked in a single place, 
salesman and mechanic sleeping 
in the fold-away bed in the rear. 

“Sales, naturally, are our chief 
interest,” Mr. Diers said. “While 
we are in the small town, the 
Salesman uses every effort to in- 
terest owners of old typewriters 
and adding machines in new 
equipment while their older equip- 
ment is being repaired, and offers 
the same type of trade-in we do 
in Albuquerque. We have fre- 
quently sold top-price-bracket of- 
fice machines to small storeown- 
ers who, at first glance, do not 
appear to be logical prospects.” 

As pointed out before, the bus 
carries a complete stock of loaner 
typewriters, to serve businessmen 


while their own machines are be- 
ing repaired, as well as rental 
machines. Rental typewriters are 
left off at one trip, and picked up 
at the next. Frequently, the user 
of a rental machine is so pleased 
with it that he asks for the rental 
to apply against purchase price, 
and thus transforms the transac- 
tion into a sale. 


Makes Deal for Location 


Wherever possible, Mr. Diers 
makes “a deal” with the service 
station operator, repairing the 
station’s office machines in return 
for parking space, water, and elec- 
trical service. Traveling in all 
types of weather, the bus has be- 
come a familiar sight over most 
of rural New Mexico. 


Use of the “mobile shop” has 
drawn much publicity to the Al- 
buquerque firm. To capitalize on 
this, Mr. Diers keeps a large bill- 
board sign in the office on which 
are interior and exterior photo- 
graphs of the unit, with an invi- 
tation, “Inquire today about our 
modern mobile unit,” for the bene- 
fit of visiting ranchers, stockmen 
and miners. 


While costs per mile are difficult 
to determine, sales have made op- 
erations well worth while, accord- 
ing to the dealer. 











TWO PRIZE-WINNING TOOF WINDOWS.—Designed by Don Fuller, window dis- 
play manager of S. C. Toof & Co., Memphis, both windows were prize-winners 
in recent contests. Above: sixth-place winner in the nationwide Oxford Bible 
Easter window display contest. Below: the blue ribbon winner in the Memphis 
Cotton Carnival window display contest held two weeks later. This was one of 
several exhibited by Fuller at the NSA District No. 4 convention, St. Petersburg, Fic. 
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This Month's Suggestion 


for Your Ad Window 


Inspired by the Advertising of the Heyer Corporation 


T SOMETIMES pays to inject a 
little humor into your displays 
The advertisement on the back 
cover (inside) of the May issue 
of this journal is devoted to a 
presentation by the Heyer Cor- 
poration of Chicago, Illinois. It 
presents a very cleverly arranged 
layout featuring their well-known 
duplicating machines. The clever 
sketch, plus the implication of 
the headline, would be ideal for 
reproduction in any window to 
feature most any time-saving 
product. 























Our artist has illustrated the 
use of this arrangement for a 
small narrow window. The sketch 
on the background and the acces- 
sories are framed, or the accessor- 
ies can be used on boards as il- 
lustrated. Two blocks of wood and 
two cards are all the props needed 
to show the duplicator and the 
rest of the accessories. Simplicity 
is the keynote of successful dis- 
play, graphically illustrated by the 
artist. The sign copy should in- 
clude your store name, usually at 
the foot of the card. Prices are 











PLAN FOR A WINDOW DISPLAY BASED ON THE HEYER CORPORATION 
ADVERTISEMENT WHICH APPEARED IN MAY “OFFICE APPLIANCES” 
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The “OA” Display 
Section Is Conducted 


By George By. Taylor 


Long Beach, Callif., 

Display Specialist Now Actively 
Connected with the Office 
Equipment Industry 





advisable and once again we can- 
not stress the value of proper 
lighting enough. 

This advertisement by the Heyer 
Corporation will appear in news- 
papers all over America. It is 
very cleverly done and should be 
backed in every possible way by 
the retailer. A clever window dis- 
play is one of the best ways you 
can supply this backing. The 
Heyer Corporation has given you 
the idea. The rest is up to you. 

We have often discussed a 
budget in these columns. This 
type of window is guaranteed, if 
you appropriate money for your 
displays. This should not be 
looked upon as expense any more 
than you would consider plasma 
an expense in keeping a person 
alive. Properly budgeted advertis- 
ing and display is the lifeblood 
of your business. Don’t let any- 
one fool you about this. From a 
standpoint of efficiency the budget 
is the only way in which you can 
assure the best results. There are 
no ifs, ands or buts when a 
budget is used. The trimmer 
knows definitely under these con- 
ditions just how far he can go 
You are in no danger of over- 
expenditure because you have 
planned in advance. The trimmer 
is in a position to install out- 
standing displays such as the one 
illustrated in this article. This 
would not be possible if you had 
submitted him to the indignity of 
having to beg for every penny 
he needed to do a good job for 
you. Displays that are different 
are very necessary in the modern 
business. The budget is one means 
of protecting yourself from over- 
expenditure even if you trim your 
own windows 
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Sales Windows That Lead Potential 


Customers Into the Store 








HOW A MAINE DEALER HANDLES THE DISPLAY WINDOW PROBLEM.—Top: a 
view of M. D. McGrath's display window in Houlton, Me. Each of the paper 
strips advertised some product, and the unusual design attracted attention and 
produced sales. Center: another unusual McGrath window, specially designed 
for the opening of school last fall. The words “School Supply” are spelled out 
with lead pencils held in place with cellulose tape. Attractively displayed 
alongside and inside were a host of other school supplies. Bottom: interior of 
the McGrath store, showing well-arranged table displays. Seated are James 
O'Brien (left), outside salesman, and M. D. McGrath, Jr., store manager. 
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By Ira Scott 


Special Writer 


ALCOLM D. McGRATH, Jr., 

manager of the M. D. Mc- 
Grath office equipment and supply 
store in Houlton, Me., has found 
that novel and attractive window 
decorations do help sales. The 
main window, which covers the 
entire front of the 26 x 30-foot 
shop, opens directly onto the shop 
floor. By fastening eye-catching 
displays on the window glass itself 
he can stop much of the passing 
traffic outside. The entire store 
then is on display and, invariably, 
the customer goes in to browse 
around and eventually buy. 

The walls of the store are cov- 
ered with panels of knotty pine 
for two thirds of their height, the 
remaining third being a deep blue 
painted border. The ceilings are 
soundproof panels, the floor is 
covered with a gray and red mar- 
ble-effect inlaid linoleum and 
lighting is furnished by eight 
four-tube, louvered commercial 
type fluorescent fixtures. This ye- 
sults in restful surroundings for 
shoppers. 


Handle Prominent Lines 


Of course, McGrath's has the 
supplies and service to back up 
the window display. It handles 
enly well-known, nationally-ad- 
vertised products such as the com- 
plete Underwood line of type- 
writers, adding machines and 
bookkeeping machines on which a 
franchise is possessed in this area. 
Other items include Invincible all- 
steel filing cabinets, Friden cal- 
culators, Speed-O-Print and Wind- 
sor duplicators, Taylor and Shep- 
herd chairs, Mosler safes, Lyon 
all-steel lockers and shelving, Wil- 
son Jones bookkeeping products, 
Southworth and Hammermill bond 
papers and a full line of erasers, 
pens and pencils. 


To promote the sale of these 
products McGrath’s employs 
James O’Brien as a _ full-time, 
door-to-door salesman who covers 
the county and also hires a high 
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school senior to work in the shop 
while Mr. McGrath goes out sell- 
ing. In addition to approaching 
new customers, they also follow 
up leads obtained from phone 
calls and people who have visited 
the shop. They also used classi- 
fied newspaper ads and make use 
of the mails by placing advertis- 
ing folders secured from the man- 
ufacturer in all monthly state- 
ments and letters. During the 
holiday seasons, such as Christ- 
mas and Easter, special radio pro- 
grams are sponsored over station 
WAGM, in Presque Isle, Me. 

As a follow-up of sales and to 
promote customer good will, Mc- 


Grath’s maintains a repair service 
for all machines sold, as well as 
other makes of machines. A spe- 
cial feature of this service is the 
stamped business reply card which 
is attached to all repaired ma- 
chines. On the reverse side of the 
card is listed the type and make 
of machine, what work was done 
on it and the date. The customer 
keeps this card and if anything 
goes wrong with the machine 
within the 90-day guarantee pe- 
riod he simply mails the card to 
McGrath’s, who send out a repair 
man to remedy the defects. If the 
90-day period has expired, the 
customer may still mail in his 


card and a repairman will call. He 
will then determine if the break- 
down was the result of faulty 
workmanship or parts in repairs 
made, or if the result of wear and 
abuse. This determines the price 
paid by the customer for further 
repairs. Yet another service is the 
delivery of office supplies to local 
concerns by special messenger in 
response to phone calls, as well as 
free delivery of heavy office equip- 
ment by the company’s truck. 

According to Mr. McGrath, the 
business has grown steadily from 
the day the store was opened and 
he is optimistically looking for- 
ward to better days ahead. 





Smart Windows Sell Merchandise 


By George I. Taylor 


Display Specialist 


AXIMUM PROFITS are the 
highly desirable aim of all 

business concerns. It is not al- 
ways easy to attain this objective 
in these highly-competitive years 
and yet, if given a little thought, 
there are methods by which these 
higher profits may be promoted 

One of the simplest of these 
ideas is to promote new and mod- 
erm office furniture in a _ style 
which befits its beauty. Unfor- 
tunately for him, the smaller op- 
erator is inclined to be indifferent 
to the pleas that he smarten up 
his windows and his place of busi- 
ness. He feels that it is beyond 
his means, or that his windows 
are so small that it is not worth 
the effort. So, he leaves this type 
of merchandising to the larger or- 
ganizations and virtually throws 
many of his prospective sales into 
the lap of his competitor 

Progressive merchants in many 
fields are leaving no stone un- 
turned to assure themselves ulti- 
mate victory in the battle for 
sales. Quite frequently, these pro- 
gressive merchants work together 
in a scheme that is of mutual 
benefit. In this way the objective 
of smarter windows can. be ar- 
rived at with very little expense 
to either concern and with mutual 
gain. 

The picture shows what we were 
able to do in our small 8 x 8-foot 
show window to introduce the 
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Yawman and Erbe space-saving 
executive desk. We tried in a 
small manner to duplicate the 
background setting illustrated on 
the cover of the latest Y and E 
brochure. Of course, we did not 
expect to develop as elaborate a 
setting in our small windows. We 
did, however, do a creditable job 





which created a lot of interest and 
originated a lot of inquiries. 

By mutual agreement, one of 
the larger yardage stores in town 
provided us with window decora- 
tions including cornice boxes and 
drapes suitable for the modern 
office. They promised to change 
these from time to time. In return 








A COMPLETE OFFICE IN AN EIGHT-BY-EIGHT SHOW WINDOW 
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we carry a small sign stating that 
the drapery effects can be pur- 
chased from their concern. We 


then proceeded to set up an in- 
viting office in our window, using 
as much furniture as we could 
without crowding the display too 
much. We managed to show a 
desk, a three-drawer legal filing 
cabinet, desk accessories, a sight- 
light, a customer, and last, but 


not least, a smart DoMore chair. 
In working out a display of this 


nature it is very important to se- 
lect the right color in draperies. 
They must, of course, harmonize 
with the furniture to gain the 


proper effect. We did not have 
too much trouble with this par- 
ticular setup, because Y and E 


gray harmonize with almost any 
chosen color. A _ spotlight con- 
cealed somewhere in the display 
and shining on the draperies will 
give an unusual touch to the 
showing. In the picture the drapes 
were gray and tan to match the 
upholstery on the chair. The rug 
was tan to complete the harmony. 


Food For Thought 


The reader was in a chrome 
frame 11 x 14 inches. The card 
was maroon in color and carried 
the caption, “The new Yawman 
and Erbe space-saver, 55 x 30 
inches, immediate delivery.” “Is 
your desk as smart as you?” is 
another caption which would have 
been applicable to this display. 


This display presents to the cus- 
tomer a picture of what the office 
can look like with a little expense 
and effort on his part. It gives 
him food for thought and makes 
him desirous of smartening up his 
office either now or at sometime 
in the future. It certainly does 
not leave very much to his imag- 
ination but sets before his eyes a 
very desirable harmonious and at- 
tractive arrangement ffor his 
consideration. It broadens your 
chances to sell a nice order of the 
higher bracket merchandise, which 
means higher profits for your or- 
ganization. Direct some of your 
executive efforts towards a higher 
class of display. This is another 
key to success. 





Travel Photographs in the Office 
Outfitter's Window 


Ly Ernest A. euch 


Special Writer 


URING THE so-called outdoor 

months, the office outfitter is 
going to sell travel. By so doing he 
expects to sell portable typewriters 
and accessories to executives, who, 
if on extended vacations, may be 
periodically obliged to keep in 
touch with headquarters. It is the 
“price,” if it may be termed such, 
of being away for more than the 
usual fortnight. There are also 
the social stationery needs of 
stenographers and other office em- 
ployees while on vacation, and 
these needs may include appro- 
priate gifts (fountain pens, me- 
chanical pencils, and so on) to 
relatives and friends they will visit 
en route 

This will bring into play the 
bulletin board method of display- 
ing scenic photographs. It is 
STILL the bulletin board method 
when pictures are mounted on 
frames or panels. 

This bulletin board method is 
less effective when photographs, 
mounted or unmounted, are 
spread FLAT on the show window 
floor. Such arrangement may be 
passably acceptable for the front 
row of prints, but from this space 
BACKWARDS the display should 
gradually rise until the top eye- 
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level of four to five feet above the 
sidewalk is reached. The reason 
is that front-to-rear pictures on 
the same level hide one another 
from view. It is also hard on the 
eyes. 

How to Obtain Depth 


Depth to a window display in 
which photographs are shown can 
be obtained, when the prints are 
8 x 10 inches or larger, by omitting 
them from the foreground. In- 
stead they are grouped in ele- 
vated positions from the center to 
the rear, with the front half being 
directed to appropriate commer- 
cial and social stationery items. 

You borrow, appropriate or util- 
ize the trusty eye-appeal. You 
can lead the eye by indicating a 
direction or directions it should 
take. The trick with this type of 
presentation is, from each and 
every photograph, to run a deco- 
rative paper or rayon ribbon 
streamer. Each streamer starts 
out from a different rear location 
and terminates somewhere down 
in front. The effective outcome isa 
fanwise spread of streamers, with 
a crisply-worded sign at the front 
end of each. 

Frankly, the office outfitter flat- 
ters himself when he considers 
that all he has to do is to place 
photographs among the stationery 
items—and potential travelers will 
look both at stationery and photos. 
The photographs may be superb 
delineations of scenic beauty to 


him, but what he sometimes for- 
gets is that the traveling public 
has lots of competition for its eyes 
while walking along city streets. 

Furthermore, many such photo- 
graphs are devoid of human in- 
terest. They may show a water- 
fall, a strip of ocean beach, a for- 
est of tall trees, a mountain in the 
distance, a beautiful inland lake 

and that’s all. People doing 
things with evident enjoyment 
against these backgrounds are 
badly needed. Even the common- 
place incidents of travel make 
photographs more appealing. The 
plain scenic type of picture is “ten 
a penny” among astute magazine 
editors. The addition of a pretty 
girl wading in a pool below the 
waterfall, a camper cooking bacon 
on a green twig over a campfire in 
the forest clearing, or a native 
character doing something ex- 
pected of him, such as spitting out 
a wad of chewing tobacco, trans- 
forms many a plain scenic into a 
rich bit of human interest. 

Even when the utmost imagina- 
tion is applied to it, the bulletin 
board is a very elemental form of 
display. Showmanship in the dis- 
play of photographs is a combina- 
tion of several features, not nec- 
essarily introduced in the SAME 
display. The foremost of these 
features are, in the order named: 
color, lighting and atmosphere. 

One type of visualization to 
combine all three features is good 
for innumerable variations. This 
is a shadow box at the rear center. 
Bordered with, say, a simulated 
gilt picture frame, and dolled up 


25 








inside at the sides and back with 
drapes in harmonizing colors, it 
provides a commanding setting 
for a worth-while human interest 
travel photograph. The right spot- 
lighting brings out the highlights 
of the scene. The photograph ac- 
quires a three-dimensional effect 
If the show window is shallow, it 
is made to appear deeper than it 
actually is. Then comes the cap- 
tioning of the photographs in this 
wise: 
“What is Your Going-Away 
Problem, Mr. Executive? If a 
matter of keeping in touch with 
the office, perhaps a portable 
typewriter will solve it.” 
The above does not, by any 
means, exhaust the resourceful- 
ness of the shadow box treatment 
A version of it we saw recently 
centered on the miniature replica 
of a theatrical stage. Occupying 
the main part of the stage was a 
colored photograph of a dogwood 
grove in flower at a state park, 
with a happy family picnicking on 
the new, rich green grass. Their 
car was on the side of the road 

It would have been possible, by 
an animated device, to have had 
the curtain close and reopen at 
intervals, with perhaps a change 
of photographs. 


Blow-up Also Effective 


Still another dramatic ally is 
the photographic blow-up. - The 
size of it alone commands atten- 
tion, plus the fact there are no 
other photographs competing for 
attention. 

There is lots more than meets 
the office outfitter’s eye when 
_using travel photographic “de- 
coys” in window displays. He 
should eye these pictures from the 
standpoint of those people he ex- 
pects to interest in his timely 
merchandise. This is a pictorial 
age. The photographer may have 
done a swell job, utilizing almost 
every trick of his profession. In 
the SHOWING of this picture in 
the office outfitter’s windows, an 
equal measure of artistic skill is 
necessary. 

Among his customers should be 
some advanced amateur photog- 
raphers, who, for the purpose of a 
local window exhibit, could, no 
doubt, be prevailed upon to loan 
some of the prints shot on trips 
in previous years. Enlargements 
could be made for a small charge 
Travel agencies and bureaus rep- 
resent other sources of supply 
available on a loan basis for pro- 
motional purposes. 
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Why Put Up With It? 


WAS EMPLOYED for several 

years by a large stationery and 
office supply house on the West 
Coast. It was a retail concern with 
a tremendous amount of detail 
work which had to be disposed of 

Among obstacles which were a 
source of constant annoyance to 
everyone was the door by which 
one entered the display window. 
It was constructed of very heavy 
material and every time a clerk 
wanted to get into the window 
he had to lift it down. This task 
was necessary because there was 
no room between the showcase 
and the back wall for a hinged 
door to swing 

Even Samson would have to 
have exerted himself to lift it, 
so you can see what a continual 
source of annoyance this was over 
a period of time. The women 
clerks could not begin to lift the 
door, so every time they wanted 
something from the window it 
took the time of two people to get 
it for them. They had to call on 
a man for help. If all the men 
were busy at the time, much extra 
confusion was the result. 


Caused Lost Time 


It is not hard to calculate the 
tremendous expense this one neg- 
lect alone was to the concern over 
a period of years. In time lost and 
wear and tear on shattered nerves 
it cost them plenty of money, but 
it takes farsightedness to see this 
obvious fact. Obstacles just as 
simple as this are obstructing ef- 
ficiency all over the country. A 
little constructive thought and 
action would save hours and hours 
of waste. 

It is irritations of this _ sort 
which fray the nerves of store 
personnel and cause them to be 
unwittingly short with customers 
No one was to blame for this con- 
dition but the employer. He 
should have been wise enough to 
sense the situation and to have 
a light-weight door made to re- 
place the heavy one, thus doing 
away with the annoyance. These 
people had used this aoor and 
tolerated it for many yea.s. It is 
hard to find a logical reason for 
this fact. It was not economy be- 
cause the door had cost far more 
money than it was worth. The 
only thing it could be attributed 
to was lack of foresight. 

A dangerous fact is that display 


By George Ly. Taylor 


Display Specialist 


windows themselves are a con- 
stant source of annoyance to 
many retail merchants through- 
out the country. Many of these 
men are showing a decided lack 
of foresight in that they are 
considering doing away with their 
show windows altogether. The 
reason for this line of thought is 
obvious but the wisdom of it is 
very doubtful. It seems to the 
writer that the reason why many 
stationers are considering doing 
away with their show windows is 
to avoid the work of trimming, 
which at times seem too heavy 
when coupled with the other many 
details of the business 


A Better Plan 


A more reasonable plan would 
be to leave the windows as they 
are and study ways and means 
of avoiding petty irritations of 
display detail. They should and 
they can learn to do this impor- 
tant phase of retailing efficiently 
and with a minimum of effort. 
With the proper props and direc- 
tions on how to use the windows, 
display work can be cut to a min- 
imum of 30 minutes a day and 
still be a potent sales producer 
for the merchant. 

Many of the smaller merchants, 
and some of the larger ones as 
well, go to a trenmendous lot of 
work and waste covering stands 
and the floor of the window with 
paper. They build steps and cover 
them with paper also. These not 
only look ugly but are a constant 
source of irritation. They are hard 
to keep clean. The paper tears 
and soils easily and has to be dis- 
carded with every window change 
This is a constant source of ex- 
pense. Yet these merchants keep 
on buying it week after week, 
thinking they are saving money 
because it is probably carried in 
their own stock. The ugly fact of 
the matter is that they are wast- 
ing time, money and nervous ten- 
sion because they have not stud- 
ied their way out of this work- 
shop or because they are penny 
wise and pound foolish. 

Lest I be misunderstood, there 
is a definite need and place for 
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beautifully-colored paper in cer- 
tain types of display. It is, how- 
ever, very foolish practice to try 
to use it as a background cover- 
ing, floor covering, or box cover- 
ing. It will not take the place of 
a permanent finish. As a dec- 
orative unit in the hands of an ex- 
pert, it is invaluable and will add 
to the attractiveness of any dis- 
play 
Glass Is Better 


For a very nominal cost these 
same merchants could invest in 
a set of glass shelf window dis- 
players which would not only look 
500 per cent better but would 
make the detail of display work 
very much lighter. Not only this 


but a better display of more mer- 
chandise could be the result. It 
is very foolish to make necessary 
work a drudgery when a little 
thought and a budget will help 
you to overcome most of the 
things which are upsetting you 
and your employees. 

There are a tremendous number 
of articles to be handled in any 
Stationery store. If set up in hap- 
hazard fashion the handler be- 
comes buried in a sea of confu- 
sion. If some thought and plan- 
ning is put into each operation 
the burden becomes lighter and 
lighter until the work becomes a 
pleasure instead of a dreaded 
drudgery. Work done under pleas- 


ant circumstances will be more 
profitable than that done under 
stress and strain. The result of 
the effort will be much better. 
This is true also in window dis- 
play. Plan for it, save for it, and 
harmony will take the place of 
chaos in the operation. 

There are many other petty an- 
noyances which could be dis- 
cussed in this article. All of us 
have experienced some of one 
sort or another. Our advice is 
to avoid procrastination. Correct 
these things now. You will be 
healthier, happier and your dispo- 
sition and the disposition of your 
employees will show a definite im- 
provement. 





Look for the 


N PAGE 31 of our May issue 
is an article discussing the 


concentrated promotional effort 
which is getting excellent re- 
sults at Kendrick-Bellamy, Den- 
ver Colo 


I would like for the purposes of 
this column to stress one thing 
mentioned in this article—the 
sign copy which is used to such 
good effect by this progressive 
firm. It reads as follows, “The 
good effect of uniformity in your 
office is lost if it is furnished with 
a miscellaneous assortment of in- 
harmonious pieces.” 

The writer was so impressed 
with thi logan that he imme- 
diately adopted it for use in his 
own displays. I would like to rec- 
ommend to the readers of this 
column they do likewise. If 
we are to promote sales of com- 
plete office furniture setups in 


Hidden Profits 


the future by means of our win- 
dow and interior displays, it is 
ideas such as this one which will 
help us to gain the objective. All 
over the country are “conglom- 
erated offices” which could and 
should be sold on smart appear- 
ance. They can be sold if we 
take the trouble to call their lack 
of progressiveness to their atten- 
tion. 

This slogan is splendid and pre- 
sents a fact which most times is 
not even considered by the pro- 
spective customer. If we keep an 
attractive sign before his eyes at 
all times in the window, or in 
the store, we increase our chances 
to sell him on this idea. Signs 
such as these can be framed and 
hung on the wall-of your show- 
room or displayed in chrome dis- 
players which can be purchased 
from any display house. An ideal 


size for this purpose is 22 x 28 
inches. The Kendrick-Bellamy 
company has given us a splendid 
display idea. Let’s capitalize on 
their suggestion. 

This is another outstanding ex- 
ample of the hidden profits to 
be found, if you wilh search for 
them among the pages of OFFICE 
APPLIANCES. Read the suggestions 
presented from all over the coun- 
try. Make a note of them for fu- 
ture or immediate use. Put them 
to practical use. There is a world 
of valuable information printed 
from time to time, so don’t let any 
of it escape your attention. The 
information is gathered together 
and presented to you as a service 
by OFFICE APPLIANCES. Use this in- 
formation to further the interest 
of your organization by the prac- 
tical use of your display space. 





DESIGNED TO STOP PEDESTRIAN 
TRAFFIC.—Otffice workers, clerks and 
busy executives all find something to 
interest them in the well-planned and 
complete window displays of The 
Amstaco, Boston, Mass. Modest desk 
setting at extreme right includes filled 
stock cabinet. Ledgers, books, forms, 
blotters and desk sets at left are 
neatly arranged to excite interest of 
office-bound commuters. 
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E TRY TO SELL every pros- 

pect for a piece of office 
furniture a package job,” says 
E. A. Keeling, Jr., of the office 
furniture division of the Geo. D 
Hanby Company, Wilmington, 
Del., “regardless of how large or 
how small the package is going 
to be. 

“And by package job, I mean 
any sale or installation of office 
furniture or equipment over two 
pieces. This can be done with a 
little ingenuity and actual sales- 
manship on the part of the sales- 
men handling the customer.” 

Any customer coming into the 
Hanby office furniture division is 
cordially greeted by a salesman 
and his needs inquired into. The 
salesman then shows the customer 
the item asked for, proving that 
. the firm is stocking the piece of 
equipment or office furniture re- 
quested. 

After the customer is satisfied, 
the salesman begins to try to es 
tablish the package job idea 


Procedure That Pays 


“We never first try to interest a 
customer in something other than 
what he came into the store for,” 
says Mr. Keeling, “because he 
would get the idea that we don’t 
stock what is wanted and are try- 
ing to sell substitute merchandise 
By showing that you do have the 
merchandise, but would rather 
suggest something else, the cus- 
tomer gains more confidence in 
the salesman.” 

A second point in favor of first 
getting the customer the initial 
item to examine is just this: if the 
salesman cannot sell a package 
job, at least he will secure a cus- 
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Office Furniture Dealer Sells 





Complete Package Job 


tomer for the original piece of 
equipment or furniture wanted. 
In addition, by spending time to 
select the item in which the cus- 
tomer is interested, the salesman 
has more minutes to become ac- 
quainted with the prospect, hence 
breaking the ground for the sale 
of a package job. 

“The customer first must know 
that we are not trying to sell him 
a package job as a _ substitute 
measure,” explains Mr. Keeling, 


“and once this is assured, the bal- 
ance of the sale is dependent upon 
the amount of money that the 
customer will spend and how much 





By Phil Lance 


Feature Writer 


of a package job that customer 
really needs.” 

Mr. Keeling and the salesmen 
always survey the office before 
telling the customer how many 
pieces are in the package needed. 
They often take the customer’s or- 
der for a desk and chair and then 
visit the office before delivery. 
They may interest their clients in 
a package job or simply have an 





SEGREGATION PAYS OFF.—The office furniture division of the George D. Hanby 
Co., Wilmington, Del., is in a location of its own. Thus customers can concentrate 
on office furniture without being distracted by other merchandise and supplies. 
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amicable conversation establish- 
ing the company’s name. 

“It’s necessary to size up a cus- 
tomer,” Mr. Keeling says, “to know 
if it’s worthwhile to sell a package 
or solely the item wanted. And 


during our meeting, I can learn 
whether he has a large office, 
needs other furniture and whether 
he has the cash to spend. It’s no 


use wasting the customer’s and 
your own time on a Sales idea that 
won’t go over.” 

Recently, a customer dropped 
into the store for a desk. It hap- 
pened that the Office where this 
desk was to be delivered was in a 
small town of not more than 300 


population. Mr. Keeling decided 
to see this customer at his office 
and came away with an order for 
a $7,000 package job. He had an 
idea that his customer could be 
interested in just such a sale and 
had the capital, regardless of the 
location of his office. The response 
had been anticipated. 

After a package installation job 
has been made, the Hanby Com- 
pany takes a picture of the room. 
This photo is used for window il- 
lustrations, newspaper ads and for 
showing to prospects. 

“The basis for selling package 
jobs is within the salesman him- 
self,” explains Mr. Keeling. “If a 


salesman doesn’t know the util- 
ities and needs that different 
parts of a package job fulfill, he 
can’t describe the added comfort, 
dignity and appearance that a 
well-planned and installed office 
presents. Hence opportunities for 
making package sales are greatly 
lessened. 

“I would suggest that every 
salesman in an office furniture 
business be sent to each completed 
installation job to get an idea 
what it looks like and to gain 
first-hand information from the 
customer concerning it. This will 
help greatly in making future 
sales.” 





Ideas That Keep Office 
Sales On the Upgrade 


By Robert Latimer 


Field Writer 


HILE OFFICE furniture sales 
are taking on a “more set- 


tled” condition over the country, 
a bit of additional merchandising 
effort and planned promotion will 
help to maintain volume near its 
1948 peak, according to W. C. 
Weihe, office furniture manager 


of the S. G. Adams Company, St. 
Louis, Mo 
S.G. Adams Company has found 


the furniture market steady, but 
slowing down in many respects, as 
offices which went unserviced with 
new furniture during the war 
years “catch up.” The store re- 
ports sales excellent during the 
early months of 1949, particularly 
with more training for the staff 
of 20 salesmen which currently is 
handling office furniture. “We 
have six regular men, all furni- 
ture specialists, on the floor, plus 
another 14 men who handle every 
line we carry out on the territory,” 
Mr. Weihe indicated. “Each is at- 
tending regular sales. training 
classes three times per week, 
which cover every aspect of sell- 
ing big ticket merchandise—cour- 
tesy, customer approach, and so 
on. Classes are held in the morn- 
ing hours and are recorded on 
wire for use in later training of 


the same type.” 
There is a definite trend toward 


OFFICE APPLIANCES, July, 1949 


less expensive office furniture as 
businessmen over the territory 
“tighten up,” according to S. G. 
Adams. Very pronounced is a 
leaning toward credit buying, 
which will permit purchasing of 
more expensive complete offices 
with a smaller original cash out- 
lay. Despite this, the Adams con- 
cern has never established a time 
payment plan for furniture pur- 
chasing, sticking to the time-hon- 
ored 30-day net plan in favor with 
most customers. 


How Volume Is Maintained 


Here are some of the innova- 
tions which are aiding the St. 
Louis office supply store to keep 
volume up: 

1. Photo of office furniture de- 
partment in the window. Unlike 
many stationery stores which 
maintain handsome upstairs fur- 
niture departments never seen by 
the general public, S. G. Adams 
keeps a huge photographic en- 
largement of the department in 
the main window. Blown up many 
times, and enclosed in a walnut 
box with an incandescent light 
behind, this makes an eye-appeal- 
ing window display piece which 
has attracted much attention and 
lured many additional prospects 
into the store. The photo, made 
by F. K. Adams of the store man- 
agement, has been responsible for 
dozens of additional sales since 
it went into use, and it is always 
given a prominent position in win- 
dow displays 


Furniture 


2. Utilizing rugs to simulate 
model offices. Instead of going 
to heavy expense to create parti- 
tions and dividers for separate 
model offices, S. G. Adams has 
been successful at package mer- 
chandising by using instead a row 
of large Oriental rugs spread over 
the sales floor. Each rug is about 
the same dimensions as the usual 
business office, and on its surface 
Mr. Weihe works out model office 
setups involving desk, lamp, table, 
chair, wastebasket, accessories of 
various sorts, and files. “The effect 
is to create individual rooms with 
the rugs,” it was stressed. “Usu- 
ally the prospect picks out one 
display and rivets his attention 
on it alone.” 


The big stock of rugs is cleaned 
at regular intervals, and has had 
a real effect on selling efficiency 
in the store. They are attractive 
enough that the store is con- 
stantly refusing offers to buy 
them. 

3. Pushing related items. Every 
desk, table and file throughout the 
office furniture department is 
completely equipped with acces- 
sories, such as desk pads, personal 
files, dip wells and ash trays on 
desk; finder systems and lamps on 
top of files; tables equipped with 
file boxes and bookends, and so on. 
By showing and suggesting these 
additional items, dollar volume is 
being kept up, as it was during 
the war, when insufficient furni- 
uwure supplies were on hand. “We 
suggest a half-dozen items along 
with every basic piece of furni- 
ture,” Mr. Weihe said. “If the cus- 
tomer buys half of them, we are 
well pleased. Often where we will 
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lose the sale of a desk or other 
item of furniture, we will never- 
theless sell all of the added items.” 

4. Keeping inventory fluid and 
flexible. Instead of “loading up” 
with stock, now that most office 
furniture items are available, S.G 
Adams has streamlined the inven- 
tory, carrying a smaller stock of 
all furniture lines, even staples, 
and depending on fast reorder 
service to make up any sudden 
needs. While this means more 
bookkeeping and order work, it 
keeps ‘the inventory in more fluid 


condition and not subject to the 
risk of sudden drops in prices. 
Along with this, the store is stick- 
ing to staple lines, standard con- 
servative styles, and is playing up 
nationally-known lines exclusively 
All the “off brands” which char- 
acterized most store stocks during 
the war are long since gone. 


Sales Potentials Favorable 


A tremendous volume of indus- 
trial building has gone on in St. 
Louis since the end of the war, 
all of which S. G. Adams Com- 


pany views with extreme pleasure. 
There will be a heavily-increased 
demand for steel office furniture 
as a reswit, and many large-scale 
installations which fit into the 
package selling scheme of things. 
“We're making more calls than 
ever before, salesmen are carrying 
more samples and _ exploring 
deeply into the prospect’s needs,” 
Mr. Weihe summed up. “We ex- 
pect to keep volume up by follow- 
ing up every lead more intensively, 
and devoting extra effort to new 
markets.” 





Electric Illumination Preferable to 
Daylight in Merchandising Furniture 


HE WAY IN WHICH the office 

furniture dealer lights his fur- 
niture showroom may have a sur- 
prising effect on the sales potential 
of the room, according to Earl 
Kistler of W. H. Kistler Stationery 
Company, Denver, Colo. 

One of the most important de- 
tails which the dealer should keep 
in mind in laying out his show- 
room is the lighting system, ac- 
cording to Mr. Kistler—particular- 
ly with an eye toward eliminating 
large amounts of bright sunlight 
or ordinary daylight in the show- 
room. 

“The reason for this is simple,” 
Mr. Kistler, a veteran of many 
years of office furniture retailing, 
pointed out. “Where many desks, 
‘tables, and other polished wood 
surfaces are shown, daylight has 
the bad effect of picking out and 
emphasizing any slight warp, mar, 
or scratch which may be on the 
polished surface—even if this is 
so small as to be invisible in any 


other way.” For illustration, Mr. 
Kistler, who is currently remodel- 
ing all of his retail showroom 
space, pointed out a row of desks 
between the elevator entrance to 
the showroom and a long row of 
windows through which intense 
afternoon light was pouring. A 
group of desktops had picked up 
the light, and were reflecting. it 
strongly, so much, in fact, that it 
was difficult to note any of the 
details of top construction. Under 
such circumstances, Mr. Kistler 
pointed out, any slight knick or 
mar on the top is picked out by 
the light, and appears as a dark 
spot which is sure to attract the 
attention of a prospective buyer 
In many cases, the Denver dealer 
indicated, even the tiniest spot or 
mar is enough to cause the pros- 
pect to change his mind about a 
particular desk, even though 
everything else about it may sat- 
isfy him. In these days of high 
prices, he indicated, the customer 


wants the most for his money, 
and if there is any indication of 
damage whatsoever to the furni- 
ture, the chances are that he will 
forego the purchase. ° 

Also, overstrong lighting may at 
times have the effect of fading out 
stained hardwood surfaces, and if 
sunlight is involved, will melt or 
liquefy the highly polished wax or 
oil finish of the wood—resulting 
in stickiness which will pick up 
dust and lint, difficult to remove. 

In the complete remodeling of 
the office furniture floor of the 
store, which incorporates setting 
up of separate “model office show- 
rooms,” Kistler’s is doing away 
with daylight furnished by win- 
dows at the front of the store al- 
together—in favor of direct elec- 
tric illumination from lowered 
ceiling fixtures. Bathing every 
piece of office furniture in a soft 
flood of even light presents every 
piece at its maximum appeal, 
Kistler’s has found out 





Mass Display Sells Office Chairs 


ELLING OFFICE CHAIRS suc- 

cessfully is a matter of “get- 
ting around” the attitude of the 
average office manager that a 
chair is simply a chair and noth- 
ing else, according to Palm Beach 
Typewriter Company, West Palm 
Beach, Fla. 

“Chairs are such a common 
place item in everyday life that it 
isn’t unusual for both the office- 
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holder who actually needs new 
chairs and the office furniture 
firm to give little thought to 
them,” it was pointed out. “Our 
experience has been that by se- 
lecting some special feature of a 
chair and matching it up either 
with the visible characteristics of 
the customer, or with the rest of 
his office, is often all that is re- 
quired to make a sale.” 


Palm Beach Typewriter Com- 
pany maintains an unusual “mass 
display” of chairs on two mezza- 
nine balconies, across the right 
wall of the store and entirely 
across the front, over the win- 
dows. Here more than 50-odd 
samples of leading chair styles are 
shown, ranging from executive 
models to oak, walnut and hard- 
wood occasional chairs, posture 
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chairs, arm chairs, conference- 
table models, desk chairs and re- 
ception-room varieties. While the 
display is predominantly wood, 
there is a sprinkling of modern 
steel posture chairs, light-weight 
aluminum varieties, aircraft style 
and streamlined versions for mod- 
ern offices. Enough space is left 
behind tach bank of chairs on the 
mezzanine to allow comfortable 


sting 


trusted to bring up the “chair 
subject” to every entering cus- 
tomer, inviting him to sit down 
and try out several samples which 
are brought down from the mez- 
zanine balcony to the first floor. 
Carried out on a humorous basis, 
this has created a _ surprising 
amount of demand for scientifi- 
cally engineered, comfortable 
chairs. “If we start the prospect 
thinking that perhaps he is fa- 


sooner or later,” it was pointed 
out. 

The store does not depend upon 
walk-in customers alone for chair 
sales volume. Salesmen of the 
company, traveling up and down 
the Florida coast, regularly carry 
samples of chairs with them in 
their automobiles, taking the ex- 
tra trouble to carry the chair into 
the prospect’s office and leave it 
for a few days’ testing. At least 


Periodically, Palm Beach Type- 
writer Company puts on a drive in 
which store sales people are en- 


tiguing himself by using the wrong 
type of chair at his desk, we are 
almost bound to make the sale 


twice a year this “sampling” sales 
system is carried out. It has proved 
to be a profitable procedure. 





Effect of Sales Discount on Profit 


Tables Tell Price Cutting Dangers 


T A RECENT meeting of the Office Equipment 
A Dealers Club, Stanley Ferst, senior partner of 
Laventhal, Krekstein & Company, certified public ac- 
countants, Philadelphia, spoke on the subject named 
above. Mr. Ferst’s remarks were summed up in the 
following three tables which show clearly how each 
increase in a sales discount results in a corresponding 
decrease in profits until there is not enough left to 
cover overhead: 


STEEL FURNITURE 


Gross Profit 
Sale Gross Percentage to 
Discount Price Cost Profit Sales Cost 
0 $100.00 $64.00 $36.00 36.00% 56.25% 
] 99.00 64.00 35.00 35.35 4.69 
2 98.00 64.00 34.00 34.69 53.13 
; 97.00 64.00 33.00 34.02 51.56 
} 96.00 64.00 32.00 33.33 50.00 
} 95.00 64.00 $1.00 32.63 18.44 
10 90.00 64.00 26.00 28.89 10.63 
5 25.00 64.00 21.00 94.71 28 
2) Ooo 64.00 16.00 20.00 25.00 
95 75.00 64.00 11.00 14.67 17.19 


WOOD FURNITURE 


Gross Profit 


Sale Gross Percentage to 
Discount Price Cost Profit Sales Cost 
0 $100.00 $50.00 $50.00 50.00% 100.00% 
| 99.00 50.00 19.00 49.49 98.00 
) 98.00 50.00 8.00 48.98 96.00 
; 17.00 50.00 47.00 48.45 94.00 
{ 96.00 50.00 16.00 17.92 9° O00 
5 95.00 50.00 45.00 47.37 90.00 
10 00.00 50.00 10.00 14.44 80.00 
15 85.00 50.00 35.00 41.18 70.00 
%) 20.00 50.00 30.00 $7.50 60.00 
95 75.00 50.00 25.00 33.33 50.00 


4 STEEL FURNITURE AND 4 WOOD FURNITURE 


Gross Profit 


Sales Gross Percentage to 
Discount Price Cost Profit Sales Cost 
0% $200.00 $114.00 $86.00 43.00% 75.44% 
l 198.00 114.00 84.00 42.42 73.68 
2 196.00 114.00 82.00 41.84 71.93 
3 194.00 114.00 80.00 41.24 70.18 
4 192.00 114.00 78.00 40.63 68.42 
5 190.00 114.00 76.00 40.00 66.67 
10 150.00 114.00 66.00 36.06 57.89 
15 170.00 114.00 56.00 32.94 49.12 
20) 160.00 114.00 16.00 28.75 40 %5 
25 150.00 114.00 36.00 24.00 31.38 


Another interesting table, taken from a paper titled, 
“Significant Facts About Prices,” by Dr. I. W. Bran- 
del, New York state consultant, should give any retailer 
reason for considerable reflection before he attempts 
to use price-cutting in the place of efficient mer- 
chandising as a means of building sales volume. Dr. 
Brandel says, “Anticipating a 25 per cent profit on 
selling price, cutting prices means sales must be in- 
creased to make the same margin before prices were 
lowered, as follows: 


a 3% cut necessitates a 13.6% increase in sales 


1 5% cut necessitates a 25.0% increase in sales 
a 744% cut necessitates a 42.8% increase in sales 


a 10% cut necessitates a 67.0% increase in sales 
a 15% cut necessitates a 150.0% increase in sales 


a 20% cut necessitates a 400.0% increase in sales 





We cannot imaginatively trace out the probable results of what 
we are doing more than a few years ahead. Each one of us is 
working hard for the thing that seems to him to matter. Perhaps 
we may not get it—and living to be heartily glad that we didn’t 
get it, on finding that some other result we did get has eventually 
turned out more to our benefit and liking. 
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—Maurice C. Moore 
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The Beate of 
the Industry 


e UNCERTAINTY in the minds of busi- 
nessmen is bringing about a certainty in 
business trend, which is downward, prob- 
ably for the next three months. The trend 
will be expressed in lower prices, lower 
sales volumes and lower employment in most 
lines. The gloom in the preceding state- 
ment is more apparent than real. Drops 
indicated are reflections of deflation rather 
than recession. To a large extent retail 
sales are holding up in number of units. 
Reports reveal only a two or three per cent 
lag behind last year. Lower prices make 
the gap wider between dollar volumes of 
1948 and 1949. 


e THE RISING unemployment figure bug- 
aboo is being given undue publicity prom- 
inence without reference to its seemingly 
paradoxical counterpart — rising employ- 
ment figures. Special interests searching 
for ways to paint the economic picture as 
black as possible tell the truth, but not the 
whole truth. Increase in unemployed peo- 
ple has many causes, notably students 
graduating from high schools and colleges, 
married women seeking temporary employ- 
ment, both men and women temporarily 
unemployed, and of course those out of 
work because of reduced business volumes. 
Under the impact of a war economy, em- 
ployment expanded tremendously. At the 
present point of stabilization there is an 
inevitable appearance of recession because 
of toe ale pasar and consequent in- 
creased numbers of people seeking employ- 
ment. Percentagewise in relation to popula- 
tion, there are more people in gainful 
occupations today than at any other time 
in the history of our country. 


e BUSINESS IN GENERAL is searching 
for ways and means of cutting operating 
costs so as to leave a profit after a trans- 
action has been completed. Management 
experts say that clerical operations offer 
major possibilities for cost savings. The 
circumstance presents an opportunity and 
a challenge to office equipment and supply 
salesmen. As purveyors of tools and mate- 
rials designed to save time and increase 
efficiency, salesmen in this field have the 
dual privilege of helping customers to 
squeeze the water out of office overhead 
and making profitable sales in the process. 
e IN A COMPETITIVE market, sales ex- 
pense has a natural tendency to increase, 
according to sales and management coun- 
sellors. The net result would seem to be 
more salesmen to get less business. Trained 
salesmen will help to change the “‘less” 
to "more" business. 
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Editorial 


The Price of Freedom 


@¢ EVERYTHING that is worth having has its 
price, and freedom is no exception. But it cannot be 
bought with money alone. Our forefathers made the 
initial payments on the freedom that they handed 
down to us. They paid in terms of blood, work, in- 
telligent foresight and constant alertness to protect 
their liberty. . 

The freedom to think, to work and to progress 
through earnest and able effort which those men and 
women bequeathed to us is a precious possession. It 
has made America the most prosperous nation in the 
world. 

But freedom is never bought outright. The pur- 
chase installments run from generation to genera- 
tion. Today thoughtful and liberty-loving men and 
women of America are called upon again to con- 
tribute to the maintenance of their heritage. That 
payment must be made by us as our forefathers made 
it through hard work and intelligent action. To be 
intelligent, however, action must be informed. 

Keeping America free and its people prosperous 
can be accomplished only through dissemination of 
economic truth. Not all businessmen can be expert 
economists, but they can avoid voicing and spreading 
impulsive, unconsidered opinions on economic sub- 
jects. Instead, it would be well for them to join a 
crusade to publicize the truth about economic facts. 
Accurate information and expert opinion based on 
long and careful study may be had from such or- 
ganizations as the Committee for Economic Develop- 
ment. Individual, personal interpretation of eco- 
nomic factors is a dangerous practice. 


—_-—- 


© AS THIS ISSUE is being put to press, the 1949 
annual convention of the National Office Machine 
Dealers Association is in process in Los Angeles, Calif. 
Local and state associations and the specially ap- 
pointed committees have developed excellent business 
and social programs that bid fair to satisfy the exact- 
ing demands of NOMDA members and other conven- 
tion registrants. Displays of products of several lead- 
ing manufacturers in the industry add to the sig- 
nificance of this year’s assembly. Advance reports 
indicate that many dealers responded to the call of 
vacation opportunities in California in combination 
with the convention. A detailed, illustrated report 
will be published in the August issue. 


_—_-o<-- 


People who aren’t afraid to roll up their sleeves 
seldom lose their shirts. 
—H. W. NEWTON. 
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Here and There 


J. ARTHUR RUSSELL OF FRIDEN 





serve one out of every three New 























MORSE SENSE FROM O.Lie THE OWL 





HEADS INDUSTRY GREATER Yorkers by providing essential facili- pw * Seeiain 
S NEW YORK FUND ties throughout the five boroughs to ow. HOLLOW 
ye |. Arthur Russell, district manager protect and promote the health and 
e di 1 Calculating Machine welfare of the city. ‘ ~ 
d + ee VAN W. HAVERTON NAMED TBR! 
1- pray cianage try <a AS OPTIMIST GOVERNOR Dear Editor: 
ot mas Geen ampsign, according Van W. Haverton of Van's Type- Birds like worms, but they 
0 a recent announcement by Ed- writer Company, Peoria, Ill., was have to wait until they come out 
35 sand M. Doveles: aasaeees -af recently elected governor of Dis- of the ground to grab them. 
d ‘eat xa) Quitiadi- Wiaihiues trict No. 23, Optimist Clubs, for the 
a: ait Ciakeman af ten ensuing year. The district covers Said a Starling one day, “I 
It " see nts downstate Illinois from Danville to never get my fill of worms. I'm 
1€ _ Ke $70,000 b always hungry. Bugs and grubs 
pegs ig da“ don’t fill me up.” Said another 
r- panty > af gps Starling, “Same here. Let's do 
“a dire of $6 6 cnn something about it.” So they put 
Shes sagas rr their beaks together and hatched 
id ? sap by an idea. Then they got jobs, 
n- A Mr. Russell as chairmen saved their money, bought a 
at of office equapmem steam shovel and began turnin 
je Harry Lakow, pres up the earth around Birdland. 
“a Lakow & Sons, Inc.; Soon they had enough worms to 
ystems, Blaine Raw satisfy their appetites and a 
district manager, warehouse full besides. 
us ndercort rporation; stationery 
of Henry Levy, president, “Now we'll promote sales,” 
rt Company. said the enterprisers. They sold 
Current ympaigning for busi worms to fishermen all over Bird- 
1g ” re of the cost of maintain- VAN W. HAVERTON land, bought more steam shovels 
b- ervices of 423 volun Quincy. An enthusiast in the work and hired other birds to operate 
a health and social of Optimist Clubs, the Peorian has them. The workers spent their 
tS. ervice agencies for the people of served as lieutenant governor the pay in local stores, the stores 
on New York during 1949, the Greater past year. He is active in the af- put in big orders for bird baths, 
New York Fund is appealing only fairs of the Office Machine Dealers § nesting materials, feather beds 
r- firms and employee — Association of Illinois, now affiliated | and perches, the factories mak- 
p- ear Fund agencies with Chicago OMDA. ing them hired more help. All 
“= the birds were flying high, better 
fed than ever before. 

Then the worm turned. A flock 
of Jays hopped on the Starlings 
one day and cried, “Your steam 

49 shovels will dig up all the worms 
a in Birdland. Then there will be 
cs no worms left and we'll all 
if. starve while you Starlings clip 
p- bond coupons.” 

— They got enough birds believ- 
t- ing this to bring pressure on the 
n- “Director of Distribution and 
d Consumption of Bird Foods” and 
«4 he ordered the Starlings to take 
ig- their steam shovels out of Bird- 
ts land. 

of The stores went bankrupt, the 
on factories closed down, and the 





birds went grub-staking for 
worms and eating once in a 


while. 


PRESENTED WITH NEW ROYAL—Mrs. Marion H. Thurber, 
director of the South Middlesex Secretarial School at Fra- 
mingham, Mass., receives a new Royal portable typewriter 
at the Eastern Business Teachers Ass'n. convention held at 
the Hotel New Yorker recently in New York City. H. M. 
Nichols, representative of the Royal Typewriter Company at 
Framingham, makes the presentation. 


Free Enterprise digs up pros- 
perity. Bureaucracy buries it. 


Very wisely yours, 
OLLIE THE OWL 
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FIRST DISTRICT ATTAINS NEW 
HEIGHTS AT SEA LEVEL 


Attendance Records Broken—Program Augmented 
by Displays of Manufacturers’ Sales Aids— 
Horton Frisbie to Be New Governor 


ISTRICT NO. 1, NSA, set a new record for attend- 
ance and interest at its 1949 convention held June 
1 and 2 at Wentworth-By-The-Sea, Portsmouth, N. H. 
The hotel is on the shore of a small bay off the At- 
lantic Ocean, a five-minute ride from the city of 
Portsmouth and a mile or so from the famous Ports- 
mouth Navy Base entered by land from Kittery, Me., 
easily seen from the hotel grounds 
The regional governor, to whom principal credit is 
due, is Arthur L. King, of Ward’s, Boston, who was 





Auto- 
Inc.., 


Co.; 
atten, Jr., 


P. G. Powell, 


1. Otis R. Prior, Mutual Stationers Supp! 
Kimballs, 


matic Pencil Sharpener Co.; H. N. 
Claremont, N. H. 

2. Merton Soule, Miss Gould and Jim Gribbon, Roberts Office Supply 
Co., Portland. Me.: Walter P. Nichols. Weis Manufacturing Co. 

3. Stam McGar and John F. Molloy. John F. Molloy Co., Meriden 
Conn.; Mrs. Molloy: O. L. Seaver. Amberg File & Index Co. 

4. L. Dale Brown, A. S. Hyland & Co., Fitchburg. Mass.; Folger 
Fellowes, Bankers Box Co.; H. H. Rodecker, L. C. Smith & Corona 
Typewriters, Inc.; Ted Hargen, Yawman and Erbe Mfg. Co. 

\ al Gibney. National Blank Book Co.; Horton R. Frsbie. Roberts 
Office Supply Co, Portland, Me.; Cal Cameron, Oxford Filing Sup- 
ply Co.. Inc.; Charles E. Reynell, Oxford Filing Supply Co.. Inc.; 
rear, A. J. Therriault, Therriault Press, Nashua, N. H 

6. Mr. and Mrs. Allan Murray and Mr. and Mrs. E. H. Knapp. Victor 
Safe & Equipment Co. 
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good enough to take over after Courtney Bird of M. T. 
Bird & Company, elected last year, was incapacitated 
by illness. Bernard Willander of Thomas Groom & Co., 
Inc., is lieutenant governor. Co-operating organizations 
were Boston Stationers Association, Harry A. Azoff, 
Federal Stationery Company, president; Connecticut 
Valley Stationers Association, Nils E. Anderson, Ander- 
son’s of Bridgeport, president; and New England 
Travelers Club, Fred T. Bowes, Eagle Pencil Company, 
president. Horton R. Frisbie, Roberts Office Suppply 
Company, Portland, Me., was nominated for governor 
to take over in October. 

A novelty to regional meetings, which contributed 
much to the remarkable success of the event, was a 
display of manufacturers’ sales aids, each of 60 ex- 
hibitors showing on panels of standard size printed 
material and other dealer sales aids, many of which 
are available to stationers without cost. The exhibits 
occupied all the wall space of the ballroom, in which 
the sessions were held, and another room near by. To 
tie in the exhibits with the program, a platform dem- 
onstration of the development of a sales promotion 
program was given at the first session by Mr. King and 
two advertising agency men, W. J. Walker, copy direc- 
tor, and Ray C. Strawbridge, account executive, Dickie 
Raymond, Inc., a Boston agency specializing in adver- 
tising by mail. The trio presented a skit entitled, “In- 
creasing Sales and Influencing Salesmen with Direct 
Advertising.” 


Says Salesman Is “Spark Plug” 


Mr. King, in discussing the aims and purposes of the 
exhibits of sales aids, urged dealers to see them all in 
both rooms. The salesman he called the spark plug 
in our distributive plan. There is a reluctance by some 
dealers, he said, to back up salesmen with suitable 
sales helps. He told of a visit to the Pomerantz office 
supply store in Philadelphia, Pa., where printed pieces 
are used constantly, many produced in the company’s 
own printing department. He told of seeing a supply 
in the shipping department provided so that a piece 
of the firm’s advertising was inserted in every package 
delivered to a customer. These sales helps from man- 
ufacturers, he said, contain valuable product informa- 
tion for the dealer’s salesmen and the dealer’s cus- 


tomers and are good for dealers’ sales meeting 
discussions 
NSA Vice-president Earl Kochheiser of Charles 


Ritter Company, Mansfield, Ohio, attended in place of 
President L. R. Kendrick, who was confined to his home 
in Denver. Mr. Kendrick had attended the 12 meet- 
ings preceding but dropped below par after the gather- 
ing at Tacoma and was obliged to take time out for 
repairs. Mr. Kochheiser reported hearing Mr. Kendrick 
elsewhere, stating that he was impressed with the 
constructive ideas presented. He remarked that in 
view of the attendance it was evident that the loca- 
tion selected for the First District was the right one. 


“Gravy Train Is Gone” 


Speaking of business, Mr. Kochheiser said that most 
of us are studying and planning as we never have be- 
fore. There is no doubt, he said, that the so-called 
gravy train is gone. He believes that what is needed 
most is a cool head. Our attitude now will have much 
to do with results in the future. Opportunity ahead 
he referred to as a test of initiative. Defining initia- 
tive, he said the man with it is watching his organiza- 
tion, holding sales meetings, and is ready to capitalize 
on the situation that confronts him. He said he had 
learned much in sales meetings the last few months, 
that many men have not been trained properly for 
selling, and that a tendency exists to take too much 
for granted. 

Manufacturers, he said, have brought to dealers a 
wealth of valuable information in the last six months. 
He referred to the NSA product training booklets as 

(Turn to page 132, please) 
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AMONG THOSE ATTENDING NSA DISTRICT NO. 1 CONVENTION, PORTSMOUTH, N. H., JUNE 1-2 


ning. Globe-Wernicke Co.; Fred C. Harmon, A. L. Cole 
e, Mass.; C. Malcolm Derry, Globe-Wernicke Co. 
in line at the clambake. Aprons were furnished by Na- 
tional Blank Book Co. 
Arthur T. Hunt, Art Metal Construction Co.; Mrs. L. Dale 
Brown, A. S. Hyland & Co., Fitchburg. Mass. 
Vv Dorn, Joseph Dixon Crucible Co.; Mrs. Ray Sanders; 
Robinson Reminders; Gertrude D. Sullivan, Sullivan 
ply Co., Taunton, Mass.;: A. T. Hunt, Art Metal Con- 
Co.; Louise L. Sullivan, Sullivan Office Supply Co., 
Mass 
F. S. Webster Co.; Jack Dwyer, manufacturers’ repre 


Hunt; 


ynell, Mrs. E. R. Manning, Mrs. J. A. Gilbert. 
Weis Mig. Co.; Mrs. Paddock; Lee Paddock. Amer- 


and Mrs. E. W. Pape. Adkins Printing Co.. New 
Sonn.; Miss Adelaide Zachs and Miss Jennie R. Zachs. 
r Co. Standing: Frank R. Palmer, Eaton Paper Corp.; 
Sainberg & Co.; Joe C. Straus, Automatic Pencil 


Joseph Dixon Crucible Co.; Henry N. Patten, Kim- 
*laremont, N. H.; Guy W. Hart. Dixon. 
George Malcolm. R. B. Tower. ali F. S. Webster Co. 
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12. 


13. 


. B. Mercer, 


. Mr. 


O. S. Giddy. Eberhard Faber Pencil Co.; Ed Jensen. Noestin 
Ticket Co.; Ronald Daley, Ronald Daley Co., Waterbury. 
Ed Dooley. Wilson Jones Co.; Joe F. Yates, Yates, Inc., 


Haven, Conn. 

John _— > Murray's Staty. Co., Inc., Mediord, Mass.; Fred T. 

Bowes, Eagle Pencil Company, president New England Travelers 

Club; E. S. Churnick, Daco Card & Index Co.; Haig Banion, L. W. 

Beckwith Co.; Boston, Mass.; . BR, Cowan, orry-Jamestown 

Mig. Corp.: Dave Howarth. Industrial y~ Corp. 
Morris, Eaton Paper Corp.; Dick Cutler; f. L. Mann, Sturgis 

Posture Chair Co.; Frank Palmer, Eaton Paper Corp. 

A. J. Therriault, Therriault Press, Nashua, N. H.; Mr. and Mrs. 

R. H. Llewellyn. R. H. Liewellyn Co., Manchester, N. H. 

inberg & Co.; Jim Armington. Eberhard Faber Pencil 

rost, Providence Paper Co:; Ira Kaplan, Markwell Co. 


Pin 
onn.; 
New 





Co.; H 


. Seated: Mrs. George Smith and Albion P. Gooding. Loring. Short 


Bob Walloch., Peerless Im- 


& Harmon, Portland, Me.; Standing: 
Speed Products Co., c.3 


erial Co., Inc.; Charles H. Parker, 
Ernest Child, W. H. Gunlocke Chair Co. 
and Mrs. Frank R. Curtiss, Neva-Clog Products, Inc., 
Frank's birthday. 


. Al Rebhan, Blake & Rebhan, Boston. Mass.; H. A. Sweatt. G. C. 


Prince & Son, Inc.., well, Mass. 


20. Phil Bird. M. T. Bird & Co., Boston, Mass.. flirts with the horse's 


mouth; underneath the horse's head is June Raymond. 
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N.O.M.A. CHAPTER PRESIDENTS’ DINNER. BENJAMIN FRANKLIN HOTEL, PHILADELPHIA, MAY 22 


N.O.M.A. 30TH INTERNATIONAL 
CONFERENCE IN PHILADELPHIA 


(Exhibit pictures on page 38, 39 and 40) 


ITH THE THEME, “Soundings in Office Manage- 
ment—1949,” as a nucleus, the thirtieth annual 
conference of the National Office Management Asso- 
ciation, held in Philadelphia, Pa., May 22-25, drew a 
registration of well over a thousand for the speaking 
sessions at the Benjamin Franklin Hotel and Con- 
vention Hall, and many times that number to the 
office equipment exposition staged in the latter locale. 
Convention activities got under way early Sunday 
with the opening of the registration desk at the 
headquarters hotel. A general assembly was held at 
2 p.M., at which W. H. Evans, national secretary-treas- 
urer, Outlined the N.O.M.A. program for the entire 
year. Winding up the opening day activities was the 
Chapter Presidents’ Dinner in the ballroom of the 
Ben Franklin. A brief business meeting held dur- 
ing the banquet resulted in the election of H. A. 
Wichert, Fairmont Creamery Company, Omaha, as 
president; W. M. Bennett, Inland Container Corpora- 
tion, Indianapolis, as first vice-president, and Robert 
P. Brecht, professor of industry, University of Penn- 
sylvania, Philadelphia, as second vice-president. The 
election was followed by an excellent choral program 
by the Fortnightly Club of Philadelphia, and by danc- 
ing until midnight. 


Monday Sessions 


The first full day of the conference opened at 10 
A.M. Monday in the hotel ballroom with the invoca- 
tion by Reverend Frederick E. Maser, St. James Metho- 
dist Church, Philadelphia, followed by group singing 
of “The Star Spangled Banner” and “O Canada.” The 
national welcome was given by Horace Brogley, na- 
tional director; the chapter welcome by Robert Brown, 
Bird Coal Company, president of the Philadelphia 
chapter. Welcome to the city by Walter Fuller, presi- 
dent Curtis Publishing Company, was followed by a 
brief response by President-elect Wichert. Final 
speaker on the opening session was Colonel Willard 
Chevalier, vice-president, McGraw Hill Publishing 
Company, New York City, who gave the stirring key- 
note address, “Soundings in Office Management— 
1949.” 

The Monday afternoon session in the Convention 
Hall ballroom was presided over by John J. Reinecke, 
executive secretary Wood Office Furniture Institute. 
Following introductory remarks by Fred M. Deane, 
president Wood Office Furniture Institute, and Ed- 
ward M. Douglas, president Office Equipment Manu- 


facturers Institute, an informative address on “The 
Office Equipment Industry” was given by E. D. Taylor, 
administrative vice-president Office Equipment Manu- 
facturers Institute. This was followed by the official 
opening of the annual office equipment exhibit to the 
waiting throngs. 

Tuesday Sessions 


The Tuesday morning session comprised one ad- 
dress, “Systems, Methods, Procedures,” by David 
Greisemer, Babcock & Wilcox Company, New York 
City. This was followed by an extensive discussion 
panel. 

The afternoon session featured Harry L. Wylie, Pure 
Oil Company, Chicago, speaking on the subject, “Fun- 
damentals of Employee-Employer Relationship.” Fol- 
lowing this discussion, the meeting disbanded into four 
concurrent sessions, as follows: “In-Service Training” 
by Sam C. Black, Jr., Gates Rubber Company, Denver; 


ON THE OPPOSITE PAGE.— 


1. C. W. Straubel, John A. Saunders, L. W. Miller and A. J. Ball, 
all General Fireproofing Co. 

. John D. Edwards, E. i Purinton, Daniel Patricola and Ralph W. 

Graham, all Columbia Ribbon & Carbon Mig. Co., Inc. 

S. E. Nieman and G. M. Denice, Neiman Steel Equipment Co., Inc. 

. Folger Fellowes and John Fellowes, Bankers Box Co. 

. George Hossfield. speed typist, demonstrates his technique on the 
Underwood electric. Standing: Barry Vos, Mrs. Shirley Pence, 
D. T. Glaekin, J. Martin and A. M. Foster, all of the Philadelphia 
Underwood sales staff. 

. Albert Rind and Adolph Rose. Rose Ribbon & Carbon Mig. Co., Inc. 

C. Stuart Goll, manufacturers’ representative; Richard Pomerantz, 

A. Pomerantz & Co., Philadelphia, Pa. 

E. Whitby. R. O'Sullivan, J. E. Rodman, Fred G. Hulburd and 

E. Young, all Victor Adding Machine Co. 

. J. D. Caulk. R. J. Rountree, A. L. Crippen, R. I. Evans and James 
MacFarland all A. B. Dick Co. 

10. Arnold Wolf, Tiffany Stand Co., explains a few of the products’ 

finer points to a visitor. 

ll. Seated: R. M. Bobincheck and Walter Hanson, Woodstock Type- 
writer Co. Standing: Tim Morrow, Morrow Advertising, Chicago; 
Leo Kagan, Woodstock Typewriter Co. 

12. D. Harlow, Clary Multiplier Corp., demonstrates the Clary adding 
machine to a visitor as T. L. ion and K. Oldenburg aid in the 
explanation. 

13. John Hayes, Henry Wieber, Elmer Rees and Frank C. Bateman, 
a Pomerantz & Co., Philadelphia; Charles R. Mack, Domore Chair 


Wn & © is) 


°. 

14. F. M. Deane and Max Vaught. Gunn Furniture Co; John J. 
Reinecke and Howard Gatewood, Wood Office Furniture Institute; 
RF sega Huntington Chair Corp.; Sterling Lord, The Leo- 

° °. 

1S. L. R. Addington, Wabash Filing Supplies. Inc., and J. Arthur John- 
son, Art Metal Construction Co. 

16. John F. Emhardt, Columbia Steel Equipment Co. 

17. William P. Reinhardt and John B. Shane, A. Pomerantz & Co., 
Philadelphia, Pa. 

18. E. E. Gilbert, Metwood Office Equipment Corp., New York. N. Y.; 
R. B. Booth, The Leopold Co.; R. J. Freeman, manufacturers’ rep- 
resentative. 

19. George Ruck. Columbia Steel Equipment Co. 

20. James D. Row and Charles Neuner, H. O. At ad Associates; 
Leonard O. Rose, Rockwell-Barnes Co. an: — 


21. Shown with the new Tempo electric duplicator are J. A. McGrath. 
Penn Dell & Co.; John Crowley, Milo Harding Co.; Thomas Holton. 
Penn Dell & Co.: Richard Bailey, Milo Harding Co. and M. R. 
Boileau, Penn Dell & Co. 


22. L. A. Bush, Winnie Ward and F. J. Bloempot all The Sikes Co., Inc. 
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EXHIBITORS AT N.O.M.A. OFFICE EQUIPMENT SHOW 


. Alliance Ribbon & Car- 
bon Co. 

American Business Sys- 

tems 

Art Metal Construction 

Co. 

Bankers Box Co. 

The Bircher Co., Inc. 

. Business Furniture Co. 
Clary Multiplier Corp. 
Columbia Ribbon & 

Carbon Mfg. Co., Inc. 


9. 
10. 


ll. 
12. 
13. 
14. 
15. 


16. 


Dubin Co., Inc. 

Friden Calculating Ma- 
chine Co., Inc. 
Esterbrook Pen Co. 
General Binding Corp. 
The General Fireproof- 
ing Co. 

Monroe Calculating 
Machine Co., Inc. 

Plus Computing Ma- 
chines, Inc. 

Remington Rand, Inc. 
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17. 


18. 


Co. 


Reynolds & Reynolds 
Co. 
Royal 


Inc. 


Typewriter Co., 


. The Sikes Co., Inc. 
. Victor Adding Machine 


Co. 

ViSIrecord, Inc. 

Frank Wolf Co., Inc. 
Woodstock Typewriter 
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“Office Employee Union Problems,” by R. R. Huckell, 
California & Hawaiian Sugar Refining Company, San 
Francisco; “22% Design, Construction and Mainte- 
nance of Office Buildings” by Albert K. Wilson, presi- 
dent Constructioneers, Inc., Wilmington, Del. and 
“Control of Mailing Activities,’ a discussion handled 
jointly by Harry W. Nock, E. I. du Pont de Nemours 
& Co., Wilmington, Del., and Robert F. Brown, Bird 
Coal Company, Philadelphia 

The N.O.M.A. annual banquet was held in the ball- 
room of the Benjamin Franklin at 6:30 p.m. Tuesday, 
May 24, with well over 1,000 in attendance. Following 
the invocation by Reverend Hilco de Beer, pastor of 
Zion Presbyterian Church of Philadelphia, President- 
elect Wichert took over as chairman for the evening, 
introducing the principal speaker, Murray Chipman, 
MacLean-Hunter Publishing Company, Ltd., Montreal, 
Canada, who talked on the subject, “The Indispensable 
Audience.” The annual presentations of the Leffingwell 
Medal and Fellowship Award were then made, the 
former to Claude Vernon McBroom, director of manu- 
facturing of Meredith Publishing Company, Des 
Moines, Iowa, the latter to George Henderson, vice- 
president, Consolidated Paper Corporation, Ltd., Mon- 
treal. An excellent varied bill of entertainment fol- 
lowed, and dancing to the music of Leo Zello and His 
Orchestra occupied the conventioneers until 1 a.m 
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PHOTO-TOUR OF W.O.F.I. DISPLAY AT N.O.M.A. OFFICE EQUIPMENT SHOW 


Wednesday Sessions 


Three interesting and timely addresses comprised 
the Wednesday schedule. Dora F. Capwell, director 
Allegheny Vocational Counseling Center, Pittsburgh, 
spoke on “Attitudes and Abilities of Current High School 
Graduates;” Dr. Joseph Tiffin, professor of industrial 
psychology, Purdue University, Lafayette, Ind., on 
“Testing-Training,” and William A. Gill, director Office 
of Mobilization Procedures and Organization, Wash- 
ington, D. C., on “What Industrial Mobilization Means 
to the Office Manager.” The 1950 International Con- 
ference is scheduled for Cleveland, Ohio, May 21-24. 

The extensive product exhibit, largest ever held 
under N.O.M.A. auspices comprised 110 exhibitors and 
approximately 200 booths. The show opened‘on Mon- 
day, May 23 at 2 p.m., remaining open until 10 P.m.; 
Tuesday and Wednesday hours were from 1 P.M. to 
10 p.m. Lively interest was reported by exhibitors on 
the part of visitors, whose numbers far exceeded any 
comparable N.O.M.A. exhibit in recent years. 


DESCRIPTION OF EXHIBITS 


Acme Visible Records, Inc., Chicago, [ll.-Shown were three siyico 
of Acme tray-type cabinets and card books. Photodex albums, Flexolins 
eference equipment. Insite indexes, Super-Visible equipment, Veri- 
Visible equipment, and a number of suggested card forms for a wide 
vi f record applications. Walter G. Cassady, exhibit manager, 
nd ¢ P. Gilbert, Philadelphia, district manager, were in attendance 


(Turn to page 143, please) 
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TRIOMETRIC OFFERS SCALE MODELS 
Executives and office managers wanting to analyze 
and replan office functions into more efficient units 
are offered scale models by Triometric, Inc., 711 Penn 
Ave., Pittsburgh 22, Pa. More than 40 different scale 








TRIOMETRIC SCALE MODELS 


mode] types of office furniture and equipment 
for a three dimensional layout are available 
a models are scaled one-fourth inch to the foot, 
loor plan being ruled in one-fourth inch squares 
model layout has been made it can be 
pho ographed to serve as a layout or sent to branch 
ices from the main office to serve as directional 
es ‘mation. A catalog of precision scale models and 
article Planning Your Office for Profit,” are 
Tered those writing the company. 


- idliintaliiatinnaion 
WORDEN MARKETS NEW DESK LINE 

The Worden Company, Holland, Mich., has intro- 

d luced Secra Type desks, claimed to give much addi- 

tional r] space. Interior drawer construction 
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NEW WORDEN NO. 260 DOUBLE PEDESTAL DESK 


wood und drawers are Permanized to prevent 
excess n ire. The bottoms of desk pedestals are 
reinforce vith two four-inch hardwood stretchers to 
increase and to reduce damage in handling 
while in tran 
Worden i 
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prepared to furnish typewriter desks as 
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small as 42 inches, still taking a full-size typewriter 
and housing it in the pedestal when the desk is closed. 
These desks are also available in the 52- and 58-inch 
sizes. 

The No. 260 desk here illustrated is made in both 
oak and walnut. A new Secra Type desk is soon to 
be placed on the market, 


ee 
TAYLOR OFFERS NEW CHAIR THREESOME 

The Taylor Chair Company, Bedford, Ohio, has an- 
nounced a new economy-priced upholstered threesome 
group—Nos. 80742, 807 and 808 chairs. The new line 
is made for executive offices, small private offices 
and all general office use. 

These chairs are claimed to be outstanding in the 
versatility of their styling, designed to harmonize 





TWO NEW TAYLOR ECONOMY-PRICED CHAIRS 


Left: the No. 808 side chair. Right: the No. 8071/2 swivel. 


with traditional and modern style desks, both steel 
and wood. Frames are genuine walnut or quartered 
white oak and cushioning is quality coil spring. Up- 
holstered in the new Taylor saddle leather, the chairs 
are available in six attractive colors. They can also 
be upholstered in Fabrolie and, if desired, are avail- 
able in a choice of wood finishes. 

In Nos. 807 and 807%, height of back from seat is 
18 inches; seating depth, 184% inches; width between 
arms 19 inches, and width of seat at front, 22 inches. 


-sanialaiaalianeiaiiai sien 
DEVISES AUTO EXPENSE RECORD BOOK 

Motor Coster, an automotive expense record book, 
has been copyrighted by J. M. Watson, 14 Chatsworth 
Dr., Toronto 12, Ont., Canada. United States rights 
are available and changes can be made to fit condi- 
tions in this country. 

This handy record booklet was compiled by Mr. 
Watson after 12 years of operating autos and record- 
ing actual costs. It is conveniently arranged for a 
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period of 12 months and may be started any month 
of the year. He claims that it is invaluable to all 
motorists and for recording authentic costs when com- 
piling income tax returns. Space for identification 
and insurance data is provided. The booklet sells 


for $.25. 
—--« 


VAN DYKE ADDS SMOKER TO ITS LINE 
Van Dyke Industries, 21st & Rockwell Sts., Chicago, 
long identified with Van Dyke fluorescent lamps, has 
added another department to its line. The Van Dyke 
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VAN DYKE NO. 200 SMOKER 


smoker stand, illustrated herewith, is one of a number 
of similar products being offered to the office equip- 
ment trade. The Model No. 200 is designed for beauty 
in combination of wood and metal and has solid 
walnut hand-turned and hand-rubbed base and top. 
Metal handle and center column are plated in gold 
or silver. The heavy base, 12 inches in diameter, is 
designed to prevent tipping. These trays, individually 
packed and weighing 12 pounds, have eight-inch 
amber glass tray for office, club or home use. 
—_- — 

OFFER AUTOMATIC FORM FEEDING MACHINE 

Production and distribution of an automatic form 
feeding machine claimed to cut form typing costs 
40 per cent has been announced by American Busi- 
ness Systems, 1229 Belmont Ave., Philadelphia 4, Pa 





NEW AUTOMATIC FORM FEEDING MACHINE 


This machine, easily clamped to any desk, feeds single- 
set one-time carbon forms directly into the typewriter 
or billing machine. It can handle forms of from two 
to 20 parts, up to nine inches in width and 1434 
inches in length. The manufacturers say that a full 
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day’s work can be stacked into the feeding compart- 
ment at one time. 

Feeding is fully automatic. The typist simply 
presses a button and the machine drops a complete 
set of forms into place, aligned and in register for 


instant use. 
°° <i «— 


COPY-RIGHT DESIGNS MAGNI-LINE 


A new reading glass called Magni-Line has been 
introduced by Copy-Right Manufacturing Corporation, 
53 Park Pl., New York 7, N. Y., for reading fine print 
and condensed type in office, factory, school, library 
and home. This device is of self-supporting design, 
leaving the user’s hands free to make notes or phone 


MAGNIFIES ond POINTS OUT ensct ceeding place for Executives ond Clarks 
~ MAGNIFIES end POINTS OUT exact reeding plece for Executives and Clots 


+ a Table Model 
jek or Table Model 


be 9 Id al ne ee 






Jesh ov Toble Model — MAGNIFIES ond POINTS OUT enact reading place for Luecutves ond Clerks 
Desk or Teble Model MAGNIFIES ond POINTS OUT exact reeding place for Executwes and Clerks 


MAGNI-LINE READING GLASS 





calls if necessary. While in operation the Magni-Line 
indicates the exact reading line. 

The lens magnifies two or three times actual size 
and is framed in neat, lightweight metal, weighing 
but 14 ounces. Shaped like a ruler 8% inches long, 
it is long enough to magnify an entire line of type. 
The lens rests on an adjustable supporting stand which 
is placed directly on the reading material. It is de- 
signed to slip over the line-indicator blade of front- 
vision, line-by-line copyholders so that it automatically 
magnifies the line being copied. The price is $6.95. 

> 
G-F INTRODUCES ADJUSTING FILE 

The General Fireproofing Company of Youngstown, 
Ohio, is now making shipments of Super-filers which 
contain the new self-adjusting Divide-A-Files. They 





G-F’s NEW SELF-ADJUSTING DIVIDE-A-FILES 


are termed “The Mechanized File” by G-F, claiming 
that they do mechanically many operations which 
are usually manual in nature. 

The new self-adjusting Divide-A-Files are devised 
to adjust automatically to changes in the volume of 
drawer contents. They break up the drawer load and 
keep the contents under compression when the drawer 
is closed. 

The swing front on the drawer mechanically adds 
ample working space for handling contents each time 
the drawer is opened. When the contents are parted 
at any desired location, the forward slope of the 
swing front and the rear slant of the Divide-A-Files 
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PANAMA-BEAVER 


Yitbbind abit 


Coast to Coast Distribution 


MANIFOLD SUPPLIES CO, 188 3rd Ave. Brooklyn 17, N. Y. 


CARBON PAPERS HECTOGRAPH UNI-MASTERS INKED RIBBONS 
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create a supported angle spread to facilitate filing, 
finding and reference. 

At the present time, only four and five-drawer mod- 
els are available in the new design. The entire line 
is expected to be available by midsummer. 


———- 


——_-< — 
COLE MARKETS 27-DRAWER CABINET 
Cole Steel Equipment Company, Inc., 285 Madison 
Ave., New York 17, N. Y., has for immediate deliv- 
ery a 27-drawer cabinet. Because of the curtailment 





COLE 27-DRAWER UTILITY CABINET 


of steel and the adjustment period of the war’s after- 
math, these cabinets have not been marketed. 

The cabinet is declared to be advantageous for lo- 
cating and safeguarding catalogs, office forms, art 
works, photographs, cuts, hardware and tools. 

The finish is olive green or Cole gray crinkle. The 
letter size cabinet is 30 inches wide, 371% inches high, 
13% inches deep and has inside drawer dimensions 
9 inches wide, 34% inches high and 12 inches deep. 
A legal size cabinet 174% inches deep is also available 
with inside drawer dimensions 9 inches wide, 312 
inches high and 16 inches deep. A lock which will 
secure all 27 drawers and partitions which will divide 
the drawers into smaller compartments are available. 

— -—> - 
MIDWEST DEVISES NEW FOLDING TABLE 

Midwest Folding Products, 1844 W. 14th St., Chicago 
- 8, Ill, is marketing folding tables featuring the Du- 
Honey 20 automatic lock by which the folding leg locks 
in both extended and folded positions. These are ob- 


‘aioe 
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NEW MIDWEST FOLDING TABLE 


long or round tables of laminated construction with 
two layers of 34-inch plywood for the oblong style and 
3%4-inch for the round models. Oblong tables are also 
available in %4-inch brown Masonite. The legs are of 
one-inch, 14-gauge tubular steel. 

Oblong tables fold to 2% inches thick and round 
tables to 234 inches. Chromium mar-proof glides are 
inserted into base of the legs. Folding benches are also 
available. 


44 





NIEMANN OFFERS EXEC-U-REST COUCH 
A new Exec-U-Rest No. 262 couch for relaxation by 
the executive in his private office has been introduced 





NIEMANN EXEC-U-REST COUCH 


by Niemann, Inc., 330 E. Ohio St., Chicago. Covered 

with genuine leather, this couch is 80 inches long, 30 

inches wide and stands 18 inches from the floor. 

sebenties : 

B. L. MARBLE RE-INTRODUCES NO. 58% CHAIR 
An improved model of the No. 58% stenographic 

posture chair, discontinued during the war years, is 

now being offered to the industry by the B. L. Marble 





B. L. MARBLE NO. 58!/. CHAIR 


Chair Company, Bedford, Ohio. Details are given in 
a new catalog now being mailed. 

An outstanding feature of the No. 58% model is 
soft foam rubber upholstery in the seat and back. 
The base is regularly equipped with the new Tenite 
(plastic) scuff plates and ball-bearing casters. 

Shipments can be made promptly from stock and 
chairs are available in oak, birch walnut, birch 
mahogany, or any of the green or gray finishes to 
match metal desks. Genuine leather is used in up- 
holstering. 

Oe — 

MANUFACTURE ALUMINUM DESK ACCESSORIES 

A complete line of desk accessories made of alumi- 
num is now being manufactured by Aluminum Desk 
Accessories Company, Standard Building, Cleveland, 
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What’ in the new Smith-Corona 
for YOU? 








New 1949 Smith-Corona 
Office Typewriter in Silent 
Secretarial or Standard 
Super-Speed models, 


Answer: 





NEW Colorsveed/ KEYBOARD — Wich rimless NEW POSITIVE RIBBON ACTION —Won' 
1a restful, ‘‘non- pall green and molded to mix colors when you use a two-color ribbon! 
gertips. Gives you an exciting new “touch” 


ind smooth even at top typing speed! 


typing pressures—from light to heaviest “touch,” And 
y EXCLUSIVE AUTOMATIC MARGIN SET— new mechanism eliminates usual heavy “‘resistance’’ at 


b left and right margins with one hand beginning of key-stroke! 


5 NEW TOUCH SELECTOR — Gives you 7 different 


, 
NEW 3-POSITION PAPER BAIL—Pulls forwar: ... And That’s Not All! 


n extended position. When pushed back For the complete story on this new beauty, phone the 
a platen the bail rollers smooth out the paper. Smith-Corona Office Typewriter representative 
B be raised out of way for changing platens, listed in your classified phone book. 
L C SMITH & CORONA TYPEWRITERS INC SYRACUSE 1 N Y Canadian factory &» offices, Toronto, Ontario. 
Makers ai f famous Smith-Corona Portable Typewriters, Adding Machines, Vivid Duplicators, Ribbons and Carbons: 
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Ohio. Featured are desk trays in single tray and 
tiered arrangements. Direct factory representative of 
this line, formerly manufactured by Bushman-Moore, 
Inc., Cleveland, Ohio, is F. Raymond Hale Company, 
2101 Front St., Cuyahoga Falls, Ohio. Illustrated fold- 
ers and price lists are available on request. 


—-? 
ALL-STEEL EQUIPMENT ADDS 7000 LINE FILE 
A recent addition to the ASE product line of All- 
Steel Equipment, Inc., Aurora, Ill, is the new 7000 
Line file here illustrated. It is presently being manu- 





ASE’S NEW 7000 LINE FILE 


four- and five-drawer files 
in letter and legal sizes. The ASE Aurora 7000 Line 
file is claimed to represent in filing cabinet styling 
the modern flowing lines so characteristic of present 
era design. Increased capacity per file is offered as 
a result of its greater 28-inch depth. Each drawer 
will provide 26% lineal inches of filing space, 106 
inches per four-drawer file. The rigid frame con- 
struction, sturdy drawers, smoothly-operating cradle 
suspension, highly-perfected follower, attractive hard- 
ware, and modern design are features of this new file. 


=< © 
DENNISON OFFERS AIR PARCEL POST LABELS 
Dennison Manufacturing Company, Framingham, 
Mass., has received official approval from the Post 
offered for 


‘Office Department for the new labels 


factured in two-, three-, 





DENNISON AIR MAIL LABELS 


use on all air parcel post shipments. The three styles 
are designed to comply with regulations that all par- 
cels must display a label reading Via Air Parcel Post 
or Via Air Mail on the address side, as well as on 
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each end and side of the package—a total of six in all. 

No. 1133 consists of 25 address labels in book form, 
5 x 2-7/16 inches, suitable for addressing packages. 
These retail at $.15 per package. The No. 1229 pad 
at the same price contains 30 air parcel post labels, 
234 x 1% inches, for use on the ends and sides of the 
packages. The No. 1129 pad also contains 30 air 
parcel post labels measuring 214 x 1% inches, for 
use on smaller packages. This pad retails at $.10. 
Nos. 1129 and 1229 are also available in bulk boxes 
of 1,000 labels. 

>? © 
J. V. SLAVICK PERFECTS NEW RULER 

A novel new type of ruler has been perfected by J. V. 
Slavick, 313 N. Cardenas, Albuquerque, N. Mex. The 
ruler embodies rollers which provide means for shifting 





THE NEW J. V. SLAVICK RULER 


the ruler laterally for drawing parallel lines. It also has 
a visual indicator showing the exact distance the ruler 
is moved. The holes along the edge provide means for 
drawing lines perpendicular to the longitudinal edge 
of the ruler 

It is claimed that the drawing of squares, angles, 
triangles and ruled forms can be accomplished without 
moving the position of the ruler. It will soon be avail- 
able in six- and 12-inch sizes, with standard, metric 
or engineer’s scales. 

—-- 
DORO INTRODUCES TYPEWRITER TABLES 


Typewriter tables made of oak and birch lumber in 
standard office furniture finishes are now being pro- 





NEW DORO TYPEWRITER TABLE 
duced by Doro Manufacturing Company, 220 W 


In- 
stitute Pl., Chicago 10, Ill. A catalog of office tables 
with price information is available on request 


> — 
MITCHELL ANNOUNCES TWIRLIT SENIOR 

Mitchell Corporation, 112 Matthews Ave., Hagers- 
town, Md., recently announced the new Twirlit Senior 
noiseless multiple paper drill with detachable, inter- 
changeable drill heads for drilling various-sized holes 
in any size stock of paper or cardboard, including 
file cards. An important feature of the new drill is 
declared to be its capacity—up to one-half inch thick- 
ness of papers or cards, or about 300 magazine pages 
at one drilling. It is designed to fill the need of a 
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LIKE 
BLACK CATS 
IN A 
DARK CLOSET... 





«++ that important "WANTED IMMEDIATELY” 1 
paper can be exasperatingly elusive 4 
—just at the critical moment. 





Costly business! . . . playing hide- 
and-seek with needed letters, 
documents and business records. TELL YOUR GLOBE-WERNICKE DEALER 
Time-consuming, nerve-racking, to put’ in a one-drawer try-out 
while progress halts. And abso- unit: prove to yourself that G-W 
lutely needless! Safeg gui ud Filing causes “black 
For a mere fraction of the cost cats” to answer roll call instantly. 
of such inefficiency a Globe- 
Wernicke Safeguard Filing Sys- 
tem puts finding papers on a 
simple, fast, orderly basis. This 
is the filing system anyone can 
understand and operate. It turns 
up wanted papers in mere 
seconds. Even the “boss” can 
locate what he wants without 
taking lessons. 
“FIND-1-TIS” is ao helpful and authoritative booklet about 
a filing. Ask your dealer for a copy or write us and we'll mail 
o| one to you; no charge. Please address Dept. P-7. 


S| | 
x 4 Globe-Wernicke {be 


=a Engineering Specialists in Office Equipment, 


Pe Systems, and Visible Records 


“Ne NORWOOD, CINCINNATI 12, OHIO 
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Timely Drive for New 
Accounts for YOU 


Suggested by W. K. Downing 
Globe-Wernicke, 
Sales Promotion Manager 


Want to open some new accounts? 
Or, do you want to revive some old 
accounts which haven't been active 
lately? 


Consider the 
Globe - Wernicke 
Safeguard Filing 
System! 


It is needed by 
every business 
looking for 
faster, more W. K. Downing 
accurate and 

lower cost methods of filing and 
finding papers. 





Offer G-W Safeguard in a one- 
drawer try-out unit, to prove that it 
is the easiest, quickest, cheapest 
way to finding papers. 


It’s a low unit of sale—any busi- 
ness can buy it. And every try-out 
sale leaves the way open to go back 
and sell a complete installation. 


There just couldn’t be a better prod- 
uct or offer to open up new accounts, 
or to revive dormant accounts. Give 
it the works while it’s hot. 


The accompanying Globe-Wernicke 
ad is one of a new series, starting 
soon in the leading executive and 
business publications. It’s got a lot 
of snap and “pull’’ for reader 
attention and interest. 


We'll send you the appearance dates 
so you can tie your store in with it. 


Business is scrambling for cost 
reductions and sales increases— 
hay - making time for office 
equipment dealers. 


Wide-awake dealers will be much 
interested in the new Progressive 
Profit Program for Globe-Wernicke 
Franchised Dealers. 


— W.K.D. 
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paper drill where there is too much work to warrant 
use of a standard hand punch and too little for ma- 
chine drilling. 

Hollow cutters are of heat-treated steel, with paper 
waste forced up through hollow cylinders. The cast 
iron body is finished with baked crackle enamel 
Nickel-plated fittings, rubber feet and adjustable heads 
are included in the specifications. It is claimed that 
drills never need sharpening. A gradual pressure 
exerted on the cutting edge produces accurate holes 
without wrinkles or torn edges, say the manufacturers. 

— °° <= 
ANNOUNCES CANODE RAPID DRY INK 

Ink Specialties Company, Inc., 519-23 N. Halsted St., 
Chicago 22, Ill., recently announced a new product, 
Canode Rapid Dry ink. This development is the result 
of nine years of research for the production of a fast 


ee, 


RAPID DRY 


DUPLICATING 


BLACK 





NEW CANODE RAPID-DRY INK 


drying ink which could be used on all types of cellulose 
stencils without clogging the cylinder of the duplicat- 
ing machine or hardening in the pad, regardless of 
climatic conditions. 

Customers in various sections of the country were 
asked to test it and the announcement of its mar- 
keting was delayed until these reports were received 


~ ><> — 
DEVISE COILETTE TO STOP KINKING 


Perma Products Company, 1507 Burlingame, Detroit 
6, Mich., is now national distributor for Coilette, de- 


_- 





COILETTE JR. FOR TELEPHONES 


signed to prevent telephone and electrical appliance 
wire cord from knotting. This item, made of music 
wire, is again available in two sizes selling at $.25 
each. The Coilette snaps on and is declared to un- 
coil the cord with a slight tug, recoiling automatically. 
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SWITZERLAND FIRM INTRODUCES SORTEX 
Sortex, Inc., Seehof St. 16, Zurich, Switzerland, has 
introduced the Sortex system of selecting and assort- 
ing. The No. 6 type with three cells is here illustrated 





SORTEX FOR ASSORTING OR SELECTING 


A system of positive and negative slotting of the 
file cards has been worked out in the selecting and 
assorting process consisting of eight phases. The man- 
ufacturers claim that Sortex is based on discoveries 
of mathematics, combination, logics and simple me- 
chanics. 
— Oe 

TELE-TRAY INTRODUCES PHONE ACCESSORY 

A new, patented cradle phone accessory, the Tele- 
Tray, a combination ashtray and open line receiver 





TELE-TRAY ASH TRAY AND RECEIVER REST 


rest, was recently introduced by the Tele-Tray Cor- 
poration, 6007 Euclid Ave., Cleveland 3, Ohio. Made of 
phenolic plastic, the device retails for $1.00. 

As a miniature billboard, the Tele-Tray can be 
used by advertisers to keep their name or product 
in front of their clients’ eyes. The ash tray is designed 
to save furniture from cigarette burns or mars. 


- <i 


SMITH-CORONA SHOWS NEW ADDING MACHINE 

L. C. Smith & Corona Typewriters, Inc., Syracuse, 
N. Y., is now showing the second post-war version 
of a desk model adding machine. It is completely en- 
closed, save for the paper roll and is of a graceful 
modern design 

The one-piece case is attached to the base by con- 
cealed latches and is readily removable for changing 
the ribbon or making mechanical adjustments. Re- 
newing the paper roll is declared to be especially easy 
on this new Smith-Corona, since a tape guide has been 
provided to lead the end of the fresh tape through 
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The Qaa0 
GRAY MAGIC 
Royal Portable 


— DESIGNED BY— 


World-famous industrial designer 


“Greatest 


portable typewriter 
in history! 


“NOW MORE THAN EVER— 
TRULY THE STANDARD 
TYPEWRITER IN PORTABLE 

SIZE!” 


Henry Dreyfuss 


— PRODUCED BY— 


The world’s largest manufacturer 


‘Creates more sales 
excitement in the 
typewriter business 
than has any other 
machine ever offered 
the public!” 


of typewriters 


— STARRING — 


e “Magic” Margin! 
e Office typewriter features! 
“BIGGEST SALESMAKER e Soft, glareless gray color! 
IN THE PORTABLE ; e New Air-flight Carrying Case! 
TYPEWRITER FIELD!’ e Streamlined, compact beauty! 
e Finger-Flow keys! 
e Speed Spacer! 
«Has everything! Looks, ¢ “Touch Control!” 


‘ty! 
performance, quality: 
Fastest consumer 


f 9? 
acceptance ever seen: 






Sa 


“Gray Magic” is the new Royal Portable, the easiest- 
selling typewriter ever featured on your counters! 
Talk it—promote it—display it! Watch “Gray Magic” 


create sales magic! 


GRAY MAGIC 
ROYAL PORTABLE 


Made by the world’s largest manufacturer of typewriters 


2 Park Avenue + New York 16, N. Y. 


“Magic” and “Touch Control” are registered trade-marks 
of Royal Typewriter Company, Inc. 
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the rollers. This is accomplished very quickly without 
removing the case. The new Colorspeed keyboard in 
two-tone green and maroon offers a pleasing contrast 
to the soft buff color of the case 
°*—-- «© 
ADD TWO MODELS TO SMO-KING LINE 

Finishes of triple-plated chrome or bronze plate are 
features of the new smoker models No. 26 and 28, made 
by Nestler-Fields Manufacturing Company, Inc., 602 
Wythe Ave., Brooklyn, N. Y. 

Smo-King No. 26 has a solid blond maple post while 
that of model No. 28, 214 inches in diameter, is covered 





NEW SMO-KINGS NO. 26 AND NO. 28 


with genuine leather, trimmed with 24x gold tooling. 
The latter is available in green, brown or maroon. 

The spun aluminum cup and base of the new smok- 
ers is said to be brush finished. The ash receptacle is 
6 x 2% inches. Serving also as a handle is the three- 
bar cigarette rest. 

The cup rim was designed to prevent cigarettes or 
cigars from rolling off. Another feature of the cups 
is the facility with which they can be removed for 
cleaning. These smokers stand 26 inches, balanced on 
a heavy 94-inch base. Literature may be obtained by 
writing to the manufacturer direct 

—-> 
PLUS OFFERS PART-KEYBOARD MACHINES 

The Bell Punch Company of London, England, with 

Plus Computing Machines, Inc., 37 Murrary St., New 





a, 


NEW PLUS ADDING-CALCULATING MACHINES 


Above: part keyboard model. Below: full keyboard model. 


York 7, N. Y., as direct subsidiary, has introduced 
a line of Part-Keyboard machines. Several models 


are offered with keys from one to five only in each 
row, providing all the keys an operator uses for addi- 
tion on a keydrive machine. It is claimed that mul- 
tiplication and subtraction can easily be accomplished 
on this keyboard and that lower cost is one result of 
this elimination of “idle” keys. For those who per- 
form more intricate computations, Plus Full-Key- 
board models are manufactured. 

A number of special models are available in both 
types. These include machines especially equipped 
to add foreign currency, hours and minutes and 
weights. Some are designed for use as analysers. 
Part-Keyboard models range in price from $120 to 
$200 while Full-Keyboard machines sell from $340 to 
$440. 


tie 

GRAY VOICERASER ADDS RECORD LENGTH 

Users of disc dictation machines can now obtain 
up to 51 hours of dictation on one record, it is claimed, 
by means of a new semi-automatic machine that re- 
news used discs at the rate of one every few seconds. 
This high-speed, continuous feed machine, the Gray 
VoicEraser, produced by the Gray Manufacturing 
Company, Hartford, Conn., is said to handle any size 





THE NEW GRAY VOICERASER IN USE 


disc, up to 84 inches in diameter, making it possible 
for users of Gray Audograph 60-minute discs to ob- 
tain as much as 51 hours of dictation on a record 
that costs only 13% cents 

Gray VoiecErasers will be made available to users 
on a rental basis or the discs may be resurfaced by 
Gray representatives. 

Rejuvenation of records can be effected countless 
times since the record material never wears out, claim 


the manufacturers. 
—- 


A. B. DICK OFFERS NEW STENCIL SHEETS 

A complete new line of stencil sheets, designed to fill 
all modern day office duplicating requirements is an- 
nounced by A. B. Dick Company., 720 W. Jackson Blvd., 
Chicago, Ill. Sizes range from 4 by 8% inches to 12% 
by 22 inches and the wide price range is declared to 
permit low cost reproduction of as few as five or six 
copies as well as hundreds or thousands of copies. 

Of the ten types of stencil sheets, all available in 
a number of sizes, three are blue, five are yellow and 
two are the new eye-ease green color. Both the blue 
and yellow in legal and letter sizes may be obtained 
with the new satin finish, low-glare film cover. A spe- 
cial white, coated cushion is provided for use with the 
blue stencils and a black, tissue cushion is provided 
for the yellow and the new eye-ease green. Both types 
of cushion provide a high degree of visibility for typing 
and proofreading and reduce typing fatigue. 

The blue stencil sheets, including the economy blue 
sheet, may be used for reproduction of typing, hand- 

(Turn to page 167, please) 
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saves steps... saves time 


... makes friends 





Trigger-fast and automatic division cuts 5 steps to 1...speeds work, makes fast 
operators even faster ... yet so simple beginners become veterans after a few 
brief instructions. With famous “Velvet Touch,” fingers fly...operating fatigue 
vanishes . . . figure production skyrockets. Monroe precision manufacture 
assures smooth, effortless action...noise and vibration fade to a minimum. 

See this new Monroe Adding-Calculator in action. Tops in design and 
performance ...combines time and work-saving advantages that appeal 

to all budget-minded executives. Phone nearest Monroe-owned branch 

or write to Monroe Calculating Machine Company, Inc., Orange, N. J. 

Monroe Adding-Calculator (Model CST) 


CALCULATING - ADDING + ACCOUNTING MACHINES 
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Jack Landis, who is in charge of sales for Frank 
Scerbo & Sons, Inc., New York, N. Y., favored OFFicE 
APPLIANCES With a visit on April 27. He was in Chicago 
to visit the trade and planned to continue his travels 
through the southern states. An aggressive salesman, 
Mr. Landis is well pleased with the results of his 
firm’s retail outlets. 


Earl J. Jacobs of Kansas City, Mo., signed the Guest 
Book on May 4. A subscriber for several decades, Mr. 
Jacobs is in charge of all office machinery at the 
Veterans’ Administration regional office in Kansas 
City. He is responsible for an excellent maintenance 
plan now being widely used in the various offices of 
this large Government agency. In addition, Mr. Jacobs 
does all the purchasing of machines and associated 
supplies. He was in Chicago on a personal visit, ac- 
companied by Mrs. Jacobs. 


Harry B. Gorline, associated with Thos. W. Moore 
as a manufacturers’ representative, called upon OFFICE 
APPLIANCES May 11. He was on his way from San Fran- 
cisco to New York. Previously he had called upon 
Columbian Art Works in Milwaukee and other middle 
western manufacturers and planned to see others in 
the East, this being his first eastern trip since 1941. 
He was accompanied by Mrs. Gerline, whose family is 
in the East and with whom they will spend part of 
their time. 


Paul P. Stothart of Diamond Ink & Adhesive Com- 
pany dropped in for a visit May 13. He had come 
down from Milwaukee to call on some of his Chicago 
accounts. He seemed quite optimistic about the trade’s 
reaction as it affected his own business. 


Mr. and Mrs. A. V. Goodale of Singapore, Straits 
Settlements, signed Orrice Appiiances’ Guest Book 
on May 17. Mr. Goodale has been manager of Roneo, 
Ltd., in Singapore for many years. He had called upon 
OFFICE APPLIANCES approximately 20 years before. 

The Goodales reached New York May 9, arriving by 
plane from London. Their stay in Chicago was lim- 
ited to three days, which provided time for visits at 
Victor Adding Machine Company and Ames Interna- 
tional, with whom the company has dealt for many 
years. It also is agent for Royal typewriters, Twinlock 
loose leaf, Monroe calculators, the Dictaphone and the 
full range of Roneo products. Mr. Goodale reports 
that he has sold Royal typewriters for nearly 40 years. 
Upon completion of their mission in the United States, 
the Goodales plan to return to London on the “Queen 
Elizabeth” and later spend two months on the conti- 
nent traveling in Sweden, Belgium, Switzerland, Italy 
and elsewhere. From Italy they expect to return by 
plane to Singapore. 


José M. Carrau, Calle Uruguay 933, Montevideo, Uru- 
guay, called at our offices on June 7, accompanied by 
Edmund Foley and Carlos Kock. Mr. Kock succeeded 
Mr. Foley as export manager for A. B. Dick Company 
a few weeks ago. References to both men appear else- 
where in this issue. Mr. Carrau is establishing a new 
business organized to sell office machines of various 


types. He is well qualified for the new venture, having 
served for three years as managing director of Casa 
Lee (Uruguay) S.A., also in Montevideo. Mr. Carrau 
had completed most of an extensive journey which 
took him first through ceuntries of western Europe 
before he came to the United States. While abroad he 
attended six industry or trade fairs, including inter- 
national expositions at Milan, Italy; Brussels, Belgium, 
and Paris, France. National fairs visited were at 
London, England; Basle, Switzerland, and Hanover, 
Germany. Each fair had a separate section for office 
equipment and supplies, which he found to be most 
useful. He called upon manufacturers in the United 
States in the Chicago, Cleveland and New York areas. 


R. D. Keniston, general manager Ofrex Business Ma- 
chines, London, England, was a welcome visitor on 
June 9. Mr. Keniston was in the United States on a 
combination vacation and business trip. He arrived in 
New York on May 30 in time to witness some Memorial 
Day parades and engage in the pleasant activity of 
“rubber-necking,” as he termed it. After a short stay 
in New York City he spent three days in Boston and 
then came on to Chicago on June 7. While in Chicago 
he visited the home offices of Ditto, Inc., and the 
American Automatic Typewriter Company, firms his 
organization represents in Great Britain. Before re- 
turning to England he planned to spend some time in 
Canada visiting recently established offices of Ofrex, 
Ltd., the parent business of the enterprise under his 
management. Mr. Keniston is an office machine man 
of long standing. About nine years ago when office 
machines were very scarce because of World War II, 
he severed an 18-year connection with the Burroughs 
organization in Great Britain. For some years he was 
related to the British Sumlock organization and then 
joined Ofrex, Ltd. About three and one-half years ago 
he organized the office machines division of Ofrex, 
which specializes in the distribution of Ditto and Auto- 
typist machines. 

ee Ge 
NORMAN SNIDER JOINS BOORUM & PEASE 


Norman Snider of Seguin, Tex., recently joined the 
Boorum & Pease Company sales staff. He will cover 
the state of Texas, except for the far western section, 
which will continue to be serviced by Willis Palmer, Jr. 

Mr. Snider has been connected with the stationery 
trade for a number of years, having been associated 
with the Western Bank & Supply Company, Oklahoma 
City and, more recently, as traveling representative 
in Texas for the Carpenter Paper Company, Houston 
division. 





MULTISTAMP BOOTH—This display of Multistamp Co., Inc., 
Norfolk, Va., was supervised by F. W. Pennington (left) of 
Philadelphia, Pa., and S. Levine of New York City at the 
A.M.A. National Packaging Exposition, Atlantic City, N. J.. 
May 10-13. The Multistamp stencil duplicator was demon- 
strated in several models and sizes, the booth attracting 
many visitors, including both distributors and dealers. 
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MATCHED MASTERPIECE 


Since 1881, the M& V Guild of Master Craftsmen have concentrated on 
producing masterpieces of precision workmanship in the carbon paper and 
inked ribbon field. Each M & V ribboa and its companion box of carbon 
paper is so carefully made and perfectly matched that even inexperi- 
enced fingers find it possible to produce letters and copies of unrivaled 
excellence and appearance. This also is why discerning users find these 


products of established quality most satisfactory and economical to use, 


Now available in Ultra Modern ‘‘Curl-Less’’ 





MITTAG AND VOLGER, INC. 


ESTABLISHED 1881 


FINE CARBON PAPERS & INKED RIBBONS «+ PARK RIDGE, NEW JERSEY 
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Industry Personnel 
Brevities 











W. H. BECK WITH—Two 
words, “All Royal,” can well 
sum up the career of this 
sales manager of the port- 
able division of Royal lype- 
writer Company, Inc. His 
first job in the typewriter 
business was with Royal and 
he has been advertising and 
selling Royal portables ever 
since. He joined Royal in 
the advertising department 
in 1929 and served as ad- 
vertising and sales promo- 2 
tion manager for standard and portable typewriters 
from 1934 to 1943. Then intervened a hitch in the 
U. S. Army before his promotion to the sales manager- 
ship of the portable division in 1945. In the course of 
all this typewriter selling, Mr. Beckwith has been en- 
gaged in a number of miscellaneous activities such as 
the War Advertising Council and membership in the 
Sales Executive and Advertising Clubs of New York. 
Typewriters have been and still are his first and most 
ardent love. 





<->? 
PLAN SAN FRANCISCO BUSINESS SHOW 


Announcement has been made that the Sixth San 
Francisco Business Show of Progress will be held in 
the Palace Hotel from September 27 to 30, inclusive 

As in past years the space used will be the entire 
south end of the Palace Hotel, including the Gold Ball 
Room, Concert Room, Parlors A & B and the hall 
between. This makes available some 5,000 square fee 
of actual booth space with ample aisles between. 

The 47 booths will be decorated in a rich back- 
ground very different from the common style of wall- 
board backings. By May 19, all but 1,000 square feet 
of the space had been reserved by office equipment 
manufacturers and dealers 

In charge is the Business Show of Progress Asso- 
ciation, Inc., headed by J. P. Warren, president; C. W 
Hunt, vice-president, and Dale Chemberlin, secretary 
and treasurer. The last show, held in 1941, attracted 
12,000 visitors. 


0.A.M.I. PLANS SALES-SERVICE CLINIC AT 
SPRINGFIELD, MO., OCTOBER 21-22 

C. Leroy “Rocky” Jones, proprietor of the Office Ap- 
pliance Mechanical Institute, Springfield, Mo., has 
announced the sponsorship of a manufacturer-dealer 
Sales-Service Clinic and Business Show for Friday and 
Saturday, October 21 and 22, at the Shrine Mosque 
in Springfield. 

This is planned as a clinic for the mechanic, sales- 
man and dealer and it is hoped to attract more than 
1,000 dealers for the two days. 

Here’s what “Rocky” announces for the new event 
in the office appliance industry: 

“Nationally-known speakers with broad experience 
in merchandising will provide you with an album 
full of methods to make more money—to sell more 
products—to get the most out of every sale, every 
prospect 

“Here you'll learn how to get into high gear—re- 
cover lost sales methods, learn new methods, get the 
most out of selling. It’s a revolutionary meeting 
full of news for every dealer—full of money-making 
ideas, helps and aids for the betterment of business. 

“O.A.M.I. joins manufacturers in presenting the 
greatest educational and money-making meeting you 
have ever attended in this industry. Whatever we 
have learned to do more economically, more effi- 
ciently, will be freely passed on /to you dealers. You 
have but to ask the questions—we will get the an- 
swers for you.” 

It is planned to have 69 booths of business ma- 
chines, appliances and supplies—manufacturers dis- 
playing their latest models. Most of this space has 
already been assigned. 

This will be a strictly business affair and no en- 
tertainment program has been planned 

Complete information can be secured from “Rocky” 
Jones at the Office Appliance Mechanical Institute, 
425 W. Walnut, Springfield, Mo 

<< 
COMFORT CUSHION NAMES REPRESENTATIVES 

The Comfort Cushion Company, Malden, Mass., re- 
cently announced the appointment of three men to 
act as representatives in the sale of office seat cush- 
ions. Joseph Sainberg will headquarter at Scranton, 
Pa., in covering New England and the Middle West. 
Hart Company will cover Arkansas and Oklahoma and 
George K. Slater will have the southern states as his 
territory. The appointments were announced by Stan- 
ley Werksman, sales manager 

oi 


DEAN MOVES STORE AT DENISON, TEX. 


Raymond C. Dean, Jr., owner and manager of the 
Dean Office Equipment Company, Denison, Tex., re- 
cently moved from 129 Main St. to a larger location 
at 402 W. Main St., where he handles a complete line 
of office furniture and equipment. 





CALLING NSA GOLFERS — 
This picturesque water hole, 
No. 16, will greet the NSA 
golfers when they play Tam 
O’Shanter Country Club on 
October 6 in Chicago. It prom- 
ises a real challenge to those 
who want to play where 
champions have performed. In- 
teresting is the fact that the 
field will include a brother of 
the famed Ben Hogan, who won 
the All-American meet at Tam 
in 1947. Royal Hogan of Fort 
Worth Office Supply Co., Fort 
Worth, Tex., will compete and 
serve on the golf committee. 
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BY WOODSTOCK 



































Ky 
ule " 
VES SELLS ON SIGHT! 
= HOW PERSONALIZING 
Pe myoemss wipe it in * these magic sales = Viol 4 4-n lola Rett: 
+s t’s Personalized. 1is exclusive Signature feature is sellin 
ton : | | oe | 6 THE SALE 
est Signature typewriters on sight to EVERY type of customer... home 
~~ users, sm ill and large installations. Plastic, factory-made a — Fa) 
an- Personalizing also has a magic effect on the operator. Actual tests Sgeetve Case eansies Fee 
‘ f operators signature. “ = “ere 
show she types faster, takes better care of her machine when it has On back is @ valuable y eponte 
HER own name on it. More efficiently, too, and with greater ease ee 6 See j th 
a because of twelve new Signature features . . . features your customers 
vie can see and you can sell. The spring-mounted 
It’s no wonder that dealers everywhere are hailing the Signature Signature Nameplate is 
— by Woodstock as the greatest sales idea since Visible Typing. Let us 
rove it! Send your stock orders now . . . and see how the SIGNATURE 
I 
typewriter sells on sight, for you. 
the operator inserts 
the personalized Signo- 
12 NEW POWERFUL, PROMOTABLE FEATURES ee... 
* Contour-Curved Plastic Keys * Redesigned Tab Set Key 
? * Sight-Set Margin * Positive Back Spacer 
* Instantly-Removable Cowl * Heightened Segment Ring 
® Triple-Action Paper Bail * Certificate of Registration and the Signature Type- 
* Line Space Lever * Blended Brown Color writer is labeled with 
* Redesigned Marginal Release * Streamlined Design the operator's actual 
signature! 
Plus 6 more exclusive features that have made Woodstock the choice of millions. 








WOODSTOCK TYPEWRITER COMPANY 


SALES OFFICES: 75 EAST WACKER DRIVE e CHICAGO 1 Ban, ae 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


Offices of this journal their headquarters. The staff at the main office, 600 W. Jackson Blud., Chicago, and the staff 


at the branch in charge of G. C. 


Wheeler at 1023 Pershing Square Bldg., Pershing Square, 42nd St. and Park 


Ave., New York, will be happy to be of any possible service. While the facilities at New York are not so many 
as at Chicago, there will be found the same desire to serve 


LONDON NOTES AND NEWS 
By Mrs. S. S. Elliott 





London, May 19 

The office machinery and equipment section of the 
British Industries Fair covered an area of 23,000 square 
feet and was the largest exhibition of the industry’s 
goods ever staged at the B.IL.F. The section was well 
organized and reflected the growth and dignity of the 
industry. The joint committee responsible for the 
arrangements, under the chairmanship of J. A. Cum- 
ming of Gestetner, Ltd., is to be congratulated on the 
arrangements. As at previous fairs, a typewriting 
bureau, a free service to overseas and home buyers 
and an emergency service for exhibitors, was in op- 
eration both at Olympia and Earls Court as the in- 
dustry’s contribution to the general arrangements 
Pictures of exhibits are on page 60 





PORTABLE FOR A PRINCESS.—Mrs. S. S. Elliott. secretary 


of Office Appliance Trades Association, presents H.R.H. 
Princess Elizabeth with a portable typewriter equipped with 
keys and striking arms of 18-carat gold, specially made for 
her as a gift from the Office Appliance Trades Association. 
At left is W. G. Lansley of Underwood, president of the asso- 
ciation, at extreme right Prince Philip, Duke of Edinburgh. 
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New British manufactures included the British- 
made Protectograph, exhibited by J. Halsby & Com- 
pany, Ltd., 52/3 Dean Street, London, W.1.; adding 
machines by R. G. Gordon (London), Ltd., 16 Great 
Western Road, London, W.9., with a new type of slide 
key operation, and the Fordigraph minor, assembled 
in 20 minutes from parts shipped, reducing packing 
difficulties to a minimum, a product of Frank R. Ford, 
Ltd., “Fordi” House, 56 Grantham Road, Birming- 
ham 11 

The Emgee rotary portable stencil duplicator, in 
neat carrying case, was another outstanding product 
of the house of Gutteridge Sampson & Company, 151 
Farringdon Road, London, E.C.1. 

The stationery section was an extension on previous 
fairs. Famous firms such as John Dickinson & Sons, 
Ltd., had outstanding exhibits. 

The portable typewriter presented to H.R.H. Prin- 
cess Elizabeth on the occasion of the royal visit, by 
Mrs. S. S. Elliott, secretary of the Office Appliance 
Trades Association, as a specially-made gift from the 
O.A.T.A., had keys and striking plates of 18-carat 
gold and is the only machine of this kind in the 
world 

Two Industry Leaders Die 


Two of the industry’s pioneers and outstanding 
personalities have passed away in the last few weeks— 
G. V. Speke of Acco Company, Ltd., London, and 
E. B. P. Jackson of Kenrick & Jefferson, Ltd. 

Mr. Jackson was, in the finest sense of the word, 
a gentleman—kindly and courteous to all with whom 
he came in contact, fearless in action, loyal to his 
friends, his employers and his ideals, simple in his 
tastes, but highly appreciative of the finer things 
in life. We talk glibly of the greatness of Britain, of 
her proud heritage, of her destiny in the future of 
world affairs. These words, out of their context, are 
hollow and meaningless but tie them to the men 
and women who have lived truly and honestly, who 
have by their conduct and example influenced the 
pattern of those thousands of lives which in the 
long years have swung into their orbit and have taken 
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“A VAIL PRICE SCHEDULE ALWAYS AT HIS ELBOW” 


HE VAIL DEALER welcomes keen 

competition. He knows that in the 
metal paper fastening field, from the 
standpoint of consistent high quality, 
speedy service and low cost, the Vail 
line is the world recognized champion. 
He enjoys the advantage of obvious 
economies through purchase of his 
paper clip, pin, fastener, staple and 
thumb-tack requirements from a sin- 
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gle producing source. He can always 
make up a minimum freight shipment 
of short items. His purchasing, ac- 
countingfi and receiving departments 
do not duplicate effort. One order, 
one shipment, one remittance, and 
the transaction is closed with dispatch 
at minimum cost. 


Write for dealers price list No. 41549B 





G. 
& 


VAIL MANUFACTURING COMPANY 


900 EAST 95th ST., CHICAGO 19, ILL. 
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A Complete Line for Immediate Delivery 
PEERLESS “2200” Line [ Peerco Grade| Cabinets 


52 inches High, 28 inches Deep Commercial-Utility Grade 






































PRICES 
CABINET |" GREEN | MAHOGANY, | DESCRIPTION pawn wens 
NUMBER OR | OAKOR | LBS. 
GRAY WALNUT 
2201 |4-drawer vertical letter file- - - - - - +-| Ledger 180 
2201L | Samewith generallock- - - - - - -| Leering 182 
2202 ™~ |4-drawer vertical legal fle - - - - - - «| Legalsit 190 
2202L ly | Same with generallock- - - - Legacy 192 
2203 3 letter drawers and 2 card drawers with 4 compart: 
XY ments for3xSor4x6cards- - - - -| Lesbian 198 
2203L a | Same with general lock- - - - Legend 200 
#2204, Y |3 legal drawers and 2 card drawers with 6 3x5 or 4 
33 4x6cardcompartments- - - - -  -| Lexicon 218 
*2204L SS Same with generallock- - - - - -| Lexicol 220 
2205 a 2 letter drawers and 4 card drawers with 8 compart- 
8 ments for3xSor4x6cards- - - - -| Legless 216 
2205L > My Same with general lock-  - - - -+| Lender 220 
2206 ® 8 double compartment 3 x 5 or 4 x 6 cunt file - -| Lifelike 260 
2206L & Same with generallock- - - - - -| Lifetime 265 
*2207 bb 8 triple compartment 3 x 5 or double 4 x 6 oul file -| Lifer 280 
*2207L me ly Same with generallock- - - - + + =| Ligament 285 
2209 ry 7 double compartment 5x 8card drawers - - -| Lioness 260 
2209L = Same with generallock- - - - - -- +! Lipogram 265 
2211 in 5-drawer invoice cabinet - - - - - - =| Liguefy 208 
2211L Ln) Same with generallock- - - - - - -| Liseron 210 
2212 ~~ 8-drawer check file, letter width - - - -  -| Lisping 244 
2212L K Sy Same with generallock- - - - - - =| Lustless 246 
2213 4 triple compartment document file, legal width = -] Linkboy 229 
2213L ~~ Same with generallock- - - - -| Linkman 231 
#2220 8-drawer vertical storage file (letter w idth) - - -| Linden 202 
*2220L  S Same with generallock- - - - - =| Liniment 204 
*2221 8-drawer vertical storage file (legal w idth) - - -| Linteau 224 
*2221L Same with generallock- - - - - - Lintel 226 








PEERLESS “2200” Line Five Drawer Cabienss 
5814 inches High, 28 inches Deep Commercial - Utility Grade 





























PRICES 
CRATE 
jc — M rs DESCRIPTION CODE WORD watt 
GRAY WALNUT “ 
2291 ly - at 5-drawer vertical letter fle- - - - - - -| Lacteal 210 
2291L a Ww & Same with generallock- - - - - - -| Ladder 223 
2292 S) be 5-drawer vertical legal file- - - - - - =| Ladify 230 
2292L a « <= > Same with generallock- - - - - +| Ladybird 233 
2293 Qa <= S ha 4 letter drawers and 2 card drawers w ith 4 compart- 
te = &, ments for3xS5or4x6cards- - - - =| Ladylove 230 
2293L Same with generallock- - - - - - =| Lagoon 235 








Peerless Steel Equipment Company 
UNRUH AND HASBROOK AVES., PHILADELPHIA 11, PENNA. 
CALIFORNIA ieee Vom 


Philip J. Blair Co. : CHICAGO 


1429 S. Los Angeles St. Suite gt ye Tower First Nat'l Bank Bldg. 
Los Angeles 130 W. St. 
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Hesigned to Lower Your Customers Costs 


PEERLESS “2200” Line [Peer Grade] Counter Height Cabinets 
40% inches High, 28 inches Deep Commercial-Utility Grade 



























































CABINET —— | CRATED 
ie — ar I DESCRIPTION CODE WORD WEIGHT 
NUMBER OR OAK OR | LBS. 
GRAY WALNUT 
2251 3 3-drawer vertical letter fle- - - - - «+ «| Lentil 153 
2251L | Same with generallock- - - - - «- =| Lesson 155 
$252 h | 3-drawer vertical legal fle - - - - - - =| Level 167 
2252I > | Same with generallock- - - - - -| Leveron 169 
2253 yy Me |2 letter drawers and 2 card drawers with 4 compat 
ly fm ments for3xS5or4x6cards- - - - -| Lewply 171 
2253] ~~ wy ‘’ | Same with generallock- - - - : Licking 173 
2254 z ond ly |2 legal drawers and 2 card drawers with 6 3x5 or 4 | 
“ | 4x6cardcompartments- - - - - =<! Liege | 190 
2254L. Ls j > 4 2 Same with generallock- - - - - | Lefter 192 
2256 s 3 8 6 double compartment 3 x 5 or 4x 6 card file - «| Lendor 213 
561 z S \ | Same with general lock- - - - - -| Lentser 215 
2256Y, oy ~~ '6 triple compartment 3 x 5 or 4x 6 card file double “| Lengthen | 225 
2256%L | Same with generallock- - - - = - | Lenient | 227 
2262 |3 triple compartment document file -| Leoporine | 174 
2262L Same with general lock- - - - - = =| Leprosy 176 
ce ? ° ; 2 
PEERLESS “2200” Line Desk Height Cabinets 
3014 inches High, 28 inches Deep Commercial - Utility Grade 
PRICES | CRATED 
resecased GREEN MAHOGANY, DESCRIPTION CODE WoRD WEIGHT 
NUMBER OR OAK OR LBs. 
GRAY WALNUT 
2281 Ww = |2-drawer vertical letter fle-» - - - - + =| Label 120 
2281L bes | Samewith generallock- - - - - - =| Labile 122 
2282 = 8 |2-drawer vertical legal fle- - - - - + =+| Labrose 134 
2282L Q > ~ | Same with general lock- - - -| Laceman 136 
2283 ly = & | 1-letter drawer and 2 card drawers with 4 compat | 
ments for3xS5or4x6cards- - - - ~-| Lacerata | 142 
2283L \ = s | Same with general lok- - - - Lacemy | 144 
2283A = Ss |] legal drawer and 2 card*drawers with 6 $25. or 4 
& ad Q 4x6cardcompartments- - - - - =| Lacitede | 154 
2283AL a a = | Same with generallock- - - - - Lacity 156 
2284 L~} Ss '4 triple compartment 3x5 or double 43 x 6 ona | 
be drawer file - - c « « © © | fame | 178 
2284L \s Same with general lock - - - - «+ << _ =| Lackey 180 








Inserts for PEERLESS “2200” Line Cabinets commercia-vsility Grade 


inserts are available in any letter or legal cabinet 


Peerless Steel Equipment Company 


UNRUH AND HASBROOK AVES., PHILADELPHIA 11, PENNA. 


CALIFORNIA NEW YORK 
Philip J. Blair Co. Suite 854 Bush Tower CHICAGO 
1429 S. Los Angeles St. First Nat'l Bank Bldg. 


Los Angeles 130 W. 42d St. 
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to themselves an added lustre and nobility from the 
contact; such men and women are the material of 
which Britain’s greatness is made, and of such was 
E. B. P. Jackson. 

Very many members of the K. & J. family knew 
Mr. Jackson personally and held him in high esteem 
and warm affection. Many, who perhaps never met 
him, have read in the pages of K. & J. house organ 
his vivid memoirs of the early days of K. & J. and 








FIVE VIEWS OF 23.000 SQ. FT. OFFICE MACHINE AND 
EQUIPMENT SECTION AT RECENT BRITISH INDUSTRIES 
FAIR, LONDON, MAY 2-13 
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the story of its founders. This story was a labour 
of love on his part—of love for the firm and its 
individuals which had formed his very life 


It is impossible to read these memoirs, with their 
honest pride in his association, their quick humour 
and their clarity of expression without feeling that 
sense of comradeship and that intense loyalty and 
devotion to duty which he diffused so clearly. 


Mr. Jackson joined K. & J. in January, 1896, and 
after a brief coaching at the home office, returned to 
his native city as its first and then sole London rep- 
resentative. 

Within five years he had built up a volume of busi- 
ness which justified, and indeed demanded, the open- 
ing of an office, which was duly leased on the second 
floor of 28 Shoe Lane, soon outgrown and enlarged. 


By 1908, it was obvious that due to Mr. Jackson’s 
splendid work, and to the fact that London business 
houses appreciated K. & J. quality and service, that 
really important and adequate premises should be 
taken. By the summer of that year, 22 St. Andrews 
St. was being prepared for K. & J. occupation and 
here, until May of 1941, when it was destroyed by 
enemy action, Mr. Jackson reigned amidst his band 
of salesmen with wisdom and efficiency. From his 
position of London sales director he retired on Janu- 
ary 31, 1946, taking with him the respect and sin- 
cere affection of all members of the firm and of 
very many customers of K. & J. to whom he was 
a familiar and always welcome figure. 


The O.A.T.A. will remember him, not only as a genial 
personality, but for his wholehearted and unselfish 
co-operation in our early efforts to build up a useful 
and united association for the office appliance indus- 
try. He held the office of chairman during the year 
1926-1927. His son, the late Vincent E. Jackson, was 
the first honorary secretary of the Association. 


The Story of the Typewriter 


This booklet is a mine of information, by the late 
Commander R. T. Gould and covers the subject from 
1714 to the present day. According to Commander 
Gould the first typewriter of which there is any rec- 
ord was invented by an Englishman, who took out a 
patent for it in the days of good Queen Anne. The 
inventor, Henry Mill, described it as an “artificial 
machine or method of impressing or transcribing let- 
ter singly or progressively one after the other as in 
writing, whereby all writings whatsoever may be en- 
grossed on paper or parchment so neat and exact 
as not to be distinguishable from print.” 





BARRETT ADDING MACHINES FEATURED AT BRUSSELS 

COMMERCIAL FAIR. APRIL 30-MAY 15.—The booth was un- 

der the direction of Ebstein Freres, Brussels, exclusive Bar- 
rett adding machine distributors for Belgium since 1929. 
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ie Myrtle presents — 
wt AN OLD FAVORITE REDESIGNED 
= TO MEET TODAY’S DEMAND 





No. 5361-F 






The EXPEDITER! 


A new name and new styling for one of 
Myrtle’s best known and most popular old 
favorites. 


Now produced in six-leg models, the 
3500 - 3700 Series and adjustable height 
Island Base models, 5200 Oak -5300 Walnut. 
The Expediter features the same basic 
values of the old 3500-3700 Series plus 
streamlining throughout. 








If you have not received a copy of our 
folder detailing the selling advantages of 
the Expediter, write today and it will be 
sent to you promptly. <: 


MYRTLE DESK COMPANY, High Point, North Carolina 
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BLIKMAN & SARTORIUS LOOKS BACK 200 YEARS 
An elaborately-printed and illustrated 292-page book 
has been issued by Blikman & Sartorius N.V., Rokin 
1 En 17, Amsterdam C, Netherlands, to provide the 
firm’s business friends with an idea of how the organ- 
ization has grown over a period of 200 years. It is a 
story of how Blikman & Sartorius reached today’s 
dominant position in the Netherlands as printers and 
sellers of office machinery and equipment. There is no 
doubt that this Dutch firm is the oldest continuously 
operated office equipment business in the world. 

The beginning goes back as far as 1749 when H. W 
Drosberg married Elizabeth Stuurman and started a 
stationery shop. In 1761 he moved his firm to the 
Dam, the center of Amsterdam, and very near to the 
place in which the showroom still is situated. H. W 
Dronsberg died in 1788 but his family remained owners 
until 1807, when the company was sold to J.G. Neuhaus 
and H. Blikman. In 1840 Mr. Blikman became asso- 
ciated with J. Ch. Sartorius and from that date up to 
now the name of the firm remained Blikman & 
Sartorius. 

Other names have come into the active management 
of this company which started as that small stationery 
shop near the Royal Palace, which was the town hall 
of those days. Amsterdam was an important harbor 
in the 17th and 18th centuries. 

In 1866 the firm started making office blank books 
and out of this business grew the present wholesale 





IMPORTANT FIGURES IN HISTORY OF BLIKMAN & SAR- 

TORIUS.—Left: H. Blikman, from a painting made in 1847. 

Right: S. A. de Flines, grandson of J. Ch. Sartorius and 

grandfather of one of the present managers of the house. 
from a painting made in 1917. 


stationery department which handles a wide range 
of articles such as Eversharp pens and pencils, Bates 
products, Markwell staplers, and so forth. The sole 
agency of the Royal typewriters was 
secured in 1908 and the business ex- 
panded to the extent that new 





HOLLAND BUSINESS SERVICE DIS- 
PLAY AT THE FIRST POST-WAR EX- 
HIBITION OF DUTCH TYPEWRITER 
TRADE FEDERATION IN “KURHAUS”, 
SCHEVENINGEN, LATE IN APRIL 
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showrooms were opened, first at Arnhem, and later at 
Rotterdam, The Hague, Leeuwarden and Haarlem. 
Blikman & Sartorius is still growing and the concern 
still has a stationery shop in its buildings at Rokin 17, 
Amsterdam, continuing the 200-year-old tradition. 
Maintained, in addition, are a printing and bookbind- 


| 























JAN DE FLINES A. Q. DE FLINES 


ing factory, a wholesale stationery department, a de- 
partment for office machines and furniture, and a sub- 
sidiary company, Argo Trading Company, selling office 
machines to dealers. 

In 1917, K. W. Lamfers was appointed as man- 
aging director and after the death of Jan de Flines 
in 1932, his son, A. Q. de Flines, became also a man- 
aging director. 

—-< 
DUTCH FEDERATION HOLDS AN EXHIBIT 

The Dutch Typewriter’s Trade Federation, called 
Nohaka, recently held an annual meeting in the 
Kurhaus in Scheveningen, inviting members from the 
federation in Great Britain and members of the Bel- 
gian T.T.F. As a special attraction an exhibition was 
organized by a committee from the Dutch Federation, 
the show open to typewriter dealers only. It is more 
or less the same as an efficiency exhibition, but man- 
aged by wholesalers—the first since 1939. 

Among the exhibitors were the Holland Business 
Service, N. V., of The Hague, showing the new Wire- 
way and Peirce wire recorder, as well as the Foldflop 
office paper folding machine manufactured in Hol- 
land since 1938. 

Apart from office machines at this exhibition, steel 
and wood office furniture and supplies could be 
viewed and purchased. About 1,100 dealers visited 
the show and attended the dinner and dance. 

Holland, with its 11 provinces, has from 600 to 700 
recognized typewriter dealers serving a population of 


about 10,000,000. 
ait : 4 
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ATSON 


ESTABLISHED 1887 


Announces 
the new “GENERAL” 


6000 line - 4 drawer file 



























developed by popular demand 
at a popular price 


Check these outstanding quality features: 


yxy Watson famous welded construction thruout 
vy Newly designed modern hardware—satin aluminum finish 
vv “Watco” progressive ball bearing suspension 

vv Hand hole for easy drawer removal 

xx Smooth bottom with provisions for sanitary legs 
Provisions for field installed automatic locking device 
Spring operated lock hook 
Positive—tri-lock easy operating compressor 


Rounded top edge at front 


> > 


Heavy gauge vertical reinforcements 





Available in grey or olive green 













Ask for the new W6 folder 
' on the “GENERAL” 6000 line 
and the 1949 catalog. 


ooo 


When you are a Watson dealer 
you have at your command 
facilities for custom built 
equipment for Banks, 
Court Houses, City Halls 
and Hospitals 














A few dealer 
territories open 


WATSON MANUFACTURING COMPANY, Inc., Jamestown, New York 
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A NEW COMPANY 


a greatly expanded National sales and service 

organization, known as Plus Computing 

Machines, Inc., now established as a subsidiary 
Pes of the manufacturer, Bell Punch Company. 


Child 


: A NEW POLICY 


that assures local PLUS distributors adequate 
supplies of PLUS machines and parts— 
new aids for their sales and service staffs—and 


powerful National advertising. 


Lhd 
/ A FINER PRODUCT 


the original part-keyboard key-drive calculator 
and the new full-keyboard line now quieter, 


faster, more economical—lower first cost, 


/ ° easier sales, greater acceptance. 
47 / Ae Vj 
CLL Cp 


AN FUTURE 


that will establish PLUS machines as a leader 
in the field—a future that means vastly increased 
sales and profits for PLUS distributors and 


an ever-widening circle of satisfied PLUS users. 


LOWE Aa tug ae 
PLUS COMPUTING MACHINES, Inc. 


Subsidiary of Bell Punch Company + Established 1878 


37 Murray Street, New York 7, N. Y. 
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POST-WAR CONDITION OF JAPAN 
OFFICE EQUIPMENT BUSINESS 


By Kokichi Kunishima, 
Managing Director, 
ltoki Shotem, Ltd., 

Osaka, Japan 


OR APPROXIMATELY one year after the termina- 
tion of war, there was almost nothing worth men- 
tioning about the condition of this field of business 
and industry in Japan. As a matter of fact, when war 
came to an end, she found all her commerce and in- 
dustry practically at a standstill. Devastation suffered 














KOKICHI KUNISHIMA 


in most of her important cities and vast surrounding 
areas and fall of her prestige as a conquered nation 
drove people to desperation. Much of her plant 
capacity had been destroyed, all industrial efforts dis- 
organized, workers discharged; industrial labor had 
fled to the urban areas and shipping and other trans- 
portation services had come almost to a complete stop. 

To rise up from such a miserable state requires de- 
termination of spirit and time. Yet about two years 
later substantial recovery has taken place (to the 
approximate level of average pre-war years of 1930- 
1934) in her industrial products which were lowest 
in the fall of 1945. 


On the Way Back 


Since the latter part of 1947 some articles like cash 
boxes, punching machines, fasteners and all kinds of 
Stationery have begun to be produced and marketed 
in most of the large cities. They were of rather poor 
quality. Perhaps we can say that 1948 was the year 
for the reopening of the office machine industry, judg- 
ing by its quantity as well as quality. Various items 
such as typewriters (Japanese characters), check pro- 
tectors, duplicators, numbering machines, safes and 
steel cabinets have since been produced and distributed 
to meet the growing demands of commercial and in- 
dustrial concerns as well as a great number of public 
offices. Today, the demands for office equipment in 
this country are so great that shortage of materials 
for production has become a serious problem. In view 
of the present situation, we believe the prospects are 
good for keeping pace in this field of business with the 
national rehabilitation program going on. 

In pre-war days, various time-and-labor-saving ma- 
chines and efficient office equipment made in U(S.A. 
had been imported and very widely used in this 
country and still the demands for U.S.-made articles 
are as keen as ever. However, when it comes to the 
question of import, the situation in this country is 
difficult at present, since a very close control over 
imports is exercised by the government authorities 
in co-operation with some form of Allied super- 
vision of Japanese economic affairs. So far those 
commodities permitted to be imported by the authori- 
ties are only those primarily required for rehabilitation 
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purposes. In this connection typewriters of various 
world-known brands such as Underwood, Reming- 
ton and Woodstock, have already been imported from 
U.S.A. since the latter part of 1948, which was the 
first import since the war in this line. They have 
been imported by the government board of trade 
through licensed import agents and distributed to only 
those concerns that are permitted to purchase. The 
quantity imported is so limited that there is always a 
long list of applicants. This practice will possibly be 
continued for some time because there is yet no suc- 
cessful manufacturer of English typewriters in this 
country. Other items like time recorders, adding ma- 
chines, check perforators and numbering machines 
are likewise in great demand, but it is less likely that 
the board will permit importation of more of these 
articles in near future. It is entirely the matter of 
dollar funds secured by this country out of favorable 
balance of foreign trade. Despite a greater propor- 
tionate increase in exports as compared with imports 
in 1948, Japan had an estimated net merchandise trade 
deficit of about $440 million, the largest since the end 
of war, while in the same way imports have increased 
52 per cent over 1946, amounting to $694 million in 1948. 
The greater part consisted of U.S.-financed shipments 
of foods, fertilizers, petroleum, cotton and other essen- 
tial raw materials. 
Exports Are Encouraged 

On the other hand, the export of domestic manu- 
factures has been encouraged in every way in order 
to earn the maximum possible amount of foreign ex- 
change. Among the manufactures hitherto exported, 
the line of office equipment and supplies has not 
amounted to much, yet there seems good opportunity 
for marketing them abroad if the price remains rea- 
sonable. As I have already mentioned, the standard of 
these kinds of articles made in this country has 
reached a good level in quality, and is attracting the 
interests of foreign buyers and many inquiries from 
abroad have been filed. Yet there also exists a certain 
complicated problem in exporting home-made manu- 
factures. The price quotation of each class of goods 
purchased for export must be obtained from the board 





“ ——— ae 


NEW ITOKI SHOTEN. LTD., RETAIL STORE, OSAKA, JAPAN 


of trade through which exporters and manufacturers 
negotiate. The board makes the decision for the sell- 
ing price, the rate being arrived at on the basis of cost 
of production in yen and current and pre-war selling 
price of the same kind of goods in other countries. 
So far official rate of exchange has been fixed at 270 
yen to one dollar, but some article may have a greater 
or smaller rate of exchange, even up to 500 yen or more 
for a dollar, according to the goods being negotiated. 
In this way export trade is to be encouraged. Recently, 
it is reported that the government may extablish one 
single rate of exchange, about 330 yen for one dollar, 
and if it is realized, the entire problem will be greatly 
simplified. 

In conclusion, I would say it is a clear fact that the 
office equipment business and industry in Japan has 
made marked progress during past two years in spite 
of various obstacles and difficulties on the road of 
production and also that there is a bright future in 
this field in accordance with the national rehabilita- 
tion program being carried on. 
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STEEL FILING CABINET 





OLE’S Roller-Bearin 








gelivery 






, for 
st rme 












Files equipped with 
lock and 2 keys 


Ideal for at $2.00 additional 
a hundred uses: Built for a lifetime! 


Made of heavy gauge furniture steel, electrically 
welded throughout. Smooth gliding ball-bearing 
rollers for easy action even when heavily loaded. 








VA For home “offices” 


VA For small business offices Extra heavy formed reinforced channels run full 
length of case inside. Files can be interlocked into 
/ For seasbuanelettes solid batteries. Olive green finish. 
in larger companies Inside Dimensions 
Width Height Depth Price 
V For storage of No. 1200 Letter Size 12%” = 10%" 24” $8.75 
valuable records | No. 1500 Legal Size 15%” 10%” 24” 9.50 
No. C109 Check Size 9” 4'," 24” 5.75 
VA For professional offices 
Spring Compressor Follow Block for above .. . $1.70 
Y For retail store-owners Prices 20% higher in Denver and West of Rockies. 
k T OF ABOVE ITEM ON REQUEST 


ee) i STEEL EQUIPMENT COMPANY 


285 Madison Avenue, New York 17, New York 








PRO XN TO STEEL FRONT Storage Files 




















STURDY CONSTRUCTION — Prontos are built of 275-Ib. LOCATE YOUR RECORDS EASILY — No more need of 


test corrugated fibre board and reinforced with steel on the fussing and fuming. With Pronto files you can get at all 
shell and the four corners of the drawers. records just as easily as in your regular active files. 


SAVE FLOOR SPACE — Constructed so that they interlock BEAUTIFUL APPEARANCE — Pronto files are beautiful in 


into solid units and stack as high as the ceiling, saving appearance, finished in an attractive olive green. The steel 
valuable floor space. drawer front matches your regular active office files. 


SIZES AND PRICES 





FIBRE BOARD STEEL 


DRAWER FRONT DRAWER FRONT 
Suggested Uses on tae Fee ce 


Inside Dimensions 











| ° =? File PRICE File PRICE 
| Width Height Length No Single Carton No. Single Carton 

tletter Size 12% .. 10%, E210 $3.10 . . $3.00 210L. . $3.85 $3.75 
Letter Size 12% . WY E210S a) 90 210S 775 65 
tlegal or Cap IS% . 10%, E510 s 3.65 SI0L 18 4.75 
Invoices 10’, - 8% E10? 5 65 O9L 0 
*2 Rows 8x5 Forms 10’, . 8% E108 95 08L 55 
*Invoices or 2 Rows 8x5)! 1075 - 8% 8 E108M 08M 50 
Freight Bills 9/g 7 E97 97 IL 00 
Checks 10'/2 ‘ 04 5 55 04L 30 
Drofts or Checks 9's ES4 00 94 50 
Drafts or Checks a E94M 95 M 

5x8 Forms BY, 5 E85 25 hs 5 75 
*Deposit Slips (2 Rows 835 E8ss S 8515S 6 
Deposit Slips 84%, E84 00 841 50 
Tabulating Cards 7% 334 E73 00 73IL cc 45 
*3x5 Cards (3 Rows) 16'/> 41/9 Eé 65 645L 5 75 
*4x6 Cards (2 Rows) 12% 5 65 1245L 40 3.30 
*3x5 Cards (2 Rows) 10%, 55 03L c 3.25 
Vouchers Upright) 5\/5 iS 80 5921 3.55 
tledger Sheets 9'/> E 50 3.40 9121 5 4.15 
tledger Sheets 12% g E 35 2M 5.70 
*These numbers have removable divider partitions. tPacked 6 to a carton—al! oth 2toa t Prontos Installed at the Underwood-Elliott Fisher Co. 






higher in Denver and west of the Rockies 


PRONTO FILE CORPORATION & 


285 Madison Avenue New York 17, N. Y: 







R.C. Allen 


BUSINESS MACHINES 





















To the independent dealer who can recognize an 
exceptional opportunity, R. C. Allen 

Business Machines, Inc., offers a complete line of 
attractive, low-priced bookkeeping machines, 
adding machines, cash registers and calculators 
now available for immediate delivery. 
Opportunities are unlimited to help salesmen 
and office machine dealers develop profitable 


business in all parts of the country. 





it al CASH 
REGISTERS 





‘ul in 


steel 





R.C.Allen 


Business Machines, Inc. 


680 Front Ave., N.W., Grand Rapids, Michigan 
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WOFI ENJOYS WHITE SULPHUR SPRINGS 

In a physical setting that beggars description, the 
summer meeting of the Wood Office Furniture Insti- 
tute took place at White Sulphur Springs, W. Va., on 
June 9, 10 and 11. The Greenbrier Hotel, famous for 
its luxurious surroundings, Dorothy Draper-inspired 
decor, superlative service and excellent cuisine, played 
host to the WOFI three-day convention activities. 

Fred M. Deane, Gunn Furniture Company, president 
of the Wood Office Furniture Institute, presided at the 
opening session on Thursday, June 9. A substantial 
part of the opening day’s program was devoted to a 
“Glue Forum,” with C. E. Hayworth of Alma Desk 
Company acting as moderator. Guest speakers of the 
session and the titles of their addresses were: James F 
Hamilton, Perkins Glue Company, “Selecting the Right 
Adhesive”; A. J. Malashevitz, Catalin Corporation, 
“Good Glue-room Practices” and C. A. Rishell, National 
Lumber Manufacturers Association, “Glue-joint Test- 
ing.” 

On Friday morning, Sterling Lord of the Leopold 
Company set the pace for a stimulating session on the 
Institute’s sales promotion and advertising plans, 
present and future. Howard Gatewood provided an 
interesting report on his trade relations activities 
Special emphasis was placed on the important role the 
movie, “The Magic Touch,” was playing. The point 


was also emphasized that increasing numbers of book- 
ings were being made for showing of the consumer 
edition of this movie to 
. around the country. 

The afternoon session, under the chairmanship of 
A. F. Krieg, Jasper Seating Company, was devoted to 
two talks as follows: “Quality Finishes” by Norman W 


various consumer groups 


CAUGHT BY THE CAMERA 
AT THE WOFI CONVENTION 
1. Howard Gatewood, WOFI; Ralph 

Schneider, New Indiana Chair 


Co.; Tom Salb, Jasper Desk Co.; 
Jack Boling. High Point Bending 


& Chair Co. 
2. August F. Krieg, Jasper Seating 
Co.; A. H. Edelson, Julian Kaut 


man & Assoc., Washington. D.C.: 
C. E. Hayworth, Alma Desk Co.; 
John J. Reinecke, executive sec 
retary. WOFI. 


3. Sterling Lord, Leopold Co. 
4. A. S. Russell, Indiana Desk Co.; 


ames Wallace, Jasper Office 
urniture Co. 


5. Ralph Schneider, New Indiana 
Chair Co.; John Eckert, Jasper 
Seating Co.; Arthur A. Barth 


Jasper Chair Co.; Albert Schaai 
New Indiana Chair Co. 


6. L. G. Bohnert, Indiana Desk Co.; 
Rudy Sturm, Jasper Office Furni 
ture Co.; Allen Joseph. Jasper 
Desk Co. 
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Kelley, Southern Varnish Company, and “Touch-up 
Kits for Dealers” by Henry W. Webb, Golden Star 
Polish Manufacturing Company 

At the conclusion of the Saturday morning session, 
the convention was adjourned. 


oe 


80 STATIONERS MEET IN 12:30 CLUB 
Eighty members and guests attended the regular 
monthly meeting of the Stationers 12:30 Club of New 
York, held on Monday evening, May 16, at Rosoff’s 
Restaurant, New York, N. Y., with President Mortimer 
Libien, Libien Press, Inc., New York, N. Y., presiding. 


President Libien asked the group to stand with 
bowed heads in respect to the memory of Louis J. 
Lazarus, M. C. Lazarus, Inc., New York, N. Y., who 


had passed away. He then announced the following 
new members and made them welcome: Joseph 
Strauss, Automatic Pencil Sharpener Company; Jack 
Golden, R. E. Wahrman, Inc., New York, N. Y.; Samuel 
I. Lewis, Otto Schmidt & Son, New York, N. Y.; Arthur 
Zitt, The Heyer Corporation, and Joseph Rosenblum, 
Herbert Lehrman Stationery Company, New York, 
ep 4 

Robert Polon, Robel Press, New 
tary of the Stationers Association of New York, an- 
nounced that President Richard E. Wahrman, R. E 
Wahrman, Inc., New York, N. Y., is recuperating nicely 
from his recent operation. 

President Libien announced that arrangements are 
completed to hold the club’s annual outing at Travers 
Island, the summer home of the New York Athletic 
Club, at Pelham Manor, N. Y. He urged members to 
make their reservations as soon as possible so that 


York, N. Y., secre- 
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The Best Selling 
a Ribbon and Carbon Line 
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SOLIDIFIES AND BUILDS YOUR BUSINESS 
BRINGS YOU SALES WHICH ARE NOW GOING ELSEWHERE 


ofits... 


te 
sis of your territorial 


Fdnd prospects—including 


4 seal approach for each type 
WIE 
w instructions, easy even for 
pe salespeople. 

» name - brand merchandise 
date office, accounting and 


 —«—< 
eit, 
duplicating requirements. 


ove 





we * 


“© Big-profit, fast selling, minimum-inven- 
tory stock, particularly selected and priced 
for your trade! 


© Effective and original sales aids—regular 
and frequent. 





® Now is the time to specialize! Keep 
those “‘valleys"’ in your business 


as amblta RIBBON AND CARBON chart shallow with performance- 
MANUFACTURING CO., IN‘ proved Columbia Ribbons, Carbons 

Main Office & Factory * Glen Cove, L. I., N. Y. and Related Supplies. Contact the 

New York Sales & Export: 58-64 West 40th St Columbia sales office nearest youl 


Kansas City, Mo. * Chicago * Detroit 
Milwaukee * Minneapolis * Philadelphia 
Pittsburgh * Portland, Oregon 
Cincinnati (Harris-Moers Co.) 

Fort Worth * Atlanta 
Also: Toronto, Canada * London, England 
Milan, Italy * Sydney, Australia 
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accommodations can be provided for all who plan to 
attend. 

Morton Selner, insurance broker, was then intro- 
duced and he devoted some time to explaining a group 
insurance plan under consideration by the club for 
its members. Considerable interest was shown and 
many questions asked, indicating that the plan will be 
acceptable. Details of the plan will be worked out 
by the board of governors in time to be presented at 
the outing meeting for approval of the club. The next 
regular meeting will be held in September. 

—= « - 
NSA MANUFACTURER GROUP MEETS IN CHICAGO 

Twenty-four manufacturers and members of the 
trade press were in attendance when Ed Manning, 
National Brief Case Manufacturing Company, called 
a special pre-convention meeting of midwestern NSA 
manufacturers to order at a luncheon held at the 
Palmer House on Thursday, May 26. 

Following the opening of the meeting, Mr. Manning 
introduced Gordon Kickels, C. L. Barkley & Company, 
general convention chairman, who gave a prevue of 
the plans for the NSA annual meeting to be held in 
Chicago, October 2-6. He was followed by General 
Manager Burbank, who announced that all available 
exhibit space had been reserved and that 20 appli- 
cations had to be rejected. An extra two hours of 
exhibition have been provided by rearranging the 
schedule, he stated. 

A brief discussion of the present method of rating 
applications for exhibition priority was held, with 
the consensus being that the present system was gen- 
erally satisfactory. It was also proposed that an open 
forum, similar to that held at the District No. 11 
NSA meeting in Tacoma, be arranged for the October 
convention, covering such points as better packaging 
and packing, prompt invoicing, visual aids, price pro- 
tection policies, establishment of pen repair depots, 
and similar topics. 

The meeting closed with a brief discussion by Gen- 
eral Manager Burbank on the product training bul- 
letins now in process of preparation. The first two, 
“How to Sell Stationery Satisfaction,’ and “How to 
Sell Filing Supplies,” have already been distributed, 


he said, and another on loose leaf is scheduled for 
July mailing, to be followed by a fourth on fountain 
pens in the near future. 

Those attending the meeting on May 26 were: 

J. Edward Conlon, Rockwell-Barnes Co. 

John A. Gilbert, OrricE APPLIANCES. 

J. L. Mann, Sturgis Posture Chair Co. 

Bill Smith, Ace Fastener Corp 

R. K. Eversole, American Crayon Co. 

C. H. Ward, Ditto, Inc. 

H. E. Horn, Ditto, Inc. 

G. M. Kraker, Chas. Doppelt & Co. 

Murray J. Brenner, Chas. Doppelt & Co. 

Gordon J. Kickels, C. L. Barkley & Co. 

Paul E. Burbank, NSA. 

E. R. Manning, National Brief Case Mfg. Co., Vice- 
president Manufacturers Division, NSA. 

Earle F. Opie, Weber Costello Co. 

Harry Balch, Quality Park Envelope Co. 

Frank S. Cooper, Codo Mfg. Corp. 

Walter J. Nickel, Bankers Box Co. 

H. L. Fellowes, Bankers Box Co. 

O. R. Snapp, OFFICE APPLIANCES. 

John Henn, Joseph Dixon Crucible Co. 

N. Carter Hammond, Herring-Hall-Marvin Safe Co. 

Ralph Nelson, Herring-Hall-Marvin Safe Co. 

Louis H. Farber, Louis H. Farber Co 

James B. Lynch, Browne-Morse Co. 

M. M. Morrissey, Parker Pen Co. 

echnpnaeaiiiasces 4 

NEW YORK STATIONERS HEAR HARRY A. COX 

The regular monthly meeting of the Stationers As- 
sociation of New York was held on Monday evening, 
May 23, in the Chelsea Room of the Governor Clinton 
Hotel, New York, N. Y. 

Vice-president Samuel Austrian, Commercial Sta- 
tionery Company, New York, N. Y., presided in the 
absence of President Richard E. Wahrman, R. E. Wahr- 
man, Inc., New York, N. Y., who is recovering from a 
recent illness. Mr. Austrian introduced the guest 
speaker of the evening, Harry A. Cox, Thomas H. Cox 
& Son, Newark, N. J., past president of the Stationers 
Association of Northern New Jersey. Mr. Cox, who is 
well acquainted with all phases of the retail stationery 








G-F BREAKFAST AT ELEVENTH DISTRICT MEETING IN TACOMA 


Seated: Saul Wax, D. C. Wax Office Equipment 
House, Portland; Al Osborn, Tacoma Office Supply 
Co., president of Pacific Northwest Stationers Associa- 
tion, regional governor NSA; Mrs. William A. Sutton; 
Herbert R. Howell, The General Fireproofing Co., the 
host; Mrs. Saul Wax; J. H. Peterson, Rosser & Sutton. 
Yakima, elected vice-president Pacific Northwest Sta- 
tioners Association for 1950; James D. Headley, James 
D. Headley Co., Seattle. Standing: John A. Graef. 
Western Business Systems, Spokane; A. Willard Wax. 
D. C. Wax Office Equipment House; Fred Budd, Mc- 
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Kee Prtg. Co., Butte, Mont.; R. M. Church, R. M. 
Church Office Equipment Co., Wenatchee, Wash.; 
Lee Boden, Tacoma Office Supply Co.; Mrs. J. H. 
Peterson; Sam G. Colton, Office Staty. & Supply Co.., 
Medford, Ore.; George Scogg, Tacoma Office Supply 
Co.; Mrs. John F. Fowlds; George Abelsett, Tacoma 
Office Supply Co.; John F. Fowlds, Everett Book & 
Staty. Co., Everett, Wash.; Phillip Keys and Harold 
Hanson, Tacoma Office Supply Co.; William A. Sut- 
ton, Rosser and Sutton, Yakima. The breakfast was 
declared a complete success by all who attended. 
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Partial List—Shaw’'s 
Ruled Bound Books 


Account Books 
Multi-Column Books 
Figuring Books 
Cash Books 
Counter Books 

Time and Payroll Books 
Memo Books 

Index Books 

Invoice Books 
Merchandise Stock Books 
Delivery Books 
Order Register 
Receiving Record 
Shipping Record 
Check Register 
Insurance Register 
Hotel Register 
Tourist Register 
Scrap Books 

Law Abstract Books 
Tally Books 
Engineers’ Field 

& Level Books 
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CUSTOM BUILT QUALITY 


Shaw's Line of Ruled Bound Books, established 
in 1831, has for many years been an important part 
of Wilson Jones Record Keeping Essentials. This 
affords the Stationer the advantage of combining 
orders for Ruled Bound Books with Loose Leaf 
Products. 


During more than a hundred years since its 
establishment, the Shaw Line has kept pace with 
every new requirement and today offers a complete 
selection of Ruled Bound Books for every accounting 
and record keeping need. Ai partial list of Shaw’s 
Books is shown in the column at the left. 


See Catalog No, 146 
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business, chose as his subject, 


and office equipment 
Referring to conditions 


“Our Problem As I See It.” 
prior to, during and after World War I, he made com- 
parisons to the same periods for World War II. With 
considerable interesting data at his disposal pertain- 
ing to the fundamentals of the retail stationery busi- 
ness, he covered such subjects as operating costs, 
methods of remunerating salesmen, methods of stock 
control and other subjects of vital interest to station- 
ers. 
~—= « 


LOUISIANA PRINTERS AND STATIONERS MEET 

The annual meeting of the Printers and Stationers 
Association of Louisiana was held at Baton Rouge re- 
cently with a record attendance of industry members, 
total registration being just one short of 100 

Printers and Stationers of Baton Rouge were 
and went “all out” in arranging a “top drawer” 
gram of both business and pleasure 

Lieutenant Governor Dodd, Senator Fredericks and 
Dr. P. F. Boyer of L.S.U. were guest speakers and guests 
Two young people from Louisiana State University 
rendered a musical program, and Pike Burden, a mem- 
ber of the industry in Baton Rouge, put on a show 
of magic. 

A showing of the United States Department of Com- 


hosts 
pro 


merce film, “Mr. Stewart Answers the Question,” was 
followed by an address by Dr. P. F. Boyer, director of 
research of the College of Commerce at L. S. U. This 
in turn was followed by discussions of industry prob- 


lems, election of officers and a standing vote of appre- 
ciation to the Baton Rouge committee for their efforts 
in arranging a fine program 

Following is a list of officers and directors elected to 
serve for the period from May 1, 1949, to April 30, 1950 
or until their successors are elected 

President—H. A. Kuhlmann, Kuhlmann Office 
ply Company, Baton Rougs 


Sup- 


A. Blanco 


First vice-president—James E. Renton, 
Inc., New Orleans. 
Second vice-president Virgil Jones, Alexandria 


Office Equipment Company, Alexandria 
Secretary-treasurer—W. E. Eldridge 
Crescent Bldg., New Orleans 
The board of directors consists of the 
the following: 
Armand Breard—Monr 
Monroe. 
Marlin Drake 
Sam Futrell 


1000 Queen and 
officers and 
ve Office Equipment Company 


Shreveport 
Monroe 


The Drake 
Twin City Print 


Company, 
ing Company, 


Edgar C. Jordan, Sr.—Standard Printing Company, 
Inc., Alexandria. 

Mrs. E. J. Land—Franklin Press, Baton Rouge. 

J. Henri Petetin—Henri Petetin, Inc., New Orleans. 

Fielding Phillips—Louisiana Office Supply Company, 
Baton Rouge 

Geo. W. Rollosson—Geo. W. Rollosson & Son, Crowley. 

L. W. Tabb—Lake Charles Office Supply Company, 
Lake Charles 

—->-« 
NEW YORK OMDA MEETS AT STATLER 

The regular meeting of the Office Machine Dealers 
Association of New York, Inc., was held on Tuesday 
evening, May 10, in Conference Room No. 2 at the 
Hotel Statler, New York, N. Y 

President George Purvin, Superier Typewriter Com- 


pany, Inc., New York, N. Y., gave his listeners an 
outline of the topics discussed at the board of di- 
rectors’ meeting which preceded the regular meeting. 


He introduced Blaine Rawdon, Underwood Corpora- 
tion, chairman of the machines and systems division, 
‘Greater New York Fund.” He made a stirring appeal 
for generous contributions by both business firms 
and employees in the twelfth annual campaign to 


raise eight million dollars 
Discuss Training Schools 
The next subject before the meeting was a dis- 
cussion on the problem of the number and quality 
of office machine schools that are training veterans 


and others as office machine mechanics and the effect 
they will have on the industry. With more than 400 
schools now in existence throughout the country, the 
problem is—what will happen when apprentices flood 
the market looking for jobs because of too many 
schools teaching the trade? Max Homel, Office Equip- 
ment Repair School, Philadelphia, Pa., first to address 
students, 


the group, advocated careful selection of 
intensive training in both mechanics and proper atti- 
tude toward their jobs and suggested that the in- 
dustry only employ a mechanic having a diploma 
and recommended by the school from which he grad- 
uated. He fur.her advocated that quotas be set a 
few years ahead for the number of mechanics that 
can be absorbed by the industry in given areas. 
Charles R. Chappell, Peter Paul Mechanical Service, 
Pittsburgh, Pa. chairman, committee on Office Machine 
Repair Schools for NOMDA, declared that with a 


replacement of about 500 mechanics needed through- 
out the country per year, the board of directors of 





ANNUAL CONVENTION BANQUET 


NATIONAL 


STATIONERS ASSW 


i a a 
LAFAYETTE HOTEL ~ LONG BEACH 





ANNUAL BANQUET OF NSA DISTRICT NO. 


14, HELD ON MAY 3 IN 


THE LAFAYETTE HOTEL, LONG BEACH, CALIF.— 


A report of this convention was published in the June issue on pages 36 and 37. 
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7ATENTED “TRUNNION” WIRE MAKES POSTINDEX 
NAVIZL AY J301) See: ji@ thy ae card hinges on the 


vire and lays back automatically — flat, smooth, straight! 
osting of entries is a fast one-hand operation — there's no 
card holding—no finger fumbling. 


*ositive precision spacing and alignment keeps the index of 
wery record in sight whether it's in the “up” or down" 
sosition. Eliminates jamming — speeds finding — saves time. 


Wire hinge permits 4 page forms without extra holders or 
ittachments. Provides far greater form area for more 
jetailed records without increasing bulk. 

dultiple inserts can be added for special 

veeds. Increases scope and flexibility of 

ecords and controls. 


Jecause of the Patented'’Trunnion Wire''— } 
® BD ostindex is the simplest and fastest system 
o assemble, the easiest to insert or trans- La 


er in single units or in groups. The 'Trunnion 
Wires” snap in or out with the flick of a 
inger. And there is nothing to wear out. 

















POSTINDEX FITS EVERY DEPARTMENT OF YOUR 
CUSTOMER’S BUSINESS! \t provid 

to-the-minute pictur: f every department of 

—iS highly ofelelehsel eli -mece marl. ThaleliMehanelil a biem. Frov 


instantly, all the important facts of product 


chases cos?Ts creairs pe Telelel: relate rebaal oil b 

Postindex makes record-keeping simple and « 

eliminates costly errors, steps up efficiency—puts al! the fact 
all the time, right at your customers Tingertis makes bu 
ness rolelshaneies easier nw ré ré ele p relate. less tin 


* * VU j ir € 
y) sis 


VISIBLE FILES 


A product of 
ART METAL CONSTRUCTION CO 
el 













Jamestown 









Manufacturers of world famous metal business equipme 











need of three or pos- 
that demand. Schools 
their set of established 
local associations 


NOMDA believes there is a 
sibly four schools to supply 
approved must comply with 
standards and be recommended by 
before they are accepted 

Irving R. Ritchie, Typewriter Distributors, Inc., New 
York, N. Y., expressed the opinion that the New York 
area is in need of skilled men and would be in favor 
of a good school, provided it conforms to the stand- 
ards of NOMDA and is endorsed by them 

Mr. Ritchie then took occasion to remind his listen- 
ers of the coming NOMDA convention on June 19- 
20-21-22 at Los Angeles, Calif 


°—- « 


NEW YORK OFFICE EQUIPMENT DEALERS GOLF 


The Colonia Country Club, Colonia, N. J., was the 
scene of the first golf tournament of the tenth 
annual golf season of the Office Equipment Dealers 


of New York. Clear skies and warm weather greeted 
some 75 members and they assembled on 
Thursday, May 12. 

Those who did not compet 
either played clock golf on the putting 
on the veranda or about the grounds 


guests as 


e in the golf tournament 
green or cards 


Security Steel Equipment Corporation, whose plant 
is situated close by at Avenel, N. J., served refresh- 
ments at the eleventh tee and later in the afternoon 
provided refreshments at the club house. President 
R. R. Davis and Vice-president and Treasurer R. G. 
Drinkuth were on hand to act as hosts to the group, 
assisted by Ted Gammon, Joe Chaney, Philip Dameo, 
Herbert Kiehn, E. W. Hardingham, B. W. Kane and 
Francis La Corte. 

President Guy Rentsler, Remington Rand, Inc., ex- 
tended greetings at the dinner and thanked the outing 
committee composed of Chairman Adam J. Andrasick, 
Macey-Fowler, Inc., New York, N. Y.; John E. Moss- 
man, Desks, Inc., New York, N. Y.; Charles Stettler, 
Berry, Dickie & Stettler, Inc., New York, N. Y.; Joe 
Devlin, Metwood Office Equipment Corp., New York, 
N. Y.; Fred Bloempot, The Sikes Company, and Charles 
J. Lane, Charles J. Lane Company, New York, N. Y. 
President Rentsler expressed the appreciation of the 
club to R. R. Davis and R. G. Drinkuth for their 
thoughtfulness and generosity in playing hosts at the 
affair. 

The group 
heads for a 


stand with bowed 
the memory of 


was then asked to 
moment in respect to 





OPENING TOURNAMENT OF OFFICE EQUIPMENT DEALERS OF NEW YORK. COLONIA C.C., MAY 12 


New York 


1. Monroe Lakow, Lakow Bros. 
Itkin Bros., Inc. 


Bright Chair Co.; Sam Itkin 
Herman Lakow, Lakow Bros. 


N. Y.; Arthur Bright 
New York. N. Y.: 


2. Guy Rentsler, Remington Rand Inc.; James M. Glen, Manhattan 
Desk Co., New York, N. Y. 

3. Donald Good, i Leather Co.; Fred Bloempot, The Sikes 
Compan Inc. Freeman, manufacturers’ representative: 
George eden. | Desks. Inc., New York. N. Y 

4. Frank Small, guest: George B. Wray, manufacturers’ representa 
tive; R. B. Booth, The Leopold Co.; James M. ray, guest. 


5. Seymour L. Nathan, Charles S. Nathan, Inc., New York, N. Y.; 


Joseph Richter, guest. 
6. Angus Gordon. Penny & Gordon 
4 Francis La Corte, Security Steel 
Penny, Penny & Gordon. 

7. Bernard H. Nemlich and David Fisch, Regan Office Furniture Corp. 
New York, N. Y.; John E. Mossman, Desks, Inc., New York, N. Y.; 
Dr. B. E. Morrison, guest. 

8. Nat Gross, guest; Charles 
Henry Hoth, Metal Office Furniture Co.; 


New York, N. Y.; Philip Dameo 
Equipment Corp.; Robert 


Blad, Corry-Jamestown Mig. Corp.; 
Wallace Good, Lacka- 


wanna Leather Co.; Adam J. Andrasick, Macey-Fowler, Inc.. New 
York, N. Y.; Samuel Henning. Cole Steel Equipment Co. 
9. Charles Lundgren and Al Love, Dancker & Sellew. Inc., New York 
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N. Y.; E. S. Ronk, guest; Marty Lindroth, Macey-Fowler, Inc., New 
York, N. Y. 

10. Charles Stettler, Berry. Dickey & Stettler, Inc., New York, N. Y.: 
Alex Burkhardt, Victor Safe & Equipment Co.; Joe Galen, Peerless 
Steel Equipment Co.; Dick Houghton, Regan Office Furniture Corp., 
New York, N. Y. 

ll. E. W. Hardingham, H. H. Kiehn, Ted Gammon, R. R. Davis, B. W. 
Kane, J. Chaney and R. G. Drinkuth, all Security Steel Equipment 


Corp. 

12. Joe "boviia. Metwood Office Equipment Corporation, New York. 
N. Y.; Harvey Bright, Bright Chair Co.; Jack W. Golden. Metal- 
Gees Co.: Morris Golden, Business Furniture Co., Philadelphia, 
a. 

13. Dr. L. Povill. quest; Dr. M. Perlman, Nat Dallek, Dallek 
Desks. New York. N. Y. 

14. Henry Hoth, Metal Office Furniture Co.; Ben Itkin. 
Inc., New York, N. Y.: Joe Wallace, manufacturers’ representative: 
Charles Gunterberg, Blanchard Brothers & Lane: Joe Weiner. 
David Kramer, Inc., New York, N. Y.; Charles Blad, Corry-James- 
town Mig. Corp. 

1S. Woody Chisena, National Cabinet Co.; Sigmond Raymond, Busi- 
ness Furniture, Inc., Elizabeth, N. J.; J. B. Tompkins, Sturgis Pos- 
ture Chair Co.; Hugh Ward, Geyer Publications; Joe Brenner, 
Brenner Desk, Inc., Newark, N. J 


guest: 


Itkin Brothers, 
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‘doal FOR CONFERENCE ROOMS 


Photographic illustration above pictures the Ford Motor Company installation of 
Blair Ah minum lablet chairs | Model No. 52] and Conference Table No. 4+9 


in the Terrace Plaza Building, Cincinnati, Ohio. 


Blair Aluminum furniture is available in models to suit every institu- 
tional and office need in a wide range of colors of Duran upholstery. 
Smartly designed —durably constructed — the Blair line is nationally 


acc epted and recommended wherever modern aluminum office and in- 


stitutional turniture is to be installed. 


W rite today for descriptive literature. Your dealer knows the Blair line. 





r- ¢ —— 
COLORFUL - COMFORTABLE + DURABLE q UT Loi u " THERE IS A DEALER NEAR YOU 
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A. H. Stringe, Commercial Furniture Company, Chi- 
cago, who had recently passed away 

The following guests were introduced: Harry Tubis, 
Dubin Company, Inc., Philadelphia, Pa.; Morris Golden, 
Business Furniture Company, Philadelphia, Pa.; Jack 
W. Golden, Metalstand Company, Philadelphia, Pa.; 
Donald Good, Lackawanna Leather Company; Joseph 
Brenner, Brenner Desks, Inc., Newark, N. J.; R. R. 
Davis, R. G. Drinkuth, J. Chaney, Ted Gammon, H. H 
Kiehn, E. W. Hardingham and B. W. Kane, all of 
Security Steel Equipment Corporation; S. Henning, 
Cole Steel Equipment Company; Charles Gunterberg, 
Blanchard Brothers & Lane, and S. Lenning, manu- 
facturers’ representative 

The following winners of the golf tournament were 
then announced: 

Low gross—-Philip Dameo, Security Steel Equipment 
Corporation. 

Runner-up—Woody Chisena, National Cabinet Com- 
pany. 

Kickers’ handicap—R. J. Freeman, manufacturers’ 
representative, first; B. H. Nemlich, Regan Office Fur- 
niture Company, New York, N. Y., second; James M. 
Glen, Manhattan Desk Company, New York, N. Y., 
third. 

The program for future 
June 21 date is as follows 

Thursday, July 14—Plandome Golf Club, Plandome, 
Long Island, N. Y 

Tuesday, August 16 
son, N. J. 

Tuesday, September 20 
Rye, N. Y. 


golf meetings after the 


Braidburn Country Club, Madi- 
Westchester Country Club, 
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OVER 2500 BUYERS ATTEND THIRD 
ANNUAL NEW YORK STATIONERY SHOW 


The Third Annual New York Stationery Show, held 
May 15 to 20, 1949, at the Hotel New Yorker, was an 
even greater success than those shows held in 1947 
and 1948. 

The list of exhibitors included 190 outstanding firms 
in the industry, manufacturing social stationery, pens 
and pencils, greeting cards, gift wrappings and ties, 
desk accessories, leather goods, office and school sup- 
plies, typewriters, playing cards and adult games, party 
and household paper goods, candles and many other 
items. Five floors at the Hotel New Yorker were used 
to accommodate the displays 

The show opened on Sunday afternoon, May 15, 
with heavy traffic, many department store buyers reg- 
istering at that time. The total registration for the 
six days for the show was well over 2,500, an increase 
of about 30 per cent over last year 

On Thursday, May 19, the Grand Ballroom of the 
Hotel New Yorker became the Cafe Write where manu- 
facturers in the stationery industry and their buyer 
friends—more than 200 in all—enjoyed a pleasant and 
friendly cocktail hour. At this time Mr. William Little, 
manager of the New York Stationery Show, presented 
Miss Tessie Goldwater, stationery buyer of the May 
Company, Los Angeles and a member of the advisory 
committee, with a silver bowl in recognition of her 
zealous work on behalf of the show 

> a 2 

CESCO CELEBRATES ITS FORTY-NINTH YEAR 

A festive mood was prevalent the afternoon of May 
20 at the executive offices of the C. E. Sheppard Com- 
pany in Long Island City, N. Y. It was the occasion of 
the annual celebration of the firm’s beginning 49 years 
ago by C. E. Sheppard, president from the start and 
still energetically guiding the organization through its 
complicated operations. Making the celebration doubly 
significant was the fact that the date also coincides 
with Mr. Sheppard’s own birthday 

More than 200 executives, employees, local and out- 
of-town salesmen and guests came to the gaily dec- 
orated offices to enjoy the program provided for them 
John Jones, supervisor of the Cesco printing division 


78 


conducted an interesting guided tour through the 
plant and graphically explained the intricate produc- 
tion of loose leaf forms by offset, letterpress and ruling 
machine. Refreshments and dancing then occupied 
everyone until it was time to make the annual service 
awards to the many qualified employees and execu- 
tives. These awards consist of service bonuses for 


all employees with five years’ service or more, and 
service pins for those who are first entering the five-, 
ten-, 20-, 30- or 40-year service group. The presenta- 





AT CESCO’S 498TH BIRTHDAY CELEBRATION.—Top: William 
A. Kloper (left) receives award and congratulations from 
Vice-president Albert A. Goldstein for his completion of 42 
years’ service with the company. Center: a total of 181 
years of service are represented by Cesco’s oldest employees 
—Albert A. Goldstein, Miss Ella Shear, Charles E. Sheppard 
and William I. Kloper. Bottom: a group of pretty Cesco cele- 
brants at the 49th anniversary party. 


tions were made by A. A. Goldstein, vice-president of 
the company 

Heading the service list in the 40-year group were 
Mr. Sheppard, of course; Miss Ella Shear, his original 
secretary, also with 49 years; William I. Kloper with 
42 years, and Albert A. Goldstein with 41 years. Gus- 
tave Rasmuson, Jules E. Frick and William D. LeNoir 
had been with the company 30 years or more, while six 
employees were in the 20-year group, 15 in the ten- 
year group and 24 in the five-year group. 

The company is now looking forward to its next 
birthday, which will be its fiftieth, and certainly the 
occasion for the largest and best celebration of all 

—— oe 

STATIONERS COMPLETE FOUR GOLF TOURNEYS 

At the end of four tournaments, the leaders in the 
various divisions of the Stationers Golf Association of 
New York were as follows: 

Class A—R. A. Weissenborn, 8 points; J. Schlanger, 
5.6624 points; Class B—R. Urmston, 8 points; M. P. 
Berman, 5% points. 


After the Westchester match on June 21 the golfers 
planned to play on July 12 at Montclair and July 26 
at Century country clubs. 

(Turn to page 139, please) 
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BLUEPRINT FOR SAVING 












Style-Master Stee! Ex- 
ecutive Desk, left. Other 
Style-Master Stee! 
equipment shown in 
blueprint below 





Executive time is expensive time. Suggest 2. The handsome appearance helps the executive 

Y and E” functional equipment sell his ideas—because his “Y and E” office 

saves executive time in two ways: equipment reflects his good taste and success. 

ficient design makes working time Send for a supply of steel office equipment folder 
oductive No. 4002. 


Also Makers of Quality Filing Systems and Supplies _. 


— z= 
a 


Pr 8s 


YAWMAN “0 FRBE MF.(. 


1015 JAY ST., ROCHESTER 3, N. Y., U.S. A. 
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KOCK BECOMES A. B. DICK EXPORT MANAGER 
Carlos Kock has become acting export sales manager 
of A. B. Dick Company, Chicago, succeeding E. I. Foley, 
who recently resigned to become associated with the 
Fraser Paper Company of New York City. 

Mr. Kock started with A. B. Dick during the war 

















CARLOS KOCK 


period—1943—-employed as an inspector at the time 
that a unit was being built for the Norden bomb sight 
After the war, he continued as an inspector on mimeo- 
graph machines. He formerly had been export man- 
ager for the Wells Gardner Company, contract radio 
manufacturers, and had worked for Montgomery Ward 
Company in Latin America sales inquiry. He was born 
in Mexico and came to the United States when 22 
years of age. 
<-> © 
ORGANIZE CHICAGO DESK PAD COMPANY 

A number of men actively engaged in selling for 
Elmer Krumwiede & Associates have formed a new 
corporation, the Chicago Desk Pad Company, to manu- 
facture and distribute desk pads. Effective June 1, the 
company purchased the bindery division of the G. J 
Aigner Company to produce and sell desk pads and 
accessory items, book covers and visual display binders, 
previously products of the Aigner firm. Growing busi- 
ness caused Aigner efforts to be concentrated on pro- 
duction of indexes, tabbing and celluloid specialties. 

Officers of the new corporation are Elmer Krum- 
wiede, chairman of the board; Vernon Wiberg, presi- 
dent; John Robinson, vice-president, and Edward Wil- 
liamson, secretary-treasurer 

Elmer Krumwiede & Associates will serve as manu- 
facturers agents for the Chicago Desk Pad Company 
and will also continue to sell Aigner indexes, along 
with the products of other manufacturers. For the 
present, all items shown in the Aigner desk pad cata- 
log No. 148 will continue to be available from the Chi- 
cago Desk Pad Company 








OLD TOWN APPOINTS WILLIAM K. BOYD, JR. 

Old Town Ribbon & Carbon Company, Inc., Brooklyn, 
N. Y., recently announced the appointment of William 
K. Boyd, Jr., as western sales manager, with head- 
quarters in Los Angeles. Mr. Boyd has a highly suc- 
cessful record as a factory technician, systems engi- 
neer, and district manager with the company in an 
eastern territory and has been transferred to the 
Coast to represent the factory in its work with its dis- 
tributors in the 11 Pacific Coast states. He is thor- 
oughly familiar with the company’s marketing plans. 

Mr. Boyd will be supported in his work with Old 
Town distributors by Mr. William G. Huston, as district 
manager, who will operate out of Old Town’s San 
Francisco headquarters at 420 Market St. Mr. Huston 
is a seasoned factory representative who will serve 
the dealers in the San Francisco and Bay areas as well 
as dealers in the northwestern section of the country. 


—— © 
EDWIN H. MOSLER, JR. PROMOTED BY COMPANY 
Edwin H. Mosler, Jr., was recently elected a director 
and treasurer of The Mosler Safe Company, it was 
announced by Edwin H. Mosler, president of the com- 
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EDWIN H. MOSLER, JR. 


pany. Edwin, Jr., is president of The Proctectall Manu- 
facturing Company of Syracuse, N. Y., and is the 
fourth generation of the family in the business. He 
graduated from Harvard University in 1940 








EXCUSE US, PLEASE 
The May issue of Orrice APpPLIANCEs including a sur- 
vey of this industry at Hartford, Conn., failed to 
mention that The General Fireproofing Company 
maintains a branch office in Hartford for retail selling. 
Located at 130 Allyn St. with T. O. Cole as branch 
manager, this office has been maintained in Hartford 
for more than 20 years. The unintentional oversight 
is regretted. 
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First choice of Ame 


M2 people use the 1600 line of GF metal desks than 
any other desk in the world, Large corporations, small 
businesses and professional men all find satisfaction in the 
utility, flexibility, strength, long life and fine appearance 
of GF metal desks. 


Drawers never stick or bind. Joints never loosen. Edges 

— never splinter. Top is smooth, resilient Velvoleam—the ideal 

writing surface. Finished in lustrous gray with anodized 

aluminum trim, they have an eye appeal that will delight 

yn, you. They resist fire, moisture, vermin and time. Their price 
am ; makes them an unusual value. 

ad - 
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Recognized worth and widespread acceptance, further 


wie strengthened by strong national advertising and sales promo- 
an tion, improve the profit position of the GF dealer in a buyer’s 
the market. The General Fireproofing Company, Department 
lis- \-7, Youngstown 1, Ohio. 
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NEW STORE OF NAPP OFFICE & SCHOOL SUPPLY 
CO. AT MANITOWOC, WIS.—Above: night view of 
the eye-appealing new store front. Upper right: a 
section of the sales floor, showing new counters 
and glass-enclosed shelving. Right: the Napp staff. 
Seated: Dolores Stern, G. D. Kunz, Rita Turczynski., 
E. A. Napp, E. S. Mueller and Mrs. Herman Carl. 
Standing: D. E. Lange, R. R. Bashaw, R. L. Stelzer, 
J. R. Dhein, G. J. Krema, J. R. Hanson and E. J. Heino. 


MANITOWOC, WIS., FIRM GROWS RAPIDLY 


In 1941 when Edmund A. (Ed) Napp took his first 
inventory in the new office and school supply busi- 
ness which he had launched that year at Washington 
and South Ninth Sts., Manitowoc, Wis., he and his 
two employees were faced with the counting of 1,800 
items of stock. 

This year, after seven years of continuous growth 
and expansion in the field of outfitting offices and 
schools with machines, furniture and sundry supplies, 
the Napp inventory listed more than 11,000 items in 
the store and two warehouses 

Ed Napp, of Two Rivers, Wis., is no novice in the 
field of business machines, supplies and commercial 
_ education. While a student at Two Rivers high school, 
the World War I manpower shortage presented him 
with an opportunity to handle the repair work on the 
school’s typewriters and adding machines. He enjoyed 
this maintenance work and learned it thoroughly. 
Later, while attending Whitewater State Teachers col- 
lege, he repaired and sold typewriters to finance his 
education. 

Proprietor Left Teaching 


After receiving his degree he was an instructor in 
the commercial department at Lincoln High School 
in Manitowoc for ten years until 1936 when he left the 
field of education to take a position as field supervisor 
for a typewriter manufacturer in charge of sales and 
service work throughout six midwestern states. He 
continued in this position until opening the Napp 
Office and School Supply Company here in 1941 

The Napp company’s operations are more far flung 
than the average customer walking into the store 
would imagine. Serving as a factory branch for na- 
tionally-known manufacturers of typewriters, calcula- 
tors, and adding machines, the Napp sales and service 
of these machines extends from the northern boundary 
of Milwaukee county, north between Lakes Michigan 
and Winnebago, to upper Michigan 

There is practically nothing required in the office 
and school line that is not available in the Napp 
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That includes all types of office machines, 
forms. 
On May 20 and 21, the Napp Office and School Sup- 


retail store 
desks, other furniture and business and legal 


ply celebrated the grand opening in the new and 
modern stationery store located at 912 South 8th St. 
The new store has approximately three times the num- 
ber of square feet on the first floor plus a second 
floor with storage space and offices. The store was 
laid out by Ray J. Eichenlaub and equipped with fix- 
tures produced by the Service Steel Products Corpora- 
tion of Chicago. It has one of the finest lighting plans 
available today. 

The staff employed by the firm now consists of 
G. D. Kunz, general manager; E. J. Heino, in charge 
of machine sales division; G. J. Krema, service man- 
ager; R. L. Stelzer, stock manager; Mrs. Herman Carl, 
accounting department, and Rita Turczynski, steno- 
graphic department. 

>< 


LAUNCH UNIFORM TRADE-MARK DRIVE 

A campaign for uniform state trade-mark laws will 
be launched in August with a conference of committees 
representing the National Association of Secretaries of 
State and the United States Trade-Mark Association 

Hope has been expressed that this conference will 
lead to agreement on a model non-compulsory law 
meeting requirements for general business 
registries, while protecting trade-mark owners against 
infringements or loss of the right to do business in 
states compelling separate revenue-producing regis- 
tration 


states’ 


The movement for uniform states was said to have 
been prompted by recent activities of the U.'S.T.M.A 
in successfully combatting a series of such compulsory 
measures in more than six states 

Numerous states secretaries are 
pressed willingness to co-operate in developing an 
equitable law. After agreement on a model act, the 
next move would be its presentation in a resolution 
sponsored by each state secretary 

Main provisions to be worked out in the 


said to have ex- 


model act 
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. New +P ring book 
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Customers who want the finest will want this new 
arrival in the B & P Ring Book Family. 

It’s No. 12 R, with stiff cover bound in rich California 
Redwood, saddle grain Fabrihide with 

brown Skytogen lining. Made in one size only, 

11” x 8%”, 1” capacity. Packed two to a box. Order 
now to complete your Ring Book line. 


83 











have been announced as including: Specific recogni- 
tion of non-abridgement of rights and privileges of a 
trade-mark owner under common or federal law; ma- 
chinery for clearing records or registrations of marks 
actually abandoned, and for preventing accumulation 
of further “dead wood” by limiting registration to a 
set term of years, and acceptance of renewal when 
desired by the registrant on payment of a proper fee 

Belief is expressed that these provisions would give 
the states necessary power over marks used solely in 
intrastate trade, while preventing legalistic obstacles 
to those in interstate commerce.—BJ 


* * 
REMODEL JOHN R. BOURNE STORE 

An open house was held May 21 to mark the com- 
pletion of elaborate remodeling for the John R. Bourne 
Company office equipment and stationery store, 
Rochester, N. Y., of which Philip H. Yawman is the 
proprietor. 

The entrance to the store is attractive in cream 
gray porcelain enamel with red block letters and base 
plates beneath the windows of the same material. 

Bleached oak paneling provides a pleasing interior 
setting, lighted by fluorescent tubes. The floor is of 
brown and tan mottled asphalt tile and all counters 
have been covered with heavy-duty gray linoleum. 

Agents for Globe-Wernicke and Harter equipment, 
the store has an attractive furniture display. Globe- 
Wernicke seal gray desks and files are used in Mr. 
Yawman’s and other offices, together with Harter 
posture chairs finished in gray with green upholstery 

The building is made up of four floors and a lower 
level. The fourth floor and basement are used as 
stockrooms and the third floor is devoted to the pro- 
duction of rubber stamps, metal stencils, corporation 
seals, and products of the print shop 

Although the retail sales floor is actually smaller 
than previously, the new layout and arrangement 
makes it appear much larger and permits better 
display and service. In the modernization process 
the offices were moved to the second floor and the 
old offices are given over to a larger and improved 
shipping department. An intercommunication system 
has been installed between all floors 





Calendar of 
Industry Activities 











August 8-12. National Luggage and Leather Goods 
Show, Hotel New Yorker, New York, N. Y. Luggage 
and Leather Goods Manufacturers of America, Inc. 

September 27-30—Sixth San Francisco Business 
Show of Progress, Palace Hotel, San Francisco, Calif. 
Administrative office, 531 Market St., San Francisco 
5, Calif. 

October 2-6. National Stationers Association Forty- 
third Annual Convention and Thirteenth Merchandise 
Exhibit, Hotel Stevens, Chicago. Paul Burbank, Gen- 
eral Manager, National NSA Headquarters, 740 Invest- 
ment Bldg., Washington 5, D. C 

October 21-22. Manufacturer-Dealer Sales-Service 
Clinic and Business Show, Shrine Mosque, Springfield, 
Miss. Office Appliance Mechanical Institute, Spring- 
field, Mo. 

_<—t © 
N. Y. NATIONAL BUSINESS SHOW OPENS OCT. 24 

The office equipment industry will again take its 
place in the spotlight of publicity, news and interest 
of the nation when the 1949 New York National Busi- 
ness Show opens at Grand Central Palace on October 
24. The show will run six days. 

Once a year manufacturers and distributors assem- 
ble in New York so that consumers may see, at one 
time and place, various aids that are available to 
business administration. For the past three years, at- 
tendance at New York National Business Shows has 
averaged over 95,000 people, which is good evidence 
that the buyer is anxious to see and learn for himself 
how he may better operate his business 

With the change in marketing back to “normal,” this 
year’s show should have the old ring of hard-hitting, 
competitive selling. The show should prove more help- 
ful than ever to swing the sales curve upward for the 
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NEWLY-REMODELED JOHN R. BOURNE CO. STORE IN ROCHESTER. N. Y. 


island display counters built around store's central pillars. 
Lower right: section of second floor furniture display depart- 
ment, where Globe-Wernicke and Harter lines are featured. 


Top: the attractive cream gray and red porcelain enamel 
front of the refurbished Bourne store at 131 State St. Lower 
left: interior of the ground floor stationery department. Note 
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YOU A LIFETIME OPPORTU INUTY © The most valuable 


asset in this industry—the Shaw-Walker franchise— 

is a tble in a few cities. Perhaps you qualify for it. Inquire! 

Shaw-Walker, Muskegon, Michigan. This may lead you to the 
profit move you ever made. 
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DON’T FILE IT. 







PENDAFLEX* 


in Oxford 
the folder that hangs 

NO NEW CABINETS NEEDED — Simple frame fits in file drawers; folders hang 

on frame. Presto! No more slumping, sagging folders — every folder upright 

and easily accessible. 





And Oxford Pendaflex is hanging up new sales records and bigger profits 


for dealers everywhere. Your inquiry 1s invited. 
*Reg. U. S. Pat. OF. 


Oxford FILING SUPPLY CO., INC. 
Garden City, New York 
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seller and more useful, too, for the keen buyer who 
wants to shop and compare 

The National Business Show began in 1904 and has 
been under its present management of Frank E. Tup- 
per since 1911. It is one of the oldest trade shows in 
the United States today. Because local organizations 
in many cities now hold business equipment shows, the 
National Business Show is confining its activities to 
New York City. 

Complimentary tickets will be furnished on request 
by the National Business Show at 30 Vesey St., New 
York 7, N. Y. 


—> 


U. S. CHAIRCRAFT ENLARGES QUARTERS 
U. 8. Chaircraft Manufacturing Corporation, 48-50 W 
2ist St., New York 10, N. Y., recently took additional 
floor space in order to increase facilities for production 
of aluminum furniture. The firm’s line features arm 
chairs, swivel chairs, posture chairs, settees, tables and 
stools designed to serve for a variety of uses. 


ROYAL TYPEWRITER OPENS FIRE WITH 
PERSUASIVE PRICE ADVERTISING 

Intent upon proving to users that its product is 
underpriced, the Royal Typewriter Company is pushing 
off this month on a persuasive price advertising offen- 
Sive. Big guns of this campaign are hard-selling, 
cartoon-type advertisements in three business publi- 
cations—Business Week, Best’s Insurance News, and 
Banking. 

Eye-catching in format, red and black in color, two- 
thirds of a page in size—each advertisement packs a 
punch which tells readers that “Although durable 
goods prices have risen 95% since 1938 .. . the price 
of Royal, World’s No. 1 Typewriter, has risen only 24%.” 
A footnote gives the combined price index for metals, 
metal products, and building materials, U. S. Depart- 
ment of Labor, as the source for the 95% figure. 

Since consumer price suspicion is adding fuel to a 
kindling recession in some quarters, the typewriter 
company is attacking with surprise advertising meas- 





COLLEGE SPONSORS DISPLAY 

The office machines class taught 
by Miss Dorothy E. Wolstenholme 
at Green Mountain Junior College, 
Poultney, Vt., recently sponsored a 
business machines show in the 
gymnasium, attracting displays by 
many firms. The company repre- 
sentatives were guests at lunch in 
the college dining room and then 
showed their products to students 
of the college, students of neighbor- 
ing high schools and businessmen 
of Poultney and the surrounding 
area. 

This proved an outstanding proj- 
ect under Miss Wolstenholme’s 
leadership and had the assistance 
of the advertising class in prepar- 
ing posters. 

Participating in the display were 
American Writing Paper Corp., 
Holyoke, Mass.; Bowker Office 
Equipment Co., Rutland, Vt.; Ditto, 
Inc., Albany, N. Y.; Egry Business 
Systems, Rutland, Vt.; The Grastorf 


Press, Granville, N. Y.; Hush-A- 
Phone Corp., New York, N. Y.; 
I.B.M., Rutland, Vt.; The Maunsell 
Co., Montpelier, Vt.; Murphy Office 
Equipment Co., Rutland, Vt.; Na- 
tional Cash Register Co., Rutland, 
Vt.; New England Telephone & 
Telegraph Co.; Remington Rand, 


Inc., Burlington, Vt.; H. E. Robbins, 
Rutland, Vt.; Tuttle Stationery Co 
Rutland, Vt.; Vermont Light & 
Sound, Burlington, Vt.; United 
States Microfilm Corp., New York, 
N. Y., and Wheeldex Manufacturing 
Co., Inc., White Plains, N. Y. 


GREEN MOUNTAIN JUNIOR COLLEGE 
BUSINESS SHOW.—Many representa- 
tives of leading manufacturers partici- 
pated in the exhibit, sponsored by the 
office machines class of the Poultney. 
Vt., educational institution. Upper left: 
Dictaphone, Friden and Royal exhibits 
supplied by Murphy Office Equipment 
Co., Rutland, Vt. Upper right, from top 
to bottom: exhibits by The Maunsell 
Co., Montpelier, Vt.; The Grastorf Press, 
Granville, N. Y.; National Cash Regis- 
ter Co., Rutland, Vt. Bottom: displays 
by Egry Business Systems, Rutland, Vt.; 
Ditto, Inc., Albany, N. Y.; SoundScriber, 
by Vermont Light & Sound, Burlington. 
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for added profit... 





nd Essick Company 


Leopold Office Furniture Installation for 
Citizens N al Bank, Decatur, Illinois, 


office furniture 





> Users of Leopold office furniture who know 
their costs find they profit from increased busi- 
ness, improved efficiency and morale, saving in 
space, and the economy of durability. 


p> It’s good business to use Leopold functional 
office furniture, and it’s good business for dealers 
to sell Leopold, too. For satisfied users mean more 
business. The Leopold Company has been satis- 
fying users and dealers alike since 1876. 


> No matter how you view it, there’s added profit 
in Leopold Office Furniture. 


| int Legolas vwnrany 


BURLINGTON, IOWA 


MEMBER THE WOOD OFFICE FURNITURE INSTITUTE 
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ures designed to guard against and offset any threat 
of price reaction to its product 

The percentages build a strong case for Royal. And 
Royal feels that once readers learn the facts, they will 
not put off buying high quality typewriters at today’s 
low prices. 

Despite the fact that production costs have been at 
the highest level in the organization’s long history 
Royal has countered with only a relatively slight price 
increase since control by the Office of Price Adminis- 
tration was lifted. While food prices, clothing prices, 
housing prices have soared; while prices of automo- 























biles, farm implements, household appliances and 
other types of office equipment have climbed steadily 
upwards, the price of Royal typewriters has held firm. 
Even with the additional expenses incurred for the 
development, testing, tooling, and advertising of the 
new Gray Magic Royal introduced earlier in the year, 

the company announced no advancement in price. 
The moderate 24% price increase of Royal type- 
writers over a stretch of 11 years is a record of price 
maintenance which compares favorably with that of 
any other single durable article. The typewriter manu- 
facturer reveals that it has been able to hold down 
prices in the face of rising produc- 
tion costs only because of the ex- 
ceptionally high demand for Royals. 
Royal aims, through exposing 
users to the new advertising, to win 
over the prospect who hesitates 
about buying typewriters in the ex- 
pectancy of a price decline. The 
informative advertisements will ex- 
plain to prospects why they cannot 
expect the low price of the type- 
writers to come down lower. The 
campaign will show that Royals are 
cffered at the lowest possible prices. 
Going a step further, these price- 
angled advertisements will urge 
users to weed out and replace worn 
typewriters. Appealing to executives 
desirous of modernizing their offices 
and accelerating their work output, 
Royal is stressing its product’s at- 
tractiveness, features, durability, 

speed and writing qualities. 





ANOTHER OUTSTANDING PACIFIC 
DESK CO. INSTALLATION.—The last 
word in modern office treatment is 
graphically summarized by the above 
custom-built installation by Pacific Desk 
Co., Los Angeles, at the offices of the 
Guarantee Insurance Co. in the same 
city. Top: private office of the presi- 
dent. J. R. Deering. The directors’ meet- 
ing area shown below is a part of the 
same large room. The circular confer- 
ence desk and directors’ table are of 
light-toned walnut, with matching 
leather upholstered chairs and daven- 
port. Paneling is of honey-toned Philip- 
pine mahogany. Drapes behind presi- 
dent’s desk are green, inside modern 
louvers of soft teal blue. Colonial Amer- 
ican panoramic wallpaper is imported. 
Light walnut and brass planters’ lamps 
are augmented by dome lights in 
cream-colored soundproofed ceiling. 
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STEELCASE 


Mlwaye oul freon 


in BEAUTY, QUALITY and VALUE 























desks and tables, like all Steelcase fun i 






are beautifully styled and finished to h 
with the modern office. In every detail, re 
engineered to combine the ultimate in space 
economy with maximum in working efficiency. 


demonstrate the exceptional quality of Steelcase — 
engineering and construction. Famous pat- 
ented Steelcase suspensions permit fingertip — 
operation of fully loaded drawers. Complete. 
line for all types of filing. - 4s ee 


posture chairs give you more for your money i 
comfort, style and durability. Steelcase 
you a full line of posture chairs . . . and k 
ful companion chairs to match all other St 
case pieces. Steelcase leads. in value! s 
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METAL OFFICE FURNITURE COMPY RAND RAPIDS, MICHIGAN 











































F. P. SEYMOUR’S SEMI-RETIREMENT PLANS 
ANNOUNCED BY HORDER’S, INC. 


After serving for 31 years as a principal officer of 
Horder’s, Inc., Chicago, Frederick P. Seymour started 
on June 1 to carry out a plan announced to his asso- 
ciates more than a year ago for lightening his respon- 
sibilities. 

Mr. Seymour states that he will continue his interest 
and official positions in numerous financial, civic and 
charitable organizations which he has assumed in his 

















FRED P. SEYMOUR 


twofold career as a business executive interested in 
Chicago and the community well-being of Oak Park 
where he resides. For this purpose he expects to 
establish a personal office upon his return from a well- 
earned holiday. 

Mr. Seymour will continue as a director, secretary 
and one of the largest stockholders of the company 
His interest in the success of the business and the 
welfare of the employees will not be lessened, and his 
long experience and intimate knowledge of the busi- 
ness will be available to the officers of the company, 
states Edwin M. Stark, chairman of Horder’s, Inc. 

It was in 1918 that Mr. Seymour became associated 
with the Horder organization. Of that occasion, the 
late E. Y. Horder, founder of the firm, once wrote: 

“Four years after her (Miss Ivy Horder) marriage 
in 1914 to Mr. F. P. Seymour, the continual growth of 
the business demanded greater executive supervision, 
and H. G. and I felt that her interest in the business 
would be better protected, and the whole organization 
strengthened if we could convince Mr. Seymour, then 
advertising and sales manager of the Waterman Foun- 
tain Pen Company in New York, that he should join 
us, which, after due consideration and investigation 
he did. It was beneficial both to himself and to us, 


92 


COLE STEEL EQUIPMENT CO. NEW PLANT PURCHASED AT YORK, PA. 


for his business experience and high character have 
added greatly to our growth and standing.” 

Mr. Seymour’s business career, characterized by in- 
tensive energy directed to his tasks, began with Hein- 
ricks Export Company, Baltimore, in 1895. He was next 
associated with Dennison Manufacturing Company, 
New York City, and in a rapid rise in business stature 
he became successively clerk, advertising manager, 
statistical secretary to the president and foreign buyer. 
He became proprietor of a printing plant for a period 
in New York City before joining the L. E. Waterman 
Company in 1907. His service there as advertising and 
sales manager was interrupted 11 years later when 
E. Y. Horder beckoned to him to become identified 
with Horder’s, Inc. There he has served as vice-presi- 
dent, secretary and treasurer since 1918, as well as 
holding similar positions with Geo. E. Cole & Company 
and Associated Stationers Supply Company 

Always a busy man, Mr. Seymour has given freely 
of time and talents to Oak Park and Chicago church, 
charitable, banking, club and civic interests. His semi- 
retirement plans will enable him to continue in these 
activities 

—-« 

COLE STEEL PURCHASES PLANT IN YORK, PA. 

The Cole Steel Equipment Company, manufacturers 
of steel office equipment, recently announced the 
purchase of the former York Safe & Lock Company 
plant in York, Pa. The plant, which consists of 330,- 
000 square feet of manufacturing space, will increase 
Cole’s production and will be operated in addition 
to their present plant in Brooklyn, N. Y 

The York plant has 85 per cent of the space on 
one floor and both the Pennsylvania Railroad and 
Western Maryland Railway Company maintain spurs 
into the buildings. There are six overhead cranes 
to facilitate the unloading of steel which arrives in 
gondola cars from near by Sparrows Point, Md 

The buildings are equipped with sprinkler and heat- 
ing systems throughout and have concrete floors. The 
vast ceiling heights permit the use of cranes for as- 
sembly-line production. The plant contains facilities 
for plating zinc, copper and chrome, and has its own 
foundry which Cole will utilize to manufacture hard- 
ware for their steel office equipment 

The York factory buildings and real estate consist- 
ing of ten acres of land were put up for auction in 
1947, at which time an offer of $675,000 was rejected. 

At Cole’s administration offices at 285 Madison 
Ave., New York City, S. T. Scheinman, president of 
the company, announced that his firm will expand 
operations and research for further advancement in 
the design and manufacture of steel office equipment 
at the York plant 
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FACTORY AND GENERAL OFFICE 
150 PACIFIC STREET 
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for better, cleaner spirit duplicating 


The CLEAN, FULL STRENGTH, 
LONG-RUN SPIRIT CARBON 


that eliminates the greatest 
objection to spirit carbon 
duplicating —the soiling of 


the hands and clothes! 


BETTER COPIES, EASIER — Super-kleen 750 is ideal 
for use where fast, high quality copies are required on 
long or short runs. Especially adaptable for use in tele- 
type rolls, continuous forms, or similar applications 
where it is necessary that the spirit carbon be left in 
contact with a sheet of master paper without interleaving. 
There is no offset or bleed with Super-kleen 750 and 
erasures are extremely easy to make. The small pieces of 
carbon used in making cor- 
rections are clean and 


easily handled. 


PACIFIC CO 


RIBBON & CARBON COMPANY 


EVERYWHERE 


SALES AND SERVICE 
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Nothing succeeds like success The Jasper Desk 


CHIPPENDALE deserves to be identified with 
this truism, because this impressive executive desk 
is truly a success ...in every way It sells and sells 


profitably as soon as it reaches the dealer’s sales 


floor. After it’s sold. it satisfies the most discrim- 
inating user. The Jasper Desk CHIPPENDALE is 
acclaimed by executives every where who seek lux- 


ell the DESK 
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for Executive Desk Value! 
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Other features include Roller Suspension Deep Drawer 


(Inset 


69” desk. 
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and Dictation Slide on 
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“LUCKY QUEENS WITH 


Queen Quality 


HE’S SELLING ALREADY!??’’ 














Prove it in your own office! Send today for free samples of Queen 
Non-Curl Carbon Paper and Queen Ribbons. Tell us the make 
of typewriter and the number of carbons you usually need, we'll 
rush your sample—then you decide. 


UEEN RIBBON & CARBON CO., INC. 


Executive Offices 


742-760 Wythe Avenue Brooklyn 11, New York 














Factories: Brooklyn, New York and Chicago, IIlinois 
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GUSTAVE FISCHER MARKS FIFTY YEARS 


A half-century in business was recently recalled 
—when friends reminded him of the event—by Gus- 
tave Fischer, operating the Gustave Fischer Company, 
commercial stationers and office outfitters of 237 
Asylum St., Hartford, Conn. It was 50 years ago that 
Mr. Fischer bought out a dealer in newspapers and 
magazines. That was the deal out of which grew his 
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GUSTAVE FISCHER 


present large business in stationery, office equipment 
and photography supplies. 

Gus’ rise is one of those characteristically American 
stories of a son of immigrant folk. His parents first 
settled in New York. He was a young boy when they 
brought him to Hartford. His career really started 
when he became a newsboy 

Purchasing a newspaper and magazine business in 
1899, Gus later branched out and in 1916 he opened 
an office furniture department. In 1944 he took two 
younger men into partnership. He assumed the presi- 
dency; William S. Blech, with him 20 years, became 
vice-president, and Harold Stahl, treasurer. His daugh- 
ter, Lillian, is secretary and assistant treasurer of the 
firm. 

Mr. Fischer has been a member of the National Sta- 
tioners Association almost since its inception and a 
charter member and past president of the Connecticut 
Valley Stationers Association. He is a past director of 
many civic organizations and a present director of the 
Bankers National Life Insurance Company of Mont- 
clair, N.J., and the Beneficial Corporation of New York, 
an investing organization. 

Interviewed on the day of his anniversary he said: 


“America—what a wonderful land we are privileged 
to live in! Freedom and opportunity—what more could 
we ask? And Hartford? Yes, I love this old town, and 
I’m grateful for the friendships which have made life 
so pleasant.” 

—> « 


NEW MILWAUKEE DEALER HOLDS OPEN HOUSE 


Forrer Equipment Company, 215-219 W. Kilbourn 
Ave., Milwaukee 3, Wis., opened its new store for busi- 
ness with a formal program on May 25 and 26. The 
store is located on what is considered to be the heavi- 
est traveled boulevard in the city. Windows are ar- 
ranged to provide excellent means of display both day 
and night. The store has a frontage of 42 feet, with 
large and well-arranged display windows. Four thou- 
sand feet of showroom space are available, with an- 
other 4000 for storage or warehouse. The general office 
is located on a balcony, leaving all the main floor, 
except the office of President E. A. Forrer, for furniture 
display. 

The principal lines for which the company is agent 
are grouped most effectively, mainly in suites, with 
appropriate wall treatment. The store is furnished 
throughout with colors recommended by the Execu- 
tive Furniture Guild. Mr. Forrer'’s office is equipped 
with Stow & Davis furniture. His desks are finished 
in bleached walnut and the upholstery of the chairs is 
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a hickory brown. Another Stow & Davis suite is placed 
on the sales floor. The Art Metal display of steel desks 
and files in gray, with aluminum chairs to match, is 
set off effectively by the color treatment, as are show- 
ings of Sikes and High Point chairs, Myrtle and Alma 
desks, and all other lines carried. 

A feature of the opening was an impressive num- 
ber of baskets of flowers contributed by suppliers and 
friends in the city, including a bank located across 
the street. A number of the manufacturers attended 
during the two days, also many Milwaukee business- 
men. Included among industry representatives were 
E. A. Keeling and Leander Stanley, Art Metal Con- 
struction Company; H. Wright Johnston, The Sikes 
Company; Scott Parnham, Myrtle Desk Company, 
Alma Desk Company and High Point Bending & Chair 
Company, and Robert Berger, Stow & Davis Furniture 
Company. 

A story of the new company and its executive per- 
sonnel appears elsewhere in this issue. 





NEW STORE FOR MILWAUKEE.—tThree views of the Forrer 
Equipment Company. Top: Art Metal group including Post- 
index and Wabash filing supplies in foreground, model office 
of Stow & Davis furniture in background, with office of Mr. 
Forrer to the left and stairway to the general offices at 
the right. Center: Stow & Davis desk in right foreground 
with Myrtle desk in center background. Bottom: Front view. 
facing Kilbourn Ave., busy Milwaukee thoroughfare. At left 
is an Art Metal display. at right one of Stow & Davis. 
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Filing Cabinets that is unequalled for beauty and 
performance—a choice of over 36 different styles - 
and sizes of Storage, Wardrobe, and Combina- 
tion Cabinets—Blueprint Cabinets—Unit-Robes 
—Dead Storage Files—Counter Section Equip- 
ment— Utility Racks—Card Files—Key Cabinets 
—Transfer Cases—and Clothing Lockers make 
up a line that is literally impossible to beat for 
breadth or consumer demand. 

These are but a few of the many reasons why 
dealers from coast to coast are switching to the 
ASE Line in °49. ; 
oe Here's the much discussed ASE Aurora 

Desk. Shown here—the 4629 desk 


with 60” x 28” top. The line .s unexe 
celled for convertibility and flexibility, 
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Several complete grades of 
filing equipment. Shown 
above 5401, four drawer =s 
: letter. 
te Four sizes and styles of 
tables. The last word in 
beauty and construction. 
> ASE Unit-Robes accommo- 
date maximum storage in 
limited floor space. 9010 
- shown here, accommodates 
P . 16 persons. 

: %& ASE Dead Storage Files ore 
equipped with easy sliding 
drawers—can be stacked 

Over 36 sizes and styles of high to save space. Improved 
Storage, Combination and side-locking devices prevent 
Wardrobe Cabinets. 3485 x Complete line of blueprint slipping or tipping. 
Combination Cabinet shown cabinets—a size for all 
above standard size drawings. 
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OFFICE FURNITURE, INC. HOLDS 
GRAND OPENING; 6,000 ATTEND 


ORE than 6,000 persons, including Governor Lee 

Knouse of Colorado, were present May 21 for the 
formal opening of Office Furniture, Inc., and A. B 
Hirschfeld Press, who recently completed construction 
of a new building at Speer Blyd. and Acoma in the 
Colorado capitol. 

The office furniture division of the firm is combined 
with the largest printing and lithographing concern 
in the Rocky Mountain Empire, a plant which required 
almost a year and a half to construct. Ground for the 
half-million-dollar building was broken in November 
of 1947, and required 16 months of steady building, 
during which office furniture and printing operations 


from the downtown plant were transferred without 
losing a.day’s production 

Office Furniture, Inc., occupies the left side of the 
new fire proof concrete building—with a handsome 


“all-daylight” showroom through which complete 
model office setups and outstanding lines of wood and 
steel furniture are readily visible from one of Den- 
ver’s most heavily-traveled cross-town thoroughfares 
Seven large windows permit a clear view of the in- 
terior, with a curved front, behind which is presented 
each week a different “executive office” for maximum 
eye-appeal. The spacious daylight showroom provides 
a convenient, attractive setting for a complete display 
of all types of modern office furniture. Many of 
America’s leading manufacturers of steel and wood 
desks, tables, bookcases, chairs, filing cabinets and 
safes, have chosen Office Furniture, Inc., as repre- 
sentative in the Rocky Mountain area, despite the fact 
that the firm, managed by Edward Hirschfeld, is only 
a little more than three years old. A large variety of 
both conventional and unusual “Hollywood” styles of 
furniture are included in the stock 

The “daylight” showroom, contrary to office furni- 
ture techniques which have been popularized over the 
country, eliminates artificial illumination for display 
purpose. Instead, skylights and “walls of glass” present 
the furniture as it will appear in actual daylight. This 
is a point which Edward Hirschfeld strongly empha- 
sizes in making sales under a “natural atmosphere.” 

Varied Colors Are Used 

The daylight showroom, with more than 100 feet of 
frontage, angled around the front and left side of the 
building, is done throughout in Guild colors, including 
flat grays, coral, browns, chartreuse, greens and yel- 
lows, to give the effect of separate offices, and to 
provide a rich, eye-appealing background. At several 
points, “dropped egg-crate” false ceilings are used to 
break up the monotony of straight wall lines, and also 
to provide sharp color contrast. Space for a half- 
dozen model offices are provided, each equipped from 
central desk down to the last personal file or waste- 
basket. In the extreme left is an open floor space, 
devoted to desks, tables and chairs, with a special set- 
in wall alcove for filing equipment and bookkeeping 
systems. Highly distinctive is the entrance to the 
showroom, which features a clock and a terra cotta 
frieze. Horizontal panels of the frieze above the door- 
way depict printing and photographic production pro- 
cedures. Vertical panels bordering the door carry 
letters of the modern English alphabet and alphabets 
of earlier languages, such as Egyptian hieroglyphic 
characters, Phoenician and Greek symbols 


OPENING DAY VIEWS AT OFFICE FURNITURE, INC., DEN- 
VER, COLO.—Top: Mr. Hirschfield points out the entrance 
features to the first guest at formal opening. Center: lavish 
use of murals is one of the outstanding features of the day- 
light showroom. Bottom: Gov. Lee Knouse of Colorado (left) 
is greeted by A. B. Hirschfield (right), founder of the three- 
year-old firm, and by Manager Ed Hirschfield. 
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Comfort has been heavily stressed through the Office 
Furniture, Inc., showroom, as a definite “merchandis- 
ing” touch, developed by A. B. Hirschfeld, founder of 
the firm, and son Edward. Throughout the displays 
are comfortable lounges and chairs, so that customers 
may be sold “sitting down” without long periods of 
tiring walks or standing at various points around the 
showroom. While territory to date has consisted only 
of Colorado, Office Furniture, Inc., which was suc- 
cessful in selling a large volume of office furniture 
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without a showroom of any kind, plans to extend over 
most of the Rocky Mountain Empire states within the 
next few months, it was announced. 

To announce the new firm’s completion, the Hirsch- 
feld organization ran three full pages of advertising 
Outstanding was a full page devoted to office furni- 
ture, which was headed ‘“Denver’s New Office Furniture 
Center.” Below was a sketch of the building, a list of 
the many lines carried in stock, and for “direct sell- 
ing” four photographs of outstanding installations 
made by the firm during the past three years. Included 
was a bank installation of Jasper desks, a Steelcase 
metal office installation at a large appliance distribu- 
torship in Denver, a medical center waiting room, 
utilizing Karpen furniure and a huge 18x8-foot con- 
ference table installed at the offices of a union, also 
in Denver. The firm will make heavy use of photo- 
graphs to play up its versatility in handling any type 
of office installation from a simple executive desk up 
to completely-equipped message centers, file rooms and 
insurance general offices. 

The “daylight showroom” of the concern was de- 
signed by Crother & Marshall of San Diego, Calif., who 
sent representatives to the opening, as did manufac- 
turers of the furniture lines carried in stock. A huge 
floral piece, valued at more than $6,000, was presented 
by 125 employees of the firm, and sent to a local hos- 
pital after the formal reception.—RAL 
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JAMES J. DOODY EXHIBIT AT NEW 
HAVEN BUSINESS SHOW.—The attrac- 
tive office furniture exhibit of James J. 
Doody & Sons, New Haven office out- 
fitters, at the fourth annual business 
show of the New Haven chapter of the 
National Association of Cost Account- 
ants, April 20-22. Items shown included 
a Peerless steel executive desk and file. 
Royal Metal upholstered steel chair, 
Leopold walnut executive desk, Bright 
upholstered executive chair, Shepherd 
Comfortaire posture chair, Kisco Whirl- 
away circulator, and Cole tubular steel 
upholstered arm chair. 


GLOBE-WERNICKE APPOINTS DESIGNER 


Alfred C. Howard, president and general manager of 
The Globe-Wernicke Co., recently announced the ap- 
pointment of Donald Deskey Associates, prominent 
New York industrial designers, to surpervise the firm’s 
continuing program of product design and styling. 


This program, according to Mr. Howard, will accel- 
erate the work on a number of new products under de- 
velopment, as well as restyling for other products, and 
packages in the line of office supplies. Deskey’s ap- 
pointment recognizes the outstanding work of his staff 
in the modern furniture field, as well as in automobiles, 
household appliances, heating equipment, and numer- 
ous other products. Two recent Deskey projects are 
the display center for a large manufacturer of carpet- 
ing, and the reconditioning and redecorating of the 
liner “S. S. Argentina,” the latter subject of some com- 
ment in the current issue of Fortune magazine, “Mod- 
ern Art Goes to Sea.” 


Said Howard, “We aren’t resting on past laurels, 
and the present program will help to maintain and im- 
prove our important position in the office equipment 
and systems industry. The Deskey staff have com- 
pleted their exploratory work and are now proceeding 
with the design and development program with the 
enthusiastic approval and co-operation of the entire 
Globe-Wernicke organization.” 


WINDOW DISPLAY SHOWS FIRE 
THREAT.—This attention-compelling 
window at Smith 4 Butterfield, Evans- 
ville, Ind., was centered around the re- 
cent Rechtin Lumber Co. fire in that 
city and one at Princeton, Ind. Included 
were news clippings on the Rechtin fire 
and two steel cabinets from the Prince- 
ton blaze. The contents of one, an or- 
dinary file, were completely destroyed, 
while those of a second insulated cabi- 
net suffered no damage. Posters cite 
statistics emphasizing that 43 per cent 
of business firms never reopen after 
fires because of lost records. 
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SPEED-O-PRINT’S NEW 1949 


Mode 200 


IMPROVEMENTS AND FEATURES 















wares NEW 


AVAILABLE IN 


Futuramee 
Ebony Black 


y The new 1949 Libera- 


tor Model 200 19 new 
features and improve- 


‘ 


re 
4 


ments include - 


y¥ IMPROVED 


INKING —— 


y¥ ADJUSTABLE STENCL = 
BUTTON BAR 
; 


y ADJUSTABLE TRAY 
BAIL FOR RECEIVING 
TRAY 


y BALL BEARINGS 


y The finest materials 
combined with skilled 
workmanship under rigid 
inspection makes each 
new 1949 Liberator Model 
200 practically a custom 
built duplicator 


EQUIPPED WITH OPEN 
CYLINDER, AUTOMATIC 
BRUSH INKING 


$ = 
139° = SPEED-O-CABINET 


RESET COUNTER 


EXTRA, $10 = <<< IN FUTURAMIC GREY $4,950 


PLUS EXCISE TA) = $$$ OR EBONY BLACK 











SPEED-O-PRINT CORP. 


1617 —E. GRAND AVENUE e CHICAGO 11 








How to Make Money 
from “Battle Fatigue” 


HOWARD OPENS TUSCALOOSA FIRM 
Albert Howard, who has had 14 years in the industry, 
recently opened the Business Supply Company at 2113 
9th St., Tuscaloosa, Ala. He started with the Cooper 





Ever think of a Typist as a Soldier? 


As the Battle for Business rages on a thousand 
fronts, typists are firing millions of words in 
the drive for more sales. 

Picture the poor Typist who has to pound a 
naked-key typewriter! Her nerves get frazzled. 
Her fingers are ready to drop off. The harsh 
glare gives her a headache. She breaks precious 
fingernails. Her morale hits bottom. In short, 
she is a victim of “typewriter fatigue”. 


You can make money supplying a vital weapon 
for waging this business war. PEERLESS 
RUBBER TYPEWRITER KEYS increase 
speed, cut down mistakes, cushion sensitive 
fingertips against typewriting shock —and, 
most important, prevent broken fingernails. 


PEERLESS TUCHTYPE 
RUBBER TYPEWRITER KEYS 





Secretaries NEED them—WANT them. 


Every business cycle has proved one lesson. The 
“smart” Dealer minds his own business and comes 
out with a fortune. If you are smart, you'll write 
for full data about PEERLESS keys today. 


PEERLESS IMPERIAL CO. 1nc. 


General Office and Factory 

28 Peerless Place, Newark 5, New Jersey 
New York Office: 7,321 Broadway 

Chicago 2, 179 W. Washington Street 

Detroit 18, 37 Linden Street, River Rouge, Michigan 
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ALBERT HOWARD 


Office Supply Company of Chattanooga, Tenn., as a 
city salesman. His last connection before entering 
business for himself was managership of the Weather- 
ford Office Supply Company Tuscaloosa for the 
past three years. 
———< 

STANLEY NAMES BEACH TO HEAD FACTORY 

W. H. Beach, Jr., formerly of Pittsburgh, Pa., has 
been appointed factory superintendent of the Stanley 
Manufacturing Company of Fort Worth, Tex., it was 
announced by H. Y. Walker, vice-president and gen- 
eral manager. For the last three years Mr. Beach has 
been assistant general manager of a manufacturing 
company at Pittsburgh. He is a veteran of World War 
II. Prior to the war he had been with the same com- 
pany many years, including ten years as a foreman. 
He has already assumed charge of all production oper- 
ations in designing and manufacturing the Stanley 
line of fine leather upholstered furniture for offices 
and clubs 

en 


- 9 
roma 
VICTO 


BOOK VISiBtt 








WINDOW DISPLAY FOR VICTOR VISIBLE—An eye-catching 

window display recently used by the Commercial Stationery 

Co. of New York City. This was arranged to include many 

Victor products. Cabinet and sectional visible equipment. 

book visible, tube and card panels and frames, sorters, in- 

and-out indicators and Mak-ur-own indexing supplies were 
all displayed to good advantage. 
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and Dealers 
armed with 


PEERLESS 
CARBON 
SELECTORS 


- carbon 
paper 


Selector Hl ng in the Cash, / 
































ar One man’s Buyers’ Market is another man’s 
~ Gold Mine. 
A 
.r- As millions of typewriters go clackety-clack- 
ley clack in the terrific drive for new business—miles 
es and miles of carbon paper are being used up. 
It is a sad fact that the average Dealer doesn’t 
begin to get his just share of carbon business 
—that some 95% of his trade go elsewhere 
. for their carbon supplies. The reason for this 
unfortunate condition is that carbon selling is a 
highly specialized business, requiring intensive 
knowledge. 
To enable Dealers to educate their salesmen 
to do an intelligent and profitable job of carbon 
selling, we have published the PEERLESS CARBON SELECTOR—a simple, concise, easy-to 
understand guide that gives a wealth of carbon facts and information. It tells a Salesman al/ 
he needs to know to answer any question about weights, grades and finishes. He merely matches 
, up the customer’s stock with the samples in the Selector and he has all the facts at his fingertips. 
No fumbling. No mumbling. It’s as easy as looking up a telephone number. 
Opportunity is hammering! Are you 
going to answer it! Then better send for 
FREE PEERLESS CARBON SELECTORS for 
every Salesman on your payroll. Do it 
today. 
ing 
ery 
any PEERLESS-IMPERIAL CO., INC. 
en 





General Office ond Factory: 28 Peerless Place, Newark 5, New Jersey 
New York Office: 7,321 Broadway ¢ Chicago 2, 179 W. Washington Street 
Detroit 18, 37 Linden Street, River Rouge, Michigan 


in- 
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AMES PRESENTS 
the jastest—the safest 


OFFICE MACHINE WASHER 


WIRL 


with filtered 
centrifuge action 

















Model A-28 





CLEANS EFFICIENTLY AT LOWER COSTS 


* A fast turbulent action which 


forces most stubborn dirt from tiniest crevices. 


rotating impeller gives 


*& Cleaning compound constantly filtered to prevent loose dirt 
from getting into or settling on parts. 


® Less evaporation—less cleaning compound used. 
* Automatic fire lock, a sure protection against fire hazards. 


*% No accessary equipment necessary 


FOR 1 STANDARD OR 2 FOR 2 STANDARD CARRIAGE 
PORTABLE TYPEWRITERS OR 3 PORTABLE TYPEWRITERS 
Model A-18 Model A-28 
28"' Dia.—30"' Deep 
18" Dia.—19"' Deep 50 Gal. capacity 


1S Gal. capacity 2 HP motor 


1/3 HP motor 12 and 14 Gauge Steel through 
14 Gauge Stee! throughout out 
Ship. Wt. 75 Ibs Ship. Wt. 170 Ibs 


F.O.B. Kenosha, Wisc 


For further information on the WIRL, write: 


AMES SUPPLY COMPANY 


564 West Randolph Street Chicago 6, Illinois 


BRANCHES 


583 Market St 
San Francisco, Calif 


37 Murray St. 
New York 7, N. Y. 


417 Wall St. 
Los Angeles 13, Calif 


1913 Commerce St. 
Dalias 1, Texas 


191 Cain St 
Atioenta 3, Ga 
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GENERAL FIREPROOFING APPOINTS ANDERSON 

The appointment of A. R. Anderson as manager of 
The General Fireproofing Company’s St. Louis office, 
to succeed Glenn R. Grindle, was announced recently 














A. R. ANDERSON 


by E. A. Purnell, vice-president in charge of sales. 

Mr. Anderson has been associated with the com- 
pany since 1933 and has broad experience in the metal 
office furniture and equipment sales field. Mr. Grindle 
resigned recently after serving General Fireproofing 
for 23 years. His immediate plans call for an exten- 
sive vacation 

>< 
C. A. ANDREWS OPENS ANOTHER OFFICE 

C. A. Andrews, who operates the House of Andrews 
in Sheldon, Iowa, recently opened up a new store in 
Spencer, Iowa, this establishment operated by R. J. 
Halverson and his wife. Mr. Andrews will continue to 
operate the Sheldon firm. The new enterprise is on a 
small scale, primarily sales. Mr. Andrews has the sales 
agency for Underwood Corporation in northwestern 
Iowa and the new endeavor is anticipated to increase 
the business. All service work will be handled in the 
Sheldon shop and the Spencer office will carry a com- 
plete line of new Underwood typewriters and portables 
and Sundstrand adding machines, as well as loan and 


rental machines and office machine supplies 
© 


TOLIKER. 





a 


MORE DISPLAY—Here’s how Stoliker’s, a Madison, Wis.. 
firm, found an extra display spot and one doubly effective 
because it faces traffic the full length of the city’s main 
thoroughfare. It's ideal for an extra display box or small 
window most effective when facing heavy traffic_—EWF 
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A-S-E Construction Features 
Are Features You Can Sell 


Completely Concealed Hinges—no bolts or 
rivets showing. Prevent sagging doors and 
add to attractiveness 

Die-Cast Chrome Plated Handles of modern 
design contro atches at top, center and 
bottom of cabinets 

Easy Shelf Adjustment—no bolts or nuts re- 
quired for adjustment on 1% centers. 
Strongly Built — Fi s thick steel angle up- 
rights and 16-gauge channel cross members 
insure lasting strength and rigidity. 





is w 





V0 37 
Sales bulla 


in the Complete A-S-E Storage Cabinet Line 


A cabinet for every type of storage requirement. That's the main 
reason why the A-S-E Line is the biggest, the most complete and the 
fastest selling line of storage cabinets in the field. Here are other 
important reasons for outstanding consumer acceptance: Smartly 
designed hardware. Durable, baked-on finishes, either grained, olive 
green or dawn gray. Strong, rigid construction. 

Yes, for the answer to a complete line that meets every demand of 
your customers, switch to the A-S-E Line in '49. 









37 MODELS OF CABINETS TO MEET EVERY STORAGE NEED 


@ Storage Cabinets @ Desk High Cabinets 
@ Wardrobe Cabinets ®@ Janitor’s Cabinets 
@ Combination Cabinets @ Key Cabinets 

@ Counter High Cabinets @ Utility Racks 





ALL=STEEL EQUIPMENT INC. 
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The eve of the nation is on Sure-Rite Green Film 
Stencil! Yes, we're launching a program to add 
over 4 million new salesmen for you—to send 
your Sure-Rite profits soaring. The Sure-Rite 
Invisible Office Boy will sell for you. telling the 
whole country about the new, improved, no-glare 
Sure-Rite Green Film Stencil! Watch for the 
story in this magazine next month! 
| 
AMERICAN STENCIL MFG. CO. 
2714 WALNUT STREET « DENVER, COLORADO 
. } 
l 
I 
I 
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CHICAGO 
The 


STORE FEATURES PRESTO STAPLER 
notion in a window display was graphi- 
rated late in April at the newest unit 
Stationery Company at 65 W. Wash- 
ago, in a dramatic demonstration of 
he compa and convenience of the new Presto 
No. 30 staple a product of the Metal Specialties 
Company, also of Chicago. 
An entire section of one of the big show windows was 


Value 


devoted to tl lisplay, which consisted of a colorful 
setup, on which were mounted sev- 


avdoara unter 


i _ _- a ie 
TA eoTPAMe@NE RAS STO LE 
ANIMATED PRESTO STAPLER DISPLAY AT UTILITY 
staplers, all activated by a hidden 
echanism. On one side of the central 
play w: y’s open pure, on the other a man’s 


vest. Two Presto 30 staplers suspended on strings 
ntermitte dipped into the purse and the vest 
ket the window-shopper a concrete con- 


truly compact, personal size of the new 
the staplers, mounted on display 
the central exhibit. 
displays were concurrently set up in the 
just inside the entrance and an 
lisplay midway back in the store’s right aisle. 
assistant manager, reported all-day 
window and remarkable traffic in the 
hich retails, complete with 500 staples, 


ipler. Dozens of 
| 


aras, Surroul 


store a I Vv LSé 


—_ ° 
OPEN FIRM AT UTICA 
the recent war who have had 
r repair experience have opened 
ewriter Service at 25 Devereux, Utica, 


VETERANS 


Two vet ! of 
i 


Pizzo of Frankfort and Earl Johnson 
I have been connected with agencies 
Utica. F 1e present they will service all makes 
t WI 1d sell portables only, including Royal, 
Smith-Ce¢ 1, Remington and Underwood. 

( been in the typewriter business since 
1929, first f four years in New York City, then 12 
ady. He has been connected with 
the Roy ney in Utica for the last five or six 
years. Pre isly he worked for the Underwood Cor- 
nington Rand. He was in the Army 


. .Y iy he 4 
years in »d¢ nec 


oined Remington Rand in Olean 

into the Army Air Corps for three 
ne-half years, conducting a typewriter repair 
for most of that time for the Army 
National Cash Register Company 

the Underwood Corporation in 
here he remained until forming the 


rT T 


He went ith the 


ned 
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Dipie 
of bess / 


These modern transfer files 
can be used over and over 
again, are good for years 
of service.” 





Prove this for your next customer 
with a few figures on cost of replacing 
paperboard boxes every year or so. 















You probably won't even have to men- 
tion the other advantages of 


HERRING - HALL + MARVIN 


IGID 
STARK 


STEEL 
TRANSFER FILES* 


@ how they lock together, 
stack safely to any height 
and save valuable floor 
space 


@ how the drawers slide 
smoothly, making it easy 
to get at papers 


@ how they keep trans- 
ferred records clean, safe from 
moisture, and reduce fire hazards 


@ how both the letter and legal 
size are so smartly finished in 
modern office gray that they can 
be used anywhere. 

Tell the RIGID-STAK facts 
and watch profits pile up! 


*with optional follower block 


RRING - HALL - MARVIN 
SAFE COMPANY 


General Offices, Hamilton, Ohie 


NEW SALES AID) jit’ | 
feel heey 
32-page practical guide for retention and safekeeping 


"ends by 
of business records is ready now for personal dis- x 
tribution by H-H-M dealers. Thisis the only way a 
prospect can obtain it. You get an unrivalled “in” for 
sales of H-H-M equipment. 
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nme DE LUXE 
TRANSFILE 


Trademark 





STEEL ROLLER BEARING 
DRAWER SUSPENSION 


This is the fibre board file that 
made such a hit with your cus- 
tomers before the war. It is avail- 
able once again. All the weight 
of the drawer and its contents is 
supported on steel rollers attached 
to the metal reinforced side frame. 
The heavier the load, the easier it 
rolls. 


The steel front gives the DE LUXE 
TRANSFILE a "front office’ ap- 
pearance. Completely reinforced 
by steel—front and back—this file 
is destined to resume its rightful 
place as the finest fibre drawer file ° 
on the market. 


Yow! ALL STEEL BASE 


This new sturdy all stee! base keeps all 
your records free from dirt, damp, dust 
and grime of the floor. An excellent 
foundation for stacking. 
all TRANSFILE files. 


GUIDE SYSTEM & SUPPLY CO. 
335 Canal Street, New York 13, N. Y. 


Leader and Regular styles available as usual 








e STEEL ROLLER 
BEARING DRAWER 
SUSPENSION — the 
heavier the load the 
easier the roll. 


WRITE OR 
WIRE YOUR 
ORDERS TODAY. 


Interlocks with 
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NEW OFFICE FURNITURE DEALER IN MILWAUKEE 

Forrer Equipment Company is the name of a new 
concern established at 215 W. Kilbourn Ave., Milwau- 
kee 3, Wis. E. A. Forrer is president, George A. Wagner 
vice-president, and Fredric Wylie, secretary. Mr. 
Forrer had his introduction to office furniture when 
connected with Northwestern Furniture Company, Mil- 
waukee, which was founded by his father and the 

















 E. A. FORRER 


father of the present president of Northwestern. He 
withdrew from that company in 1931 when the manu- 
facturing and retailing divisions of the business were 
separated, Mr. Forrer taking the former, which was 
operated as Northwestern-Weiss Manufacturing Com- 
pany. Mr. Wagner also has a Northwestern Furniture 
Company background, having been a member of its 
sales organization for 20 years. Mr. Wylie’s previous 
experience was in the field of store fixtures. Executive 
matters are under the supervision of Mr. Forrer, while 
Mr. Wagner is in charge of selling, the outside sales 
staff consisting of five men. The new company started 
to operate in a limited way the first of April, but had 











+ 











GEORGE A. WAGNER 








FREDERICK H. WYLIE 


its store ready for the public on May 25. A report of 
the opening appears elsewhere in this issue 

The new company represents a number of well- 
known lines, including Art Metal Construction Com- 
pany files, desks and chairs; Postindex visible systems; 
Wabash filing supplies; Stow & Davis executive desks, 
tables and chairs; Sikes posture seating; Myrtle and 
Alma desks; High Point chairs; Executive Furniture, 
Inc., desks; and Charles Wagner Manufacturing Com- 
pany desk lamps. 

It is the plan of the new company to furnish offices 
complete, even to overhauling and remodeling to the 
extent of supplying partitions, flooring, plumbing, 
heating, electrical work and interior decoration. In 
equipment it is planned to supply everything from 
furniture and floor covering to ceiling lights. Sales 
meetings are to be held at regular intervals 

All three of the officers are natives of Milwaukee. 
Mr. Forrer is a member of the Cudworth Post of the 
American Legion, a Shriner, and a member of the Mil- 
waukee Athletic Club. 
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THE HANGING FOLDER WITH ADJUSTABLE METAL TAB 


Right at this period many of your customers are trans- 

ferring their files. Right now is the time to demonstrate 

how easy and certain it is to file and find with Guide-O- 

folders. Show them how Guide-O-folders increase the 
) speed of filing and finding and how they reduce the 
drudgery. 


The adjustable metal tabs make it easy to use Guide-O- 


folders in every filing system. Tabs are furnished in 





1/5 cut and |/3 cut and can be moved about on the 


folder as required. They attach in a jiffy. 


Put your sales force to work on Guide-O-folders today. 


Guide-O. fle 


WITH SLID-O-MATIC 
DISAPPEARING TOP 


A persona desk high, where in- 
formation may be kept instantly avail- 
able. The Slid-O-Matic top completely 
disappears at a slight push of the 
finger. It slides back into place with 
equal ease. Gray finish. Sturdy all 
steel constructoin. Mounted on roll- 
ers, the Guide-O-file can be moved 
about a juired. 

The Guide-O-file is equipped with 
25 Guide-O-folders complete with 
adjustable metal tabs and an assort- 
ment of inserts for tab headings. 
Guide-O-file is also available without 
the stand 


GUIDE SYSTEM 


335 CANAL STREET 
WEST COAST REPS. — GUSSCO SALES INC., 
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337 WINSTON ST 


| Now is the time fo sell 





anno A NEW 


DEMONSTRATION KIT 
TO HELP YOU SELL 








This new handy demonstration kit is 
made of heavy black fibre fully equipped 
with 8!/> x 11 Guide-O-folders and vari- 
ous sizes of adjustable metal tabs. You 
can make a complete demonstration of 
Guide-O-folders with this kit. Attractive 
and light weight, your salesman can use 
it also for his own catalogs, price lists, 
etc. Write today for complete informa- 
tion. 


* ALSO - 


QuideO.tiay 


A steel desk drawer unit to fit the lower deep 
drawer of ali standard desks. Using this unit, 
the desk worker always has important and 
vital date at the finger tips—always in an up- 
right position. Write for full information 


& SUPPLY CO. 


NEW YORK 13, N. Y. 
LOS ANGELES 13, CAL 
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Harter’s new “HandiStand,” No. 71-A, has 
all the sturdiness and attractive appear. 
ance of its predecessor, the 41-A stand. 





a 


But improved design on the new model } 


makes its utility value even greater for 
large offices and small. 

The 71-A features a spread of 15% inches 
between the legs, an increase of 1% inches 
over the old stand. An extra '%-inch clear- 
ance is provided when casters are in the 
“down” position. This added clearance 
permits the stand to be moved freely, 
without dragging over carpets and thresh- 
olds. The top of Harter’s 71-A “Handi- 
Stand” is wider and shallower than the 
old 41-A top, which gives the typist a 


more convenient working area. A fourth 


improvement in design now has the caster | 


pintles, or stems, covered. A 
better grade of casters are also 


used on the new stands. 





NAW AST A UEC When cascers are raised by’ 


SAME OLD HARTER QUALITY! 















NO 





71-AA 


the easily operated elevating 
device, the stand remains 
firmly in place on legs of 1 
inch (outside diameter) tubu- 
lar steel. Angle irons brace 
both sides of the 71-A, while the rear is 
braced by a channel iron. Both leaf and 
top are of five-ply birch plywood. The 
top measures 18 inches wide by 15 inches 
deep, and the leaf is 12 inches wide by 15 
inches deep. Height of stand from floor 
is 26 inches. 

You may order Harter’s 71-A “Handi- 
Stand”—as well as the 71 and 71-AA 
in green, gray, or brown enamel finish. 
The leaf on No. 71-A is furnished on the 


left unless otherwise specified. 


HARTER 


u RG 


$s Mtc¢cH#HtGaAiN 


POSTURE CHAIRS © STEEL CHAIRS 
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W.O.F.1. WINS TRADE ACHIEVEMENT AWARD 

nies at the Shoreham Hotel in Washing- 
ton, D. C., the Fourteenth American Trade Association 
Executives Awards for outstanding trade association 
were presented by H. B. McCoy, director 


In ceren 


f Domestic Commerce, U. S. Department 

Commerce, on behalf of Secretary of Commerce 
Charles Sawye! 

Among the organizations honored by the Commerce 





W.O.F.I. HONORED.—H. B. McCoy (left), director of Office of 
Domestic Commerce, U. S. Department of Commerce, present- 
ing trade achievement award to John J. Reinecke, executive 
secretary. Wood Office Furniture Institute, Washington, D. C. 


Department with an award of merit was the Wood 
Office Furniture Institute, John J. Reinecke, executive 
secretary, 730 llth St., N.W., Washington 1, D. C., 
especially 1 ervice to dealers and office workers, 
its preparation of dealer aids, moving pictures and 
the Office Furniture Merchandiser 


rhe consumer is getting better-designed equip- 
I during the one-third part of his 
association, “which he spends in an 


office, it ( iving, in posture chairs, work-reducing 
desk desig nd in modernization in office equip- 
8 Nl 

BURROUGHS NAMES MALONE AS MANAGER 

Lawrence W. Malone was recently named manager 
of the Dayton, Ohio, branch of the Burroughs Adding 
Machine Company, announced Willis E. Morgan, sales 
manager 

Mr. M been with the Burroughs firm for 
25 years. His first post was that of junior salesman 
in the Co Ohio, branch in 1924. He was trans- 
ferred to Dayton in 1925 and became senior salesman 
in the same year He was advanced to the sales 
promotion staff in Detroit in 1939 and in 1940 was 
made manager in South Bend, Ind., where he remained 
ntil the present assignment 





WEDDING BELLS 





Charles (Chuck) Lee, affable sales manager of The 


Heyer C ‘middle-aisled” with Angela Cozzi, 
Horde: n Saturday, May 28, at Oak Park, II 

he ceren y was followed by a reception at the Oak 
Park Arn The couple left immediately on a tour of 
the West whi will terminate at Los Angeles in time 
for the ope! if the NOMDA convention on June 19 
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BUSINESSMAN IS A 


PROSPECT For A 
PROTECTALL SAFE 


You--Mr. Dealer CAN MAKE A 


“TM eae 


PROFIT = - : 3 


Every home, of - 
fice and busi- Fi 
ness requires 
protection from . 
fire for irre- 
placeable busi- 
ness records be- “ 
cause business 
records CAN fs 
NOT be cov- Paste a) 
ered bya fire in- ROM ee 4, 


surance policy, W _ 








PROTECTALL SAFES — with the Underwriters’ Label — 
provide that necessary protection. Declers throughout 
the nation are making a generous profit selling this mod- 
ern streamlined item. Easy to sell. Easy to handle. 


Carry the Protectall line. Seven sizes, three colors, 
interior arrangements to meet every need. 


A BIG PROFIT OPPORTUNITY! 


Get the Protectall Story Today. Write 


PROTECTALL SAFE CO. 
926 S. Selina St., Syracuse, N. Y. 


























empo FILM STENCIL... - 








e New Improved 





Now with th 








: No-Glare 
y FILM 








—, 













Easy on the eyes... 
d and easier than ever to cut 
perfect stencils for sharp, clean 
reproduction...Another major refinement for 


TEMPO, the original Film Stencil pioneered 
by the Milo Harding Company since 1938. 


Write for catalog showing full line 


of Tempo duplicating supplies 





WATCH FOR ANNOUNCEMENT OF THE 
NEW TEMPO ELECTRIC DUPLICATOR 











MILO HARDING COMPANY 


ESTABLISHED 1904 


432 West Pico Boulevard @ Los Angeles 15, Calif. 
317 Third Avenue @ Pittsburgh 22, Pennsylvania 


OFF 


DUPLICATING SUPPLIES 
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BARCALO APPOINTS E. A. BONNEVILLE 
Nelson M. Graves, president of Barcalo Manufactur- 
ing Company, Buffalo, N. Y., recently announced the 
appointment of E. A. Bonneville as general manager of 
sales. Before coming to Barcalo, Mr. Bonneville was 
sales manager of the air conditioning division of Fed- 
ders-Quigan Corporation of Buffalo; manager of the 

















E. A. BONNEVILLE 


kitchen equipment division of Crosley Corporation, 
Cincinnati; and vice-president in charge of major 
appliances of Times Appliance Company, New York 
City. Mr. Bonneville’s appointment is in line with 
Barcalo’s plans for stepped-up distribution and mer- 
chandising activity on the entire line of the com- 
pany’s products, including upholstered office furni- 
ture and reclining chair specialties. In his new 
capacity, Mr. Bonneville will supervise the sales, 
advertising and merchandising programs in all Cdivi- 


sions. 
a 


MISSOULA FIRM SETS UP NEW STORE 

Glenn B. Farrell has assumed the managership of a 
new business machines operation in a new store at 
225 E. Broadway, Missoula, Mont., the setup made 
under a participating agreement with the Missoula 
Mercantile Company. It is planned to expand cover- 
age to include western Montana and a part of northern 
Idaho 

In this new Missoula outlet, Clary, Allen, Ohmer and 
U. S. Cash Register lines are being feaured, together 
with new and used typewriters and office equipment. 

Mr. Farrell is well qualified to direct this new enter- 
prise. His experience includes 16 years with Burroughs 
Adding Machine Company as salesman and agency 
manager, seven years with R. C. Allen Business Ma- 
chines, Inc., as dealer, district sales manager and west- 
ern sales manager and seven years as partner manager 
for National Service Company, Billings, Mont 


———_— 





DALLAS DISPLAY—This booth featuring displays of the Vic- 
tor Safe & Equipment Co., Inc., and Shaw-Walker Co. was 
part of the exhibit of Clark and Courts, Dallas, Tex., at a 
recent convention of Retail Merchants Association of Texas. 
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POINTED... for Bigger Profits! 
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Swingline SPEELPOINT stapies 


The biggest news in staples; it’s the extra 


sharpness of Swingline’s SPEEDPOINT 


RIGHT IN THE GROOVE FOR 100% round wire staples that make for 
EXTRA-SALES! 
. eo dcemnaneduatimaal easier, faster stapling. They do the job 


Stapler. Hardened steel parts . 

Gece Ganitl ae © quicker, penetrate further, prevent buck 

quicker, work slicker. . : ; 
Stock up with these fast-selling ling. Swingline SPEEDPOINT staples mean 


staplers today! 


higher unit sales... better profit...Order 
your supply now and cash in on the 


swing to Swingline. 


a a 
wZZ> 
STAPLERS | STAPLES 


SPEED PRODUCTS COMPANY, INC., 37-18 NORTHERN BLVD., LONG ISLAND CITY 1, N.Y. 






iE 
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FOR THE BEST FILE 
YOUR CUSTOMERS CAN BUY 


THE VICTOR 


'- BESTLINE 


FILE 





As a dealer in office equipment 
you know that if a product does not 
live up to the claims made for it, all 
the sales helps and advertising material 
money can buy won't make a best- 
seller of that item . .. that’s why Victor 
builds the highest quality possible into 
every Victor Bestline File. 


Descriptive literature can excite 
curiosity, which is all that can be ex- 
pected of it, but the Victor Bestline file 
will do its own selling job if given a 
chance. Let your customers see the 
Quality of this file, the smart appear- 
ance, the modern grey finish; let them 
feel the Quality of the suspension, the 
ease with which even a loaded drawer 
glides in and out - + « the ultimate in Victor Bestline files are available in 2, 3, 
effortless operation; let them hear the 4 and 5 drawer heights in letter, legal and 
Quality of the Bestline, that keeps other sizes. The wide assortment of sizes of 
drawers from rattling and clanging. Victor Bestline files together with cupboard and 
Let them be the judge of the materials, counter equipment, insert drawers of all types, 
: ‘ . . and other accessories make the Bestline adapt- 
engineering and construction incorpor- able to every filing need. 
ated in the Victor Bestline File. They'll Victor Bestline files are sold only through 
convince themselves that this is the franchise dealers. Write today for full informa- 
file for them. tion about securing a franchise in your locality. 


THE VICTOR SAFE & EQUIPMENT CO., INC. 


NORTH TONAWANDA NEW YORK 
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C. L. BARKLEY APPOINTS ROBERT O’NEIL 
Cc. L. Barkley & Company, Chicago, manufacturers 
of filing supplies, has announced the appointment of 
Robert O’Neil as field representative for Iowa, Wis- 














ROBERT O'NEIL 


consin al rts of Illinois. He has been with the 
Barkley nization since his discharge from the 
Navy and the company expects him to become a val- 
uable addition to the sales organization because he 
has spent past two years serving the dealers in 
the orde partment at the home office. 

—- 


AMBERG BROADENS SEAVER’S TERRITORY 














Bertral Amberg, president of the Amberg File & 
Index Comp Kankakee, Ill., recently announced 
that O. L. Seaver will represent Amberg in all of New 

O. L. SEAVER 
Englal Seaver has been covering the New Eng- 
land are the exception of eastern Massachu- 
setts and Rhode Island, for more than 15 years with 
the compa! His home is in Amherst, Mass., and he 
will mai1 Boston office at 40 Court St. 


*———_ 





POMERANTZ PROMOTES VICTOR VISIBLE—Window display 
recently used by A. Pomerantz and Co., Philadelphia, Pa. 
to promote sale of Victor Visible record equipment. 
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VICTOR 


| ADDING MACHINES 





are useful everywhere 














20 MODELS 
FROM $89.50 TO $377.50 
Easy to Operate. Anyone can use. Versatile 


@ Victors add, subtract, and multiply. Auto- 
matic Credit Balance. 


See What You're Doing. All items immedi- 
ately visible at all times 


Carry It With You. Sturdily built Victors 
@ casy to carry. Light, compact; occupy desk 
space no larger than ordinary letterhead. 


Precision made, fully guaranteed. Electric or 
hand operated; choice of full key or 10 key 
keyboards. Liberal trade-in allowances; con- 
venient credit terms. Victor branch offices or 
authorized dealers in all principal cities. 


© World's Largest Exclusive Manufacturer of 
Adding Machines — Now in Our 3st Year 





VICTOR ADDING MACHINE CO. 
Chicago 18 


tts ie 
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BALL-MARSH ADDS SALESMEN TO STAFF 
Herb Wilking recently joined the sales staff of Ball- 
a ‘ a w ’ ° Marsh Office Supply, Inc., 252 W. Cortland St., Jackson 
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‘ H. C. WILKING 
ry’ 
2 , Mich. His new position will be selling on the outside, 
: d-O-Folde ot waa a kind of work in which he is highly skilled 
Mr. Wilking formerly was with BCD Equipment, Inc., 
strap if " ac carve ‘ Ss strict eg rear . 
. ).O-EOLDER . ».O.FOLDER ye — He has served also as a district governor 
<= « 
Aava : Pe ome DRAPER RESIGNS FROM OLD TOWN STAFF 
PAINE RE CaN On June 1, Carl W. Draper, Los Angeles, Calif., re- 
F _— signed as western sales manager of the Old Town 
9 Ribbon & Carbon Company. Mr. Draper has been serv- 
4 ; ing as a manufacturers’ representative for a number 
of years, handling the lines of several companies, such 
as Amberg File & Index Company, C-Thru Ruler Com- 
pany, Consolidated Wire Products Company, J. L. May 
Company, Noesting Pin Ticket Company and Reliance 
Pencil Company. 
—-< 
a OHMER ANNOUNCES DEALER APPOINTMENTS 
Ohmer Corporation, subsidiary of Rockwell Manu- 
, facturing Company, Dayton, Ohio, recently announced 
the appointment of the following firms as dealers for 
Ohmer cash registers: 
. e U ‘mone National Business Machine Exchange, 1522 Seventh 
‘ ) PR . & e)° St., Port Arthur, Tex.; Carolina Office Machine Com- 
pany, 117 W. Washington St., Greenville, S. C.; W. T 
: F ee za ane ~seegeene set Query, 341 W. Beecher St., Jacksonville, Ill.; Advance 
- meres rv —— *Bhectiteec: 2% Business Machine Company, 1529 Grand Avenue, Kan- 
———— ail == - - sas City, Mo.; N. C. Business Machines, Inc., 3003 Hills- 
H os fae boro Ave., Raleigh, N. C.; Lyman Hall Company, 110 
—<— a i — Root St., Marietta, Ga., and M. M. Company Business 
ols _— Machines, 225 E. Broadway, Missoula, Mont 
emma once : a —- 
i= = FINNISH FIRM PRODUCES SKANNO DESKS 
' ; ==. = , a Complete specifications of a new line of desks have 
of ; Se we © con ee nema been furnished to OFFICE APPLIANCES by O. Y. Skanno 
| = ——= ae A.B., Mikaelsg. 15. A., Helsingfors, Finland. These desks 
————___- == « ~—___ have removable tops that may be used in conjunction 
with either pedestal drawers or table legs. The 
pedestals are built on the combination principle and 
all the drawer sizes can be fitted in a standard frame 
in 55 combinations. They offer nine different possi- 
bilities combining the different drawer sizes and by 
varying the positions of the drawers within these nine 
general combinations, 46 side combinations can be ob- 
¥-C D tained 
: ULU ele r) * Or _——- 
NEW FRIDEN PUBLICATION IS BORN 
} 2 The Friden Calculating Machine Company, Inc., has 
* . 
-_* a a new baby—a factory tabloid, The Calculator, pub- 
iW i: lished to tell the news about the factory 
: ! iB! From now on the factory force will receive the tab- 
loid-size issue of The Calculator while the Super-mati 
News will become a publication strictly for men of the 
46 d PE p - sales force and their public relations interests 
“hale . ‘ News for and about Friden employees will be fea- 
tured 
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Thais on the <a AND Tic Gne on the Right! 


THEY’RE a 

















THE “Al Wae” STAPLING MACHINE 
your customers have been looking for. 


@ INDISPENSABLE TO BOOKKEEPERS 
@ NO OFFICE COMPLETE WITHOUT ONE 


Please write today 
for DEALER DISCOUNTS and COMPLETE CATALOG 


MANUFACTURING COMPANY, INC 
6A RELL eon 


Year 
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All Clary Adding Machines 
9,999,999.99 capacity. Model A 


counts items. Model A-3: big business and statistical work...an 11 column machine 

Model A-4: an economical 6-column machine totals to 99,999.99 day you can buy a Clary and see it pay 

Clary Cash Registers are all-electric, fully-automatic and convertible to the world’s back far more than its price during 

fastest adding machines. Model C-1: 99,999.99 capacity. Model C-2: 9,999.99 ty ; 
oe ee _— the purchase period. Phone or write 

... low price. Model C-3: 99,999.99 capacity ljuplex register available as a grand total 


or selective total machine. 





add, subtract, multiply, and divide. Model A-1 Prices stare at $189.50 plus ae 
ices start at $189. ) ax; 


4 modern 
magnificent line 


Wherever improving the office job counts, a Clary is the choice. Six new models 





in eighteen months prove Clary’s intent to fit the all-electric, fully-automatic | 
. . ’ 
Clary advantages to all types of business. 


For swift, smooth, quiet performance—figure on a Clary. You'll have faster | 
answers... and with less effort. Twin Total Bars, the extra Add Bar for the thumb, 
exclusive rotary-action for the world’s fastest operation .. . these are a few of the 

263 basically better features Clary 
has introduced to users everywhere. 


a checkout machine—enters tax items separately and 
“7 . “ . 
terms if desired. For as little as 44c a 


today for a demonstration. 








HAVE YOU HEARD about the profit-sharing Clary Dealer Franchise Agreement! 
It’s a unique document in the history of business machine selling...a sound 
working agreement based upon incentive profits. Write for details. 


CLARY MULTIPLIER CORPORATIOI! 


General Offices, 1572 North Main Street, Los Angeles 13, Calif. 


Factory-approved service in your city 
Consult your classified telephone directory for sales and service. 
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MEMPHIS FIRM HOLDS OPEN HOUSE 


Cooper Office Equipment Inc., a new name for a 
long-established firm, recently held open house to 
let the public see the redecorations and improvements 
made on its second floor at 97 S. Second St., Memphis, 
Tenn 

The firm previously was known as Cooper Typewriter 
& Office Furniture, Inc. Harry Cooper is president 
and Melvin Cooper is secretary-treasurer. 

The entire second floor of the building has been con- 


verted into display space for office furniture and in- 
cluded in the new setup are several complete offices 
fitted out as examples of Guild recommendations 
There is a waiting room and consultation office for 
a professional man—using colors of sulphur yellow, 
bottle green and saddle brown. Another executive 
office features white leather upholstered chairs, grey 
walls and carpet and a blond desk. A third, recom- 


‘ 


mended for tton man, has a kidney-shaped blond 
desk, green leather upholstered chairs, a hickory brown 


twist rug, salmon drapes and white walls. A senior 
executive office has a walnut period desk, plum walls, 
white nylon drapes, a gold sectional sofa and olive 
green leather upholstered chairs 

A directors’ room features arm chairs in cardinal 
red upholstering, a black walnut table, marbleized 
green and white walis, a stone gray rug, white nylon 
drapes, a fireplace and area map 

These display offices are reached through a passage- 
way with marbleized pillars and floor and simulated 
brick paper to resemble an exterior wall of a building 

There is al a gallery and displays of customary 
desks and steel furniture—CG 

°—->« 

LILLISTON BROTHERS OPEN GEORGIA FIRM 

The openi f a new firm, Lilliston Brothers, Al- 
bany, Ga vas recently announced by Howard and 
Pete Lilliston. Both men have been office supply com- 
pany salesmen for several years. The firm will handle 
a complete line of steel and wood furniture, files, dupli- 
cating machines and other office equipment. 

—- 


FEATURE VICTOR FIRE MASTER—This window display is 

part of a recent effective promotion for Victor Fire Master 

insulated files by Desks, Inc., New York, N. Y. An attention- 

getting mailing consisting of a partially burned letter was 

sent to customers and prospects at the time the window 

display was used. The management of Desks, Inc., reports 
that the promotion was quite successful. 
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LOOK 


The Toledo Metal Furniture Co. 








PRESENTS 


Little Dandy 


Typewriter Stands 





No. 671-LSX 


TWO SIZES 
With or without side leaves 
With or without locking device 
FIVE-PLY WOOD TOPS 


and side leaves 


COLD ROLLED STEEL 
bases 


Our name is your guide to 


quality 
IMMEDIATE SHIPMENT 


Send for catalog and price list 


The Toledo Metal 
Furniture Co. 


1001 Hastings St. ° Toledo 7, Ohio 





119 














“Bring up some more SEA FOAM BOND, Son. | can't keep it on 
the shelf. If you want to get ahead, it pays to know these fast-moving 
items! Why, every Sea Foam Box sells itself. 








“THERE'S A SALESMAN ON EVERY BOX TOP. One glance 
and your customer knows SEA FOAM'S 6 big efficiency features. 
For 35 years, it's been the buy-word with offices 
suppliers. 





and office fr 








“You see, son, your customers buy by the name they know. 
SEA FOAM BOND is nationally advertised it's the name that 
quality made famous. Always remember 


SEA FOAM BOND... 


it pays to feature 
the business paper that sells itself. 








America’s FAVORITE Lightweight Business Paper 


Fi a ta i el a eee ea eee _—oeoere oe 


\ 
f BROWNVILLE PAPER COMPANY, 7 Bridge St., Brownville, N. Y. } 
| OK, Fellows, Let’s See Your Offer! 7 
| Please send me one of those “self-selling” Sea F m Bond boxes | 
| and plenty of samples 
| Name | 
! 
| Company 
} Address ] 
\ / 

Se a ile sib Sin is is nl cll uuu leds Salta els “ 


W. L. SIMPSON BECOMES DISTRICT MANAGER 


The General Fireproofing Company, Youngstown, 
Ohio, recently announced the appointment of W. L. 
Simpson to the district manager position covering 
the area which includes Alabama, Georgia, Florida, 
and South Carolina. Mr. Simpson, who has been with 
G-F for a comparatively short time, was affiliated with 
the company’s Chicago branch in a sales capacity. 

He was born in 1915 in Fayette, Mo., and completed 
high school in that city. Graduating from Chillicothe 

















W. L. SIMPSON 


Business College in 1935, he went to work in the 
advertising and purchasing departments of the Cud- 
ahy Packing Company in Chicago for two years, and 
later was employed in the engineering department of 


International Harvester. He next became affiliated 
| with Chicago Stationers, Inc., and after two years 
rose to the position of assistant manager. Joining 


G-F’s Chicago branch in 1947, Mr. Simpson did an 
excellent job as salesman, and his present promotion 
was the result. 

- —- 
SWISHER SELLS INTEREST IN OKLAHOMA FIRM 

Beatrice E. Broaddus, president of the Bartlesville 
Stationery Company, Inc., recently announced that Jim 
Swisher has sold his interest in the company, severing 
all connections with the firm. 

R. L. Stroud, who has many years of experience in 
the retail stationery industry in the Southwest, has 
been appointed purchasing agent and store manager. 
The firm’s new mailing address is P. O. Box 400, Bart- 
lesville, Okla. 


—- 





MIDWEST NATURLITE LAMP—This lamp is one of the new 
No. 4200 line of desk lamps designed by Midwest Naturlite 
Company. 228 W. Kinzie St., Chicago, to sell at lower prices 
than the standard No. 4900 line. The lamp and others are 
shown in a handsome new illustrated catalog which is avail- 
able to the office equipment trade on request. The catalog 
describes and illustrates the complete Midco line but par- 
ticularly features the No. 4200 desk lamps. 


OFFICE APPLIANCES, July, 1949 


an 


ae 





RPswures@we 








01 


a 


— ie TSR ee ee tee ak. | 


Get our r entr tn for the « 
Y we 


. 
4 





‘500.00 


a WINDOW DISPLAY 
‘| CONTEST 


| 15 BIG PRIZES 


, | Plus $5°° in Cash — 





~ 








m for Every Entry wa“ READ THESE SIMPLE RULES ‘ 
y is oo Sle a 

in < 

. »  Newsee Soa 


3. Each entrant will forward an 8 x 10 


Here's your chance to win any part of $500.00 
PLUS national recognition in the industry PLUS 
increased profits on safe business that will 
result from your Meilink Contest Window. 


of his saory 2 saRaOUURARENG Wis phot digaetines a 
prize-winner. : 


of whether or not it is @ 

4. Contest closes at midnight September 15, 1949. Prizes will 
be awarded at the Convention. 

5. Duplicate prizes will be awarded in case of ties. Decision 
of the judges shall be final. All entries become the prop- 


Get your share of the U. S. Savings Bonds and erty of Meilink Stee! Safe Compony. 1 
Cash in this nation-wide Golden Jubilee celebration! DK AT THE JUDGES’ ' : 
Hints to help you win: er 


Use the handy coupon to send for your official Entry 
Blank and valuable suggestions for trimming a win- 
ning window. We have Meilink and Hercules Golden 






























Jubilee models finished | Meilink Golden Jubit j 

in-gold for striking dis- | pena ner = A gma Date— eT rt 

play value. Remember > 1099 1949 | Toledo 6, Ohic ! 

that 1899 was Meilink’s al et SE 

first year...a year rich ( Meiink ' 

in historical signifi- C aa | Company Nome —- - — § 
ew |} tance ... a gold-mine oO \» | . Arete Pens" | 
ite ; : —oOEN jut <= .— ! 
es |) Sf display ideas j 
aes Address —E - - — H 
ail ee ee ee SAFE COMPANY City — State I 
on . TOLEDO OHIO _3 
EEE EES il LLL LLL A ee eae 
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PROUDLY PRESENTS the outstanding development 
in Office Desk Manufacturing! Years of research 





and experimentation in the search for a real im- 
provement in desk pedestal construction have 
ended! At last! the discriminate purchaser 
can choose the rich, warm, satisfying quali- 
ties of Wood, and yet be assured of the 
durable strength and functional effi- 
ciency which only this new unit of 
STANDARD’S can give him! ... 
Integrated with the solid depend- 
able STANDARD construction 


. .. not just set-into the ped- 





estal, the new Metal-inter- 
ior Unit* provides addi- 
tional features to sup- 
plement STANDARD’S 


woodworking craffts- 








The new Metal-Interior Unit will be available currently in our 


manship oar bring- 4500 Group — the “Modern” Series, designed and function- 





ally perfect for every Desk requirement of the modern office! 


ing you a Desk 


unexcelled in ‘Patented 






the market 






of today! 











THE NEW 
METAL - INTERIOR 
DESK ! 


For Folder giving complete details, write your nearest Standard dealer or the Standard Furniture Company, Herkimer, N.Y. 


from Gorest Lo 
Ginished Product 


















1949 
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FOLEY, KILPATRICK JOIN PAPER COMPANY 

E. I. Foley, former export sales manager of A. B. 
Dick Company who resigned May 1, and John G. Kil- 
patrick, former branch manager at Boston, Mass., have 


become associated with the Fraser Paper Company of 
New York C Mr. Kilpatrick and Mr. Foley have 
formed ependent companies which will sell the 
Fraser pape products in separate sections of the 
country. Mr. Kilpatrick’s company will be known as 








J. G. KILPATRICK 





E. I. FOLEY 


Kilco Products Company, with headquarters in Boston 
Mr. Foley’s Folco Products Company will be located 
in Chicago 

The tw -formed companies plan to provide 
high-grade to the mimeograph market, catering 
especially to A. B. Dick distributors. A new service in 
the handling and shipment of fine watermarked and 
inmarked papers is contemplated by both firms. Both 
1en joined A. B. Dick Company in 1926 


*—- 


MEILINK APPOINTS GUNVIR INDUSTRIES 
Meilink el Safe Company, Toledo, Ohio, recently 
announced appointment of Gunvir Industries, Chi- 
entatives for the Chicago area. H. G. 


Ste 


Cracgn as repre 








Hal) John and Virginia Wiesner, principals of 
Gunvir Industries, are well known to Chicago dealers 
through the irs of service as manufacturers’ rep- 
resentative ther allied lines. 
Gunvir I! tries has added an additional 1000 
~t 

















VIRGINIA WEISNER 


H. G. (HAL) JOHNSON 


feet of floor space to their present display fa- 
to maintain a permanent showroom 


square 


“Nlitia ; roar 
CMILICES In Orat 


on the complete Meilink and Hercules lines for the 
convenience local dealers. The display room at 
942 S. Dearb« St., Chicago, will be stocked and 
Staffed at times to expedite sales for an intensive 
promotional drive in the Chicago market 
°*—- - 
CENTRAL APPOINTS REPRESENTATIVE 

Effective June 1, the Joe M. Davis Company, Culver 

City, Calif appointed to represent the Central 


Can Compal 
boxes in t] 


Chicago, line of cash, bond and utility 
western states 
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Cnnouncement 
EXTRAORDINARY! 


TAYLOR CHAIR 
Sales Potential 
Greatly Increased 


by addition of 


ECONOMY PRICED 


Upholstered Threesome 


Tavlor 


stered line for 


announces a new low price uphol 
executive offices, small 
private offices all general office use 
This new 800%line threesome is built for 


the discriminating 


and 





buver 


807 
Three Numbers that Will 


Find ‘Ready and Waiting” 
Market in Lower Price Bracket 


These new chairs outstanding in the 
versatility of their styling designed to 
harmonize with all traditional and med- 
ern desks, both steel and 


are 


wood 


Choice of Upholstery and Finishes in 
80744 Revolving Arm Chair, 807 Match 
ing Guest Chair and 808 Side Chair 


Frames are genuine walnut or quartered 





80712 
white oak Cushioning is quality coil 
spring. Upholstering is new Taylor Sad 


available im 6 attractive 
be upholstered in 
Your choice of 


die Leathers 
colors Chairs can 
Fabrolite, if 


wood finishes 


desired 





The*Taylor Chair Company 


REC ah 





' 
THE TAYLOR CHAIR COMPANY, Bedford, Ohio 
Date 
| Please send dealer proposition and open territory. | 
| Name 
| Address | 
| City State. | 
| By Position 
bess cxneasexncwes ensessens aasesivannessanialaias aunann coed 
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NEW IDEAS 


TO HELP INCREASE 
YOUR SALES 


4 
\ war 
. [ 
J \ 
e” 


Here’s an item that will bring you 
many extra sales without effort 


Routes 
BLACKBOARDS 


You can sell them 
everywhere! 





Stores 
Offices 
Schools 

Churches 
Garages 


Recreation Centers 


S. G. ADAMS SALESMAN WINS SHEAFFER AWARD 
Much favorable publicity was awarded the S. G 
Adams Company, stationers in downtown St. Louis, 
Mo., when Fred Hoyt, veteran pen salesman of the con- 
cern, received a check for $2,000 from W. A. Sheaffer 
Pen Company. This was the first prize in a national 
sales contest sponsored by the pen manufacturer. 
Mr. Hoyt won the Sheaffer contest in a country- 


wide competition which was based on amount of sales, 





FRED HOYT WINS $2000.—Mrs. Jessica Barrett of the pen 
department, left, looks on as Fred Hoyt receives check for 
$2000 from Hugh Green, W. A. Sheaffer Pen Company's 
representative. Walter Ruedy, store manager, and Robert 
Novak, also of the pen department, watch with pleasure. 


plus “sales personality” in handling pen customers. 
A veteran employee of the store, in the pen depart- 
ment for the last ten years, Mr. Hoyt is an expert on 
every type of fountain pen and mechanical pencil, and 
has been directly responsible for switching many large- 
scale users to the proper type of writing equipment, 
according to Walter G. Ruedy, head of the store. 

Mr. Hoyt modestly disclaimed any “legerdemain” in 
selling the record volume for the country. “Good foun- 
tain pen and pencil merchandising is merely a matter 
of knowing the sales points of each and being able to 
fit them to the customer’s requirements,” he said. 





- 


Factories 
Market Places 


RAL 
——_- 
WASHINGTON FIRM TAKES NEW LOCATION 
Office Machines, Inc., Washington, D. C., has moved 
from the 15th St. address to 13th & I, downtown 
Here are handled new and rebuilt office machines of 
all kinds and repairing on any type of machine 


o————_— 





Homes A. C. Wright is the owner of the business, William 
w h Erskine the manager and A. Bartlett is assistant man- 
arenouses ager. The total number on the staff is seven 
Clubs = Ped 
Institutions ah a : 
Playgrounds 
Rail and Bus 
Terminals 





You'll be surprised at the big profitable market that's 
waiting for you when you try offering Rowles Portable 
Blackboards. 
type of business. 
featuring and displaying one 


Prospects are everywhere in every 
This business can be yours by simply 
blackboard. No 


orders and ship 


sample 
Take 


A style and size to meet every need 





SUCCESS TEAM.—William Erskine (left), manager, and A. 

Bartlett. assistant manager, of Office Machines, Inc., Wash- 

ington, D. C. The business, owned by A. C. Wright, recently 
moved to 13th and I Sts., in downtown Washington. 


need to carry a big inventory. 


direct from factory 


WRITE TODAY FOR BULLETIN 256-F ; é i 
Mr. Erskine, a former star salesman for Underwood 





has been working with and selling typewriters for} = 
27 years. Mr. Bartlett has been in the business for 
CO 35 years, eight years of that time with the Royal 
eX w\ fe) Alas - Typewriter Company. 
: - : TS. LLLVEON With such experience and background Office Ma- 
ARALABR GTO WVESH chines, Inc., is equipped for sales and service of the 
highest type 
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Model L-45 


WHY? Because on a Copy-Rite Liquid Duplicator, 
there are no gadgets to play with .. . no wicks, pumps, 
jets . . . constant adjustments .. . little hidden controls. It 


doesn't need them! Any person—the most inexperienced 
—even those who have never seen a Liquid Duplicator 
can operate a Copy-Rite within minutes after reading the 
simple instructions. Operate it expertly, with results that 
anyone can be proud of —vivid, crystal-clear reproductions. 

A Copy-Rite Liquid Duplicator comes complete, ready 





to do the best, most efficient job. Nothing extra to buy— 


atid no gadgets to add. Each machine has been completely 





Model 1-47 factory pre-determined and tested to a point where it is 


itter 
ne = practically fool-proof. 

An important element of a Copy-Rite is in the illustra- 
1 tion below, the Rite-Copy Unit Master. Whatever is to 
oved r be reproduced is simply written, typed or drawn on o 


own 
Ss Ol 


single Unit Master as if it were an ordinary piece of 


paper, just once. Every line is faithfully transferred to the 
lam 
nan- back of the Unit Master. If there’s a mistake, erase and 
correct. When it is finished, insert it in the drum, lock it, 


start the Copy-Rite and in a minute 








you have over 70 accurate, vivid 
_ copies rolling out. 

WRITE TODAY FOR COMPLETE 
DETAILS AND FULL DEALER 
INFORMATION 





Model EL-47 


Kile Copy 


UNIT MASTER 


| WOLBER DUPLICATOR & SUPPLY CO. 
1203 Cortland’ St., Chicago 14, I. 


Send at once, complete information on dealer plan for Copy-Rite Liquid 
Duplicators and Rite-Copy supplies. 








Name —_ sonerietl 
Address artesian auniionitsinenegiinigals 
Supplies eee 
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...your EXTRA salesman 


> CHAIRS on your sales floor, every salesman, whether new 









With BOLIN 
or experienced, has the assistance of the best salesman of all... the 
outstanding value of BOLING CHAIRS that is immediately apparent in their) 


~—> 


construction, design, and economy. 


This extra salesman never stops selling; long after the initial purchase is made, he) 
constantly reminds the purchaser of BOLING quality and economy, 
and of the services of his BOLING dealer. 


Over forty-four years of experience in the manufacture of every type of/ 
business chair enables the High Point Bending and Chair Company to) 
provide you with the services of this extra salesman... . the 
value that makes BOLING America’s fastest-selling chairs! 


‘7 Y HIGH POINT BENDING & CHAIR CO. 
See eee «SILER CITY, NORTH CAROLINA 
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BELL PUNCH EXPANDS DISTRIBUTION 
In the interest of expanded sales and service to 
users Of Plus adding and calculating machines, Bell 
Punch Company of London, England, founded in 1878, 
and sole manufacturers of the Plus products, recently | 
JOHN C. SCHOU 
establishe 1 new national distributing organization. 


Plus Com} 
subsidiary 

John C. Schou was elected president of the sub- 
sidiary. He announced that national office and service 
headquarters have been opened at 37 Murray St., 


Machines, Inc., New York City, as a 


New York N. Y., and that Plus sales and service 
staffs are being expanded by the opening of 
additional nchise territories. An advertising and 
promotional campaign is being directed by the New 
York office Fuller & Smith & Ross, Inc. 


—- ¢- 
REM-RAND OCCUPIES NEW RICHMOND OFFICES 


The Vi sales and service headquarters of Rem- 
ington Ral Inc., is now occupying a newly-com- 
pleted office lilding at 9 N. Third St., Richmond, Va 
Leased ‘ffice equipment firm, the new pewter 
ray Re m. Rand building houses 20 repairmen, 
10 cleri rkers, 20 salesmen and five sales man- 
agers 

The staf? and services typewriters, adding ma- 
chines ng machines and electric shavers, and 
also proce microfilms. Branch offices in Roanoke, 
Norfolk and Charlottesville operate under the Rich- 
m wea oom é 

Reming ton Rand personnel occupy all of the first 
floor of the new two-story building in Richmond and 
about half of the second floor. An insurance com- 
pany oct part of the second floor. 

The bri terior of the new building is trimmed 
with white stone. Display windows are framed 
with alu 

In the or, cream, green, gray and burgundy 
colors, with n ilaw wood and glass, are used for dec- 
orative ‘tional effect. The building is air- 
conditions is of fireproof construction. Interior 


rescent and floors are asphalt tile-—BJ 
—- 
V ISITS IRELAND WITH FAMILY 


lighting 





John H 1d left in May for a vacation with his 
mother a1 brothers in Bessbrook, Ireland. Accom- 
panied by his vife and daughter Miriam, Mr. Harland 
is expected home sometime during August. 

Befors this country, Mr. Harland celebrated | 
the openil his enlargea retail stationery store in 
Atlanta, G story appeared on page 100 of the June 


ISS u€ 
_—-- 


RUMSFIELD FILLS FRIDEN’S CHICAGO POST 


Henry G. “Hank” Rumsfield was recently appointed 
sales manager for the Chicago office of Friden Cal- 
culating Machine Company, Inc., according to George 
L. Roger nager. With a business background 
covering 2 most of it in calculator sales, Mr. 
Rumsfield vy leemed well qualified to fill the spot 
recently 1 ed by V. A. Doyno 
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.-e WITHOUT ADDED COST 





Available as 





STORAGE CABINETS 
WARDROBE CABINETS 


COMBINATION 
CABINETS 


COUNTER HIGH 
STORAGE CABINETS 


DESK HIGH 
STORAGE CABINETS 


Here it is—a completely New Feature — Rounded 
Corners for new beauty and new utility. These cabinets 
are designed for quick easy assembly when shipped 
knocked-down. Also shipped set up if desired. 


Write for Bulletin on complete line. 


Cardinal 4 aes, fe 


5631 W. MADISON ST., CHICAGO 44, ILL. 
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You'll be surprised how many of your 
customers use or want to use Registers 
and Forms, Snap-a-part One-Time Carbon 
Sets, Continuous and Continuous Carbon 
forms. 


Sell these customers we imprint in 
your name, ship under your labels and 
invoice you. You have a profitable addition 
to your coverage with little or no addition 
to your inventory. 


Write today for the full story! 


| SOUTHERN AND MIDWESTERN 
| __.. DEALERS WANTED 









_ HOLYOKE, MASS. 
Since 1888 


ee 
meee 
Pie: LE. 


'HANO CO., INC. 



















H. S. CROCKER, INC., OPENS NEW PLANT 

H. S. Crocker Co., Inc., printers, lithographers and 
stationers for more than 93 years, today announced 
the formal opening of their new $2,000,000 plant at 
San Bruno, Calif., seven miles south of San Francisco. 

According to S. S. Kaufman, president, the new 
structure represents nearly five years of planning 
and construction work, two years of which were spent 
in a nationwide study of printing establishments. The 
plant itself incorporates the latest graphic arts pro- 
duction equipment, together with advanced concepts 
in handling techniques, adapted from streamlined 
assembly methods so spectacularly successful in war 
industry. To accomplish this, plans were drawn for 
a 3'-acre, one level structure, eliminating the need 


NEW H. S. CROCKER PLANT AT SAN BRUNO, CALIF.—The 
imposing entrance of the new plant symbolizes the ultra- 
modern operation of this new graphic arts production center. 


for vertical hauling between floors. In the new San 
Bruno plant, all production proceeds in direct line 
from raw materials to finished product. Waste mo- 
tion, duplication and loss of time are said to be cut 
to a minimum. 

Several innovations were developed by Crocker en- 
gineers to promote both plant and personne! efficiency. 
Outstanding among these is an automatic vacuum 
waste disposal system for high-speed, heat-seal label 
presses; an acid fume vacuum eliminator for plate 


OPEN NEW H. S. CROCKER PLANT—Many prominent rep- 
resentatives of Bay Area business were among the 2,000 
visitors attending the opening of the new $2,000,000 H. S. 
Crocker Co., Inc., printing and lithography center at San 
Bruno, Calif., on May 3. Seen at the reception which fol- 
lowed a plant tour are C. F. Walthouse of California & 
Hawaii Sugar Co.; Lee Johnson, manager of furniture 
department, H. S. Crocker Co., Inc.; John Sullivan, buyer, 
stationery department, H. S. Crocker Co., Inc.; Fred W. Ahern, 
Crocker vice-president and general manager, and Harold 
Murray. Murray Stationers. 


etching tanks and special lighting combinations for 
ideal illumination of various work processes. In ad- 
dition, temperature and humidity control has been 
installed where air conditioning is vital to the work. 
Presses are individually anchored to separate concrete 
foundation blocks to eliminate vibration. 

Shipping is greatly facilitated by the new plant’s 
nearness to rail, highway and air transportation. A 
Southern Pacific spur track is adjacent to the 350- 
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ACE CLIPPER 





WITH ACE 


In the Stapling industry, Ace has given the stationer the 
finest line of Stapling Equipment ever produced. It is the 
leader today as it has been for the past 20 years! Turnover 





is rapid with no dead merchandise to absorb the dealer’s 
ACE STAPLE REMOVER 
profits. 
CROSS SECTIONS SHOW HOW 
ACE STAPLES ARE MADE 


Ce <i 


Over the years a ready consumer demand has been created 





for Ace Staplers and Ace Staples. Dealers, the 
world over, have found it pays handsomely to 
feature ACE. 











rep- 
000 
Ss. 
a SOLD BY DEALERS ONLY 
 & ox 4 we 
nat Ks FIG. 2 shows the All 
ern. irsoted by the ACE PRO. 
‘old CESS. This gives moximum 
wy Poti t ma 
for 
id- 
en 
rk i 
ote I 
\t’s 1’ 
A MACE FASTENER CORPORATION 3415 NORTH ASHLAND AVENUE ¢ CHICAGO 13 
0 | IN CANADA © ACE FASTENER (CANADA) LTD., 504 ST. LAWRENCE BLVD., MONTREAL 
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Just off the Press! 
The new Rockwell-Barnes catalog ! 





ADDING MACHINE 
& OTHER ROLLS 


BLOTTING 
CLIPBOARDS 
FILE FOLDERS 
MEMO FILLERS 
NOTEBOOKS 
PADS, PLAIN 


PADS, RULED 
PRINTED “COPY” 
BOND & SULPHITE 
MANIFOLD PAPER 
MIMEO PAPER 
DUPLICATING PAPER 


GROUNDWOOD 
PAPER 








. get your free copy now — | ™=m 


Your customers are all alike in one respect: they trust you on i 

to supply uniform, top-quality merchandise. And you can Mw y / 

keep that trust without fail when you supply Rockwell-Barnes w yee 

products. Lar" tol 
The entire R-B paper line, from 100% rag quality to PE 

newsprint, bears an R-B label or watermark— your assurance Gal —_— 

of complete customer satisfaction. It’s a complete line, de- Cael 


signed to provide you with a single source for your office he 
paper and paper products requirements with utmost conven- . 
ience, dealer protection and profits. And it’s backed by nearly U 


50 years of R-B experience as “Specialists to the Stationer.”’ 


ROCKWELL-BARNES COMPANY 


Specialists to the Stationer since 1903 


Send for your free copy of the new Rockwell-Barnes catalog 
today... just a request on your firm letterhead will do. 
Address Request For Catalog To: DEPT. C-2 35 East Wacker Drive Chicago 1, Ill. 
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foot loading platform, running the length of the south 


wall. Trucks are loaded directly at apron level. Air 
transport is less than a mile distant at San Francisco 
airport 
Plant personnel is provided with many conveniences. 
| ' A cafeteria, located on the mezzanine floor of the big 
plant, provides low cost meals for all employes. Plant 
a workers are also furnished with shower-equipped 
dressing rooms and individual lockers. Parking space 
is provided on plant property. Company grounds are Cow ry 
also laid out for employee recreational areas. 
*——- 








TWO WILSON JONES’ OLD-TIMERS.—Ed Kruse. left. is in- 
vited to blow out the candles on Harry Dinkelman’s 75th 
birthday cake, as the Chicago office force joins in the cele- 
bration. Mr. Kruse will observe his 80th birthday this month. 


—- © 
S. K. SMITH PROMOTES MANAGERS 
The board of directors of the S. K. Smith Company, 
Chicago, has announced the election of W. J. O’Connor 





and K. G. Cooley as vice-presidents. 
Mr. O’Connor joined the company as manager of 
the artwares division in 1942. Mr. Cooley has been 


zipper carrying 
case available 





with the company since 1932, servinz as sales repre- 
sentative, manager of the annual and commercial ADDING 
covers division and more recently as manager of the 
packaging division. In addition to their vice-presi- 
dential dutis both men will continue as directors MACHINES 
of their respective divisions. 
—_- ...are in a league by themselves. 


Check these features...weighs 62 pounds; short 
stroke handle; sturdy construction; non-crawling; 
non-glare keys with full size keyboard; totals and 
sub-totals in red ; over-size numerals ; and many more. 
You are missing the bet of a lifetime if you don’t 
team up with a Swift now, Remember, it is small in 
size, cost and weight...three big advantages that 
make it an important part of all types of businesses 
—large or small. 


See your dealer, or write: 


WIFT 


Exposition activity was recorded at the Art Metal Construc. | BUSINESS MACHINES CORP. 














: 
' tion Co. booth in Philadelphia late in May as Carl L. Elofsen. . 
executive vice-president, demonstrated the new Art Metal Great Barrington, Massachusetts 
; aluminum chair line to a group of interested office managers. 
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NSA FIRST DISTRICT MEETING 
(Continued from page 34) 


wonderful sales helps for the industry. The present 
time he called more the day. of planned selling than 
any previous period. He stated that aggressive sta- 
tioners will replace those who are resting on laurels 
of the past. He recommended that every stationer 
have a budget system with cost at maximum and 
minimum. Guesswork, he said, is very dangerous. The 
system should be set up to include everything in the 
stationer’s store. He said that although he was in and 
out of the offices of a large industrial plant frequently, 
he obtained more live ideas applicable to his own 
business from a drug store with an alert proprietor. 
Establish a policy, he urged; have one and stick with it. 

At the close of his talk, an attractive young lady 
model entered the scene bearing a large basket of 
canned foods which she placed in the arm; of Mr. 





THERE'S A GOOD REASON FOR 
THE CONSTANT POPULARITY 
OF REYBURN’S SHIPPING TAGS, 
MARKING TAGS, PIN TICKETS, 
GUMMED LABELS, INDEX TABS, 
REINFORCEMENTS, MENDING 
TAPES, SEALS, CREPE PAPERS, 
AND THE MANY OTHER ITEMS 
WHICH MAKE UP THE FAMOUS 
LINE OF REYBURN’S UTILITIES. 

IT’S BECAUSE EACH AND 
EVERY ITEM IS MADE OF THE 
FINEST QUALITY MATERIALS, 


PLUS 


THE MODERN EFFICIENT 
PACKAGING OF REYBURN'S 
UTILITIES, PROFESSIONALLY 
DESIGNED TO PERMIT 
MAXIMUM DISPLAY YET 
PREVENT WASTE OF YOUR 
VALUABLE SHELF SPACE. 

THE HIGH QUALITY OF 
REYBURN'S UTILITIES IN THEIR 
EYE CATCHING PACKAGES 
GIVES YOU AN UNBEATABLE 
SALES-PRODUCING COMBINA- 
TION. DISPLAY THEM PROM- 
INENTLY FOR CONSTANT, 
PROFITABLE SALES. 














_ Harry Azoff. Federal Stationery Co., Boston, Mass.; S. B. Groom 
and Ben Willander, Thomas Groom & Co. : 
wn YOu By . Mr. and Mrs. Hal Tough and J. E. Johnson, Security Steel Equip- 
r ment Co.: H. Hemenway. Waliace Pencil Co. 
. J. Oltmans. Rucker-Fuller Company, San Francisco, Calif.; Mrs. 
Paul E. Burbank; Mrs. Harvey P. Rockwell; Mrs. Oltmans; Mrs. 
| 4 Childs. 
Oy ¢° . June Raymond. one of Rogers’ Models; J. B. White, Adams, Cush- 
®uy tHe ® ing & Foster, Inc.; Ray E. Fletcher, National Blank Book Co.; Chet 
RN MFG co INC M. Cummings. Adams, Cushing & Foster, Inc.; Lew Foster Speed 
° ° . Products Co., Inc. 
THE REYBU P . Harry B. Margolis and Harold S. Low Warshaw Mig. Co.. Inc.; 
PHILADELPHIA 32, PA. _ wrqnee tee Pg rm ee Wiggins Co., Portland. Me.; Lew 
itchell. e File inder Co. 
WAREHOUSE: 4048 POLK ST., CHICAGO 24, ILL. _ Mr. and Mrs. Earl F. Porter, Shaw-Walker Co.; Mr. and Mrs. Joe 
W. McCormick, Stationers Guild of America; Mr. and Mrs. Ralph W. 
Graham, Columbia Ribbon & Carbon Mig. Co., Inc. 


at 
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Really something to sell! a Dh 


That's what the WELLS 
3-Height Back Rest gives 


1 
you lt means correct ‘ 
Back rest can be raised or 


st comfort for ever 
—e none lowered to suit the individual. 


girl — Short — Tall — Aver- 





age. 


7 


WELLS 


f 














e Duran Upholstered e Rigid Posture Back POSTURE-RITE 
e Seng Mechanism e Bassick Casters a oor : 
e Adjustable Back Rest e Padded Seat and Back \ 
e Adjustable in height Rest 
— 
MBINAT 
| YOUR CHOICE OF COLOR COMBINATIONS | CHOICE OF | YOUR CHOICE OF COLOR COMBINATIONS | -C mae | $ 2 9 40 * 
SEATS AND BACKS BASES AND BACK RESTS F.0.B. CHICAGO PRICE 
DURAN UPHOLSTERED BAKED ENAMEL FINISHES | Storing Wah: Pcted 2 to 
carton unbroken 46 lbs. 








e Brown e Red e Lustrous Brown e Brilliant Grey SOLD ONLY THRU DEALERS | 


e Grey e Green e Appealing Green 


| ALL THESE FEATURES 


GENERAL OFFICES 
725 S$. LA SALLE ST. 
me 48©=SCté‘<‘CMICAGGC SS, ILLINOIS 





set os 

ed ae, TELEPHONE 

. " HARRISON 7-1100 

joe Ake » a CABLE ADDRESS 

Ww OFFICE FURNITURE COMPANY " a ous? WELLOFF, CHICAGO 
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JACKSON DESKS..... 


IMPRESSIVE! 








No. CF1776 


AN EXECUTIVE CONFERENCE DESK 
WITH 9 INCH OVERHANG ON 3 SIDES... 


» CFI776—Executive desk. 3 drawers in each pedestal * All walnut exteriors on 
walnut desks. Comb grain oak exteriors in Softone oak desks. 


* Deep file drawers equipped with ball bearing suspension. Interior equipped to 
accommodate hanging file folders +* Desks equipped with adjustable glides for 
leveling and adjusting desk height 29" to 30!/,". 


* And many other features. 
Write for literature. 


JASPER, INDIANA 
REPRESENTATIVES 


James H. Davison, Route 1, Box 120, Los Gatos, Cal. 
Marion V. Follin, 220 Fairbanks Road, Riverside, Ill. 








George B. Wray, 130 W. 42nd St., Room 819, New York 


ce QFFILE FURNITURE LO.— 





L. H. McDaniel, 1414 West Tucker St., Ft. Worth, Tex. 
Harry Wells, 235 E. Breckenridge St., Ferndale 20, Mich. 
Homer Nix, 3858 Concourse, Jacksonville, Fia. 
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Howard Maley, 115 Tarbel! Ave., Bedford, Ohio ne 
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Kochheiser, Philip Bird of M. T. Bird & Company, 
Boston, making the presentation on behalf of the 


stationers in the district. 

The convention opened with a luncheon. Invocation 
was offered by Rev. Robert H. Dunn of St. Johns’ Epis- 
copal Chul! rch Portsmouth, said to be one of the oldest 
in Ne w Hampshire and a point of interest for a num- 
ber of convention visitors. The address of welcome 
was given by Mayor Cecil M. Neal, the third mayor to 


extend a welcome in person to the last four meetings, 
others being in Long Beach and Tacoma. Response 
was made appropriately by another New Hampshire 
man, Rhys Llewellyn of R. H. Llewellyn Company, 
Manchester. Most of the program which followed was 
furnished by the NSA Troupe, including Geoffrey L. 


Worcester, Mass.; H. A. 
Harold L. Bell, Sturgis 


l. J. C. Johnson 


Johnson Office Supply Co., 
Clemetsen, Office Furniture Warehouse, Inc.; 
Posture Chair Co 

2. Charles Wansker, Wansco Paper Products Co.; 
Products. Division of Advance Salesbook Co.; 


i Silver, Advanco 
Azofi, —~ 

Stationery Co., Boston, Mass., president ion tationers ; 
Arthur Burger. Art Steel Sales Corp. 
E. R. Kochheiser. The Charles Ritter Co., Mansfield, Ohio. repre- 
senting Presidert Jack Kendrick, NSA.; Nils Anderson, Bridgeport. 
Conn., president Connecticut Valley Stationers Assn.; Harry Azofi, 
Federal Stationery Co.; Boston. Mass.. — Boston Stationers 
Assn.; A. L. King Ward’s, Boston, Mass. governor District No. 1, 
NSA. 

4. John D. Horne, Eberhard Faber Pencil Co.; Howard S. Sanders, 

Stationers and Publishers Board of Trade; Stanley McGar. John F. 

Molloy Co., Meriden, Conn.; T. Frank Valleau. Wilson Jones Co. 

Fred Salmen manufacturers’ representative; R. T. Cutler. Hodgman 


w 


Rubber Co Jul ian Shoor, Plimpton’s, Hartford, Conn.; W. B. Keppie. 
Eaton Paper C 

6. Bill Fletcher and ” Bil Driscoll. Carter's Ink Company: Jack Casey. 
D. J. Casey Paper Co. Heverhill, Mass.; Geoffrey Pippette. Carter's 
Ink Co Nat Bi Reyburn Mig. Co. 
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SALES 


roe’ woe'e 


WHEN YOU SELL 


STANLEY 


SWIVEL CHAIR NO. 301 '/2 


Meet a new member of the famous Stanley 
Family of fine leather upholstered office and 
club furniture! Stanley Swivel Chair No. 3011, 
is so beautifully designed ...so sturdily con- 
structed...so downright comfortable... it 
looks positively distinguished in any setting. This 
smart, handsome chair is upholstered with finest 
top grain leather throughout. Extra seat com- 
fort results from hand-tied coil springs. Choice 
of oak or walnut and five colors of leather. 
Matching companion pieces are Stanley Side 
Chair No. 301 (armchair) and Stanley Side Chair 
No. 300 (without arms). Write for illustrated 
literature and prices. 


SALES REPRESENTATIVES 


Henry Deutsch Wm. Tonkin J. B. Wilson 

$103 Pershing 3515 Griffith Park 114 W. Tenth 

Dallas, Texas Boulevard Charlotte, N. C 
Los Angeles 27, Cal. 

Dave C. Neuhaus H. T. Sullivan J. B. Tompkins 


60 E. 42nd St. 
New York, N. Y. 


12 W. 70th St. 
Kansas City 5, Mo. 


553 First Avenue 
Salt Lake City, Utah 


STANLEY MANUFACTURING CO. 


2310 N. Main Street, Fort Worth, Texas 
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Office equipment buyers . . . from coast to coast. . . 
are saying, ‘Better Buy Tiffany’ and you'll find 
a better buy .. . for Tiffany ends are ruggedly built . 

to provide a solid foundation for adding machines, cal- 
culators, typewriters, etc. 


Tiffany Stand buyers know that "Ten Points Better'’ means 
increased office efficiency . . . and if it's "Ten Points 
Better" . . . it's a stand by TIFFANY. Point by point, 
Tiffany Stands are better! 


1. Patented Adjustable Top . . . adjusts 5x 5 to 1414 x 161% 
and provides secure foundation for machines. 


2. Ten Welded Corner Braces eliminate sway and assure full 
rigidity. 


3. New TIFFANY Drop Leaf Hinge .. . 
articles placed on leaf. 


solid support for heavy 


4. Cast Metal Non-Creep Feet prevent slipping and hold stand 
securely in place with electrically operated machine. 


5. Retractable Casters provide safe, easy mobility. 


6. Construction . . . ROLL-FORMED, DEBURRED EDGE angle 
and channel steel 2" thick. 


7. Rigid Construction guaranteed by precision tolerances used 
in manufacturing. 


8. Adjustable Foot eliminates tension on uneven floor surfaces. 
9. Bassick quiet Ball Swivel Casters standard on all models. 


10. Drop Leafs of 18 Gauge Sheet Steel Attachable either side 
of stand flush with top or low for posting. 





CA ND CO. 


POPLAR BLUFF, MISSOURI 
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Pippette, The Carter’s Ink Company; J. L. Mann, 
Sturgis Posture Chair Company; E. R. Manning, Na- 
tional Brief Case Company; Howard E. Gorton, Den- 
nison Manufacturing Company; Howard Gatewood, 
Wood Office Furniture Institute, and Paul Burbank, 
general manager NSA. 

The entertainment committee under the direction 
of Raymond E. Fletcher provided an interesting pro- 
gram for the ladies. The first day it included a putting 
tournament with prizes and a boat trip from the hotel 
to the navy yard and vicinity; the second day an 
automobile trip which took the visitors south along 
the coast to the famous gardens of ex-Governor Fuller 
and back to Portsmouth to visit several well-preserved 
homes of early Portsmouth inhabitants. The homes 
were built in the seventeenth and eighteenth centuries. 
The entertainment at the banquet, hilarious in nature, 
was furnished entirely by persons called to the plat- 
form by an expert in audience participation programs. 
The outstanding prize at the dinner was a television 
set won by Mrs. E. R. Manning of Chicago. 


Clambake Is Featured 


A new and delightful experience to many was an old- 
fashioned New England clambake where visitors ate 
clams, lobsters, yams, frankfurters, and boiled eggs, 
which were served in bountiful measure. A golf tour- 
nament was scheduled for June 3, the day following 
the convention. Details of the tournament, including 
prizes, were handled by Dave Howarth, golf chairman, 
assisted by Dick Downes and Ben Willander. 

At the Portsmouth meeting as a kind and thought- 
ful gesture to one who had met with them so often 
before, Jim Armington of Eberhard Faber Pencil Com- 
pany and Charlie Ramsey of Ever Ready Calendar 
Manufacturing Company addressed a note of remem- 
brance to C. H. Everly. Now representative emeritus 
of OFFICE APPLIANCES, Mr. Everly, prior to moving to 
Chicago, had attended New England meetings over a 
period of 32 years. The note was signed by 44 old 
friends. 

With a registered attendance of 375 and a total at- 
téndance of 400 or more, the meeting in Portsmouth 
was the largest ever held in the district. The sessions 
were well attended because of genuine interest in the 
program, but attendance prizes contributed to some 


measure. 
—— OS 





GOLDEN ANNIVERSARY CONTRAST.—Stanley Akers, presi- 


dent of Meilink Steel Safe Co., Toledo, looks the “past” in 
the face as he explains features of the new Meilink Golden 
Jubilee Model safes to a model of a different sort, adorned 
in 1899 finery. The modern model, enhancing new Meilink 
units finished in gold, smiles tolerantly at her half-century- 
behind-the-times counterpart. All models—girls and safes— 
are part of intensive advertising and sales promotion pro- 
gram planned for Golden Jubilee, including nation-wide $500 
window display contest for dealers. 
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Here’s New Beauty and Styling That Sells... 
New Durability That Satisfies 





THOMAS FURNITURE COVERED WITH KALISTRON 
GLOWING, 3-DIMENSIONAL BEAUTY that never shows wear—Yes, it's Kalistron, amazing 
new plastic covering material with color fused to underside. Thomas furniture covered in Kalistron radiates 


rich color-warmth that's permanent because nothing can touch it, ever! 


' 
Kalistron’s advanced features combine perfectly with the styling of the Thomas sectional type sofa. 
Each distinctive section handsomely complements the others, whether used separately or in the; 
above arrangement. The unit has a rich, expensive look and with Kalistron 


advantages added, has exceptional sales-appeal. 
Thomas’ 1949 line is available in Kalistron, top-grain leather or other 
plastic covering materials. Send today for your copy of our new catalog. See 


for yourself why more and more dealers are turning to Thomas for finer furniture. 





FURNITURE COMPANY HIGH POINT, NORTH CAROLINA 
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MEETINGS—DINNERS—CONVENTIONS 
Continued from page 78) 
OFFICE MACHINE DEALERS MEET AT AUSTIN 


Office machine dealers of Austin, Tex., recently en- 
joyed a steak and chicken dinner and listened to 
talks by Leston Jackson of Fort Worth, president of 
the Texas Association of Office Machine Dealers, and 
D. L. Keeney, an official of the national association. 
A committee was appointed to select a slate of offi- 
cers for th ming year—JHR 

—-<- - 


NATIONAL OFFICE MANAGERS MEET AT SEATTLE 

With the Spanish Lounge of Seattle’s noted hostelry, 
“The Olympi filled to the brim with leading national 
lines of modern office equipment, business machines 
and appliances, the National Office Management Asso- 
ciation staged its third annual conference for Area 12 


on June 10 and 11, bringing together office equipment 
leaders, office managers and others from Canada, as 
well as from key cities of the Northwest. 

O. M. Johnson of Seattle, first president of the Seat- 
tle chapter, was chairman of the equipment exhibition 


committee. The exhibition was one of the most notable 
and interesting features of the entire conference. 

A highlight of the convention at its Saturday after- 
noon conference, was the exceptional talk by Dr. 
Dwayne Orton, director of education of he Interna- 
tional Business Machines Corporation, New York City. 


He spoke from an educational background of many 
years that included doctorate studies at Newton- 
Andover Seminary, the University of California, and 
the University of Southern California. In his Seattle 


talk on office teamwork he stressed that “teamwork is 
the fundamental expression of one of the basic desires 
of humankind.” 

As president of the Seattle Chamber of Commerce, 
Nat S. Rogers gave the address of welcome for the 
Seattle Chapter, which was organized in 1943, and of 
which E. Roy Glomstead of the Northwestern Mutual 
Fire Association, is now president. Hugh A. Wichert, 
president of the national body, and with Fairmont 
Creamery Company, Omaha, Nebr., as its office man- 
ager for the past 19 years, also spoke on the opening 
session 

Dr. Gerald Switzer, minister of the Canadian Me- 
morial Chapel of Vancouver, B. C., spoke on “The 
Modern Discovery—Men” at the Friday afternoon 
session, at which Harry Symes, past president of the 
Portland chapter NOMA, occupied the chair. 

People Make Simplification Pay” was the title of 
the talk by Robert Adair of the Home Oil Company, of 
Vancouver, B. C., past president of the chapter in that 
city. He made a panel presentation aided by several 


other busine executives of Vancouver 

At the Saturday morning session, Frank G. Macllroy, 
past president of the San Francisco chapter, presided 
in Parlor B of the Olympic. This meeting was con- 
vened primarily for chapter officers, directors and 
committees nairmen. 

Meanwhile, on Saturday morning there was a simul- 
taneous session in the Olympic Bowl, where K. B. Wil- 
lett of the Hardware Mutuals presided. There Dr 
Dwight D. W. Davis, personnel director of H. P. Wasson 
& Company, Indianapolis, Ind., gave a notable address 
based on many years’ experience in college administra- 
tion work in psychology, education and industry. 

During the luncheon period Dr. Ivar Swen Rodquist 
spore to the conference group on peoples of the world. 
His ..ome is at Evairett-by-the-Sea in Stockholm, 
Sweden. A ed sojourner, student and lecturer, he 
chose for hi ynference topic, “People in this Ever- 
changing World 

E. J. Coffey, past president of the Portland (Ore.) 

hapter, presided at the final Saturday afternoon ses- 
sion in the Olympic Bowl. Mrs. Vera V. Green, execu- 
tive at Be . Brothers of Worcester, Mass., and past 
president of the Worcester chapter, as well as divi- 
sional chai n of the NOMA vocational requirements 
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WITH FOLLOWER BLOCK 
OPTIONAL 


CANBE' Szachked’’AND 


USED AS A FILE 


Steel transfer cases in 
sizes—as shown—CAN 
BE USED AS A FILE. Inter- 
locking legs to assure 
sturdy stacking. Ideal for 
small offices or vaults. 
Constructed of heavy 
gauge steel to stand up 
for years. High gloss 


olive green baked enam- 









With or without rollers 
With or without rollers 
On Guides Only 
On Guides Only 


el finish. 
INSIDE DIMENSIONS OF FILES 
Width Height Length Packed 
No. 5 Letter Size 12% x 10% x 24 1 
No. 6 Legal Size IS, x 10% x 24 1 
No. || Voucher Size B/,x 5% 224 3 
No. !2 Invoice Size 7 28 om St 
No. 14 Check Size 9 « 21 3 


No. 5B Letter Base 
No. 6B Lega! Base 
No. 12B Invoice Base 


On Guides Only 


FOLLOWER BLOCKS AND BASES OPTIONAL 
SPECIFY IN ORDER 


Write for Literature on Other Sales Producing 
OFFICE ACCESSORIES 





M.£.Elvuman & Co. 


30 N. LASALLE ST. * CHICAGO 2, ILLINOIS 
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FOR GREATER CHAIR VOLUME 
RELY ON... 
JASPER SEATING COMPANY 


BEAUTIFULLY 
TAILORED 
UPHOLSTERY 


Du Pont’s Simulated 
Leather 









No. 1600 






CORRECT STYLING— CORRECT POSTURE 







QUALITY 
CONSTRUCTION 
AND 
FINISH 


. 
Finished Ook, 
Mahogany, Wainut 


ADDS 
DIGNITY 
To 
EVERY 


OFFICE No. 46LR 


JASPER SEATING CO. 
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committee, made the talk of the day on “Women in 
Office Management.” 

There followed then the notable “Office Teamwork” 
talk of Dr. Orton of IBM, previously mentioned, and 
the area council session that closed the afternoon 
period. Bar service was later rendered in the Spanish 
Lounge and the convention was closed in the late eve- 
ning hours by a sparkling dinner dance in the Spanish 


| Ballroom—CML. 


— Om 


PHILADELPHIA DEALERS HOLD AN OUTING 

The Office Equipment Dealers Club of Philadelphia 
held its May meeting in the form of an outing at the 
Manufacturers Country Club, Oreland, Pa., on May 18 
with an attendance of more than 40 members and 
friends. 

After an enjoyable afternoon on the golf course, 
dinner was served in the club’s private dining room. 
Harry Tubis, Dubin Company, Inc., Philadelphia, Pa., 
chairman of the activities committee, presented golf 
and door prizes. 

ae cameras 
ORGANIZE SOUTH FLORIDA OMDA 

A South Florida Office Machine Dealers Association 
was organized on May 19 at a meeting attended by 
25 members. The following officers were elected: 

Charles S. Meyers, president, Miami, Fla. 

J. M. Taul, first vice-president, Fort Lauderdale. 

Tom Stuart, second vice-president, West Palm Beach. 

Frank Garcia, secretary-treasurer, Miami Beach. 

Support of the Fair Trade price bill, up before the 
Florida legislature, was voted as protection against 


| cut-rate competition. 


———— ae ___$__ 


SALES MANAGERS CLUB ELECTS GARVIN DREW 
The New York Sales Managers Club, the first club 


| in the United States to be organized exclusively for 


sales managers, recently elected Garvin A. Drew, gen- 
eral sales manager, A. Schrader & Sons, Brooklyn, 
N. Y., as president. Other officers are James W. An- 
derson, executive, Dictaphone Corporation, vice-presi- 
dent; J. William Johnson, sales executive, Dennison 
Manufacturing Company, secretary, and G. Lloyd 
King, treasurer. 
—_——-——_o—i@ 


NEWS NOTES FROM THE MARITIME PROVINCES 





W. J. McNulty, Correspondent 





The Lions Club of Dartmouth, N. S., has been giving 
attention to distributing special typewriters among 
blind persons. Recently the club donated three to 


deserving cases. 
- > o 


Lieut. Col. Garfield H. Stevens, Jr., St. John, N. B., 
an office appliance retailer and distributor, recently 
retired as commanding officer of the New Brunswick 
Scottish Regiment of the reserve army, at St. John. 

. . + 


Garneau C. Seaman, of Liverpool, N. S., has estab- 
lished a sales and repair service in typewriters, add- 
ing machines, dictating machines, duplicators, cash reg- 
isters and scales. He is a member of a family of five 
brothers who are active in athletics, chiefly baseball. 


* . - 


While S. B. Davis, head of R. H. Davis & Company, 
Yarmouth, N. S., was at home for about a week, due 
to a cold, his staff opened a new office on the second 
floor of the Davis building. The old office had been 
on the street floor, and had become inadequate. The 
new office was erected and with new and much bet- 
ter lighting, as well as complete decorating. The 
office fixtures and appliances, and some new ones, 
were moved to the upstairs location. The Davis firm, 
founded by the late R. H. Davis, father of the present 
head, retails and wholesales office supplies of all kinds, 
with display space on the street floor. 
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the famous SCERBO EXECUTIVE Revol. 
ing Chair No. 292, and redesigned to ; 
carry out the intricacy of Arabesque f 
motif. The royal coat of arms is gold em-. 
bossed in the chair's green leather back 
and inlaid leather desk top. 


AND SUPERB CRAFTSMAN- 
SHIP aoe ARACTERISTIC OF EVERY 


SCERBO CREATION. WRITE FOR A FREE, 
WLUSTRATED COLOR CATALOGUE. 


Hibernia erie paint 7 


FRANK CERBO AND SONS, 


SCERBO MANUFACTURING CO 


536 Pearl Street ° New York 7, N. Y. 
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A MILLION SALES 
ARE WAITING THE 


e 
The Wlaserfeler is a top-grade file and 
secures top-flight performance. Full filing 
depth (27%4”) is provided. Heavyweight, 
durable, full cradle suspension—it guarantees 
years of serviceability and function. 
The first modern post-war file to incorporate 
all the refinements and appointments—eye- 
ease card holder—sur-grip contoured handle 
—modern contoured outside drawer front— 
instant positive finger controlled compressor 
—hang bar arrangement—recessed non-scuf- 
fing base. 
Harmony of modern treatment and finished 


in Futura lustre-lite grey for the modern 
office or Sfeelmasfer standard green to 


match installations. 


“Sraly — America’s most beautiful modern 
file — built for the discriminating office furni- 
ture buyer. 


SeftsFasfer 


One Source for All Your 
Office Equipment Resources 


sont Steel Sales Corp. 170 WEST 233rd STREET - NEW YORK 63, N. Y. 
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NOMA 30TH ANNUAL CONFERENCE 
Continued from page 40) * ‘ 
Addo-X Sak Agency, Philadelphia 2, Pa.—-Addo-X listing adding CHLe 
n s and electric models, were shown and demon 










Ir Edgar Noll, Phils ade Ip hia distributor, assisted 
I m the “Phila :del pl 1“ 
Addressograph-Multigraph Corp., C leveland 17, Ohio.—-On exhibit ° 
-M itigraph machines, which were demon- 
f economy in such business functions as payroll (we 
t ‘ f statements, billing with writing unit attached 
‘ ting of information on packaging, long- and 
ting, and offi folding In charge were 
Oo. T } r. Cowan of the methods department, and 
R. V M dvertising department, assisted by E. L. Brady 
\ | Philadelphia branch anagers, and members of THREE SUITE LINES 
' 
i Alliance Ribben & Carbon Co., Philadelphia 23, Pa.—The company’s 
' ‘ typewriter ribbons and the new Sep-O-Rate« 
: I ‘ e on exhibit. G. N. Soule, salesman, and Miss N FFI . SERIES 
S nor ‘ vere in attendance, assisted by Mrs. F. Levin, 
A. ¢ Eicke M G. 8S. Herstam . . 
American Automatic Typewriter Co., Chicago 22, Il.—On display Hoosier has a complete line to answer the 


dealer's entire needs for the various styles he 
will have calls for in all price grades. 







EMPIRE SERIES 
No. 1560—60x32” 

























PURITAN SUITE—No. EBS66 
66x36" 
* Sai ssss 
7000 SERIES 
No. 7x560 
60x34” 

It is more profitable to carry one manufacturer's 
line as it reduces inventory investment through 
the elimination of duplication of similar items. 
Hoosier offers the best values desk dollars can 
i buy. They are moderately priced and preferred 
by customers in preference to many higher priced 

desks. 

Dick Graff and KEK. N. MacDonald, all Ester- — = a. 





Ly Mowasd, Dubin Co., Inc., Philadelphia: Max 
Steel ipment Co. 
Welder yo Co.; Simon Gaynor, Mervin Brauf- 
Wein tock, American Business Systems. 
lograph Co.; Jack Shayne, Remington Rand. Inc.; 
rd and Sieve Baker, The Gray Mig. Co. 
nedy, manufacturers’ representative: Joseph P. Duffy 
Roderick Co.; Ewald Mayer, Safeguard Tee 
: Mary Shallcross and Joseph H. Groff. ‘all The 


YY DESK COMPANY 
Jasper, Indiana nee) 
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Products for the Office 


This Lawson line keeps customers buying. You'll 
find these products in constant demand. They 
are well made, with Lawson’s 133 years of 
know-how, and give extra long service. 









PANELED STEEL WASTE BASKETS 












No, 44 No, 24 





Sturdy, attractively 
paneled LAWSON 
steel waste baskets 
are extremely popular. Smooth bottom edge 

rotects floors. These baskets come in ma- 
cee, walnut or olive green finish. They 


comply with Underwriters’ requirements. 


No. 1001 UTILITY RECEP- 
TACLE. It's NEW! Stainless _» 
steel door and trim. Vermin, 
odor and fire proof. 





¢ 


No. 6000 SANDURN. 
Ornamental service- 
able with stainless 
steel or copper trim. 














T No. 2900 WASTE BAS- 
No. 110 HIGHBOY RECEP. KET. Finished in exact_» 
TACLE. Made of rust-pro- wood reproductions. 
tected steel. Finished in Ajso gray, olive green. 
olive green or white. Rubber bumper around 
entire top. 



















No. 2 NEMCO WASTE 
BASKET. Withstands 
rough usage. Three 
sizes. Olive green of 
white. 













THE F. H. LAWSON CO. 


Evans and Whateley Streets 


:& 
Cincinnati 4, Ohio . 


‘WI 
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was the new Model 5030 Push-Button Selector Auto-Typist, claimed to 
be the only automatic typewriter that operates all makes of type- 
writers, selects paragraphs or complete letters, and handles invoicing 
and order-writing as well as correspondence. The display was under 
the direction of Vice-president William Schulz, assisted by James 
N. Killgore and Francis J. Lewis of the Philadelphia agency staff. 

American Business Systems, Philadelphia 4, Pa.—-The ABS Snapset 
automatic feeder and Snapset one-time carbon forms were featured. 
S. Gaynor, president, and R. J Weinstock, vice-president, were 
assisted by I. R. Stevens, assistant sales manager, and A. Schimell 
of the engineering department. 

Art Metal Construction Co., Jamestown, N. Y.—-The company made 
its first public showing of Art Metal Correct Seating’’ aluminum 
office chairs, along with an extensive exhibit of Art Metal desks and 
filles, Postindex visible equipment, and Wabash filing supplies. Vice- 
president C. L. Elofson was in charge, assisted by representatives 
from the home office, including Carl H. Bowen, manager of branch 
sales; J. Arthur Johnson, assistant sales manager, and C. W. Simp- 
son, advertising and sales promotion manager. President L. R. Adding- 
ton, Wabash Filing Supplies, Inc., was also present, as were H. B. 
Martling, Art Metal manager, and Al G. Brason, Postindex manager, 
both of the Philadelphia office. 

A. R. Baker Co., Philadelphia 3, Pa.—Standard fluid process dupli- 
eators, featuring the new Standard Aristocrat, the most versatile 
business machine yet made by Standard Duplicating Machines Corp., 
were on display. In attendance were C. A. Branka, Philadelphia agent, 
and William J. McCullouch, salesman, assisted by other members of 
the Baker sales force. 

Bankers Box Co., Chicago 5, Ill.—On display was the company’s 
line of Liberty record storage boxes, prefab wood shelving, loose leaf 
storage boxes, copyholders and string-tie binders. Folger Fellowes, 
sales manager, and John Fellowes, production manager, were on 
hand to greet visitors at the booth. 

Barrett Adding Machine Div., Lanston Monotype Machine Co., Phila- 
delphia 3, Pa.—Exhibited were Barrett adding machines, the B192E 
printing calculator with direct subtraction, and the B192 hand-oper- 
ited figuring and listing machine with direct subtraction. James C., 
McCoy, Barrett assistant manager, was in charge, assisted by William 
A. Hogan, sales agent, and H. G. Wells, Barrett division manager. 

Russell Ernest Baum, Philadelphia 6, Pa.__Feature of the exhibit was 
the new compact, quiet office-size folder. Two larger sizes were also 
shown and demonstrated. Gordon Cook and Jack McGarvey, sales- 
men, were in attendance. 

The Bircher Co., Inc., Rochester 4, N. Y.--Six models of the Light- 
ning letter opener and two models of the Lightning letter sealer were 
exhibited and demonstrated. In charge were Walter Camenisch, Jr., 
for the Ecsons Company, and E. R. G. Roesler, director of the Mail 
Room Equipment Bureau, both Philadelphia distributors for Bircher, 
and R. U. Reed from the factory in Rochester 

Burroughs Adding Machine Co., Detroit 32, Mich.—-Shown was the 
Burroughs line of multiple purpose and industrial accounting ma- 
chines, billing, accounts receivable and labor accounting machines, 
summary strip accounting machines, payroll machines, cash registering 
machines, bank posting and commercial tellers machines, desk model 
bookkeeping machines, passbook and ledger posting machines, adding- 
subtracting machines, utility adding machines and calculators, chairs, 
ribbon and carbon supplies, and Burroughs microfilm equipment. 
H. H. Loomis, manager of Burroughs Philadelphia branch, and R. 
Mapes, Burroughs industrial division, were assisted by Philadelphia 
sales personnel. 

Business Furniture Co., Philadelphia, Pa.—A general showing of 
office furniture was featured, with special emphasis on the arrange- 
ment and planning of offices. S. W. Golden, secretary-treasurer, and 
R. J. Hersh, general manager, were in charge, assisted by M. Radell, 
R. Clarke and M. Newman, salesmen. 

Cincinnati Time Recorder Co., Cincinnati 14, Ohio.—-A ful! showing 
of the CTR line of payroll and attendance time recorders, job and 
cost time recorders, program signal systems, time stamps, master 
clock electric systems and time recorder accessories was made. L. E. 
Otte, Philadelphia distributor, was in charge, assisted by James J. 
Ridless, New York distributor; R. M. Wood, Newark distributor; E. C. 
Cush, Washington, D. C., distributor, and E. L. Kaiser, Baltimore dis- 
tributor. 

Clary Multiplier Corp., Los Angeles 12, Calif.—-On display were 
the full lines of Clary adding machines and cash registers. The new 
Clary automatic credit balance adding machine, with the exclusive 
“zero level indicator,”’ was shown for the first time. In charge were 
Theodore L. Fox, Jr., Philadelphia branch manager, and Don L. 
Harlow, factory representative, assisted by the Philadelphia branch 
sales staff. 

Columbia Ribbon & Carbon Mfg. Co., Inc., Glen Cove, N. Y.— 
Colitho offset paper plates and supplies were shown against an elab- 
orate background. Actual demonstrations of duplicating type offset 
equipment were made for interested visitors. E. E. Pike, Colitho field 
manager, and R. S. Enek, Philadelphia Colitho representative, were 
in charge, assisted by R. W. Graham, sales manager, and J. D. 
Edwards, assistant sales manager. 

Commercial Furniture Co., Chicago 22, Ill.—(See Wood Office Fur- 
niture Institute.) 

Copy-Craft, Inc., New York 7, N. Y¥Y.—On display was the company’s 
line of carbons, ribbons, duplicator stencils and inks, and colored 
carbon paper ribbons. A feature of the exhibit was the transferring 
of carbon paper from a cold to a hot chamber with no resultant 
curling. ’. E. Bradley, president; George Cole, Philadelphia man- 
ager, and Alonzo Putnam, New York manager, were in attendance. 

Ralph C. Coxhead Corp., Newark, N. J.—-The new Coxhead com- 
posing machine and the standard Vari-Typer were shown and demon- 
strated. In charge of the display was J. L. Carley, Philadelphia 
branch manager, assisted by Philadelphia sales personnel. 

Cummins Business Machines Corp., Chicago, Ill.—-Electric perforators, 
check signers and check endorsers were featured and demonstrated. 
William White, Philadelphia branch manager, was assisted by Sam 
Park and W. J. Banner, branch salesmen 

Dazor Mfg. Corp., St. Louis, Mo.—Incandescent, fluorescent, fluor- 
escent-magnifier and sun heat lamps were shown, together with 
microphone brackets D. W. Caughlan, factory representative, was 
n charge, assisted by Jack Meher, chief engineer 

A. B. Dick Co., Chicago 6, Ill.-On display was a representative 
showing of A. B. Dick mimeographs, stencils, inks and accessories. 
R. J. Rountree, advertising and sales promotion manager, was in 
charge. 

Dictaphone Corp., New York 17, N. Y.—Time-Master plastic belt 
and cylinder dictating machines were demonstrated for visitors. 
N. C. Hale, Philadelphia branch manager, was in charge, assisted 
by members of the Philadelphia sales force 

Diebold, Incorporated, Canton 2, Ohio—On display were products for 
four types of record-handling—rotary, vertical, visible and microfilm. 
Representing the rotary type were Cardineer and Reveldex, with the 
visible field being covered by Flexsite binders, the vertical by V-Line 
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Johnson Chair Company 
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PUBLISHED EVERY MONTH BY JOHNSON CHAIR COMPANY, 4401 W. NORTH AVENUE, CHICAGO 39, ILLINOIS 





JOHNSON AGAIN 
STEPS AHEAD! 


Adds New Features to Skyrocket 
. || Demand For Famous Best Sellers 





Still More 
New Models Coming! 


ude 
( Ne it 
the | They're smarter looking 
ae more beautiful than ever 
, dey They're completely modern . 
luxurious, roomy and more 
ired comfortable. 
“4 They're the latest in the series 
oi of new and improved models 
re ' — now being added to the rapidly 
; a | expanding Johnson line. 
in- Best Sellers 
— These chairs (Numbers 1493 
} nson LL and 1494 LL) have been rede- 


models that have 
Johnson best seller 
than 12 years. The 


signed frorn 
been on the 





list for more 











sales appeal built into these two | 
chairs is designed to capture the 
fancy of your most particular 
customer. 





Choice of Leathers 
Made in genuine walnut, 
seats and backs are finished in 
a choice of Dixie Grade or 
Snuffed Top Grain leather up 


holstery. Old style “zig zag” 
springs have been replaced 
with latest type oil tempered 


coil springs 
The executive 


lent rolling 


has si 
bearing 


chair 


easy ball 


— 


Newest Additions to Fast-Growing Johnson Line 


e been | than ever. Wood is finest solid | comfort is provided by newest 

le ned f yn’s fa-| walnut. Upholstery comes in| type oil tempered springs set 
ilar for | choice of Dixie Grade or Snuffed | on best grade of tough, durable | 

I ul l ‘ They're | Top Grain leather. Seat edges | webbing. Executive chair (left) 
vith mor é appeal | are welted. Perfect ease and|is model No. 1494 LL— has 
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casters. The lege chair rests on 
rubber cushion glides, 

Here are two more big head- 
liners in the Johnson program 
aimed at giving you the most 
complete and up-to-date line of 
office chairs on the market. 


Order Now! 

Add these two newly im- 
proved favorites to your list.. 
and watch sales start to climb 
Order floor samples and 
stock for September 
delivery. 


yvour 


lst 


now 





smooth-rolling ball bearing 
casters. Leg chair (right) is 
model No. 1493 LL—rests on 
rubber cushioned glides, Order 
now for September delivery. 
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The new Hermann Hospital, Houston, Texas: 
O. R. Daughety, administrator. 168 Wiltshire 
Modern units were recently installed in this 
building by the Finger Office Equipment Com- 
pany of Houston. 
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Wiltshire Modern units... 
on duty at new Houston hospital 


One of the most beautiful, efficient structures 
of its kind in the country is the new Hermann 
Hospital in Houston. To help furnish it, a desk 
line was required that would not only harmonize 
with the modern architecture, but provide down- 
to-earth working utility. The management im- 
mediately recognized these qualities in Wilt- 
shire Modern wood office furniture, and selected 
168 units for their hospital offices. 


Equally at home in institution or commercial 
establishment . . . Wiltshire Modern is YOUR 
“profits” desk line! More and more dealers are 
discovering that this streamlined office furniture 
has what it takes for volume sales. 


Ww MEMBER WOOD OFFICE FURNITURE INSTITUTE 
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(Above) Headliner of the 
Wiltshire Modern series, 
No. 5469 Executive Desk. 
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desk company 


MANUFACTURERS OF WOOD OFFICE FURNITURE 
EVANSVILLE 7, INDIANA 
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and the microfilm by Flofilm. Also shown 

rage files and the complete line of safes and 
M Philadelphia branch manager, was in charge, 
from the Philadelphia office. 


Ditte, Inc., Chica 12, Ii.—Ditte duplicating machines, systems and 
‘ oduction order, purchase-receiving and pay- 
hibit. F. Gregor, advertising manager from 


J. Kilpatrick, Philadelphia branch manager, 
sonnel from the Philadelphia and Chicago 


¥ 


Dri-Fle, Inc Detroit 26, 


Mich. Featured 1 this exhibit were the 
‘ stamp, Force marking devices and Wallace 
Dri-Flo fountain brush pens and inks. In at 
from the factory Leon Gilbert, owner of 


William B. Curry, Sr., of Samuel F. Curry, 


esmen from these two Philadelphia agencies 
Speed-Feed 


Egry Register ‘ Dayton, Ohio.——The biller and the 





George Cole, W. E 
George E. Harsc 


Bradley and Alonzo Putnam, all Copy-Craft, Inc. 
eid. National Blank Book Co.; Paul . Bowman, 


Office Equipment Co., Harrisburg. Pa.; Albert E. Farr. National 
Blank Book C 

William R. Adams. Dubin Company. Inc., Philadelphia; H. W. 
Stringe. Commercial Furniture Co.; George B. Wray. manufacturers’ 
representative; James A. Wallace; Jasper Office Furniture Co. 

T. R. Pitts, My: Desk Co.; William Welmoth. Commercial Furni- 
ture Co.; T Salb. Jasper Desk Co.; H. A. Ciemetson, Office 
Furniture War € 


Pace ~ 
Jim Scerbo, Frank Scerbo & Sons, Inc.; William Sarka and Joseph J. 





rron, Frank Wolf Compaay. Inc., Philadelphia; Jack Landis, 

"rank Scerbo & Sons. Inc.; Edward A. LaGasse, Victor Safe & 

1ipment Cc tid Axelrod, Frark Wolf Company. Inc.. Phil- 
id 

ew G. V r and William R. Adams, Dubin Co., Inc., Phil- 


adelphia; George B 
and Russell M. White 


Wray. manulacturers’ representative: H. Tubis 
Dubin Co., Inc. 


1949 








@ Whether your custom- 
ers’ employees use tilting, 
swivel or posture-type 
office chairs, it's the chair 
controls that carry the 
load. And this load must 
be measured in terms of peak worker efficiency, not 
merely pounds. 


SENG Chair Controls produce efficiency . . . through 
fatigue-free posture, easy tilting, smooth turning, de- 
pendable no-wobble action. They're easy to adjust and 
last as long as the chairs they control. 


Top men in industry have learned the relationship 
of correct seating to top efficiency. That's why they look 
for the name SENG on the mechanism of every chair 
they buy. SENG is the mark of built-in quality. 

For lasting customer satisfaction, make a note now 
to look for the name yourself. 
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IT’S NEW! 


IT’S COMPLETE 


IS EFFICIENT 











e Strong, Light Construction | 9° 
e New Office Grey Finish 


gy 





By the Makers of the 
Hart Mimeograph 


$95” 
Showing Hart Post-card 


Cool Lamp and Reflector. 
New Type T-Square. 
Standard Heading Bar. 
30-60-90° Triangle. 
Glass Bed Cemented-in 
Styli and Writing Plate. 


Vertical or Horizontal 
Drawing Positions. 


Feedbox in Position. PLUS TAX 


Write for new catalog . . . just released! 











MINNESOTA 
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Portapac autographic register were featured in this extensive display 
of autographic registers, binders, cash auditors, manifold devices, busi- 
ness and credit systems, and continuous and unit set forms. A. F, 
Townsend, Philadelphia branch manager, and H. W. Decker, regional 
sales manager, were assisted by J. L. Brittain and J. M. Keally, sys 
tems engineers. 

Dubin Co., Inc., Philadelphia 6, Pa.—-A full showing of wood and 
steel desks and chairs, upholstered chairs and sofas, steel files, steel 
lockers, steel shelving and office accessories was made. Harry Tubis, 
president, and Herman B. Dubin, secretary-treasurer, were assisted 
by Dubin sales personnel. 

Ecsons Co., Philadelphia 7, Pa.—Featured in this booth were Amer- 
ican Perforator cancelling, endorsing and check-signing equipment, 
Rite-Line Corporation copyholders and Bircher Company mailroom 
equipment. Welcoming visitors was Walter Camenisch, Jr., manager, 
assisted by members of the sales force. 

Thomas A. Edison, Inc., West Orange, N. J.—Displayed were dise 
and cylinder electronic Voicewriters, shaving machines and telephone 
recorders. . E. Sease, executive assistant to the vice-president, wag 
in eharge, assisted by Don Hamilton, sales supervisor; George M, 
Austin, Philadelphia manager, and Philadelphia sales personnel. 

Elliott Addressing Machine Co., Cambridge, Mass...On exhibit were 
the Cardvertiser postcard printer and addresser, the Mode! 45 Address. 
erette, the Payograph Model 300 Junior, the standard electric address. 
inging machine,Model 300 Senior, high-speed envelope feed addresser, 
Model 550, metal name plate stamping machine, IBM electric stencil 
cutter and record-controlled and Indexograph mailing machine. S. L, 
Mershon, district manager, was in attendance, aided by other per- 
sonnel from the Philadelphia office. 

Esterbrook Pen Co., Camden, N. J.—-The company’s line of fountain 
pens, mechanical pencils, fountain pen desk sets and “dipless” pen 
desk sets was on display. In charge were K. N. MacDonald, assistant 
advertising manager; R. N. Graff, district sales manager, and P. E, 
Scott, Jr., sales analyst. 

Forms, Inc., Philadelphia 44, Pa.—Snapout forms and line-punched 
continuous forms were shown, together with the Litho-Liner positive 
feed for continuous forms on the Electromatic typewriter and the 
burster, both products of the American Lithofold Corporation, which 
Forms, Inc., represents in Philadelphia. George Shay, secretary-treas- 
urer, was in attendance, assisted by sales personnel of Forms, Inc. 

Felt & Tarrant Mfg. Co., Chicago, Ill.—_Adding machines, calculating 
machines and pegboard devices were shown and demonstrated. In 
charge was R. J. Ross-Evanson, assistant sales manager, assisted by 
Carl A. Zeller, Philadelphia general agent, and his sales staff. 

Friden Calculating Machine Co., Inc., San Leandro, Calif..-On dis- 
play was the Friden accumulative model, as well as Friden Models 
ST10, S10, C10 and D10. Kenneth C. Hedeen, Philadelphia district 
manager, was assisted by eight of the Philadelphia sales staff. 

General Binding Cerp., Chicago 14, lll._-New portable GBC plastie 
binding machines were demonstrated for office use, and were shown 
to be applicable for binding any type of reproduction—mimeograph, 
electric typewriter, offset or letter press. W. N. Lane, vice-president, 
and W. L. Fritz, sales manager, were in attendance. 

The General Fireproofing Co., Youngstown, Ohio.--On exhibit were 
Mode-Maker creatively-styled metal desks, GoodForm aluminum chairs, 
and Superfiler improved mechanized filing equipment. In attendance 
were C. W. Straubel, manager filing equipment sales; J. A. Saunders, 
manager desk and chair sales, and L. W. Miller, manager national 
accounts. Assisting were T. T. McCarthy, Philadelphia branch man- 
ager, and all Philadelphia sales personnel 

Gray Mfg. Co., Hartford, Conn.—Demonstrated was the Audograph 

electronic dictating machine, with more than one hour capacity on a 
single disc In attendance were Marc Baker, advertising manager, 
assisted by personnel from the New York and Philadelphia offices. 
Gunn Furniture Co., Grand Rapids, Mich. (See Wood Office Furni- 
ire Institute.) 
Charles R. Hadley Co,, Los Angeles 12, Calif..-The complete Hadley 
line of standard accounting forms, systems, loose leaf equipment and 
steel devices was on display. W. L. Bittenbender, Philadelphia branch 
manager, and F. D. Rodda, Philadelphia sales department, were in 
attendance 

Milo Harding Co., Los Angeles 15, Calif..-Featured was the new 
Tempo electric stencil duplicator, along with Tempo stencils and sup- 
plies. In attendance were President Milo M. Harding and R. W. Bailey, 
development engineer, assisted by John N. Crowley, eastern sales man- 
ager, and members of the sales staff of Penn-Dell Co., Philadelphia 
distributor. 

High Point Bending & Chair Co., Siler City, N. C. See Wood Office 
Furniture Institute) 

Huntington Chair Corp., Huntington, W. Va.—-(See Wood Office 
Furniture Institute) 

Indiana Desk Co., Jasper, Ind.—-(See Wood Office I 

International Business Machines Corp., New Yor 


; 


irniture Institute) 
k 22, N. Y¥.—Fea- 


tured in this exhibit were the electror calculating punch a new 
accounting machine with tape-controlled carriage, card-to-tape and 
ape-to-card punches, electronic self-regulating time systems, and the 


1949 IBM electric typewriter in standard and executive models, the 


latter available in choice of four type faces. T. V. Learson, manager 
»f IBM’s Philadelphia branch, was in charge of the exhibit 
Jasper Chair Co., Jasper, Ind.——(See Wood Office Furniture Institute) 
Jasper Desk Co., Jasper, Ind.—(See Wood Office Furniture Institute) 
Jasper Office Furniture Co., Jasper, Ind.—(See Wood Office Furni- 


t ire Inst t ite ’ 

Jasper Seating Co., Jasper, Ind.-_(See Wood Office Furniture In- 

tute) 

Kee Lox Mfg. Co., Rochester, N. ¥Y.—On display was the company’s 
full line of inked ribbons, carbon paper, duplicating supplies, erasa- 
gards, Dupli-Pax, Kopy Aligner carbon boxes, carbon paper rolls and 
carbon paper ribbons. J. Carroll Doyle and (¢ K. Hellebush, Jr., dis- 
trict sales managers, were assisted by R. S. Kelley, Palladelene 








branch manager G. Rogers Smith, Boston branch manager , 
Shorter, New Orleans branch manager ; Tommy Atkin, St. Louis branch 
manager: W. S. Thompson, Pittsburgh branch manager, and O. 


Olsen from the New York office. 

Philip J. Klauder, Philadelphia 6, Pa.—_Featured in this booth were 
Carrier room air conditioners, Berns window ventilating fans, other 
floor and air circulators, glycol vaporizers, and germicidal and black 
lamps Philip J. Klauder, Philadelphia Carrier representative, and 
Margaret Klauder, secretary, were assisted by several members of the 
sales force. 

Le Febure Corp., Cedar Rapids, Ilowa—On display were the new 
Speed King Adjusto tray binders, Hi-Lo stands, Le Febure twin sy 
tems, sorting equipment, machine bookkeeping desks, check and state 
ment files, visible index guides and Speedex indexing. Leo Pierce, 
district manager, and Harold M. Mannheimer from the New York 
office were in attendance. 

The Leopold Co., Burlington, lowa—(See Wood Office Furniture In 
stitute) 

Manifeld Systems Co., Inc., Philadelphia 6, Pa.—-A wide range of 
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ERE'S ry that will sell INVINCIBLE steel files for you 
Tell ers about how INVINCIBLE files eliminate 

ling delays nconvenient periods of unnecessary waiting 
fil to their desk. Point out the many features of 
INVIN¢ hat are designed to shorten those waiting 


juick-opening-to-full-length drawers, easy- 
ressors. Show your customers how a good 
NVINCIBLE files means an easier, faster, 
their file clerks, Show how files, ledger 


} 


ks ind cards can be inserted or withdrawn in 


H ' ompare INVINCIBLE all-steel, all-welded 
ther file. Show him how long-life, non- 
s built right in. Show him how time-saving 
nstruction saves him money, gives greater 


Show him how the many different types 


ICH ill sizes of letters, documents, cards mean 
every job. 
And don’t { matching colors, the ‘““Modernaire’’ design 


LE desks and files means that offices can be 
ient. Yes, the INVINCIBLE line has ‘‘sell 
scam Ww rite us today ' 





METAL FURNITURE CO., MANITOWOC, WIS. 
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Most filing delays can be Prevented. 


Here’s how INVINCIBLE 
FILES help you cut down 
Delay—Improve Efficiency 


FINGER TOUCH COMPRESSORS 
POSITIVE LOCK 


Filing of letters is a faster, more 
efiicient routine with the new 
Invincible positive locking com- 


pressor This new compressor 
pulls up tight, locks securely, 
holds firmly yet, unlocks 


quickly under a slight pressure 
of the fingers. Sliding motion is 
smooth and even 





BALL BEARING CRADLE SUSPENSION 


Cradle type side suspension has 





surplus strength for a maximum 
drawer load. Drawer may easily 
be removed by raising it off the 
suspension. Ball bearing rollers 


combined with free-floating rol- 
lers assure smooth rolling action 
at the slightest touch. Drawers 
close silently on cushioned stops. 


HANGING FOLDERS 
OPTIONAL SPECIAL ARRANGEMENTS 


Rails and rear uprights for hang 
ing folders are optional, When 
specified, drawers can be fur- 
nished with five sway blocks in 
lieu of compressor unit in both 
letter and legal size drawers. 
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J. L. (Lou) Mann 
President, The Sturgis Posture Chair Co, 


“A Sturgis dealer is at one and the same time 
an asset to and a partner of The Sturgis Posture 
Chair Company. Since it is only common sense 
fo treat assets and partners with respect, we 
have developed a policy which can be summed 
up as follows: we help dealers sell chairs and 


make money. 


OUR PRODUCT 

is the best we know how to make and we're constantly 
striving and learning to make it better. Continuing 
improvement based on research and experience is 
routine at both Sturgis plants. The new #672 and #972 
stenographer chairs with one-piece moulded aluminum 
bases are a case in point. 


OUR PRICES 
are honest and competitive and we give dealers 


50% off list. 


OUR SERVICE 

is keyed to the dealer's needs first, the factory's second. 
Prompt deliveries, quick acknowledgements of in- 
formation requests, ready assistance with problems— 
these are part and parcel of our day-to-day operation. 
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LOU 
MAN 
EXPLA 


HOW STURGIS DEALERS 
ARE BACKED BY A 
STRONG FACTORY POLICY 





OUR SELLING HELPS 

are said to be the best in the industry and | guess they 
are. The Sturgis portfolio with separate catalog sheets 
showing brilliant photos and precise dimensional and 
descriptive data on each chair in the line has been 
acclaimed the finest thing of its kind. The “‘High Cost 
of Sitting’’ booklet gets praise too, as does our national 
advertising and the inquiries it produces, which are 
sent promptly to dealers. 


THE STURGIS POLICY 

has been written up in some detail and produced in 
simple mimeographed form. Although we think we 
have an almost complete nation-wide dealership net- 
work, we would be glad to consider requests for a 
copy of The Policy from any dealer who feels he should 
have the Sturgis line.” 


pik Marre 


POSTURE CHAIR CO. 


Sturgis KA ‘aslielela 
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ss n tems, fanfold forms, snapout forms, continuous 
f and spot coated forms, and Paycomptrollers 
treasurer, was assisted by several members 
Marchant Calculating Machine Co., Oakland, Calif. Marchant 
' M FA, SFA, 10SD and &8SD were demonstrated 

Mark Godfrey, Philadelphia agency manage! 

ten members of the branch sales staff. 

Philadelphia 30, Pa. An actual offset printing dem- 
lone by this company was made, and visitors 


the letter press catalog and folder pieces also 

lled \ I sales manager, was assisted by several mem 
Marr Duplicator ‘ Agency, Philadelphia 7, Pa._-The Marr line of 
hown, along with the full line of stencils, inks 

tI neis J Dugan, treasurer, and D. Golden, 
McBee Co New York 17, N. Y.—-Keysort, Waxspot, unit analysis 
ti Mct board were shown, and their uses in office and 


Robert J 


H Preston 


Hayes, executive assistant, was ir 
Philadelphia manager, and several 


McGraw-Hill Book Co., Inc., New York, N. Y¥.-A number of books 
terest Robert E. Slaughter 
Davey, representative, 


gers were on display 
tment, and George M 
Machine Co., Inc., Orange, N. J.--The full 
calculating and bookkeeping machines were 
of T. R. Yoos, Philadelphia branch manager, 

nt branch manage! 
Owensboro, Ky. (See 


Monroe Caiculating 


Murphy Cha Ce Wood Office Furniture 





Tr. J. Murphy ¢ Philadelphia, Pa.—-The Davidson line of offset 
t folders, cutters, paper drills, mechanical ruling 
ff ters, and offset plate-making equipment was 
hy, president of the agency, was in charge 

t W ! manager 
Muse-Art Cor Philadelphia 2, Pa..-Muzak wired music and sound 
ment i this agency's booth Charles C. Smith, 
f « net mas M. Jones, general manager, were present 
Myrtle Desk ¢ High Point, N. C.—-(See Wood Office Furniture 
National Blank Holyoke, Mass...The company’s line of 


Rook Co., 

‘ binders, analysis pads, machine account 

quipment and metal-holed sheets was shown 

k I r e manager, and George E. Harscheid, mid 
t tive, were in attendance 

National Cash Register Co., Dayton 9, Ohio. National accounting 

f bank commercial, proof, installment posting 

were shown, in addition to cash registers and 

r hine Monteith, chief of the Philadelphia accounting 

ff I MeMillan, special accounting machine repre- 

Philadelphia salesmen 

Philadelphia 44, Pa. A 


were assisted by 


National Office Management Association, 


rganization’s publications was made under 
a < Spangler, director of field services 

Neiman Steel Equipment Co., Inc., Philadelphia 6, Pa.—-The com- 

‘ f r steel shelving and steel counters was or 

} ? president, and G. M. Denice, sales manager, 

Office Equipment Association of Philadelphia, Inc., Philadelphia 2, 

a Dist ‘ ‘ sociation’s roster of membership, the official 

phlet M f Records,”” and other publications. R. L 
nme esident, was in general charge. 

New Indiana Cha Ce,, Jasper, Ind.—(See Wood Office Furniture 

Operadio Mfg. (:« St. Charles, Ill.Flexifone intercom equipment 


howr trated under the direction of R. E. Carson, 
Peirce dictation wire 


display. In charge was 


Corp., Evanston, Il. 

ym systems were on 

I I lent, assisted by sales personnel. 

Employment Service, Philadelphia 2, Pa.——Ar 
techniques used by the Employment Servic« 
vunseling, testing, labor market information, 

ms was featured under the direction of ( 
manager, and May T. Dougherty, 


Peirce Wire Recorder 


Pennsylvania State 


I I hia district 


Pitney-Bowes. In« Stamford, Conn.—-Postage meter machines, mail 
tt mp affixers, mail tables and mail room equip 

‘ the direction of (¢ S. Berger, Philadelphia 
( Weber, Philadelphia service manager. 


Plus Computing Machines, Inc., New York 7, N. Y.—-Shown was a 


dding calculators, including a line of part 
r ork not requiring full keyboards. John ¢ 
es I A. Williams, salesman, were in attendanc« 


A. Pomerantz & C« Philadelphia 2, Pa.-Featured were Metal Office 





tables, DoMore posture chairs, Rex-O-Graph 
nd Cooks Ful-Vu binders Richard D. Pome- 
Pomerantz, general manager, were assisted 
Remington Rand, Inc., New York 10, N. Y.—-On display was the 
: ords, safe files, sorting systems, filing sys- 
ating, adding and bookkeeping machines, 
hines, typewriters and duplicator supplies 
M t onvention manager, was in charge, assisted 
en es force 

Reynolds & Reynolds Co., Dayton, Ohio.-Displayed were Uniset 
t nt Paywrite payroll systems, commercial checks 
mpson, advertising and sales promotion man- 
ted by G. Grogan from the Philadelphia office, 

J.H th factory 


Rock well-Barnes Chicago 1, Ill.Rock-A-File filing equipment 


shed steel were featured, along with the 








k é d sides. In charge was Len Rose, manager, 
assisted by J D. Row, H 0. Atwood 
the Philadelphia area, and Charles Neuner, 

a P York City 
Royal Typewriter (« New York 16, N. Y.--Displayed and demon- 
t . ble, Royal standard, Royal carbon ribbon 
the full line of Roytype supplies. W. A. 

I t t manager, and W \. Nyce, Philadelphia 

ttendance 
Safeguard (« unsdale, Pa._Shown was the Safeguard line of 
writ Ver ator for home or office, and the Safe 
giver in adva demonstration The 
R-Tes ‘ “ was also showr the first time at a 
O.M.A. ext ttendance were Ewak yer, Safeguard sales 
general manager of Safeguard; Marcy |! 
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C3 lly" 
DEALER 


FRANCHISE IS VALUABLE 





in SHEL- 
BYVILLE and build prestige with their 


e Dealers reflect confidence 


trade. 


e Dealers find the initial sales effort 
pays dividends in future sales, making 
it unnecessary to resell each order. 


e Dealers save in service costs and 


make more profits. 


e Dealers who sell SHELBYVILLE 


have more to talk about. 


TWO WAREHOUSES 
FOR FAST SERVICE 


EAST and WEST COASTS 


HUNTING-ROBERTS 
COMPANY 
2223 E. 37th St. 
Los Angeles 11 

California 


DESK COMPANY 


INDIANA 


LEVEL DISTRIBUTING 
COMPANY 

225 Lafayette St. 

New York 12 

New York 


SHELBYVILLE 


SHELBYVILLE 
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FOR SUPER COMFORT AND STYLE 


It’s adjustable 


It’s relaxing 
It’s GUNLOCKE 


Ordinary chairs support your back only when you 
lean back to relax, do nothing for you when you 
sit erect. This Gunlocke chair does both! The back 
moves with you and holds you comfortably at all 
times, no matter how you sit. Furthermore, you 
keep your feet on the floor at all times, even 
when you lean back to relax. That avoids annoy- 
ing pressure on the underside of your knees. The 
secret is a chair seat that, though it tilts back 
with you, does not rise perceptibly at the front. 

Upholstery is genuine top grain leather except- 
ing the seat which is covered with hard wearing 
fabric of matching ‘colors. Seat, back and arms 
have molded foam rubber cushions for extra 
softness and long wear. 

The chair moves easily and quietly on 2” ball 
bearing casters that do not injure floor surfaces. 
Available in genuine walnut with finish to match 
any office interior. Write us today for further 
information. 


Chairs for your @ Working Comfort 


Cob W.H.GUNLOCKE CHAIR COMPANY 


WAYLAND, NEW YORK 
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Roderick, Philadelphia distributor, and Frank Roderick, president of 
Safeguard International. - 

Shallcross Co., Philadelphia 43, Pa.—The full Shalicross line of 
duplicating supplies, inks, typewriter ribbons and carbons, and cleans- 
ng creams was exhibited under the general direction of Herbert L, 
Shallcross, Jr. 

Shaw-Walker Co., Muskegon, Mich. Business furniture, Shaw-Walker 
correct seating chairs, Fire-Files, filing equipment, card indexing and 
vertical indexing were featured in this booth. Supervising the display 
were F. deP. Townsend, sales promotion manager, and E. T. Down. 
ham, Philadelphia branch manager. 

W. A. Sheaffer Pen Co., Fort Madison, Iowa—An extensive showing 
of Sheaffer pens, pencils, Fineline industrial pencils and ball-points, 
and Safeguard dip pen desk sets was made Howard Jubenville, sales 
promotion manager, and Pete Karle, assistant southern sales manager, 
were in charge. 

The Sikes Co., Inc., Buffalo 7, ee # The exclusive, patented Sikes 
posture mechanism was dramatized by a living model Also shown 
were Sikes clerical and executive posture chairs, Bank of England 
chairs, and modern chairs for use with metal desks. In attendance were 
L. A. Bush, sales manager; Robert A. Craig, vice-president F. J 
Bloempot, metropolitan representative, and H. W Koehn, Jr., New 
York State and Pennsylvania representative 

Simplex Time Recorder Co., Gardner, Mass... Payroll recorders, elec- 
tric time stamps, Productograph tape time recorders, interval timers, 
ecard racks and time cards were exhibited Stanley A trooks, district 
manager, was in general charge of the booth 

SoundScriber Corp., New Haven, Conn.—-SoundScriber electronic dice- 
tating equipment was shown and demonstrated In charge was R. E. 
Owen, Dicta-Records, Ince., distributor Philadelphia, and R. W 
Davidson, sales manager of the SoundScriber Corp., New Haven. 

Statistical Tabulating Co., New York 4, N. Y.--Graphic representa 
tions were made of the company’s services of calculating, statistical 
typing and marketing tabulation. In general charge was Owen Smith, 
eastern division manager. 

Sunroc Co., Glen Riddle, Pa.—The company's line of water coolers 
and filters was shown and demonstrated In were Harold G, 
Lacy, Philadelphia branch manager, and Miss izabeth Kunz, office 
manager 

Tension Envelope Corp., Kansas City 8, Mo.--A full line of business 
envelopes for mailing, filing, systems and packaging was shown. In 
attendance were Martin Baier, advertising manager; Keith McDougall, 
office manager, and Walter Lansdorf, New York sales manager. 

Tiffany Stand Co., Inc., Poplar Bluff, Mo.--Featured were Tiffany 
portable steel stands for calculators, adding machines, typewriters and 
bookkeeping machines. William Simpk ns, general manayer, and 
Arnold E. Wolf, sales manager, were in attendance 

The Todd Company, Inc., Rochester, N. Y.--A complete showing of 
check signers, checkwriters, bank checks, the bank balance controller, 
ABC payroll systems, and accounting forms and supplies was made 
Fred E. Rudman, zone manager, was in charge, assisted by Philadel- 
phia sales personnel 

Underwood Corp., New York 16, N. Y.--Shown and demonstrated 
were Underwood standard electric typewriters, Underwood Sund- 
strand accounting, adding and figuring machines, Underwood Elliott 
Fisher accounting machines and statement and payroll machines, 
J. D. Donovan, eastern district manager, and J. A. McComas, Phila- 
delphia regional manager, were in charge, assisted by the Philadelphia 
ales force. George Hossfield, speed typist, was on hand to demon- 
strate his technique on the Underwood electric typewriter 

Victor Adding Machine Co., Chicago, Ill.—-The full Victor line of 
all-purpose figuring machines was shown and demonstrated. In charge 
were J. W. Thomas and H. V. Kingshill, manager and assistant man- 
ager of the Philadelphia branch, assisted by 12 Philadelphia salesmen 

ViSIrecord, Inc., Long Island City 1, N. Y.-_Shown were VISIrecord 
visible record-keeping systems, Porta Trays, posting units, desk and 
counter-height cabinets, and the Tri-Poster for multiple hand-written 
records. Louis A. Poirier, Philadelphia distributor, and J. J. Muir, 
assistant to the president, were in attendance 

F. W. Wakefield Brass Co., Vermilion, Ohio This display of lighting 
equipment for offices and drafting rooms was supervised by F. 1. Wil- 
son, sales manager; T. D. Wakefield, vice-president, and J. W 
Shively, Philadelphia representative. 

John Wanamaker, Philadelphia, Pa.—-Office furniture by All-Steel 
Equipment, Inc., Standard Furniture Co., and Milwaukee Chair Co. was 
featured. V. L. Caldwell, manager contract bureau, was in charge. 

D. L. Ward Co., Philadelphia 8, Pa.—-On display was a wide range of 


office machine papers, various duplicator papers, typewriter papers, 











and letterheads A detailed Hammermil!! scale model depicted how 
paper is made, beginning with spruce tree pulp and ending with the 
finished product In attendance were Dave Ward, vice-president; 
James D. Driscoll, assistant to the vice-president, and William 


Hentz, advertising manager. 

Westinghouse Electric Corp., Pittsburgh, Pa. Fluorescent office 
lighting equipment was shown under the direction of H. W. Lingen- 
felter, manager office lighting sales. 

Wheeldex Mfg. Co., New York, N. Y.--Card record equipment, in 


both large and portable units, was showr Units were available in 
1000 to 5000 cards on a single wheel, with instant removal possible, 
but not necessary, for recording data Ralph Niemoeller, St. Louis 


distributor, was assisted by J. E. Grimes, Wheeldex Chicago Company, 
and Bert Williams, Wheeldex St. Louis Company 

Wolber Duplicator & Supply Co., Chicago 14, Ill.—Copy-Rite liquid 
duplicators, storage cabinets, and a full line of supplies for liquid, 
spirit and direct process duplicators were shown. In attendance were 
S. I. Wolf, president of Wolber; M. J. Dacy, sales manaver, and S. L. 
Graves, president of S. L. Graves Co., Philadelphia distributor 

Frank Wolf Co., Inc., Philadelphia 3, Pa.—-On display were Peerless 
Steel Equipment products, furniture by Frank Scerbo & Sons, Inc., and 
an assortment of other lines. Frank Wolf, president, was assisted 
by members of his sales force. 

Wood Office Furniture Institute, Washington, D. C.-- Products of 18 
member companies were exhibited under the general head “Office 
Progress.”"’ Jasper Office Furniture Co. exhibited walnut desks; Jasper 


Seating Co., walnut chairs; Myrtle Desk Co., the Pacemaker Series in 
frosted walnut and Raleigh Chippendale desks: High Point Bending & 
Chair Co., side, swivel arm and secretarial posture chairs; Indiana 
Desk Co., general walnut office furniture New Indiana Chair Co., 


swivel and arm upholstered chairs; Commercial Furniture Co., Key- 
stone modern executive suite in walnut; Jasper Chair Co., leather 
armchairs in walnut; Jasper Desk Co., Chippendale executive desks in 
walnut; Leopold Co., Master Streamliner Series in the new African 
Korina wood; Huntington Chair Co., leather swivel and arm chairs; 
Gunn Furniture Co., Starline desks in Softone oak: Murphy Chair Co. 
swivel arm and side chairs in Softone oak 

In attendance were John Reinecke, secretary, and Howard Gate 
wood, trade relations director of Wood Office Furniture Institute: Jim 
Wallace, president, and George Wray, New York representative of 
Jasper Office Furniture Co.; T. I Pitts, sales manager, Myrtle Desk 
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Shown here...a Selected Hernan te 
grouping from the Alma 
STANDARDIZER 1600 


series 


Alma 
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“Wise Economy, 
Mr. Smith?” 


That's what the boss said, Betsy .. . 
Wise Economy. He’s happy with his 
new suite of Alma Office Furniture, 
and you can’t blame him for wanting 
to share his discovery. Of course, Alma 
knew all along just what he wanted 
when they designed the famous 900, 
1100 and Standardizer Series, making 
it easy for you to get...and keep... 
his business when you show a com- 
plete line of Alma Desks and com- 
panion pieces. Enduring Style, Sound 
Design, and Moderate Cost... Alma‘s 
answer to the office buyer's demand 


for Wise Economy. 


ALMA DESK COMPANY 


HIGH POINT, N. C. 
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repeat business 
is 
automatic 





when you sell 
MERCURY ACCESSORIES 









Repeat business! It comes to you 
automatically when you sell 
Mercury Products. Because your 
customers always discover an 
$\ amazing improvement in the work 
they turn out on office printing 
machines— when they switch to 
| Mercury accessories. These 
accessories are made with the 
same materials — built by the same 
methods — as rollers and blankets 
for giant high-speed presses. They 
sell because they last longer — and 
give a sharper professional 
appearance to every job your 
customer runs. 





RAPID ROLLER COMPANY 


D. M. RAPPORT, Pres. Federal at 26th Street oiler iclem.) 
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Tolleson ha een 


American Cart 





Jar I e-president, High Point Bending & Chair Co.; 

Hal | Rey facturers’ representative; A. S. Russell, general 
I Co.: Ralph Schneider, treasurer, New Indiana 

C H WW Stringe, secretary-treasurer, and William Wil- 
Commercial Furniture Co.; Arthur Barth, 

J I ( Tom Salb, sales representative, Jasper 

t I ecretary, Leopold Lo B. A. Steinberg, 

Chair Co. Fred Deane, president, and 


\ , Gunn Furniture Co 


Woodstock Typewriter Co., Chicago, Ill.—Featured was the new 
Vo : model recently introduced In attendance were 
Woodstock Typewriter Co.: Tim Morrow, 
Agency, and Leo Kagan, New York City 
—-<- 

ENNIS FIRMS OPEN NEW ORLEANS BRANCH 
Ennis Tag & Salesbook Company and American 
Carbon Paper Manufacturing Company, both located 
in Ennis, Tex., recently announced the opening of a 
ew branch office and warehouse in New Orleans, La., 
inder the irection of Jack R. Tolleson. According 
Scott Denny, sales manager for both Texas 

















JACK R. TOLLESON 


manufactur the new warehouse and distribution 
setup will better serve the needs of Delta dealers. Mr. 
for several years the Ennis and 

representative. 

The New Orleans office and warehouse, located at 

31 South Peters St., is the third such distribution 


center established by the Ennis companies in as 


follows the post-war expansion of both 


many years 


firms into similar distribution centers in Houston, Tex.. 
Birmingham, Ala., and is another step in the 
ins to locate strategic warehouses in various sections 
ne na 
The New O ns branch will provide full stocks of 
ill items ifactured by both companies and will 
nake pos immediate deliveries to the regional 
nts in I na and Mississippi. 
—-> 


HOTCHKISS APPOINTS N. Y. AGENT 
The E. H. Hotchkiss Company, manufacturer of 
fice stapling and tacking equipment, 
| Herbert A. Post, Inc., as manufacturers’ 


agent in the Greater New York area. This firm has 


been selling Hotchkiss stapling machines for years 
in conjunction with their packaging materials and 
shipping roo! ipplies. Now, according to Post presi- 
lent, William Mason Wetzel, they will inaugurate an 

ensive sé campaign aimed at merchandising 
the Hotchkiss line of staplers and tackers through 
tationers, hardware stores and building supply deal- 
rs within a 50-mile radius of New York. 

tpg 

R. K. CLARK ANNOUNCES PRICE REDUCTION 

R. K. Clark Company, Inc., Minneapolis, Minn., an 
nouncing that dealers’ reception of the new line of 
helving has be very favorable, is listing price reduc- 
on of 15 per cent on some items and up to 30 per 
é on othe These prices became effective on 
June 7 

The ie | n expanded to include storage bins 
nd auton ins. These are available in any com 
bination a1 vy be shipped either assembled or 

iC KE 
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for Secretaries, their Bosses 
... and Stationers, too! 


Our heroine’s lips are stapled shut (and that’s not 
a bad idea for the fair sex). 

But the real secret that’s getting round is the 
success of NEVA-CLOG in offices. The boss goes 
for silent-working N-C because, with him, noise is 
“N.G.”’ He even likes one on his desk—it looks 
“‘executive,”” saves fumbling with paper clips, fits 
perfectly in any drawer. Stenos like NEVA-CLOG 
because they don’t have to pound it to use it—and 
it’s so-o-o pretty! And file clerks? . . . they go for 
N-C, too. But that’s another story. 

NEVA-CLOGs are a two-way secret of success— 
for their users and for the stationers who tell their 
customers about them. Show ’em and you'll sell’em. 


with tempe- 

rary fastening 
featere. 

Specity }60 
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your customers 
are looking for! 


Comfort’s the main idea in any 
swivel chair. And when you can 
prove to a customer that you're 
supplying the tops in swjvel-chair 
comfort you've made a sale! 
You've got that proof in 


Over 1,000,000 
in use! 


& 


fod 


Seoweny’) Se 


Ke 
SN 





ITe-TifF 






CHAIR CONTROL 


... the “heart’’ of top-quality swivel 
chairs . . . Bassick’s revolutionary de- 
vice for controlling the tilting and swivelling 
which is all-important to seating comfort 

In Flo-Tilt, the method of encasing rubber un- 
der extreme hydraulic pressure in a steel sleeve 
has been scientifically developed to provide 
smoother control of the tilting movement. This 


eliminates two disadvantages — bulky springs 
and the need for lubrication — while assuring 
neater appearance, greater safety and maximum 
comfort. 


Ask for ‘‘Bassick Filo-Ti/t’’ controls on the 
chairs you sell and take advantage of this im- 
portant sales feature. 

Your customers are learning to ‘‘look under the 
seat for Flo-Ti/t’’ through nation-wide advertis- 
ing in The SATURDAY EVENING POST. Be 
ready for them! THE BASSICK COMPANY, 
Bridgeport 2, Conn. Division of Stewart-W arnerCorp. 
In Canada: BASSICK DIVISION, 
Stewart-Warner-Alemite Corp., 
Ltd., Belleville, Ontario. wv 






Your customers 
Like comfort best. 
Flo-Tilt always 
Meets the test! 
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SOUTHERN TRAVELERS CLUB NOTES 





W. J. Schroeder, Correspondent 





It has been learned from: fairly reliable sources 
that Homer Nix is no longer connected with The 
Globe-Wernicke Company, but is now touring the 
Southeast for Jasper Office Furniture Company and 
B. L. Marble Chair Company. Efforts to contact 
Homer have been unsuccessful so far, so we do not 
have a confirmation of this. How about it, Homer? 

+ . . 

J. W. Brown, formerly with Alfred Williams & Com- 
pany, Raleigh, N. C., has opened a store under the 
name of State Office Equipment & Supply Company, 
1914 Hillsboro St., Raleigh, N. C 

+ ~ * 

James E. Allen has opened a store in Myrtle Beach, 
S. C., Allen Office Supply Company, in the Forest 
Building. 

. a * 

John H. Harland Company of Atlanta, Ga., has 
moved into new quarters at 101 Cone St., N.W. The 
formal opening was held on Friday, May 6. Consider- 
able time and thought was put into the color-toning 
of the walls, modern lighting, display, signs and stor- 
ing of merchandise. Governor Arthur Hubert deserves 
congratulations for putting into practice what he has 


| been preaching regarding modernization of retail 


stores. 
” * * 

Mitchell-Dixon Office Supply Company of Greens- 
boro, N. C., has moved into a fine new store at 114 
N. Greene St. Remodeling will be completed by the 
end of September 

* . > 

S. T. Wyrick & Company, 119 N. Greene St., Greens- 
boro, N. C., is putting up a new building next door 
to the present location. 

x * * 

EXTRA. EXTRA. Jack Cooper, manufacturers’ rep- 
resentative, and Miss Geraldine Stokes of Covington, 
Ga., will be married on July 15 in Atlanta, Ga. Con- 
gratulations, Jack, and our best wishes to you. 

© ~ ” 
To the members of the club who travel Virginia: 

J. S. Fulcher is now in charge of the retail depart- 
ment of Caldwell-Sites Company, Roanoke, Va. Pete 
Carter, who formerly held this position, is no longer 
connected with the company. 

> - + 

Colonial Press, Inc., 307 Williams St., Fredericks- 
burg, Va., has added an office supply department, 
and it is being managed by William Trevvett, formerly 
with Richmond Office Supply Company. 

———o 2 

HOELSCHER’S PROMOTES CHESTS AT GAME 

A novel promotion idea was recently used by Hoel- 
scher’s, stationer in Buffalo, N. Y., for the promotion 
of Victor Treasure Chests, the S.M.N.A.-labeled pro- 
tection device built like a small safe for office and 
home valuables. During a Buffalo Bison baseball game, 
Hoelscher’s donated a chest to the first player drawing 


a base on balls. 
it © 


WASHINGTON FIRM OPENS SECOND STORE 

The American Typewriter Company, 1431 E. Capitol 
St., Washington, D. C., has opened a second store, the 
southeast branch, at 326 Pennsylvania Ave., S.E. 
They will carry a full line of office machines, type- 
writers and office stationery. Thomas A. Nolan is 
owner.—PHP 


—-<- 
PITTSFIELD, MASS., FIRM ENLARGES QUARTERS 
Leo W. Samson of Leo Samson, authorized Reming- 
ton Rand agency, 644 North St., Pittsfield, Mass., has 
announced the opening of enlarged quarters. Office 
machines, ribbons and carbon papers and other sup- 
plies are carried and office equipment is serviced. 
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“Heres the TABUIATING FILE 


that gives you the most, 





for your money ! 


aes 


Only Famous 
STEEL AGE 

quality 
gives you so many features— 
at such a 
low price 


ee 


People who pour through mountains of tabu- 
lating cards every day will welcome this out- 
standing STEEL AGE file—for it really simplifies 
work and streamlines procedure. Besides the 
smooth, effortless ball bearing operation and the 
easy accessibility of the entire length of each 
drawer, you'll like the big 78,000 card capacity, 
the easy removal of the drawers for portability, 
and the high drawer sides that permit stacking 
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without damage to the tabulating cards. 

The STEEL AGE tabulating file is a Corry- 
Jamestown pioneering achievement. The skilled 
design and sound engineering, the use of top- 
grade materials, and master craftsmanship have 
made STEEL AGE the quality tabulating file on 
the market—and it sells for an outstandingly low 
price! @ Floor samples are now available to dealers, 
so order yours immediately! 


CORRY—JAMESTOWN 
MANUFACTURING CORPORATION * CORRY, PA 
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A Name Long Famous 


as Manufacturers of 


WUALITY 
OFFICE FURNITURE 


at Low Cost 





Oteady Hepeat 
Sellers 


for 
IMMEDIATE DELIVERY 


No. 40—Utility desk, especially suitable for use in 
schools, professional and loan offices, reception rooms 
and for salesmen. Walnut or mahogany veneered top 
24” x 36”; panel drawer fronts with metal pulls; lock 
in center drawer. Lowest of the three pedestal drawers 
is special file size. Available in walnut or mahogany. 
If desk is wanted in Oak, top and front are of quarter 
sawed stock. 








No. 60-T—Executive flat top desk in walnut or mahogany, with turned 
recessed legs and 7 drawers. Metal drawer pulls. Full back panel. Top is 
32” x 60”. Equipped with complete locking device. 

If a turned leg single pedestal model is preferred, it can be had in walnut 
or mahogany only. 


No. T-60-PTW a Secretarial desk with turned legs to match No. 60-T. 


M LE Ad \ tt) Write for Illustrated Catalog 

C + of complete McLeod line of 

1735 W. DIVERSEY PARKWAY Desks and Costumers 
CHICAGO 14, ILL. 
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CANADIAN NEWS NOTES 
S. J. Luddington, Correspondent 


Walter M. Lane, commercial director of Lever Bros., 
Ltd., Toronto, was elected president of the National 
Office Management Association at a directors meeting 
Toronto. 


om + * 


held recently 


The Western Book and Stationery owned by E. Hall- 
den, a well-known firm in Saskatoon, Sask., moved 
recently to a larger store at 143 Third Ave. S., that 


ity. The stock 
and brief ca 


f office supplies, furniture, typewriters 
has been considerably increased. 
7 > * 


Norman H. Hamley, manager of Trebilcock Brothers’ 
book and stationery store, was recently elected presi- 
dent of the Peterborough Businessmen’s Association 
for the coming year 

+ . +. 
f office furniture, supplies and equip- 
n at the recent industrial fair held in 
er the auspices of the Junior Cham- 


Fine display 
ment were 


Sarnia, Ont 


ber of Commerce. The displays were those of well- 

known Sarni ffice equipment and stationery firms. 
« ” * 

Oswald’s bo and office supply store, 20 King St. E., 


is now supplying a full line of office 
firm, now specializing in a fast mail 
no salesmen on the road. 


* x * 


Main St. S., Brampton, 


Kitchener, Ont 
uipment. The 
order service 


Ont., was re- 


ently app agent in that town for Royal stand- 
d and pi e typewriters. 
- o - 

The C. G. Company, care of Camille Galarneau, 60 
Cremazie Blvd. W., Montreal, is planning to erect a 
two-story al yasement book bindery building on 
Belanger S Casgrain St. 

+ - = 

Canadialr ioners, Ltd., managed by J. Raoul 

Charette, and located at 561 rue Champlain, Joliette, 


Que., is hav plant erected at the same address to 
provide additional space for its factory. 
~ al a 

Gestetne Canada), Ltd., 1082 Beaver Hall Hill, 
Montreal, } warded the contract for the erection of 
an office and service building on Beaver Hall Hill, near 
Dorcheste! 1 Belmont Sts. 

> . 7 

One of the easing features of the second Canadian 
International Trade Fair which opened at Toronto on 
May 30 and inued to June 10 was the fine displays 

office equipment, supplies and furniture. Products 
were exhil from 35 countries and 60 per cent of 
the exhibits we from abroad. Last year 60 per cent 

the produ displayed were from Canada. Well 
over 150,000 pe nal invitations were sent to known 
buyers and isiness executives considered by Trade 
Fair officers as likely to attend. 

Large numbers of visitors were present from the 
United State Ad a and calculating machines from 
It were shown for the first time at the Fair. Dis- 

i of U1 States firms ranged all the way from 
adding machines to the latest type of office furniture. 
Canadian branch offices of U. S. firms made a strong 


their displays. Members of the sta- 
ffice equipment and supply trade in the 


id for sale 


tionery and 


United Kingdom put forward an especially strong ap- 
peal for busin¢ ba 
McFarlane Son & Hodgson, Ltd., Montreal, were 
appointed by Henry C. Stephens, Ltd., London, Eng., 
manufactur f ink, gum and typewriter ribbons and 
carbons, ; yle Canadian distributor for Ste 
phe ITiF J Ly l 
Jac k Overholt, Murphy Stationery Company, 


Lt. Col 


ive B. ( vas recently appointed to command 
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POSTURE CHAIR 
FOR SALES VOLUME 


All With Foam Rubber Cushions 


e Complete Popular Priced Typists 
e Complete Line Executive Chairs 





ALL BUILT IN OUR OWN MODERN PLANT 


No. 545 
EXECUTIVE ARM 


"Flo-tilt" 
Seat: 


swivel chair 
19x17x3" 


Deep Latex Foam 
cushion 


Write 
this roomy wonderfully 


for details on 


priced Executive chair 





with a light running 
aluminum base. 
No. 545 
No. 540 No Arm 
No. 125 


“SPRING BACK" 
"5S" feature: fully adjustable. 
Bonded Foam cushion. 
Combination cloth seat with 

leatherette trim at no extra 


cost. 

A great chair, with the ex- 
tra ‘adjustable tension’ — at 
prices as low as many chairs 
without this feature. 

No. 125 
No. 130XA 
CLERICAL 
ARM CHAIR 
Roomy man’s — large 
woman's chair ‘Spring 
sck'’ relaxing features. 


Heavy I!" steel tubular 


ase. Cushion of Bonded 
Foam rubber. A lot of 
chair to ell for under 
$50.00. 





Order one each— 
Today! They are 
Business Builders! 
FULLY GUARANTEED. 
SOLD ONLY THRU DEALERS 


No. 130 XA 


CHAIR oo 


ST. PAUL 


INC. 


MINN 


OXFORD 
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COMFORT- 
CONTROLLED 
MOTION 





“Free and easy” is one way to 
describe the feeling Collier-Keyworth Chair 
Controls give through their patented “Equi- 
Balanced” action. An exclusive, outstanding 
Collier-Keyworth feature, it always assures 
smooth-tilting, comfort-controlled motion. 
For all-steel, revolving chair controls. . . 
carefully constructed for long-wearing 
satisfaction . . . ultra modern in design .. . 


buy Collier-Keyworth! 





COLLIER-KEYWORTH CO. 
a. GARDNER. MASSACHUSETTS 
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the Forty-third Heavy Anti-aircraft Battery, RCA 
(Reserve). 
a . * 

W. O'Reilly of Underwood, Ltd., Toronto, is the 
grandfather of a daughter born to Mr. and Mrs. W. O. 
O’Reilly, Jr., Raham Stationery, St. Catharines, Ont. 

> * a 

H. W. O. Morris and J. K. Owens were recently ap- 
pointed to the sales staff of Thomas & Corney, Ltd., 
Royal typewriter sales and service and office supplies, 
88 Adelaide St. W., Toronto. 

’ * * * 

W. J. Gage & Co., Ltd., Toronto, has announced the 
following appointments: H. F. Edmund Kent as chair- 
man of the board. During his 55 years’ service with 
the company, he has been associated with almost every 
section of the business. F. C. Schofield, with the firm 
41 years, is named president; Gage H. Love, assistant 
general manager, and C. N. Parkinson, vice-presi- 
dent and general manager. The latter joined the firm 
40 years ago and has been connected with production 
and development. Dr. W. R. Wees is chosen as manag- 
ing editor and director. Dr. Wees first joined the firm 
in 1935 as editor-in-chief of the textbook division. 

oo 
LAMOND OPENS FORT WORTH FIRM 

Tala Enterprises (Technical Associated Layout Art- 
ists) at 1306 Oak View, Fort Worth, Tex., has been 
organized by John R. Lamond to serve as advertising 
consultants to manufacturers, wholesalers and retail- 
ers in the office supply and stationery fields. 

In addition to the advertising consultant phase 
of the business, the company has a mat service that 














JOHN R. LAMOND 


is distributed by direct mail. Entitled SOS (Selling 
Office Supplies) the two column cartoon advertise- 
ments are conceived by Mr. and Mrs. John R. Lamond. 
Mr. Lamond was formerly in the retail office supply 
business and prior to the war was an advertising sales- 
man for an Oklahoma City newspaper and later a 
Denver, Colo., radio station. 


°° oe 





ATTRACTIVE ART STEEL SALES CORP. DISPLAY AT THIRD 
ANNUAL N. Y. STATIONERY SHOW, MAY 15-20 
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The BROWNE-MORSE 
Glider File 


a smooth performer 


NX 


outstanding features 
greater durability 
increased F, Q. 


What's the F. Q. (filing quotient) of your filing 

yperation? It n be measured by the efficiency, 
accuracy and capacity of your filing clerks. It's an 
important part of your business and a measurable 

st of ir business operation. 

Browne-Morse Glider Files help to increase the 
F. Q. of your filing department. Only a 5% ounce 
pull is required to open the drawer of a Browne- 
Morse Glider File. This factor alone greatly reduces the fatigue factor in 
filing permits your filing clerks to file more accurately . . . increases 
their capacity. This plus the many other outstanding features of a 
Browne-Morse Glider File cuts this measurable cost of your business 
yperation. The smooth performance, durability and dependability of 
Browne-Morse Glider Files make them the best designed, best engi- 
neered and biggest value on the market today. Check the features below: 


The extension arms on Browne-Morse files carry a fully loaded drawer swiftly, silently 
and easily on six case-hardened steel balls strategically fitted into the extension arms 
Key to BROWNE-MORSE with engineered ball running ratios. No lubrication required. 
Jy: jy: ° Bearing Type Raceways. The contour of the balls exactly fits the contour of the 
2 liding action raceways of the extension arm. This scientific bearing feature eliminates the possibility 
of excessive wear... prevents the drawer from sticking or jamming. 


i 


Patented channels and extension 
slides permit the installation of 
inserts in all Openings by any 
one without the use of tools 
Automatic locks may also be in 
stalled in the field. 


+ ae e 
Architects of Efficiency for America’s Office a —, a os 


on the Browne-Morse 
Glider File. Learn 
ow you can in 


muskEGon BD TOWNC- M OPSE mcmoan  seneibe cies 


your filing operation. 
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CLARK LINE SHELVING 


VOLUME PRODUCTION ENABLES US TO OFFER 


15 1o 30% PRICE REDUCTION 
Now on the cll new... 








e Immediate Delivery. 





@ Complete Size Range 
@ Superior Quality 














@ Stronger | |i 3 
@ More Attractive 
@ Heavy Gauge Steel i 





® Colors: Olive Green 


Harbour Grey » } 





et} 
Was $24.50 





Now $19.76 
LIBERAL 
New STORAGE BINS ] .25, 
cee 
e Modern Appearance Sald only lo Dealers 
- Completely Adjustable WRITE FOR NEW PRICE LISTS 


Conserves Space « Controls Stock 


PRICES $32° & UP 


Shipped either knocked down 
or assembled. 


“You Furnish the Orders 
We will fill them.” 








All Shipments— 
F.O.B. Minneapolis 





She Clark Line 











R. K. CLARK CO., INC., 108 Ist Ave. No., Minneapolis 1, Minn. 
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PACIFIC NORTHWEST NOTES 


C. M. Litteljohn, Correspondent 

George Dragness, Jr., recently opened his new Kent 

Typewriter & Stationery store in Kent, Wash. 
- + > 

Richard G. Montgomery, heading his own advertis- 
ing agency in Portland, Ore., has announced appoint- 
ment in his expanding agency of John J. Hanselman 
as new account executive. 

e * o 

A. J. Mitchell of the Multigraph Sales Agency, 1813 
Seventh Ave., was recently elected as a new member 
of the Seattle Chamber of Commerce 

. * * 

John Stap, new owner of a stationery and book 
store known as the Lynden Book Shop of Lynden, 
Wash., has just moved to a fine new location in the 
Frith Building 

* + * 

Broadsides of newspaper space and extensive adver- 
tising and sales promotion headlined the eighty-second 
anniversary of the J. K. Gill Company, Portland, Ore. 
The big birthday celebration brought in many out-of- 
towners and local customers for a business which has 
its roots in the beginnings of the Oregon metropolis, 
first thought of as “The Boston of the West Coast.” 

* * . 

Opening of the new Tacoma Vocational-Technical 
School, at Tacoma, Wash., Stationers Inc., of Tacoma, 
was called upon to help equip the offices with office 
and school equipment as well. Much of this material 
was furnished by the stationers, located at 926 Pacific 
Ave., Tacoma 

7 . . 

Thomas M. Pelly, of Lowman & Hanford Company, 
Seattle, has been named to the executive committee of 
the retail trade bureau of the Seattle Chamber of Com- 
merce 

* t + 

George W. Evans, production manager of Bushong 
& Company, stationers, office furniture dealers, lith- 
ographers and printers of Portland, Ore., was recently 
dragged from his doorway by two men and beaten 
while his company’s plant was strike-bound. 

* * * 

Lowman & Hanford Company of Seattle, put in the 
ow—and perhaps successful—bid for new courtroom 
furnishings in that city. The firm has an offer to 


furnish the seventh floor courtroom recently con- 
structed in the county-city building for $19,968, and 
the county purchasing agent has now recommended 
to the Board of King County Commissioners that this 


bid be accepted 
> = os 
An “open house” on a recent Sunday staged by 
Raymer’s Old Book Store, 905 Third Ave., Seattle, 


brought a number of persons interested in rare old 
DOOKS 
> o * 

Stationery and allied lines will be highlighted at the 
forthcoming August show in Seattle, centering at- 
tention on stationery commodities and various articles 
offered as Christmas gifts. This showing, under the 


auspices of Kay Leber, and the Western Merchandise 

Exhibit, will be the Pacific Northwest Fair held in 

advance of the holiday season. From August 14 to 18, 

displays will be set up at the Hotel Olympic, the World 

Merchandise Mart and the Terminal Sales Building. 
—_-  —— 


DITTO, INC., APPOINTS N. Y. FIRM 
Ditto, Inc. recently announced the appointment of 
The Nor-Wood Company, Inc., 289 Fourth Ave., New 
York 10, N. Y., as the authorized Ditto representative 
in the New York territory. The agency will carry a 
complete line of Ditto supplies and trained personnel 
will be available to help customers with duplicating 


problems 
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NOW! It’s a DUAL- PURPOSE 
fledilee rid reddee 









gly 
Prints from address roll or 
direct from business records 


Thousands of users have found Master Addresser the 
solution to their mailing problems. 


NO STENCILS—NO PLATES 


It prints addresses from carbon impressions typed on a 
long strip of paper tape. NO STENCILS—NO PLATES. 
Low cost address tape is prepared on your own type- 
writer even faster than envelopes can be addressed to 
the same list. Address tape can be re-used up to 100 
times. Corrections made easily on gummed correction 
slips. 

NOW, THE RECORD MASTER ATTACHMENT makes 
it possible to use this simple, inexpensive process for 
printing directly from your business forms. 


Record Master Attachment $375 


For making statements, service reminders, prospect fol- 
low-ups, etc., a Record Master Label is attached to your 
regular record card or sheet. As you handle the record, 
you can address statement or mailing piece directly from 
the record itself. 

Business record and means for printing are combined. 
No extra filing or sorting. No errors from failure to 
correlate record and addressing means. 


Saves time! Prevents errors! Cuts Cost! 
For full information, write today. 


flier rtd redee C2 


5508 Excelsior Boulevard, Minneapolis 16, Minn. 
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LES TIQU and FH 


With the NEW 4900 Series 





FINEST CUSTOM QUALITY 





The 4900 Series—2-Tube Model 


NEVER BEFORE ...SO FINE A LAMP 
AT A PRICE SO LOW 


A beautiful lamp of finest quality, priced to sell in 
quantity—that tells the story in very few words. 


If the fine reception extended to the announcement 
of this newest addition to the MIDCO line is any 
indication, the new low priced 4900 Series is bound 
to be a sales leader in the desk lamp field. 


This means many additional sales for dealers han- 
dling the MIDCO line. If by chance YOU haven't 
placed your order for samples for display and in- 
spection by your organization, we hope and urge 
you to do so TODAY. 


The following list will assist you in your selection of 
samples: 





1-Tube Models 2-Tube Models 
Number List Finish Number List 
491i $14.75 Corduroy Brown—Gold Columns 4911-2 $18.50 
4912-A 16.75 Metallescent Gray—Silver Trim 4912-A2 20.50 
4913-A 16.75 English Antique—Gold Trim 4913-A2 20.50 


List Prices Subject to Regular Dealer Discount 


New catalog and prices on request 


MIDWEST NATURLITE COMPANY 


228 West Kinzie Street Chicago 10, Illinois 
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NEWS NOTES FROM NSA DISTRICT NO. 5 





H. M. Donisthorpe, Correspondent 





The Cleveland Chapter, Fifth District Travelers Club, 
gathered on May 23 in the new meeting place, The 
Hickory Grill, Cleveland, Ohio. There were 16 members 
and guests present, who heard plans for the annual 
golf outing August 26 at the Pine Ridge Country club, 
starting at 12 noon. Bob Russell, Samuel Ward Manu- 
facturing Company, was again named chairman and 
Jack Clark, W. A. Sheaffer Pen Company, was named 
prize chairman. (Donations of prizes will be appre- 
ciated.) Jack’s address is in your new roster. The 
food was grand and the meeting was over by 1:30, so 
the service was excellent also. Dealers and travelers 
are invited to the golf party. Remember, we meet on 
the last Monday of each month, second floor of the 
Hickory Grill in Cleveland, Ohio. 

a * * 

The Detroit Chapter of the Fifth District Travelers 
Club met on May 1 at the Olde Wayne Club. Chet 
Harper, Wilson Jones Company, acted as chairman 
and presided in the absence of Tom Low, Minnesota 
Mining, who was out of town. Bill Lashbrook, Ester- 
brook Pen Company, was appointed chairman of the 
picnic committee. He will co-operate with the dealers 
to make the annual Michigan Stationers summer 
picnic as entertaining as in the past. Scott Purvis, 
Joseph Dixon Crucible Company, publicity chairman, 
asked that all travelers club members send interesting 
information in the Michigan territory that should 
appear in the news. Dealer guests attending were 
Bob Ott of Osgood & Ott Co., Detroit and Dearborn, 
and Eric Robinson, Macauley’s, Detroit. 

* * * 


Miss Jean Taylor, receptionist at Beecher, Peck & 
Lewis, Detroit, became the bride of F. L. Whitford. 
They are making their home aboard the “Atlanta” in 
Puget Sound harbor, Seattle, Wash. Mrs. Jean Egan 
is now receptionist at Beecher, Peck, & Lewis Co. 

+ - * 

Herb Murdock is again the buyer at the Miles Fox 
Company, Detroit. 

* ” + 

There have been several deaths in the Fifth District 
this past month. Harold Coggeshall, outside salesman 
for Beecher, Peck & Lewis, died suddenly May 9 of a 
heart attack and A. C. (Art) Eldred died of a heart 
attack on Sunday, May 15. John Hauer, Brooks Com- 
pany, Cleveland, Ohio, passed away the early part of 
May. a 

Herm Davis, Central Ohio Paper Company, Cleve- 
land, Ohio, tells me that Don Crile, Office Equipment 
Company, Canton, Ohio, has a brand new service for 
his customers. He cures stiff necks. Don says the cus- 
tomer either will come back soon or never—depending 
on his cure. One customer says it feels pretty good. 
(Sounds like this customer must have been Herm.) 

» * 

One item I forgot to report last month was the re- 
turn of Mr. Butterfield of Smith and Butterfield 
Company, Evansville, Ind., from a vacation in Florida. 
Mr. Butterfield left for this much-needed vacation 
shortly after the convention in French Lick and 
returned Saturday, April 23. He really looked in the 
pink after his vacation. 

+ * 7 

The Columbus Chapter of the Fifth District Travel- 
ers Club held a short meeting following a noon lunch 
at the Neil House, in Columbus, June 4. Plans for a 
fall party were discussed and you will be hearing more 
about this later. They had planned on a golf outing 
this summer, but there were so many others planned 
that it was thought best to cancel the plans and plan 
for a fall party. * * * 

John Duncan, Advocate Store, Newark, Ohio, is 
exhibiting some pictures of his new granddaughter. 
He is really a proud grandpa. 
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GETS THE PERFECT ASSIST 
FROM THE JISPER CHAIR COMPANY! 


H... is another example of fine leather 
chair craftsmanship—No. 830-RQ. It is 
leather at its best... reflecting the kind of 
skill that makes our upholstered chairs 
outstanding values. Quarter round arm posts 
and front legs—turned posts and arms. 
Chairs available in imitation Walnut or 
Mahogany finish and solid Walnut. Luxurious 
appearance .. . maximum comfort and 
durability are qualities that make dealers 
happy and the customers enthusiastic. Write 
for illustrated literature. 


GENUINE LEATHER 


No. 830-RO 
An Executive Swivel Chair 
Upholstered in Genuine Leather 


No. 831-AQ—Companion 
Side Chair 






Geo. A. Litchfield, Sales Mer. 













Jasper Chair7 


JASPER, INDIANA 


REPRESENTATIVES: James 8S. Fowls, (Southern) 
327 Sunset Drive, North 
St. Petersburg, Florida 


R. A. Browne, (West) 
269 Marlowe Drive 


R. J. Freeman, (Eastern) 
385 Madison Ave. 
New York, N. Y. 


Fred Deutsch, (Southwest) W. H. Brown, (Chicage-Midwest) 
3525 Seuthwestern Blvd. 6708 Glenwood Ave.,Chicage 26 
Dallas 5, Texas Phone ROgers Park 4-3644) 
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VISIBLE RECORD 
BINDERS 
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Built-in Shift 
Automatic Sheet Lifter | 

























( 
STATIONERS . 
( 
LOOSE LEAF CO | 
MILWAUKEE I, 524 N. Broadway | 
° : 
SPEED-UP POSTING NEW YORK 3, 114-116 E. 13th St. 
* 
( 
] 
+] 
AMERICA’S GREATEST BUY 
More Automatic Features Than 
In The Most Expensive Machines 
The sensational RUDCO Model 100 offers more 
automatic and improved features than found on 
even the most expensive stencil duplicators. It MODEL 100 
has a completely enclosed cylinder with internal 
brush action—eliminating all possibility of : 
messy operation. Equally important is its auto- ONLY $85. I 
matic roller action that contacts the cylinder only when 
a sheet of paper is in printing position. (Counter $10. extra) | 
The RUDCO handles paper or card stock—post card COMPARE THESE FEATURES ( 
to legal size—and registration is always hair line accurate. ) Walle Autosestic 
The RUDCO is built for hard use—and abuse. Com- 2. Automatic Inking ( 
pare it, feature for feature, with the most expensive 3. Completely Enclosed Cylinder ‘ 
stencil machines in the field. You'll quickly realize that 4. arenes — Action , 
oa £ ) a 4 Ac 
here is today’s greatest buy in duplicators, regardless of 6 Automatic Veod ] 
make—regardless of model! 7. Ball Bearing Construction I 
8. Hairline Registration a 
Stationers and Office Machine Dealers! 9. All Steel Frame c 
Write at Once for Complete Information. 10. Easy to Use : ee I 
11. Built for Years of Trouble-Free Service b 
V 
! 
y | 466 W. Superior St 18 W. 18th Street , 
Chicago, Illinois New York 11, N. Y ° 
: v 
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NEW EQUIPMENT, DEVICES AND SUPPLIES 
Continued from page 50) 


writing, illustrations, lettering, free-hand drawing and 
office forms. The yellow stencil sheets are designed 
primarily for typing and handwriting and both the 
stubless yellow and stubless green sheets are especially 
recommended for production of systems and pro- 
cedures copies. The new green stencil sheet may be 
used for limited illustration and forms work, as well 
as for typed copies. 
—-)| 

PRODUCE NEW GERMAN ADDING MACHINE 

A new nine-key column adding machine, the Aderes, 
has just appeared on the market, produced at the 
Standardworks of Eugen Reis, Bruchsal/Baden 
French Occupation Zone). As illustrated, it is a ma- 








NEW ADERES NINE-KEY ADDING MACHINE 


‘hine weighing only 420 grams and having a width 
of 15 centimeters, depth of 10 centimeters and height 
of only 3 centimeters. The manufacturers claim it can 
be used to add long columns of numbers in book- 
keeping, statistics or payrolls, providing the answers 
immediately. Pulling of the lever permits immediate 
shifting 
*—> 
GRAPHIC DESIGNS NEW PROFIT FINDER 

A new profit finder has been designed by Graphic 
Calculator Company, 633 Plymouth Ct., Chicago 5, 
Ill. The Vinylite plastic wheel of four inches diameter 


ry eee ts 


2° tp “Re 
2 2 a 
. dhe Sg 


cost ps ¢ te ¢ 






: 9 
¥ 

MERCHANTS’ ee 
“2 

., Ew F< & 

Red Arrow at Cost Per Doren, or - 

b Arrow at Cost Each fo~ é 

oling Price at %, Margin of 









S335 


GRAPHIC PROFIT FINDER 


is offered to provide a quick answer in figuring selling 
prices and margins of profit. The selling price is in- 


dicated at any margin of profit from any cost per 
unit or per dozen. Single copies sell for $1.00 each. 
<>< 
COLUMBIA INTRODUCES NEW CARBON FLAT SHEET 
A new flat-sheet spirit hectograph carbon, Super- 


Coated Marathon, claimed by its sponsors to eliminate 
obstacles frequently encountered by users of spirit 
hectograph carbons, has just been introduced by Co- 
lumbia Ribbon & Carbon Manufacturing Company, 
Inc., Glen Cove, New York. Super-coated Marathon is 

specially formulated product having a protective 
coating over the hectograph ink. The overcoating itself 
has been so formulated that it not only resists abrasion 


by ordinary handling but also has an adhesive quality 
which promotes a complete transference of ink under 
a pressure impact, state the maufacturers 

The production difficulties of a product so treated 
called for the development, by Columbia’s laboratories, 
of a new method by which the overcoated material 
would be prevented from comingling with the ink, 
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A timely opportunity for a 
check-up of administrative 
procedures, ways to cut costs, 


and increase profits. 


1949 New York 


NATIONAL 
BUSINESS 
SHOW 


Grand Contre Palace 


Oct. 24 to 29,1949 


NATIONAL BUSINESS SHOW CO. 
30 Vesey St., New York 7, N. Y. 


FRANK E. TUPPER, Pres. 
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Don’t Miss the Boat 





Come to the 


NATIONAL 
LUGGAGE AND 
LEATHER GOODS 
SHOW 


* 
HOTEL NEW YORKER 
NEW YORK, N. Y. 
August 8th to 12th 
5th, 6th, 7th, 8th & 9th Floors 


* 


Featuring 200 rooms packed 
with the liveliest selling mer- 
chandise you've ever seen . 


America’s finest 














Sponsored and Managed by 


LUGGAGE AND LEATHER GOODS 
MFRS. OF AMERICA, INC. 


220 Fifth Avenue New York 1, N. Y. 
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since the resultant ink dilution would be detrimental to 
ink transfer as well as to copy quality and length 
of run. 

Super-coated Marathon is made with a 1/32-inch 
margin of uncoated paper along each side of its length. 
This margin allows the operator to jog the carbon 
sheet with its master without soiling the user’s hands. 





NEW REYBURN AIR PARCEL POST LABELS 
(Story appeared on page 52 of June issue 
ax sieclabiniese 
DELSO ITINERARY KIT ANNOUNCED 
A handy personal kit with many possible uses is 
being offered by Delson Products, 6941 Merrill Ave., 
Chicago 49, Ill. Designated as an itinerary kit or auto 
purse, the wallet is recommended by L. E. Delson, 
patentee, for its convenience and ready utility to reg- 
ular travelers who use automobiles, railroads or air- 
planes to make their journeys. A wide market as a 
premium item is also indicated. 
The kit measures 4% x 11% inches when closed. 
Expansion in thickness from 5g to one inch is made 
possible by snap fasteners located on the flaps. The 
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memo device holds 3 x 5 sheets punched with two 
holes, 4144 inches, center to center. Memo sheets are 
held securely by two prongs, yet they are easily re- 
moved for discarding or separate reference. Outstand- 
ing among the features of the kit is the facility with 
which sheets may be removed,- reorganized and re- 
placed. 
—- 


CHALLENGE INTRODUCES NEW PAPER DRILL 


The Challenge Machinery Company, Grand Haven, 
Mich., is offering a new paper drilling machine for 
use in general office work. Designed for round hole 
drilling, slotting, and cornering, the Style M machine 
is declared to be ideal for handling all types of loose 
leaf forms and is especially recommended for pre- 
paring sales literature, catalog pages, bulletins, price 
lists, and other material which is to be fitted into a 
binder 

The paper drill is easily operated with a left hand 
lever which brings the drill down through the work 
and leaves the right hand free to handle the paper 
stock. Equipped with a motor-driven drill, the machine 
requires only a slight pressure on the lever to go 
through a two-inch pile of stock. Paper chips go 
through the hollow drill and are ejected at the back 
of the machine. 

The Style M drill is regularly equipped with the 
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Once in Every Salesman’s Call 
MAKE SURE HE MENTIONS 











THESE INGENIOUS “LOCATORS” 
MAKE FACTS INSTANTLY AVAILABLE 


ATTACHED to file cards or ledger sheets, they segregate 
mportant groups of facts for instant reference—saving 
time in busy offices. Made of spring 
stainless steel in 12 non-chipping colors, and in types for 
all ang syster Will remain clean and bright under all 
condition Easy to attach and remove—yet 
always stay put. Glad to furnish your salesmen with cards 
ike selling easy. 

OTHER MODERN OFFICE NEEDS 
“BURRO” 
Paper Clips 

Made of thin spring steel 

for attaching papers to- 


gether, enclosures to let- 
ters, etc. Special patent- 


hours of valuabl« 


pness. 


ot samples, t 





ed “tongue” prevents 

sideslip. Easy to attach 

and remove. The smart 
CLING clip for the modern 
CLIP office! 





INDEX TABS 


Burrc LETTER cups 
THE H.C. COOK CO., 14 BEAVER STREET, ANSONIA, CONN. 


“ONE HUNDRED PERCENT DEALER PROTECTION” 
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Sell the BEST 
Stamp Pads for 
the MOST PROFITS 


Speed-Mo 
Sponge Rubber 


Stamp Pads 








* It’s Silent * Cleans Stamp While 


Inking 
* Full Rich Inking 


* It’s Sweat Proof 
* It’s Dust Proof 
* It's Lint Proof 

* It's Sag Proof . 
* It’s Long Lived 


* Easy on Rubber Stamps 


Large, Natural Reser- 
voir. Can be Re- 
inked Indefinitely 


No Scraping Before 


Inking 


* Clean, Sharp Impres- ° 


QUICK TURNOVER. 
LIBERAL DISCOUNTS 








RIVET-O 





| 701 MAIN STREET ORANGE, MASSACHUSETTS 
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Heavy Duty Can 


with or without casters 








IMMEDIATE DELIVERY 


on all numbers 


New and Better Grade Fiberok Fibre— 
New Improved Construction—New Lower Prices 


FIBEROK baskets — —cans— receptacles 


Brown or Green 


THEY’RE LIGHT! 
Saving in Transportation 


THEYRE STURDY! 
Built for Heavy Usage 
THEY'RE GOOD-LOOKING! 


The Demand for Fibre 
Receptacles Grows— 
and There’s Only One 
FIBEROK! 
Wherever Waste 


Accumulates, the Need 
Is Met by 


The Fiberok Family 
FIBEROK Each Style in Several Sizes 
Send for Full Description and New Prices 


BAINBRIDGE, KIMPTON & HAUPT, INC. 
Office Equipment Distributors 


WHOLESALE STATIONERS 
218 Greenwich St. . New York 8, N. Y. 























mes For reception room 


For secretarial office 
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For diyloncéweé business interiors... 










aes oe 


Duran 


all plastic 
(Tht? 3M 











“C Ld/ 







Foun reception room to board room, Duran is colorful, 
beautifully grained upholstery distinction on all types of 
furniture. Practical, too. Grime and grease can't work into 







its pliant, non-porous surface and even in its lightest color 






Duran is easy to keep clean. A damp cloth removes ordi- 






nary stains and restores its natural satin-smooth lustre. 






You'll find Duran on leading makes of office furniture. Look 


for the Duran tag to be sure of serviceability and satisfaction. 







THE MASLAND DURALEATHER COMPANY 
Only genuine Duran 
3264-90 Amber Street, Philadelphia 34, Pa, bears this tag. 
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Here's a Gate-Crasher 


... that gets you inside 
where the profitable 
extra business is 





it’s the New Sengbusch Sanitouch Moistener 


This fast-moving $1.50 item is now available in lustrous walnut-finish plastic, 
as well as lustrous two-tone black and grey plastic 


Attractive, sanitary, efficient, the new Sengbusch Sanitouch 


Sanitouch Moisteners are extremely popular also as “Good- 


Moistener is a joy to use— there’s no obnoxious sponge odor Will Builders” — with the donor’s name imprinted in gold 
or dry sponges. Just show it to Bank Tellers, Cashiers, and or silver leaf. 
Office Managers when you call on them—watch them go for it. Go after increased sales volume this easy way. Place your 
Not only you sell quantities of Sanitouch Moisteners, stock orders for Sanitouch now. With your order you get an 
but this little gate-crasher opens the door to attractive sales attractive three-color counter and window display card and 
of other products in your line — creates countless opportuni- Trial Card M-1C with your imprint, 
ties for you to promote your all-around service. 
Other Sanitouch features are: Weighted base gives stability 
that guards against upsets. Moistening ball seals opening and 





keeps the water clean and fresh. Simple quarter-turn removes 
top for easy refilling. There are no parts to wear out or break. 
Size is 33/; inches by 2¥/g inches, 





MM, 
379 SENGBUSCH BUILDING © MILWAUKEE 3, WISCONSIN 








TO SELL IT.... Display 9 


FREE S./; BOOSTER 
FOR Sinart DEALERS 











‘ ae 
eet tet Experience tells us that quality merchandise 
attractively displayed will sell 5 to 7 times more 
than similar merchandise not displayed. To help 
you to more ruler sales and greater profits, West- 
cott Rule offers with every 3 dozen of Eyesaver 


Rulers this colorful, attractive display card. 





Order today from your wholesaler and watch 


ruler sales climb. 















Ruler Makers 
Since 


1872 





WESTCOTT RULE CO. INC. 


SENECA FALLS, NEW YORK 
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| Challenge automatic trip rear gage, a speed device 
NEW Distinctive ALUMINUM | guide is moved from stop to stop by pressure of the 
SWIVEL-TILT Quality CHAIRS | 
ANODIZED for durability and perfection 


PRICED at less than you would expect to pay 








CHALLENGE PAPER DRILL 


stock against it. An automatic paper clamp holds the 
paper firmly in place as the drill descends and serves 
as a safety device for the revolving drill. The slotting 
and cornering attachments for slotting, slitting, V- 
slotting and cornering, together with a sturdy steel 
stand, are optional equipment. 


Oo 

AMERICAN LATEX MARKETS NEW CEMENT 
| Stabond C-111, a new all-purpose cement, has been 
placed on the market by American Latex Products 
Corporation, 921 Venice Blvd., Los Angeles 15, Calif. 
It is claimed that the new cement resists oil, gaso- 
line, extreme heat, freezing, sunlight and most acids, 





MODEL No. 850 





me 
STABOND C-111 CEMENT 


besides insulating against 1,500 volts. Mending of 
wood, metal, china, glass, rubber, leather, paper, 
plaster and plastics is declared to be possible with 
the new product. 
: F : ; Packaging is in 1%-ounce tubes, two dozen to a 
Write for illustrated catalog, dealer prices and discounts. counter display carton, and in metal containers from 
half-pint cans to 55-gallon drums. 
————__—_0—=>-o—__ 
PRODUCE NEW GERMAN CASH REGISTER SCALE 
A new combined cash register and scale, the Me- 


2 
US ¢ haircraft chanik, produced at Dresden A 20, Tiergartenstrasse 





Wha taatiivicman): 74, Berlin, Germany, has been introduced to the in- 
y dustry. It is a combination of a cash register and a 
computing scale in which the machine automatically 
indicates the weight to both customer and clerk and 
New York 10, N.Y. registers it on a detail strip. After the base price is 
CHelsea 2-0470 set, the machine computes automatically the amount 
to be paid, shows it to both principals in the transac- 





48-50 West 21st St. 
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PROTECTION 


for the Vital 
Records 


of Business 
Never Ends! 






The ever present hazard 
of fire and theft necessi- 
tates adequate protection 
for valuable records, 
documents and cash. Safe- 
guarding these things is 
the function of Schwab 
Safes. Schwab Safes are 
available in a wide range 
of capacities and fire- 
proofed for all emergen- 
cies. Consult us if your 
business friends need mod- 
ern fire and theft protec- 
tion. 





THE SCHWAB SAFE COMPANY 
LAFAYETTE, INDIANA 


Sell Quality! 
Sell BENTSON 


Sell 


“TOP FLITE” 


3200 Series 








The "Top-Flite" Series contains 
all of the essential qualities of 
steel filing cabinets developed 
through many years of expert 
research and engineering. The 
master craftsmanship long asso- 
ciated with BENTSON has pro- 
duced a truly finished product. 
“Top-Flite” cabinets 
long-lasting performance with 


assure 


effortless operation, beauty in 
design and flexibility in appli- 
cation. If you sell BENTSON 
“Top-Flite,” you sell quality. 


“The Line of Most Assistance” 
' WRITE FOR DETAILS 


THE BENTSON MFG. CO. 


AURORA, ILLINOIS 
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FOR THE MAN 
WHO KNOWS QUALITY 


NAITIUNAL 


SERIES No. 18 


Modified Georgian Style de- 
signed to meet the requirements 
of present day executive offices. 
The suite is complete with desk, 
table, secretarial desk, bookcase 
and telephone cabinet. Beautiful 
figure and matched American 
Walnut veneers. The double 
drawer of the desk is equipped 
with complete set of legal size 
hanging folders. 


NATIONAL DESK CO. 


HERKIMER, N. Y. 
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for Storing Loose Leal Records 
PERMANENT STORAGE BINDERS 


20 STOCK SIZES 








Sheet Size 
Binding 
Side First 


ic. te C) 


of 
Posts 
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Stock 

No. 

wee ; 58 
Bind inactive loose leaf records in 69 
compact book form permanently 78 
so they cannot be removed and 7 
lost. Any office employee can doit. 81 
Simple thumb pressure locks the 7 
patented Liberty Self Locking Bind 85 
ing Post forever. No tools are $1 
needed. Covers are made of strong h - 
Masonite Presdwood hinged with 119 
durable Buckram. Two self locking A unit consists of 120 
: ; / 12 

posts furnished with each binder. Liberty SELF LOCKING BINDING POST twostrong Masonite a 

. U.S. PAT. WO. 2094716. BRITISH PAT. WO, ates Covers and two Self 
20 stock sizes accommodate la Locking Posts, Reg- te, 
standard size forms. Special sizes = ~~ ) ular metal screw 1117 
i ional. 
are available on special order. Available in 4", 1°, 1%°, 2°, posts are optiona 1118 


3”, 4°, and 6” lengths Special Sizes Made to Order 
Om een ow w= = = ow aw ow ww ow we we ee ee eee ee ee eee ee ACCESSORIES 


CANVAS BACKS LABEL CLIPS 





To fit any size binder 





In %", 1°, 1%", 2°. 3”, of 4” lengths In 4%" and 1” lengths No. 3—3%" Wx 2% 


Pat. No. D 144,677, other Patents Pending 


THE COUCH WITH THE ADJUSTABLE HEAD REST 


Featuring the new “MAGIC-HOLD” 
mechanism which locks the headpiece at 
any position. 


IMPERIAL LEATHER FURNITURE CO. 


315 WEST 47th STREET 


NEW YORK 19, N. Y. 
” mt oO. 


No. 1—1%" Wx 2%" 
No.2 24° Wx2%"H 
"HH 


H 
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tion and registers it. This machine may be used in- 

dependently as a cash register or scale. Included in 
; the information recorded on the customer’s receipt 
) are the weight, the price of each item, the total amount 

be paid, and the dat ' ; org 

paic a eof sale. a; ‘on IE) 
| U. S. CHAIRCRAFT EXPANDS LINE 
rhree new chairs are now being offered by the U. S. - 

Chaircraft Manufacturing Corp., 48-50 W. 21st St., 
| New York 10,N. Y Aor 77: 
| The executive model swivel-tilt chair, the posture CC O y 
chair and the rm side chair are described as being 


MARKING DEVICES 







DATING STAMPS 


MAKE FOR MORE EFFICIENT BUSI- 
NESS OPERATION 





SUPPLY THE DEMAND 
HAVE A GOOD ASSORTMENT ON 
HAND FOR IMMEDIATE DELIVERY 
WHEN WANTED. 
SALES — PROFITS 
ORDER YOUR SUPPLY TODAY! 
EXECUTIVE MODEL SWIVEL-TILT CHAIR 
. 
made of quali aluminum, anodized for durability 
and perfecti The posture chair is similar to the 
executive n el except for the lack of arms, while the 
irm side chair varies in design by having legs instead 
if a swivel 
Duran or Boltaflex are used for the upholstery of 
new chai : x 
PITNEY BOWES ANNOUNCES NEW METER 
A postage eter only a little larger than a dial tele- 
phone, yet a lete, self-contained metered mailing 
machine that stamps and seals mail of all kinds and 

















PITNEY-BOWES DESK MODEL POSTAGE METER 


PASTSWAPT 


EGO KANON Ae 


ANE ST NEW YORK 7,N.Y 


lasses, wa ed recently by Pitney-Bowes, Inc., 
Stamford, ( hich has begun national distribu- 
ales-service offices in 86 principal! 





rue desk model” postage meter 
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LEDGER =e 
SHEETS [= 


The same fine quality 
papers—the same ac- 
curately ruled forms — 
are now available at 
quantity discounts on 
your own selection of 
rulings from our large 
assortment of Ledger 
Sheets. The coupon be- 
low will bring you the 
complete descriptions of 












































































































all rulings . . . PLUS 
full discount informa- 
tion, 





COLUMNAR FORMS 


Ideal for Statistical Analysis 
or General Accounting, Ruled 
in Brown and Green on 
heavy White or Buff ledger 
paper. Line numbered for 
easy posting, 



















COLUMNAR PADS 


Widely accepted as the stand- 
ard. Buff bond paper with 
a non-glare finish. Ten 
standard forms, pen ruled 
in Brown and Green to 
minimize eye strain. Also six 
popular rulings of Account- 
ants Work Sheets. 


Complete descriptions of these forms and 
rulings are in the newly revised supple- 
ment to Catalog “J”, Business Forms and 
Accounting Systems. Mail the coupon 
below for your copy of this booklet. No 
obligation, of course! 


The C. E. Sheppard Co, ~~ 
ous, ape ‘Sua a“ Ailey. . 2 
Mail This Coupon TODAY! Ss 


THE C. E. SHEPPARD CO. 
44-01 21st Street, Long Island City 1, NV. ¥ 

togther 
ou offer in “Office 








Please send me the newly revised supplement to Catalog “J”, 
with full information about the quantity 
Appliances.” 


discounts y« 


INDIVIDUAL 
FIRM NAME 
STREET ADDRESS 


fase sree arenes — 



















ever built, the “DM”, as it is called, nevertheless prints 
postage of any value, as and when needed, directly on 
the envelope. The stamp is a regulation U. S. metered 
mail imprint, complete with a dated postmark and, 
optionally, the user’s own advertisement or message, 
trademark or monogram. 

The user simply “dials” the stamp value wanted and 
presses a lever. Envelope sealing is accomplished by a 
moistening mechanism built into the meter. A small 
container of gummed tape, fitted in place instantly, 
provides postage for parcel post and bulky pieces. 

—_————_0—=>-o__ 
MACO REDESIGNS ITS PRODUCTS 

Keeping abreast with the industry’s development, 
The J. L. May Company, 111 W. 19th St., New York 11, 
N. Y., has redesigned and streamlined various items 
in its stationers’ line, namely: No’s. 270 and 137 address 
labels, utility labels, sales tags and the small and large 
caution labels. Also, to help sales, Maco is now using 
a new attractive folding carton for packaging the 
products 

oo 
APSCO INITIATES NEW PACKAGING 

Three colorful new cartons have been introduced 
by the Automatic Pencil Sharpener Company, Rock- 
ford, Ill., as containers for the Premier, Chicago and 
Midget model sharpeners. Practically display cards 


in themselves, the containers employ primary colors 





vi ge ae ime oe 


— - Soe 


NEW APSCO PENCIL SHARPENER CARTONS 





and modern packaging design for dramatic illustra- 
tion of their sales message. An illustration of the 
individual sharpener model appears on the front panel. 

Designed by Container Corporation, these new car- 
tons are the first three in a colorful new packaging 
program. 


INTRODUCE W-J MEMO BOOK DISPLAY 


A colorful display of 24 popular-priced loose leaf 
memo books in assorted colors and sizes is a new 


/ cash Ws ot 
/ 


MEMO BOOKS » 


ost 
Lo mane yareeee® 





LEAP 





wie © 


WILSON JONES DISPLAY 


offering of Wilson Jones Company, 3300 Franklin Blvd., 
Chicago. Dealers desiring further information regard- 
ing this compact display taking little counter space 
may write to Wilson Jones, asking for circular D1254. 
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WE PROUDLY ANNOUNCE THE NEW 


Canode 
HPID DRY 


The Duplicating Ink That DUPLICATING INK 
Gives Perfect Results 
FROM THE ORIGINATORS 


1. NO SLIP SHEETING. MINIMUM PENE- 


pipe OF HOMOGENIZED DUPLICATING 
LOGGIN NDER. 

3. NO HARDENING OF THE PAD. INKS COMES AN ENTIRELY 

4. DOES NOT DESTROY STENCILS. NEW INK—NINE YEARS IN THE 

5. FOR OPEN OR CLOSED CYLINDERS. MAKING 

6. IN ANY CLIMATE. 

7. BLACK, SHARP COPY. Available in POUND or HALF-POUND Cans 

8. STENCILS AND HANDS EASILY 





CLEANSED WITH WARM WATER. Manufactured by 


We Guarantee 
the special features of CANODE Rapid Dry INK SPECIALTIES COMPANY INC 
Ink as listed above—. 
5 . 
+. 


523 N. HALSTED STREET CHICAGO 22, ILLINOIS 


Walden Rovers E&nanau 


They Correct Mistakes in Any Language 












No. 399 TRI-PLY — for typists 
CENTER PLY — soft gray 

ink and type eraser 

OUTER PLIES — red rubber, 
for all general erasing 


No. 235 CORAL — Versatile coral pink 
soft ink eraser; bias beveled for erasing 
details; broad flat surfaces for cleaning. 





WELDON ROBERTS RUBBER COMPANY 


Newark 7, New Jersey 


WORLD’S QUALITY STANDARD 
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No. 8502 REVOLVING 

Here are two 
of our 

latest numbers... 
and the new 

BRIGHT catalogue 
shows dozens 

of others .. . send 
for it today. 

No. 850 ARMCHAIR 











Lean CF OMPA NM Y + | NC: 
127-133 BLEECKER STREET, NEW YORK 12,N. Y. 





“SPIN-DEX”’ 
You Can Use It 


The Day You Receive It 


Your present cards, now in regular 
drawer files, can be lifted into the 
modern rotary Spin-Dex File and 
used at once. No rewriting of rec- 
ords. Holds approximately 6000 
standard-size cards with no chance 


of cards becoming displaced. 


DEALERS: 


GET IN THE SPIN-DEX PROFIT PARADE. Your 
territory may still be open. Write now for com- 
plete dealership information. 


BUSINESS EFFICIENCY AIDS 


7916 LINCOLN AVENUE 
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SKOKIE, ILLINOIS 





GRAMERCY 7-566! 
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TEXAS TRAVELERS CLUB NOTES 


Virginia Leonard, Correspondent 


buting Company of Ft. Worth, Tex.., 
loss of 95 to 98 per cent of the entire 


nventory during the recent flood. The new one-story 
lilding at 112-120 Rupert and merchandise were sub- 
merged in flood waters for 24 hours. Manager Fred 
Berry is irecting cleaning-up activities and 
hopes to be ready for business as usual in about 90 
days, or a idly as damaged merchandise can be 
replaced i: on 


The Clarke & Courts store at Lafayette, La., is mov- 
on July 321 W. Vermilion St. Clem Quoseyer 
ell pleased with the new location 

+ - > 

before Charles A. McIntosh of Print- 

Meridian, Miss., was planning to 


Just three day 
ing & Supple 


eave for the NSA District No. 9 meeting at Ft. Worth, 
fire destroyé home and all personal effects. Plans 
re under way to rebuild. 


* * * 


The Art Carrows (Speed Products) were off to Tam- 


pico, Mexic« n May 24 for a short vacation. Per- 
haps they needed the rest following that lovely “house 
rming” party they had a couple of weeks ago. 


o > * 


Scott has moved his store and printing 


Wade W. 
nt to a beautiful 


al Terrebone Press of Houma, La., 
re at 316 Church St. 
= . > 
Alex Szafir of E. Szafir & Company, Beaumont, 
Tex., is critically ill at his home in Beaumont 
> + + 
It was fiel y in Jackson, Miss., the other day 
when the travelers descended on that city to find 
ventoryiti was the predominant point in ques- 
so the ervening time was taken up with gin 
immy gam nd discussing the weather. Better 
Among those present were: Barney Smith (Manifold 
Supplies), Tom Riley (Eberhard Faber), Bob Strafford 
Ill (manuf representative, who was worrying 


bout the Ft. Worth flood and his new home there), 
Harry Penny Vernon), Boswell of Markwell, Ray 
Froebe (Commercial Desk), National Blank Book’s 

itheastern representative, Art Carrow (Speed Prod- 


Herman Balbridge (Carpenter Paper Company) 
Perc Holloway (Stationers Distributing Company) 


. * 7 
Luckily, W 1 Silliman, manufacturers’ representa- 
tive, was not injured, but the car is a total wreck 
wing ; it near Las Cruces, N. Mex., the 

. - 7 


has returned to manage the store 
wner of the General Office Supply 


E. G. Arceneaux 
Gus Trahan, 


Company at Lafayette, La 
* a * 

Biloxi Sta & Typewriter Company at Biloxi, 
Mis is m across the street to 508 W. Howard 
Ave. This yperated by the Office Supply Com- 
pe at Gulf Miss., under the direction of Marvin 
Fortner. — 7 

Minto W. Frierson, of Clarke & Courts, Dallas, is 

vering from a recent operation and hopes 
return | Lore soon 
. . * 


Associated Stationers, Chicago, has 


Harrison ( ooper, 
trip through this territory for his 


ompany. T ealers say it’s just like old times to see 
H 
“a ae 
Norman Snider rmerly with Carpenter Paper Com- 
Hous as joined the Boorum & Pease or- 
ti ng the territory formerly covered 
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DOPP-BILT for Quality 
PRICED TO TODAY’S MARKET 


for Volume Sales! 


n fi at» 

, ope vy to 
They ve n. as) 
gtay mat! 


PORTFOLIOS 


Exceptionally fine 
quality, a ca- 
pacity, mu 

pocket portfoli i 
with disappearing 
handles and leather 
gussets. Dopp-BILt 
in smooth or em- 
bossed Top Grain 
and Split Cowhide. 





Big-VALuUE Buys in ¢ 
op demand achers, 
en Executives! Quality. fo Fy pom, 
— ors of the famous DOPP-KIT, America’s 
Kit, and a complete line of other Nati 
goods. 4 


CHARLES DOPPELT & CO., INC. 


CHICAGO 16 


2024 S. WABASH AVE 
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whenever they 
are needed! 





It takes only a few seconds to print any de- 
sired sign with individually wood-mounted 
alphabet and figure stamps. 

In the SUPERIOR line of Sign Marker 
sets, ample choice of sizes and styles of let- 
ters is available. High standards have been 
maintained in their manufacture to insure 
uniform printing and even alignment. The 
resilient rubber printing face is suitable for 
use on any available paper stock. 

Sell them with the confidence that can 
‘only come from selling products that have 


withstood the test of time. 





SUPERIOR MARKING EQUIPMENT CO. 
1800 Larchmont Ave., Chicago 13, Ill. 
533 Mission St., San Francisco 5, Calif. 
R. A. STEWART & COMPANY, INC. 
80 Duane Street, New York 7, N. Y. 
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by Herb Beckman, who resigned to establish his own 
stationery firm in Houston. 
* ” os 
Sabine Office Supply Company has moved to 400 
Park St., in Beaumont, Tex.; and is closing the 
Lufkin store. 
* a + 
Jackson Stationery Company of Jackson, Miss., has 
moved to 224 S. State, with plenty of room for ex- 
pansion. Walter M. Denny is owner of this firm. 
~ ~ + 
Formal opening of the completely remodeled Delta 
Office Supply Company at Harlingen, Tex., was held 
May 19. Ned Sondock is the owner. 
on z * 
James Hearon has taken over the buying duties at 
Office Supply Company in Jackson, Miss. 
*” ~ = 


B. B. Webb, Sr., owner of The Texas Office Furniture 
Company at 2214-16 Main St., in Dallas, has an- 
nounced expansion operations of his firm with the 
addition of two junior partners—B. B. Webb, Jr. and 
John L. Andrews. 

” ” * 

Cigars were passed recently by Sam Jones (Jones 
& Jones, McAllen) on the arrival of a fine baby boy. 
x + * 

Larry Pues, of Joseph Dixon Crucible Company, has 
made his first trip into territory since several months’ 

enforced rest following a heart attack. 
+ & a 

Lafayette Office Equipment Company of Lafayette, 
La., is moving next door to a completely remodeled 
building which is on the corner of W. Main and 
Lafayette Sts. 

+ a * 

On May 19, during the recent Beaumont, Tex., bus 
strike, five members of the Vondersmith Company 
organization in a “share-the-ride” pool (J. C. Riggs, 
Bob Peters, Bryant Burr, Damon Jackson and Roland 
Hardy) had a car accident in which several were pain- 
fully injured. 

- * * 

It is surely grand to have fine friends like the Jack 
Flemings of Vance K. Miller Company, Dallas. When 
Mrs. Pues accompanied Larry (Dixon Crucible Com- 
pany) on his first territorial trip following a long 
illness, Jack and Iris moved into the Pues home to 
supervise an extensive remodeling job and take care 
of the dog. 

. a ~ 

Word comes that the new Jones & Jones store in 
McAllen, Tex., is ultra-modern in every detail and a 
thing of beauty. 

~ * * 

Quadrupled space is available for the Roy L. Shelby 
Company in Dallas, moving from 1723 Corsicana St. 
to 2024 Commerce. 

+ + ” 

John Kim recently resigned at Cathey Office Furni- 
ture & Supplies, Inc., in Dallas to travel for Ennis Tag 
& Salesbook Company of Ennis, Tex. 

* 7 a 

Anything but air travel is too slow for Joseph Kar- 
seno of Vance K. Miller Company, Dallas, who is 
spending his vacation in Atlanta and Nashville. 

scnteaie i deinceniieace 
RUDICEL APPOINTED BY R. C. ALLEN 

C. E. Rudicel has been appointed representative in 
the Fort Wayne, Ind., territory, including 14 counties 
in Indiana and Ohio, for R. C. Allen Business Ma- 
chines, Inc. Mr. Rudicel came to Fort Wayne from 
Indianapolis, Ind., where he was associated with 
the R. C. Allen agency. The new firm, to be known 
as C. E. Rudicel Business Machines, has opened a 
service shop at 446 Bass St., Fort Wayne, and features 
complete service facilities for all types of business 
machines. The firm will carry the complete R. C. 
Allen line—AK 
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SYSTEMATIC — CONVENIENT — COMPACT 
“HOLDSALL” SMALL PARTS CABINET 
THE IDEAL CHEST OF DRAWERS OF A THOUSAND USES. 


ALL STEEL WITH OVEN BAKED GREEN 
CRINKLE ENAMEL FINISH 


— 
pi 
E 
<i 


Ten drawers of varying height and capacity pro- 


vide storage for parts of any size from the smallest 


w 


up to 9144” x 144” x 344”. Three drawers have 


- 


—_ err 


ee’ 
" 
° 
4 


fixed compartments and seven have adjustable 


dividers. 


eateiae S 






— 


° 5 
: 


_ Many Large Manufacturers and Dealers Use These Cabinets as 


Standard Equipment for the Storage of Parts. 


Send for Descriptive Bulletin and Dealers Price List—Today. 


SHIPMAN-WaARD Mec. Co. 


WORLD WIDE DISTRIBUTORS OF TYPEWRITERS—PARTS—PLATENS—TOOLS—SHOP EQUIPMENT AND SUPPLIES | 
PH. DElaware 7-1090 325 N. WELLS STREET, CHICAGO 10, ILLINOIS CABLE—"SHIPWARD” | 











CHECK THESE 
EIGHT HILCO 
FEATURES: 











1, Front Paper Stop. Assures Accurate Registration. 
2. Automatic Roller Release. Eliminates Smudged 
Sheets. 
3. Automatic Counter. Counts only printed sheets. 
4. Enclosed Drum. Automatic Inking. 
5. Hilco Slipsheeter can be attached. 
5R0 50 Plus Tax 6. Automatic Feed. 
cs 7. Paper Pusher is automatically lifted and carried 
IMMEDIATE DELIVERY. back to feeding position, to eliminate lint on the 


stencil. 
DEALERS ARE REQUESTED TO WRITE FOR 8. Drums are quickly interchangeable for color printing. 
COMPLETE CATALOG AND DISCOUNTS. 


| ecu YGRA Pi compan 


_TECHNY 


agli 
be 
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La Salle SMOKERS 
| ASH TRAYS & COSTUMERS 


Designed Especially for Office Use 














Unusually sturdy construc 
tion. Beautiful, lasting fin 
ishes: Bright or Satin 
chrome, Statuary Bronze, 
Old English and Brass 
Plated. 

IMMEDIATE 
DELIVERY 


No. 200 Club Smoker. No. 150. Patented ‘‘col- 
All metal, snuffer type lar’’ keeps top rigid at 
EASY TO CLEAN; does all times. Substantial, 11” 
away with odors. Re- heavily weighted base, 8” 
duces fire hazards. amber giass liner 


Write for Prices and Illustrated Folder 


La Salle Products Ca. 





2216 N. CLYBOURN AVE. CHICAGO 14, ILL. 


Nothing New... but Improved Lines 


























NON 2-DRAWER 
emery 3-DRAWER 
4-DRAWER 
LETTER 
AND 
LEGAL 
4 ALL GAS & 
BALL-BEARING SPOT WELDED 
ROLLERS ON 
EACH DRAWER enaoe '" 
QUALITY 
— HARDWARE 
MODERN GRAY HEAVY GAUGE 
BAKED ENAMEL FURNITURE 
FINISH STEEL 














KEYSTONE 


% STEEL EQUIPMENT COMPANY * 
15 LOMBARD ST., PHILA. 47, PA. 






Also a Complete Line of Stee! Storage Cabinets, Wardrobes, 
Combinations, Desk and Counter Highs and Utility Units. 
Write for Literature, Prices & Dealer Discounts 


Cs SRL RA 
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A NEW SERVICE CHAIR MAT SIZE 
CREATED FOR THE MODERN DESK 


34” Lip 


Greater 









Foot Space 









5 Colors 


EXECUTIVE MAT 
No. 1502—48"x54” 


Protects tag Covers worn spots. Made of durable 
Tempered fibre. Also available—Standard size 36" x 48". 
Colors: Brown, Green, Black, Maroon and Silver Gray. 


3 SHIPPING POINTS 


Long Island, N. Y. © Chicago, Ill. * Laurel, Miss. 


CULUNTAL CARBON COMPANY 


r Duplicating Mat 


i Telephone Skokie 4258 


Manufacturers of Fin 


5150 Church St., Skokic, III! 
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Seen and Heard 


in Southern California 
By J. Edward Tufft 


1719 Fremont Ave., South Pasadena 


There are many more reasons for optimism than 
there are for pessimism in the situation in southern 
California as of today, according to several dealers 
interviewed this month. One very prominent dealer 
specializing on adding machines sums things up very 
succinctly in the following language: 

Business is ahead of 1939 and 1940, and that is a 


true criterion. There is no good reason for using war 
years, or the years immediately after the war, as 
measuring sticks. There are many advantages right 
now worth mentioning. For instance, more help is 


available—good help, both mechanics and sales people. 
Expenses are holding rather steadily, and if there is an 
increase at all it is a slight increase, not enough to 
worry about 

“A dealer must sell conscientiously today. People are 
buying more machines than formerly and doing less 
renting. Howev those who buy are buying very 
wisely. 

A good eight-hour day is now necessary, and in this 
connection it may always be said that busy people do 
not gripe. Both employer and employee from now on 
must look to the long future, not the short future, if 
things are to move along smoothly. 

“Employers, if they are wise, will not go into tailspins 
and fire a lot of people when a slow month comes 
along. The employer who is wise will retain his reliable 
employees, realizing that a slow spell is not necessarily 
permanent. Every executive should know that success 
in business depends upon a well-built organization of 
trained and permanent employees. We are among 
those who are optimistic about the future. We are, I 
hope, looking over a long span of time and not fixing 
our eyes on a two- or three-month period. We are 
ahead of 1939 and 1940, as I said earlier, and that is 
surely a good way to judge business conditions. We are 
definitely optimistic.” 


er 


* = “ 


The demand for stenotypists has greatly increased 
in this area since the end of the war, due largely to 
the increased use of the machine during the war, ac- 
cording to Herman F. Miller of the Stenotype Company 
of California, a firm that is now housed in its new 
modern quarters, a fine air-conditioned building at 
Olympic and Elden Avenues, Los Angeles. Opportuni- 
ties for jobs in the foreign service are increasing, Mr 
Miller points out, graduates of the school now being 
employed in such distant places as Korea, Iraq, the 
Philippine Islands, Casablanca and other places. The 
local demand has likewise increased. 

+ ” * 

Frederick W. Martin, proprietor of the Frederick W. 
Martin Card Company, 137 W. Colorado St., Pasadena, 
died recently at the Huntington Memorial Hospital in 
Pasadena, following a stroke. Mr. Martin was born in 
England and in addition to his regular line of business 
won many awards in photography, particularly at the 
World’s Fair in San Francisco in 1915. He is survived 
by his widow, one daughter and a granddaughter. Mr. 
Martin had been in business for more than 30 years. 

7 . * 

William A. Harnden of the Hollywood Office Appli- 
ance and Furniture Company, Hollywood, states that 
in spite of the fact the studios in Hollywood are not 
especially active, and, as a consequence business with 
studios is off, Hollywood business on the whole is good 


L. J. Beiswinger, 1188 E. Colorado St., Pasadena, re- 


ports that he having good success with the new 
model Woodstock typewriter that he is promoting. He 
says he likes the new improvements on the machine 
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for the first time an... 


adjustable 
TYPING TABLE 


At the price of a 
table alone! 


= 


> 


Patent Pending 


ADJUSTABLE 
26” to 30” 





Free chart with every table 
showing how to adjust to 
proper typewriter height. 





Increases Efficiency 
Adds Comfort 

Reduces Fatigue 
Increases Typing Speed 


Specifications: Top—width, 18 inches; length, 
34 inches; height, 27 inches. Typewriter base 
instantly adjustable to any height from 26 
inches to 30 inches. Made of Indiana white 
oak. Sturdy legs — 1%” x 1%” — tapered. 
Rigid construction. No vibration. Beautiful 
golden oak finish. Shipped knocked down. 
Easily assembled. Shipping weight: 36 pounds. 


MANUFACTURED AND SOLD BY 


HAMMOND 


5248 Hohman Ave * 





Desk (Co. 


Hammond, Indiana 
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DooR-OPENER 
To PROFITS 











for 


You! 








You can really ' 
to mort quiet n 
office operat 


KIL-KLATTER f 
The 


on 


pad 


type’ riters 

easier and a gr 
KIL-KLAI TER pads abs 

shock and deaden th 


saccoeaim™m 


typing thev re const! 
’ ry) 
genuin O7ZITI felt 
| | : ° . + 
yos and skid-{ 
prool tof . _ 


roms. (Fit many 


mac hines, Too.) 


Price $1.25 
See Your Start ore e 
Office Supe'y 


Dervie 


KIL-KIATIER 


o 
cme Scremererre vrreeweitte ra 





A month-in and month-out advertising program is the 
KIL-KLATTER way of helping you open the door to 
increased profits...and, in addition valuable sales aids 
such as catalog cuts, two-color eny elope stuffers, news- 
paper mats and counter cards are offered to you with- 
out cost. Order your stock of KIL-KLATTER typewriter 
pads and free sales aids today. 





AMERICAN HAIR and FELT CO. 


Dept. B97, Merchandise Mart Chicago 54, Ill. 
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and so probably takes an extra pleasure in demon- 
strating it. 
- a + 

A new exclusive Royal Typewriter Company agency, 
using the firm name of Business Machines, has been 
opened at 220 E. Third St., Long Beach, by Lloyd O. 
Linabury and A. King McPherson. Mr. Linabury was 
Los Angeles city salesman for the Royal Typewriter 
Company for many years while Mr. McPherson was 
associated with the Royal agency at San Diego for a 
considerable time. The new firm had a grand opening 
which was very well attended. 

7 ox = 

H. H. (“Hymie”) Saunders who has been in business 
at 2542 S. Fair Oaks Ave., Pasadena, and who is one of 
the most widely known office machine dealers in 
southern California, has retired from business and will 
in the future give his time to taking care of his other 
interests. 

Mr. Saunders began with the old Smith Premier 
Typewriter Company 41 years ago in Boston. He lived 
in that city for 30 years leaving there in 1946. He was 
associated there with the New England Adding Ma- 
chine Company and had the Friden Calculating Ma- 
chine agency. He was co-owner in the business, the 
partner being O. E. Bergstrom. Mr. Bergstrom is stil] 
the owner of the Friden agency in Boston. 

Mr. Saunders served as president of the New England 
Office Machine Dealers Association and on the board 
of directors of the National Office Machine Dealers 
Association. He also served on the OPA advisory com- 
mittee on office machines during the war. He likewise 
gave much time to various other organizations during 
the many years of his active business life. He makes 
the point that he never missed a convention of the 
National Office Machine Dealers Association. 

Mrs. Saunders (Sadye) has also been a conspicuous 
figure among the women at national conventions, giv- 
ing freely of her time to promoting the national or- 
ganization. She also has attended every convention 
for many years. 

The Saunders have a delightful home in San Gabriel, 
a Pasadena suburb, where they expect to spend a great 
deal of their time in the future. 

mocelaialitadtadibisarninitinoan 
COMPARE ELECTRIC AND MANUAL TYPING 


A blueprint for typing production has just been 
published by Remington Rand, Inc., under the title 
“Electric Typing vs, Manual Typing.” Based on ex- 
haustive research by the company’s typewriter utiliza- 
tion service, it is a comprehensive survey of the many 
factors which affect modern business office procedure. 

The latest in a continuing series of informative 
booklets, “Electric Typing vs. Manual Typing” supplies 
factual answers to a myriad of perplexing questions on 
the hows and whys of more efficient office output. 
Known factors affecting the cost, operation and pro- 
ductivity of typewriters, their effect upon quality of 
work, employee morale, and so forth, is analyzed and 
discussed authoritatively in detail. 

“Electric Typing vs. Manual Typing” or any of the 


| previous bulletins in the series may be obtained with- 


out cost from the Utilization Department, Typewriter 
Division, Remington Rand Inc., 315 Fourth Ave., New 
York 10, N. Y. 

9 =o ——— 
SECURITY STATIONERY OPENS SECOND STORE 

A new store, the second retail outlet, has been 
opened by Security Stationery Company on the street 
floor of the B.M.A. Building in Kansas City, Mo. The 
store features commercial stationery, office supplies, 
office furniture, greeting cards, gift wrappings and 
the complete line of W. A. Sheaffer Pen Company 
writing instruments exclusively. 

Manager of the store is Mrs. Dorothy Kline, wife of 
Raymond D. Kline, proprietor of the company which 
also operates a store at 310 E. 10th St., as well as 
offices at the latter address and a large warehouse 
near by. 
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a NEW kind of 


OFFICE MACHINE COVER 





in a second” 





DISPLAY 


SPEEDRITE PACKAGED 
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: Could be You! 


¢ Dealers who carry this triple 









Completely Redesigned __ rn. 
Improved, Durable Cover that is so easily put 
away when not in use. 
It folds easily, naturally and quickly for stream- 
lined storage. 
One size of cover for all typewriters to 14", 
for most calculators, adding machines or comp- 
tometers. 


CHEXSIGNO profit line and use the free im- 
printed hard-hitting advertising 
and demonstration material that 


goes with it—show continuous 


extra profit. You could, too. 


Write Today for complete Dealer information. 


FINKE 2:33. 
AURORA, ILL. 
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TYPEWRITER RIBBONS > : 
ADDING MACHINE OFFICE 
RIBBONS a MACHINES 


BOOKKEEPING MACHINE RIBBONS 
CARBON PAPERS 
DUPLICATING STENCILS 


HEADQUARTERS FOR 
ROYAL TYPEWRITER PARTS 
FOR DEALERS 


WRITE FOR 
CATALOG 


CARDINELL CORPORATION MONTCLAIR NEW JERSEY 





REGAL TYPEWRITER COMPANY, INC. 


200 Hudson St. New York 13, N. Y. 
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BUSINESS WRITE TO... 


INDEX SALES CORPORATION 





540 So. Wells Street, Chicago 7, Illinois 


*Accredited dealers and manufacturers only. No consumers. 





BOSTON “L” PENCIL SHARPENER 
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Sell the new Streamlined 
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PENCIL SHARPENERS 











C. HOWARD HUNT PEN CO., CAMDEN, N. J. 











PROFIT POINTERS 


NEWMAN 


BRASS, BRONZE 
ALUMINUM AND 
STAINLESS STEEL 
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0's MEMORIAL PLAQUES 
Frer quality since | LETTERS 
— WICKETS 
ENTRANCES 
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NEWMAN BROTHERS, Inc. B 


664 West Fourth Cincinnati 3, O. 














#(REG.U.S. PAT. OFF 


HANG-A-FILE’ 





HANG-A-FILE Folders — 
Feature adjustable (5 position) 
metal tab and metal hanger. No 
tab breakage — no disconnected 
hangers. Heavy quality red rope folder. 


HANG-A-FILE Folder Frames—Al! metal . . . ad- 
justable. Made to easily fit into standard filing cabinets 
and desk drawers. No. 39 & No. 139. 


ALSO AVAILABLE 


No. 30-31 Hang-A-File Floor Models—Letter and Legal Size 
Write for descriptive catalog 





Louis H. Farber 


31 E. Congress St., WEbster 9-3217, Chicago 5, Illinois 
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if you want an exclusive, 


competitive carbon... 





make it 


OFFICIAL! 


Here’s your brand of carbon, with your name on 
it — with qualities that make repeat customers — 
at a price competition will find hard to match! 


Amco’s OFFICIAL BRAND carbon 
offers you the opportunity of setting up 
a highly competitive line that carries 
your own house brand .. a line on which 
you have an exclusive franchise ..a line 
that spells big-volume sales and many 
of ‘em! 


OFFICIAL BRAND is coated on Hermetite non- 
curl, non-slip tissue, and quality-wise will stand up 
against any competitive line. And Amco is pre- 
pared to price it to yOu On SUCPD a basis that you 
can compete with manufacturers selling direct — 
and still make a nice profit! 


WRITE TODAY for ful! information about 
Amco’s OFFICIAL BRAND and other fast- 
moving, profit-making carbon products 


it’s the COMPLETE LINE that fits any market! 


AMERICAN CARBON PAPER 


MANUFACTURING COMPANY 





A Full Line of Carbon, Ribbons and Carbon Paper Products as meeting headquarters. 


General Offices and Factory: Ennis, Texas 


Houston ® New Orleans 


Wearehouses: Ennis * Birmingham * 
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practicing diligently at his golf club for the fall golf 
party. Stan, so my informant states, is sick and tired 
of the dealers winning all of the tournaments, and is 
going to do his best to uphold the prestige of the 
travelers in this forthcoming tournament, even if he 
has to shoot a 90 to do it. 
ao ” + 

Charley Regan, the stockyards expert, says the 
travelers haven’t got a chance, and no wonder, when 
they bring in experts like Ed Erickson and Al Sundberg, 
the golf specialists from the Arrowhead. 


$= —— 


IBM APPOINTS HENRY W. REIS, JR. 
International Business Machines Corporation re- 
cently announced the appointment of Henry W. Reis, 
Jr., to the newly-created position of assistant sales 
manager of the electric typewriter division, with head- 
quarters in New York City. He was previously elec- 
tric typewriter manager in the Boston, Mass., office. 
Mr. Reis joined IBM at Rochester in 1938 after at- 

















HENRY W. REIS, JR. 


tending Amherst College. He became electric type- 
writer manager in Portland, Me., the same year and 
later served at Hartford and Boston in a similar 
capacity. Upon his return from service in the U. S. 
Navy in 1946, he was made a chief instructor in the 


IBM educational department at its Endicott, N. Y., 
plant and later in the same year was appointed 


electric typewriter manager in Boston 
—> 


GREAT LAKES TRAVELERS CLUB NOTES 

Friday, May 20, was Whit Hansen Day at the reg- 
ular luncheon meeting of the Great Lakes Travelers 
Club in its new headquarters, Riccardo’s at Austin 
Ave. and Rush St., Chicago. About 40 were present, 
including the following dealers: Stuart McDonald, 
Commercial Stationery Company; Joe Domanski, Hor- 
der’s, Inc. and Bill Durchslag, Stevens, Maloney & 
Company. 

As the honored guest, Mr. Hansen was called on 
to say whatever was in his mind. He spoke briefly, 
expressing appreciation for the honor accorded him 
and then referred to the success and activity of the 
Stationers Club of Chicago—the sponsoring of a 
course of instruction called “The Romance of Records.” 
Bill Schuster, honorary life member of GLTC and 
teacher of the course, gave some details about the 
classes, which have been attended by a substantial 
number of retail stationery salesmen in the Chicago 
area 

The first luncheon meeting of GLTC at Riccardo’s 
ran into some service difficulties because of the un- 
usually large attendance. It was agreed that the good 
food and the expectation of faster service on suc- 
ceeding Fridays justified continuing with Riccardo’s 


* + 


At the regular Friday luncheon meeting of the Great 
Lakes Travelers Club on June 3, Bud Wheeler of the 
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CARDS 
GUIDES 


LETTER TRAYS 
CARD TRAYS 
CARD CABINETS 


Prompt Deliveries 





a 
COOH 
THE TERM FOR A WELL. 


POISED BODY IS THE WORD 
FOR A FRITZ-CROSS CHAIR 


FRITZ-CROSS CHAIRS 


have earned preference 


because they actually 
increase on-the-job effi- 
ciency. Scientifically de- 


signed, constructed in steel 
with full range of uphol- 
stery and color, instantly 
adjustable they nst 

tute a Complete Line that 


Competes and Repeats! 
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A PRODUCT WITH 


New Beauty 
New Sales Appeal 


Wateh for its Announcement 


Remington Rand Inc. 

















DEALER SALES DIVISION 
First with Combined Lines 










Top Values—Priced Right 
TO PRODUCE SALES! 


2-3-48&5 
DRAWER 


STEEL FILES 


* Legal & Letter Size 
* Attractive Looks 
* Built to Last 
* Free Rolling Drawers 
* Non Suspension And 
+ Suspension Type 


Have All These Popular Selling Features! 


Your customers will not only like the price of these truly 
attractive files but they'll go for the many added sales pro- 
ducing features. Choice of olive green or gray baked enamei 
finish; fully loaded drawers literally float on the locked-in 
roller bearings; slip-proof compressor holds tight under 
heaviest load; gliders on bottom for easier moving; heavy 
gauge steel frame means longer life, lasting wear. These 
are top values priced right for profit producing sales! 


WHEN IN CHICAGO oar PA A FOR 


Visit OUR NEW PRICES 
SHOWROOMS NEW FILE CATALOG 








MASO STEEL PRODUCTS 


81 W. Von Buren St Chicago 5, II! 


Dept. A 
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A New VAN DYKE Line 


that Means More Dealer Profits! 


SMOKER STANDS 


MODEL NO. 400 7 


A Smart, Streamlined 
Smoking Stand— 
Useful in a 1000 Places 


Finest hand spun materials. Not 
easy to tip. Eight inch amber 
glass tray—12" base. Just the 
right height. Beautiful everlast- 
ing plated finish in gold or silver. 
An outstanding smoker of distinc 
tion. For the office, hotel, recep- 
tion room, home, club, etc. In- 
dividually packed. Weight — !2 
Ibs. 
Write for Literature 


Remember—VAN DYKE 
Fluorescent is still 

























VAN DYKE INDUSTRIES 


21st and Rockwell St.. Chicago, Illinois 


FOUNTNBRUSH AND INKS 


NON-STOP 

NATIONAL ADVERTISING 
Year ‘round advertising in big- 
circulation magazines. 

SILENT SALESMAN 

Free counter demonstrator en- 
covrages customers to “Try it!’ 
OTHER SALES HELPS 
Imprinted circulars, counter and 
window displays, Flo-master Ink 
color charts, newspaper mats, 
electros. 

HANDSOME PACKAGE 

Newly designed eye-catching 
pockage in rich magenta puts 
Flo-master FOUNTNBRUSH in 
the spotlight. 
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Order FLO-MASTER Fountnbrush Sets 
and inks today. Use the attractive sales 
helps. Display FLO-MASTER prominently 
and get your share of profits from this 
fast-selling item 






CUSHMAN & DENISON MFG. CO. 


135 West 23rd Street, New York 11, N. Y 
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STEEL 
STORAGE 
CABINET 


(OR WARDROBE) 


will Sell 
on Sight! 
& 





Here’s a show 
piece of practical 
value with quick 
turnover and 
priced right for 
good profit. 





Made of heavy gauge steel with four adjustable 


shelves and a three-way lock in handle. 


Finished in olive green or gray baked enamel. In 


two sizes — 


36” wide, 18” deep and either 72 


or 78” high. 
Shipping weight 150 pounds. 


Equally serviceable as a Cabinet or wardrobe. 


1818 N. 18th ST.- ST. LOUIS 6, MISSOURI 


MIDWEST METAL MANUFACTURING Co. 











Adding Machine Rolls 
Duplicating Papers 
Mimeograph Papers 
Second Sheets 


Ruled & Plain Pads 
Note Book Fillers 


SPECIAL REQUIREMENTS TO ORDER 


PROMPT DELIVERY from our big, modern 
plant. Complete satisfaction guaranteed. 


ANCHOR RULING DIVISION 


2015 N. HAWTHORNE AVE. 


MELROSE PARK, ILL. 
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Prairie Publishing Company, Casper, Wyo., was a 
dealer guest. The meeting also marked the return of 
President Rus Ragan, American Pad & Paper Com- 
pany, from an extended visit to the western states 
which had ma necessary for other officers of the 
club to presid everal of the luncheon meetings. 

The followins accepted as members of the club: 
John R. Hill, Eb rd Faber Pencil Company; Earl H. 
Terry, A. W. Faber-Castell Pencil Company; Andrew J 
Dunne and W. A. Nichols, both of the O’Learys. 


. x + 


At the Jungs 
18, Harry Pinch 
Ed Shapiro, E 
Sixth District, NSA 
was held on way 
convention attendance 
tournament on June 17 


date was cancelles 


eeting, with a total attendance of 
iversity of Chicago Bookstore, and 
Stationers, governor-elect of the 
were guests. A brief discussion 
nd means of increasing regional 

Because of the GLTC golf 
, the luncheon meeting for that 
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AIGNER SUPPLIES INDEX FOR NSA BOOKLETS 

Index pages for use with the NSA Product Training 
booklets are now being distributed to all members of 
the National Stationers Association by the G. J. Aigner 
Company, 426 S. Clinton St., Chicago 7, Ill 

The first two index pages covering “How to Sell Sta- 
tionery Satisfact and “How to Sell Filing Supplies,” 
were sent to all embers on June 20. As each new 
booklet is publish in index page, with the title of 
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© L AIGNER COMPANY 426 $0. CLINTON ST. CHICAGO 7.1L 
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AIGNER INDEX PAGES FOR NSA MANUALS 


the booklet on the will be furnished free of charge. 
Due to the large imber of Product Training book- 
lets NSA plan: publish, the G. J. Aigner Company 
feels that the and easy reference provided by 
these indexes reatly facilitate their usefulness. 
Mailing will field members of NSA as well as 
regular membe F members who purchase addi- 
tional booklet ne series, and wish additional 
indexes, they may be obtained by writing to C. W 
Clemen, sales er of the firm. Requests should 


specify how ges of each title are needed, as 
juantities for the future. 
—e ee 


INDIANA FIRM RECOVERS FROM FIRE 


wre) +} . ] 
WEll as 1c Ue 


Ralph W. Swi f Plymouth Office Supply, Ply- 
mouth, Ind., announced the firm’s reopen- 
ing at the tim f its tenth anniversary celebra- 
tion. The n« front, as well as all new mer- 
chandise, was ' med by a fire which occurred last 
February. Du! 1eir temporary closing the store 
was completely renovated 
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*Mailing and Window Styles 
*Registered Mail Envelopes 
*Coupon and Coin Envelopes 
*Bonk Filing Envelopes 





Write for Prices and Samples 
Seed Envelopes 


For Seeds, Samples of 

Grain, Ore and Sand, 

Machine Parts, Jewelry, 
Etc. 

*Metal Fold Envelopes 

*Inter-Fold Seal Styles 

*Gummed Seal Flaps 


cusirs is 








Currency Gift 
Exvelopes 


ENGRAVED MONEY 
HOLDER ENVELOPES 


*Holiday G Everyday Designs 




















*Genuine Steel Die Engraved 


*Used by Banks—Sold by Sta- 
tionery Stores 





Write for Prices and Samples 
Open End Filing 
Exuelopes 
DURABILITY FOR 


PERMANENT FILING 


*Flot ond Expanding Styles 
*Sizes for Every Filing Need 


*Used by Attorneys, Courts, 
Real Estate G Financial Firms 
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Passe Sook Covers 
MADE TO STAND LONG, 


HARD USE 2] 


*Used by Financial Institutions, 
for Protection of Pass Books, 
Time Payment Books- 


Report Card Jackets 


FOR PROTECTION OF SCHOOL 
REPORT CARDS 


*An Excellent Advertising Me- 
dia for donation to Schools. 
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LITTLE Quality Carbons 
and Ribbons build dealer 
PRESTIGE — guarantees 
maximum service and satis- 
faction to the user. 


LITTLE Dealer protection 
eliminates competitive ef- 
fort. 


LITTLE Factory Coopera- 
tion really helps the dealer 
to obtain a satisfactory 
share of the best customer 
requirements. 


LITTLE means profitable, 
clean cut distribution, plac- 
ing the dealer at the top in 
quality, dependability and 
protection. 


SIXTY-ONE YEARS con- 
stant adherence to the 
above policy has created 
confidence and good will 
which means much more 
to our dealers than price 
and selling promises. 


Write for details and samples. 
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NEWS NOTES FROM NSA DISTRICT NO. 8 





Gene Mitchell, Correspondent 





Funeral services were held on May 23 for Frank 
Gates Orr, founder and owner of F. G. Orr Book & 
Stationery Company, Wichita, Kans., who passed away 
on May 19 following a week’s illness. Mr. Orr was one 
of the leading merchants of Wichita, having been a 
resident of that city for over 50 years. 

* ” ” 


St. Louis was glad to welcome George Cormack re- 
cently when he accompanied his new Wilson Jones Co. 
representative, “Bud” Niesen, on his rounds of the local 
dealers. Bud is a very popular fellow and he also is 
heartily welcomed to this territory by his many well- 

| wishing friends. 
+. - * 

Other recent St. Louis visitors include Ike Cornish, 
| the popular Yawman and Erbe ambassador; George 
| Rocker, the Gunlocke Chair Company mogul; Courtney 

Wall, McMillan Book Company, and Mrs. Wall; Mat- 
| thew A. Dillon of Metal Specialties Manufacturing 
| Company, and Mrs. Dillon, and Herbert J. Walsh, the 
| “Ace” of the fastener business. 

> ~ * 

It is rumored that you will soon learn of a 1949 
golf party by the Midwest Travelers Club to be held in 
Kansas City. Watch for the announcement and make 
your plans to be on hand. Maybe another at Okla- 
homa City, too. 

«€ * ak 

The S. G. Adams Company, St. Louis, held a gala 
picnic for all employees on Sunday, June 12, at the 
country place of Leo Robbins, retail store manager. 
Leo has named his place Robins Roost, and that it is. 
A grand spot for such an outing and Leo is an expert 
arranger. The large crowd in attendance enjoyed 
every kind of outdoor game, fine food, varied refresh- 
ments and a world of fun. This has been an annual 
event for the past several years, each one being better 
than the previous one. 

* 7 * 

If there be any sales managers or department heads 
who have not given very careful study to the two 
recent NSA sales releases on stationery and filing sup- 
plies, they had better do so at once and also see that 
every sales person of their respective organizations 
has an opportunity to study them seriously. They are 
of great value to every person who wishes to progress 
in this industry. 

* * on 

Our old friend, William “Billy” Schmiederer of Bux- 
ton & Skinner Printing & Stationery Company, St 
Louis, with Mrs. Schmiederer, spent the last week end 
of May with their son and his family in Kansas City, 
where the son is secretary of the local Y.M.C.A. 

. * * 


Seen on the Ponca City, Okla., golf course the first 
part of June were Winfield White of Southwestern 
Stationery & Bank Supply, Jimmie O’Brien of Boorum 
& Pease Company, and Dan MacDougall of Stationers 

| Loose Leaf Company. “Winnie” should have been able 
_ to do all right working one competitor against the 
| other, although it is rumored that, in paying Winnie 
off, they split the 50 cent loss between them. 
+e * - 

Senator Bill Pickering of Eberhard Faber fame re- 
ports he had an uninvited visitor recently in the per- 
son of one Secretary MacDougall, who raided the re- 

| frigerator and was on his way. The Senator now knows 
what one is up against when he becomes a president, 
for he is the new head of the Midwest Travelers Club. 
| Bill is also mayor of his home town, Davis, Okla., 
which has a published population of 1698 souls. 
* 7 aX 

The Ted Warkentins and the Bob Scotts, all of Law- 

ton, Okla., store of Southwestern Stationery & Bank 


“QUALITY EXCLUSIVELY SINCE 1888” | supply, took their respective sons to San Antonio, 
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Get a FREE Revolving . 
C-Thru Display Remington... 


2 7 
ine -a-time 
SPECIAL OFFERING OF 

BRAND NEW 
GOVERNMENT SURPLUS 

LINE-A-TIMES 

ALL 
PACKED IN ORIGINAL 


CARTONS 





Limited Quantity 
Offer Subject to Prior Sale 





Size Model Orig. Price Our List Price 
12" Standard 27.50 14.00 
16" Standard 30.00 19.50 
30" Standard 39.00 25.00 
Write for Complete Details Generous Dealer Discounts—Quantity Prices 


(e = NN Wi), | INTERNATIONAL OFFICE APPLIANCES, Inc. 
Him) oy ae 29-31 E. 22nd St., New York 10, N. Y., ORegon 4-6400 


HARTFORD, CONN., U. S. A. 














Are you getting these services 
from your present source ? 


AIE0- offers these services: 


e CELLULOIDING e REINFORCING 
e PUNCHING ¢ PRINTING 
A complete line of STOCK INDEXES, 
A to Z and _ insertable 


all from one 
reliable source. 





Are Recognized 





Standard for 


over 30 gears 


Consistently high quality 
up-to-the-minute packag- 
NEW INSERT PAGE 


Colorful page to fit in a 


ing...a profit-and-prestige 


line you'll sell with pride. 
. 3-ring binder, to promote 
Inquire about our Franchise the sole of ladenns. Sense 
for Dealer Imprint. Ask 


for supply of insert pages 


Sales Plan—the short cut 





to bigger and better sales. with your index order. 
New York Sales Office: 

10 Thomas St., 
New York 7, WN. Y. 





| WANSC O | a. 
sid to 

PAPER PRODUCTS CO., OWicet Present 

409-411-413 PEARL ST., NEW a ¥ : Day Demand 
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: F INDEXES AND INDEX 
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4 BIG DE Fy 
— 0 a aa Best 3-HOLE Paper Punch Made!’ 





with the “"DuHoney-20" Patented 
Automatic Lock is your 
Outstanding Seller! 














SS 


— AND at the same low price it sold for ’way 
back in ’41! Punches all 3 holes for 3-ring binder 


sheets at a single squeeze. No gauges to set — 









HOTELS — RESTAURANTS 
ee ; CLUBS — HOSPITALS 
karte INSTITUTIONS OF ALL 
: KINDS NEED THIS TABLE 


no places to mark. Punches sheets instantly, all 
3 holes at one time. Fits brief case or desk 


drawer; weighs less than 16 ounces. Still retails 











; coo 
delivery at the Jow price of $3.25 each 
on all 
ee - Order from your wholesaler 
STOn ally Designe d 
RE IN MINIMUM CLIX MODEL 3 Punches 3 holes 
SPACE ¥," dia., spaced 4%" on centers, 
; spaced 4" from back binding edge _ ff 
WRITE TODAY FOR FREE LITERATURE: standard spacing for 11" x 8%," ana 
sheets 








INFORMATION 





AND COMPLETE 


MIDWEST FOLDING PRODUCTS 


1844 West 14th Street ; CHICAGO 8, ILLINOIS 


NEW ENGLAND PAPER PUNCH CO. 


atl. 
|) PAPER PUNCH 
NATICK, MASSACHUSETTS — 

















A SMASH HIT 
WITH TYPISTS 








WON'T CURL, 
SMUDGE, OR WRINKLE 


it’s easier to handle, even in hot, muggy 
weather—has more body even though 
it’s no thicker. That’s why Nev-R-Kurl is easy on the 
nerves, turns out up to 50 per cent more clean, sharp 
copies per sheet, so it goes a lot further than ordinary 
carbon paper—a sure way to cut office material 
costs. 


Show customers how it works in all kinds of tran- 
scribing machines. 


PITTSBURGH CUT WIRE CO. 
1112-20 Galveston Ave., Pittsburgh 12, Pa. 


PROCESS CO., INC. 


* 
TYPEWRITER CULAR . PRT 

RIBBON WOOS STAMP PADS 
ail 











CARBON PAPER 





.. 
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where they enrolled them in a boys’ camp near that 
city. The “old folks” then visited around that part of 
Texas, calling on their many friends thereabouts, in- 


cluding Russell Grieve, V-P and G.M. of the Maverick- | 


Clark Company, who escorted them through his firm’s 


home office and most modern printing plant. 
. o a 


Congratulations of the Midwest Travelers Club to 
the new officers of the Texas Travelers Club—Messrs. 
Philo Leonard of Globe-Wernicke Co., president; 
Charlie Wallace, Parker Pen Company, first vice- 
president; Julian Bailey, Eagle Pencil Company, sec- 
ond vice-president and Mrs. Philo Leonard, reporting 
secretary, with Art Carrow, Speed Products Company, 
former president, a member of the executive commit- 
tee. Texas should do mighty well with such a capable 
gang to lead them righteously. 

. > . 


Miss Donna Lee MacDougall honored her father, Dan, 
with her company for a week or so while he was 
visiting several Texas cities in search of orders. Donna 
is a student at Texas Womens College and, having 


completed her first term there, was enroute back to | 


Kansas City with her Dad, to return to Texas in the 
fall 
> * . 

Southwestern Stationery & Bank Supply at Ponca 
City, Okla., will close its printing plant and retail store 
for one week, giving the employees their vacation. Win- 
field White and one or two salesmen will remain to 
answer emergency calls. Their customers have been 
notified of their plans and a minimum of business is 
expected during that period of time. 

> > + 


The Wilkersons, George and Joyce, spent a few days | 
of June in Kansas City attending to business and doing | 


some shopping. George, as you may recall, is the for- 


mer Smead Manufacturing Company representative | 


who now is vice-president of Elkins-Swyers Company, 
Springfield, Mo. 
+ . * 
Recent pictures in the trade journals show that 
Benny Powell and his bride, Rose, seem to have 
whipped their physical ailments and are again en- 


joying life. Bennie is the Greater Chicago representa- | 


tive for A. W. Faber. Following Ralph Maneval’s trans- 
fer to the West Coast for the same firm, Faber is now 
represented in the Midwest by Earl Terry and Marley 
C. Denzer who, between them, cover all of Illinois 
except the Chicago territory, through Colorado and 
the Dakotas south through Kansas and Missouri— 
some 11 states 
~ + * 

Our good wishes to Howard Frame of Parsons, Kans., 
who recently added the business of Moore’s Office 
Supply Company to his already growing stationery 


business and has moved his store to the Moore location, | 


where he will continue to operate as Frame Office 
Equipment Company. 
. * a 
Roger Thurber, assistant-treasurer, Geo. B. Graff 
Company, Cambridge, Mass., spent several days in the 
Midwest calling on his firm’s customers in St. Louis, 
Kansas City, Des Moines and the Twin Cities in an 


endeavor to learn how his firm can better serve the | 
trade. His education was not complete because he had | 


to miss calling on Rudy Johnson of Omaha. 
om . - 

Leonard Wilcox of the Roberts Printing & Stationery 
Company, in Hutchinson, Kans., was seen stepping 
high in a seersucker coat which matched his trousers. 
Business must be better out that way when Leonard 
can wear a “suit.” 

. > - 

Another seemingly prosperous stationer is Alex J. 
Bartens of Shallcross Printing & Stationery Company, 
St. Louis, who took a week off recently to enjoy the 
comforts of a brand new Buick automobile. The presi- 
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OUR NEW 
CATALOG 


Bigger .. . Better... 
New limes added ... 
Showing the most com- 
pte line of MARK- 
NG DEVICES and 
SUPPLIES we have 
ever offered. 


Write for Copy 
on your 


letterhead 








MARKING DEVICES 


& EXPORT TRADE 








Line Daters and Numberers, Die Plate 

Daters, Self-Inking Stamps, Time Stamps, 

Stamp Pads and Inks, Notary Seals, Stamp 

Racks, Rubber Type Sets, Sign Markers, 

Brass and Fibre Checks, Corrugated Box 
Dies, Badges, etc. 


CONSOLIDATED STAMP M6. Co., INC. 


MAIN OFFICE AND EXPORT DEPT. 


44 WARREN STREET, NEW YORK 7, N. Y. 
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STORMS 


QUALITY PRODUCTS 


CARBON PAPER 
INKED RIBBONS 
CARBONIZED ROLLS 


“The Complete Line” 
DEALERS... 


INCREASE your sales. Compete with confidence. 


Sell highest grade merchandise produced and 
guaranteed by a reputable manufacturer with a 
thorough knowledge of DEALER requirements. 


H.M. STORMS COMPANY serving the DEALER 
TRADE EXCLUSIVELY for more than HALF 
CENTURY is exceptionally well equipped to 
provide everything required in CARBON PAPER, 
INKED RIBBONS AND CARBONIZED ROLLS. 


We have complete modern facilities for pack- 
aging and imprinting under dealers private 


brands. 


Investigate our PERSONALIZED service. Carbon 
paper and inked ribbons permanently identified 
with your brand name printed directly on each 
sheet of carbon, each typewriter ribbon. A sure 
way to build repeat sales. 


Write NOW to Dept. H for details. 








L 
®tcoRs eren"* 


yeaet wane 


H. M. STORMS COMPANY 


Storms Building, Brooklyn 16, N. Y. 





dency of the local stationers association must be a very 
lucrative job. 

A. S. Matthews, sales manager of Hall Lithographing 
Company, Topeka, Kans., is reparted critically ill. 
Matt, as he has been known these many years, is an 
old-timer in this industry and his many friends wish 
him a speedy and complete recovery. 

* . 7 


Word just received tells of the retirement from active 


| business of Fred P. Seymour, vice-president of Asso- 


ciated Stationers Supply Company, Chicago. Mr. Sey- 
mour is one of the most widely known men of our 


| industry and one who is greatly respected and ad- 


mired throughout the trade. He will be much missed 


| by those with whom he has been associated in his 
| organization for these many years, as well as by his 


hundreds of friends among the manufacturers and 


| retail dealers throughout America. All good wishes to 


him for a long and happy life of comfort. 
* . te 


August Krieg, manager of Jasper Seating Company, 
Jasper, Ind., now is a man of added responsibilities, 
having been elected a member of the executive com- 
mittee of the Wood Office Furniture Institute. Con- 


| gratulations, August. 





* + x 


Speaking of Jasper reminds us that Bloomington, 


| Ill., and points thereabouts were hosts to two promi- 


nent representatives of that town’s industry when 
George Litchfield of Jasper Chair Company, and Gene 
Stoltz of New Indiana Chair Company, traveled that 
circuit recently. 

* * oe 

Lloyd R. Hauser is the new manager and buyer at 
Midland Stationery & Supply Company, Jefferson 
City, Mo., and a hard-working, conscientious addition 
he is to that fine organization. Our congratulations 
to Lloyd and to Midland. 

” * a 

Mrs. Izzy Voda is accompanying her Wallace Pencil 
Company husband on a business trip through Missouri, 
Kansas and Oklahoma. Enroute they stopped at Lake 
Lotawana, Mo., for a visit with the Roy Morelands of 
the Schooley organization of Kansas City and plan 
to make a few other social calls along the line. Several 
of those “pencil-wives” seem to like to hit the highways 
with their husbands. 

- . . 

Joe Duddy, the new office furniture man at Skinner 
& Kennedy Stationery Company, St. Louis, is getting 
his job well in hand and seemingly is doing nicely 
with the rearrangement of his sales floor, and is land- 
ing and filling a lot of good orders. 

. * * 


W. B. “Little Willie” Bohart, the E. Faber man of 
these parts, has been covering a lot of Iowa and Mis- 
souri country these past few months. Mrs. B. says she 
feels almost like a widow. 


Harold J. Hoffman of Smead Manufacturing Com- 
pany, was reported very ill following the St. Paul re- 
gional meeting, but has recovered sufficiently to travel 
eastward in June to meet his eastern representatives 
for business conferences. Harold has been unable to 
completely shake off a fever affiliction contracted a 
year or more ago, despite having been hospitalized 
several times. 

” * ” 

Several of our school supply dealers attended the 
regional meeting of the National School Service In- 
stitute held in Omaha, Nebr., on June 21 at the Omaha 
Athletic Club where Meridan Gleason and John Brain 
of Omaha School Supply Company were hosts. Among 
those attending were Russell Hadden of Blackwell- 
Wielandy Company, St. Louis; Clarence McGuire and 
Al Kastman of Hoover Brothers, Kansas City, Mo.; J. L. 
Hicks of Hicks-Ashby Company, Kansas City, Mo., Phil 
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10 KEY 


ADDING MACHINES 


HAND AND ELECTRIC 
FEATURES 


@ QUIET OPERATION 
@ PRECISION CONSTRUCTION 
e LIGHT WEIGHT 

e DIRECT SUBTRACTION 

@ MULTIPLICATION KEY 
e CREDIT BALANCE 









| AVAILABLE 
| IN ALL 
CAPACITIES 


FINISHED IN 

| EYE APPEALING 
GREEN WRINKLE 
ENAMEL 


Write for Dealer Proposal 
SOLE DISTRIBUTORS FOR U.S.A. 


ADDO MACHINE CO., INC. 


145 WEST 57 STREET NEW YORK 19, N. Y. 

















f HERE IS POSITIVE g \ 


PROTECTION FOR 
YOUR BANK ACCOUNT 


s 
At Home ae ete, OWhe, 
=BRAND NEw: 


AP pp hits s~~0~0xe 


Individual Model 


SAFEGUARD 
CHECKWRITER 


Incorporates all the 
protective features 
of a regular office 
model. For com- 
plete bank account 
safety and insur- 
ance. 


NEW = 
HOME qe F.0.8. Factory | 
MODEL 


Overseas Distributor 
Safeguard International, 3312 Lancaster Ave., Phila. 4, Pa. 































Safegu ard Corp . 


LANS NNSYLVANIA 
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THE CLAROTYPE CO., INC 
261 Broadway, New York 7 





ONLY 


The ‘’Precise’’ TRIMMING BOARD 
Has All These Wanted Selling Features 


Patented Finger Tip Controlled Paper Guide 
Finest Steel Blades, Carefully Ground 
Two White Scales on Black Background 
Only Finest Seasoned Hardwood Used 
Every Board Completely Guaranteed 


You offer the finest in the New “Precise” Trimming Board. 
It has everything your customer should have for trimming, 
cutting paper, paper board, etc. The patented, adjustable 
paper guide locks and releases with a finger flick, 2 white 
scales on black background speed 











accuracy and measuring time. Blade Sizes List Prices 
“ - » 

Models 5, 6 & 7 have special Ee Stee °° oe 

afety . ecise” is No. 5—15%" .... 14.80 

safety spring. The “Pr i is a ie. 5-208" ooo OS 

steady seller wherever displayed. No, 7-241" .... 31.00 

West of mocthen,. 08 
10% tw iis 
Order your needs today! : 





AMERICAN PHOTO LABORATORIES 
Dept. A, 28 N. Loomis Street, Chicago 7, Illinois 
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NEW CATALOG 


OVER 100 NEW ITEMS 
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~-...+ ELBE FILE & BINDER CO. Inc. | 
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Write for your copy of Catalog No. 50 Today 


ELBE FILE & BINDER CO., INC. 
Box 951, Fall River, Mass. 








CROWN TIP 


TRANSPARENT INDEX TABS 








ef | A) > 


EIGHT COLORS 
CLEAR GREEN 
ORANGE AMBER 


LEMON PINK 
BLUE RED 





A Better TAB at a Better Price 


CEL-U-DEX CORPORATION 


1 MAIN STREET BROOKLYN 1, N.Y. 





NEW Lightning 


ADDING MACHINE 





> ! New features! Precision built! 


YET IT STILL RETAILS FOR 
YOU CAN GROSS BIG! 





2% 


Nationally advertised in Saturday Evening Post, Collier's 


and others . . . it's America's fastest selling Adding 
Machine! Speedy, accurate, versatile, and as easy to use 
as DIALING YOUR TELEPHONE. 

IMMEDIATE DELIVERY — DISCOUNT IN DOZEN LOTS 


LIGHTNING ADDING MACHINE CO., INC. 





543 So. Spring St., Los Angeles 13, Calif. 
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MOST FAMOUS ANCIENT GUIDE - 
THE PILLAR OF CLOUD AND 

FIRE THAT LED THE ISRAELITES 
THROUGH THE WILDERNESS ... 


FAMOUS TODAY . . . CELLUGRAF 
SIGNALS FOR BUSINESS CONTROL 
SYSTEMS . . . UNFAILING SENTINELS 


TO SPOTLIGHT FACTS AND 
ASSURE ACTION 





and MAPTACKS 


GEORGE B. GRAFF CO., CAMBRIDGE 40, MASS. 
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Thatcher, Thatcher, Inc. Topeka, Kans., Geo. E. 
Towne, University Publishing Co., Lincoln, Nebr. 


* * * 


Roy Wood, the Esterbrook man and vice-president of 
Midwest Travelers Club has been appointed golf party 
chairman by President Bill Pickering and will mail all 
members his plans for this years golf party very soon. 
Tell your dealers about it and invite them to attend. 


” * x 


John Pydlek, that energetic little guy from House 
Springs, Mo., has been setting a fast pace throughout 
these midwestern states this year. John has several 
lines of merchandise with which he is doing well. 


. * * 


Where are our old friends working these days 
those we formerly ran across so often and enjoyed 
so much? Fr’instance, Heine Sengbush of the inkstand 


family; Fred Schaefer, the ink executive of the San- 
ford family; Dwight Steele, the G-F tycoon; Hollis 
Stephens of the Alton, Ill., branch of the Associated 
family; Bob Thornhill of Joseph Dixon pencil fame; 
Gene Biggs, that Koh-I-Noor guy; Bill Cromwell, al- 
ways Eaton Paper; John MacMorris, the pencil sharp- 


ener magnate; Pete McLaughlin, the carbon paper 

dean; Lou Wingert, Sr., the “whataya want, I’ve got it” 

man. Maybe we don’t go to the right places any more. 
—>- - 





Wy +. 


ROYAL STRESSES QUALITY AT N.O.M.A. EXPOSITION.— 
Among the eye-catching exhibits at the recent N.O.M.A. show 
in Philadelphia was Royal Typewriter's booth. where the 
Gray Magic Royal portable was displayed alongside a silver 
blue mink coat from Victor Furs, leading Philadelphia furrier. 
The display also featured Royal's standard and carbon rib- 
bon typewriters, Roytype ribbons, carbons and other supplies. 


_—- 
ZAISER’S OPENS OFFICE EQUIPMENT LAYOUT 
Zaiser’s, In 414 Seventh St., Des Moines, Iowa, 
has opened a remodeled office equipment department 
in the store basement. The department includes model 
offices equipped for business efficiency, with modern 
lighting, carpeting, and drapes and fixtures of wood 


and steel.—AL 
—-— 
C. L. BARKLEY PLANT CLOSES FOR VACATION 
C. L. Barkley & Company, 1220 W. Van Buren St., 
Chicago 7, Ill., has announced that a vacation period 
closing is scheduled for July 2-July 18. The office will 
be open, however, to serve dealers, who are asked to 
check their inventories in an effort to anticipate their 
requirements 
——>-—— - 
NONO APPOINTS SALES REPRESENTATIVES 
Stanley Werksman, division sales manager of the 
Nono Corporation, Newton, Mass., manufacturer of 
NONONo hand cleaner, recently announced the ap- 
pointment of the Henry Russell Associates to cover 
New England and New York State. Headquarters of 
this sales agency, with 14 men in the territory, is at 
1425 Blue Hill Ave., Mattapan, Mass. 
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3 MOVEMENT—S MOVEMENT 
—LEVER NUMBERING MA- 
CHINES—CARBON COPY 
NUMBERING MACHINES— 
HECTOGRAPH RIBBON MA- 
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AMERICAN NUMBERING MACHINE CO. 


ATLANTIC AND SHEPHERD AVES., BROOKLYN 8, N 
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DARNELL 


Office Chair 


CASTERS 


@ DOUBLE Your Sales 
@® DOUBLE Customer 
Satisfaction 


DARNELL CORP. LTD. Long Beach 4, Galli. 


60 Walker St., New York 13, N. Y. 
36 N. Clinton; Chicago 6, il. 
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PASSED AWAY 





RICHARD BURRAGE CARTER 

Richard B. Carter, president and treasurer of The 
Carter’s Ink Company, died at his home in West New- 
ton, Mass., on June 8, after an illness of several months 
He was 72 at the time of his death. 

Mr. Carter was born on April 8, 1877, in West New- 
ton. Attending Harvard University, he received the 
degree of A.B. in 1898 and the degree of A.M. the fol- 
lowing year. He was a member of Theta Delta Chi 
and Phi Beta Kappa, an honorary fraternity. 

Joining The Carter’s Ink Company of Cambridge on 
January 1, 1900, Mr. Carter became president in 1903 
and later was appointed treasurer as well. The firm 
was founded by his father in 1858. It was located in 
Boston until 1910, when a plant was built on the 
Charles River in East Cambridge. In the 40 years the 
company has operated in Cambridge, the business has 
grown to a total of over 600 employees, with branches 
in many of the large cities in this country. A sub- 
sidiary manufacturing company is located in Montreal, 
Canada. 

In spite of his many business cuties, Mr. Carter 
found time for participation in outside activities. He 
was an active member of The Church of the Open 
Word (Swedenborgian) in Newtonville as well as in the 
national organization of this denomination. 

On December 28, 1914, Mr. Carter married Elsie 
Hobart of Cincinnati, Ohio. Mrs. Carter died on April 
16 of this year. 

Past president of The Family Service Bureau of New- 
ton, Richard Carter served on many of its committees 
and was active in all phases of the work of this or- 
ganization. 

Mr. Carter was a charter member of The National 
Stationers Association, serving for a time as an officer. 
He was also a charter member of The Boston Chamber 
of Commerce and was active in The Cambridge Cham- 
ber of Commerce and its predecessor organizations for 
many years. Mr. Carter was one of the founders of 
The Cambridge Community Chest and his interest in 
this project continued until the time of his death. 

Other organizations of which Mr. Carter was a 
member are The Harvard Club, both Boston and New 
York; the Tuesday Club, Newton, and the Brae Burn 
Country Club. 

Funeral services were held at The Church of the 
Open Word in Newtonville, on Friday, June 10. Mr 
Carter is survived by a brother, Philip W. Carter of 
West Newton, and two sisters, Mrs. John P. Beach, La 
Crescenta, Calif.. and Mrs. George P. Metcalf, South 
Duxbury, Mass. 

+ + + 


CHARLES JOSEPH MARSCHALL 

Charles Joseph Marschall, 91, a native of New Or- 
leans, La., died in that city on Monday, May 16. He 
was the father of Albert L. Marschall, a well-known 
manufacturers’ representative at New Orleans and 
member of the Southern and Texas Travelers Clubs. 
He is survived by his widow; daughters Mrs. William 
Brewer, Mrs. John F. Keefe and Mildred Marschall, 
and sons Charles Joseph, Jr., and Albert. There are 
nine grandchildren and 12 great grandchildren. 

+ - |] 
LOUIS J. LAZARUS 

The passing of Louis J. Lazarus, 54, recently has 
been mourned by the industry at large and by his 
various business friends. He had been actively en- 
gaged since January 25, 1915, in the firm of M. C. 
Lazarus, Inc., New York, N. Y. The original firm 
consisted of Jacob Lazarus, father, as president; Mor- 
timor C. Lazarus as vice-president and Louis J. Laz- 
arus as secretary and treasurer. This continued until 
1933 when Jacob Lazarus died suddenly and Louis L 
became vice-president. He continued in that capacity 
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| FOR THE HOT, 


HUMID WEATHER— 


Check The 
FREE SAMPLES 
You Desire 


Of The 


furnish your customers with the AIll- cp fit Li ” 
ine 
Weather Wood Block Stamp Pad... | sa 





no soggy impressions, non-hygroscopic. As an offer of introduction to the "U. S. Line” free samples 


| and prices are yours for the asking—no obligation, of course! 


Furnished in 5 sizes, #00, 0, 1, 2 


aadad | Carbon Papers Inked Ribbons 
:- } ) TYPEWRITER [] TYPEWRITER 
Four colors—Red, Black, Blue, Violet. | pence. + ADDING MACHINE 
| PEN [) TIME CLOCK 
Write for Catalog [] ONE-TIME () TIME STAMP 
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Clip this advertisement to your letterhead and mail to: 


Fulton SPECIALTY COMPANY General Ofices lia 


U. S. TYPEWRITER RIBBON MFG. CO. 


PHILA. 6, PENNA 


82 Fulton Street Elizabeth 1, N. J. Established ]é 
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Wf) u oa. OR SPONGE RUBBER ANOTHER 
erfeci HAIR CUSHIONS 
One side covered with rich 
pile corduroy for cool seasons, 
the other side with woven fibre 
for hot weather. 

Filled with new live rubber 
having thousands of air cells 
that breathe with every move. 


Colors: Brown, Green. Sizes: CLEAR TRANSPARENT 


7" «x 18°15" x 17"—I4,," 


x 154". ACETATE PROTECTORS 


THE Sofseat STOOL CUSHION WITH Metal 
REINFORCED EYELETS 


Transforms Hard Stools Into = wy. , 
Soft Seats Elastic grip holds Here's the first important 
tool firmly. Cush- improvement of protector : ; 
On SOO! HrmMy. We sheets in years. Size 8% x 
ion Is instantly 11”. Three holes are pro- Letter Size* 
slipped on to give tected by metal eyelet rein- . 
# mtert te forcements on 414” centers for standard two or three ring 
so ce binders. Also punched on 6%” centers (without eyelets) to fit 
those who use stools other type binders. Black mounting page is included with trans- 
constantly. Made parent acetate covers. 
of resilient one- Amfile construction (PAT. PEND.) permits easy opening for 
plece sponge rub- nsertion and minimum over-all thickness. 25 protectors may 
ber and covered be used in a 1” diameter binder ring. No. 1780 Acetate Pro- 
. tectors are packed 25 to the box, 250 to shipping carton. Ap- 
with sturdy mate- proximate shipping wt. 90 pounds per 1,000. 
rial. Available in . 
13-14-15 Inch diame- PRICES 
ters. Box of 25 $ .25 each 
Cartons of 250 (10 Boxes) -22% each 
SPONGE RUBBER 4 cartons (1,000) and up 20 = each 
TYPEWRITER MATS *Other sizes to special order 























Non-Skid, Silent Operation {ll prices higher west of Rockies and in Canada 
Write for New Iilustrated Folder Neat - Compact - Efficient 
Giving Complete Information LOW COST - PROFITABLE ORDER TODAY or write for catalog of complete Amfile line 


T H ' F t R & E Ce R U B B . R S EAT Chicage Office and Display Room, Merchandise Mart 
CUSHION CO. AMBERG FILE & INDEX CO. 


Adams Ave. & Leiper St., Bidg. No. 5 Philadelphia 24, Pa. 1608 DUANE BLVD., KANKAKEE, ILL. 











OFFICE APPLIANCES, July, 1949 201 

















The New 
ABACUS 









Fast! 








Accurate! 
CUTS WORK IN HALF! 
The first U.S. Made abacus is now available with illustrated 
instructions. LOY’S IMPROVED ABACUS can be used to add, 
subtract, multiply, divide, extract square reot with equal ease 
and amazing speed, saves at least 50% headwork. Based on the 
same arithmetical principles, anybody can operate one in no 
time. Unquestionably the lowest priced all-purpose calculator on 
the market today. Think of it, you can have a dezen calculators 
in the office instead of the one and only! No repairs are ever 
needed. 
POSTPAID. 


‘6.35 GUARANTEED. 


Write for FREE details or send for yours today. 


Dealers: Bring in the crowd and increase your profits with our 
sensational item. 


LOY’S CHINESE CALCULATOR 
1317 R. I. Ave., N. E., Dept. A-6, Washington 18, D.C. 
DEALERS WANTED 





























, FASTENERS | 





‘4 30 Styles and Sizes 





Capacities up to 6” 


6 
5 
4 
"=a. 8 
é 
| 


‘ Binding satisfaction 


for everyone! 





ACCO PRODUCTS, Inc. 
OGDENSBURG, N. Y. 


in Canada 








icco Canadian Co., Limited, Toronto, Ontario 


iS a> 
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A great time saver 


Iu Big Demand / 


ALLEN’'S "SNAP ERASER" 
Patent Pending 


Eraser is snap-attached to shield .. . Detach to erase .. . 
Snap on when finished. Always together — Saves time and 
patience. 


NEEDED IN EVERY OFFICE 


BUILD CARBON SALES 
WITH SNAP ERASER 
Write for sample and sales plan 


ALLEN & COMPANY 


Manufacturers of carbon papers and inked ribbons 
11-15 Vandewater Street 
Dept. M New York 7, N.Y. 








‘your CLEARTYPE MAP 


DEPARTMENT IS READY TO MOVE 











precedent with the 
f a dealer file 


> handle a complete line of 


We have broken all 


manufacture and production © 


and display unit f 
CLEARTYPE MAPS. 
Ask for detai 
ynit, help you to adv 
to YOU. 
Gas Reply Dept. A-1 
PR : 
AMERICAN MAP COMPANY, INC. 
N.Y. 17, N.Y. 


ls about how we install this 
ertise and bring PROFITS 


16 East 42 St. 
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and also supervised the buying of stationery supplies 
until the time of his death. 

The decedent served as a major in the headquar- 
ters staff of the City of New York Patrol Corps dur- 
ing World War II. He assisted his brother in the 
recent drives of the stationery industry on behalf 
of the United Jewish Appeal and Jewish Federation 
of Philanthropies 

He resided with his wife at 320 W. 76th St., New 
York City. Among the survivors are a daughter, Mrs. 
Henry Meth; his brother, Mortimor C. Lazarus, and 
a grandson, Martin Louis. 


t & & 


ARTHUR C. ELDRED 

Arthur C. Eldred, president of Eldred’s, Inc., station- 
ers and office outfitters of Lorain, Ohio, suffered a 
fatal heart attack on May 15 at South Bend, Ind., on 
his return home from a business trip. He was 47 years 
old and had been active in the industry for about 27 
years, becoming a partner with his father in 1926 and 
maintaining that 











. 


THE LATE ARTHUR C. ELDRED 


was incorporated and he became president, with Mrs. 
Eldred as vice-president. 

The company is to remain in the Eldred family with 
Mrs. Eldred serving as active executive and the bal- 
ance of the staff remaining in their previous positions. 

Four generations of the Eldred family have par- 
ticipated in the firm which recently observed its six- 
tieth anniversary (reviewed. on page 124 of the May 
issue Of OFFICE APPLIANCES). Associated with the or- 
ganization besides Mrs. Eldred are her daughter, Mrs. 
Ruth Eldred Haff, and a son John, 16, who is learning 
the business working 


eet 4 








+ - - 
JOSEPH M. SANDLER 

Joseph M. Sandler, 52, a member of the firm of 
Charles S. Nathan, Inc., 546 Broadway, New York, N. Y.., 
office furniture dealers, died recently at his home in 
Brooklyn. Surviving are the widow, Mrs. Hanah 
Sandler; a brother, Samuel Sandler; and three sisters, 
Mrs. Ethel Jackerson and the Misses Florence and 
Jerry Sandler 


oo 


OSCAR STEPHENSON McCAIN 

Oscar Stephenson McCain, 40, formerly associated 
for 16 years with the Underwood Typewriter Company 
in Memphis, Tenn., died May 15. 

Mr. McCain, who served with the Merchant Marine 
during World War II, was cited for his participation 
and aid in the Normandy invasion. He is survived by 
his widow and mother.—CG 

+t - + 
J. GLENN McADAMS 

J. Glenn McAdams, who founded the McAdams Office 
Supply Company at Burlington, N. C., in 1924 and 
headed the firm for the past 25 years, died at his home 
on May 25 at the age of 55. He was a former news- 
paper man, serving with the Hendersonville Times- 


i 


ol< 
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position until 1948 when the firm 


after school and on Saturdays. 








THE HOME OF QUALITY PARK ENVELOPES 
* 


* 


FACTS ano FANCIES 


By McGillicudy 


1949 is Territorial Centennial Year for Minne- 
sota, Quality Park’s home state. So in this 
saction of the Upper Midwest, we're all stu- 
dents of history this year . . . and we marvel 
at the ingenuity, self-sufficiency, and progres- 
siveness of the hardy pioneers we are hearing 
so much about these days. 


* 


Yet, 73 years before Minnesota became 

@ territory 100 years ago, other hardy 

pioneers were demonstrating ingenuity, 

self-sufficiency and progressiveness in 

setting up a new form of government. 

On July 4th, we observe the 173rd 

anniversary of the signing of the Dec- 

laration of Independence. 
We owe a lot to the men and women of those 
early days — to those who set forth the ideas 
and ideals of the American way of life — and 
to those who followed as pioneer builders in 
Minnesota and all other states. 

For instance, in business — here at 

Quality Park we operate according to 

the American way. We decide what to 

make, how to make it, and whom to 

serve. There is no ceiling on quality, 

no restriction of service. Some folks 

call that free enterprise in a competitive 

market. 
We like it that way. And having the privilege 
and choice of doing as we please under the 
American way of life, we have set our sights 
high. That’s why Quality Park products have 
built a reputation for QUALITY since Quality 
Park was organized over 30 years ago. That's 
why extra care is taken in providing durable, 
useful, attractive packaging. That's why 
Quality Park products are sold only through 
established dealers and why dealers know they 
can depend on Quality Park for prompt service 
on any order large or small. 


Yes, we like it that way ... and we 
hope you like it that way, too. 








Dualiry a. 
ES 


% General Office and Factory, Quality Park, St. Pav! 4, Minnesota 
% Chicago Office and Warehodse, 564 W. Monroe St., Chicago 6, Ill. 
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(odouman 


YOU INCREASED 
SALES AND PROFITS 


TT) lar Wk 
row you how 


CARBON PAPERS 


TYPEWRITER CARBON BILLING CARBONS 
FAN-FOLD CARBON PENCIL CARBONS 
CARBON JACKETS REGISTER ROLLS 


INKED RIBBONS 


TYPEWRITER RIBBONS TABULATING RIBBONS 
Addressograph RIBBONS TIME STAMP RIBBONS 
Bookkeeping Mach. Ribbons ADDING Mach. RIBBONS 


HECTOGRAPH SUPPLIES 


HECTOGRAPH CARBONS MASTER UNITS 
HECTOGRAPH RIBBONS DUPLICATING FLUID 
Hand Cleansing CREAM CORRECTION PENCILS 


~ MFG. CORP. 


Franklin St 401 Wood St 270 Latayette St 
nicago 7, Ill Pittsburgh 22 Pa New York 12, N.Y 


Factory: Coraopolis, Pa 
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| Néws as managing editor and for one year on the staff 
of the Spartanburg Herald. 

Surviving are the widow, Mrs. Eleanor Sargent Mc- 
Adams; four sons, one grandson, three sisters and 
two brothers. 

+t fF + 


FRANK M. WEEKS 

Frank M. Weeks, 51, president of the Certified Prod- 

| ucts Corporation, distributors of carbon paper and 

ribbon in Great Neck, L. I., died May 27 in Doctors 

Hospital, New York, N. Y. Mr. Weeks founded the dis- 

| tributing firm in 1946 after being associated with a 

| number of carbon manufacturing and distributing 
| concerns. 

Surviving are the widow, Mrs. Veronica Weeks; two 

| sons, John and Frank Weeks, Jr.; a brother, Harry 

Weeks, and sisters, Mrs. Grace Sullivan, Mrs. Edna 

Johnson, Mrs. Robert Licht, and Mrs. Florence Heckle. 


t + f 
MRS. SOPHIE HOERLER PRESTON 


Mrs. Sophie Hoerler Preston, 85, mother of Raleigh 
H. Preston and Alvin Preston of the Preston Type- 
writer Company, 722 S. Gay St., Knoxville, Tenn., 
died recently at the Baptist Hospital in Knoxville. 
Other survivors are daughters, Miss Amy F. Preston, 
Columbus, Ohio; Mrs. Harold B. McCollum, Kirklin, 
Ind., and Mrs. Charles W. Myers, Indianapolis, Ind.; 
a son, K. C. Preston of Knoxville, and three grand- 
daughters. 

_—e — 


RALPH R. SHAPIRO OPENS GLENS FALLS FIRM 


Ralph R. Shapiro has announced the opening of a 
new commercial stationery firm dealing in office sup- 
plies, equipment and furniture from Broad St., 
Glens Falls, N. Y. He was formerly employed at Greens 
Stationery in Albany, N. Y. Glens Falls is Mr. Shapiro’s 
home town and he is calling on the trade in a 20-mile 
radius. Among the lines covered are Shaw-Walker 
filing equipment and National Blank Book products. 








BUSINESS OPPORTUNITIES 


Trade Literature Wanted By New Glens Falis Firm—Opening a new 
business as a commercial stationer at 91 Broad St., Glens Falls, N. Y 
Ralph R. Shapiro desires late trade literature on office supplies, equipment 
and furniture 


Agencies and Trade Literature Sought by Michigan Firm—Joseph W 


Doyle, owner of the Jackson Typewriter Company, 204 8. Jackson, Jack 
son, Mich., wants to increase the number of manufacturers of office 
supplies and equipment whom he is now representing Trade literature 
and price lists are also requested 
Phoenix Firm Seeks Trade Literature—Arizona Business Forms Com 
pany, 3401 N. 36th St., Phoenix, Ariz., wants to receive catalogs and 
| literature from manufacturers of all types of business forms and loose 
leaf forms, filing systems and supplies, and accounting forms and syster 





CORPORATION REPORTS AND 
FINANCIAL NOTES 





International Business Machines Corporation, 590 Madison Ave., New 
York, N. Y¥.—The International Business Machines Corporation and its 
for thr 


subsidiaries the ee months ended March 31, reported on April 
22 a net income of $12,858,310 before provision for United States and 
Canadian income taxes This compared with $11,038,281 for the corre 
sponding 1948 period Net after estimated taxes was reported at 
$7,818,310, equal to $2.87 a share on 2,632,007 shares outstanding at the 


end of the March quarter. This compared with $6,695,881, or $2.54 a 
share, on a like number of shares. As the result of a 5 per cent stock 
dividend on January 28, the number of outstanding shares was increased 
from 2,506,712 shares to 2,632,007 shares. (New York Times, April 23) 

Marchant Calculating Machine Company, Oakland 8, Calif.__The com 
pany reports sales for the three months ended March 31, totaling 
$3,498,892, as compared with $4,277,099 in the corresponding period of 1948 
Edgar B. Jessup, president, stated that new business written during the 
first quart was approximately as large as that of the previous year 
and that heavier volume f billing in 1948 was due to the post-war 
backlog orders then existing 


Moore Corporation, Ltd., Toronto, Canada—This firm, which feature 
business forms, packaging and advertising display products, reports in 
creased sales, net profits and working capital in 1948 Net sales were 
$59,088,251 against $51,742,939 in 1947, net profit $3,293,553 against 
$2,796,729, and earned surplus $8,177,789 against . $6,817,708 Balance sheet 
shows total assets of $30,585,430, against $29,432,409 and net working 
capital of $12,439,069, compared with $11,629,298.—R« 
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Why Use Both Hands 


to Keep Your Pencil Pointed? 





One Hand with a 


ZiIP—TIPPER 


TRADE MARK REGISTERED 
Pencil Pointer 
Does It—Quickly & Perfectly 


point desired—long or stubby; round or 
“chisel point,” 


Makes any kind of 


Clean « Fast « Convenient 


Has several handy features. Can be imprinted as an Advertising 
Novelty. 


Retails for 35c each, with an extra set of Refills in each envelope. 
Additional Ref svailable at nominal cost. 


Packed 25 to a box * IMMEDIATE DELIVERY 


Crofoot, Nielsen & Co. 


205 WACKER DRIVE CHICAGO 6, ILL. 
TELEPHONE—RA ndolph 6-3341 


















IMMEDIATE DELIVERY 


NEW LOW PRICES! 








HECTOGRAPHIA Double Service 
GELATIN TRAY DUPLICATORS 


A beautifully lithographed, lacquered tray filled 
with the famous and widely used Hectographia 
HI-TEST composition. Packed complete with 
ink and sponge. Manufactured and stocked in 
LEGAL SIZE... LETTER SIZE... NOTE SIZE. 
HECTOGRAPHIA HI-TEST Gelatine Refills 
The famous orange and black can with .the 
same superb grade of gelatine duplicating com- 
position that has won high consumer acceptance 
for womognanee | Hi-Test for the past fifteen 
years. Manufactur and stocked in | Ib, 2% 
lb. and 5 Ib. cans 


for DOMESTIC and EXPORT trade 
Send for NEW CATALOGUE “O” 


HECTOGRAPHIA CORP. 








12% 


PRICE 
REDUCTION 


(Effective June Ist) 





Sime “ abt 
YOUR CUSTQMERS 
WILL LIKE THIS NEW 
PROFESSIONAL SIZE 
—“) 66" H x 26” W x 14” D. 




















F.. business offices with limited floor space 
this handsome storage cabinet is a best seller. Popular with 
doctors and dentists also. Provides about 12 cu. ft. of handy 
space. Four shelves. Three of them adjustable on 2 inch 
centers. Chrome hardware, cylinder lock, improved construc- 
tion. The baked enamel in either grey or green is generously 
applied for depth of color and durability. Shipped set-up. 
Write for new catalog on Home-O-Nize Storage Cab- 
inets, Card Files and Slide Files—all good products. 





Organize and Modernize with Home-O-Nize 


THE HOME-O-NIZE COMPANY, MUSCATINE, IOWA 














AUTOMATIC COIN WRAPPERS 


Stationers! It’s your Line. Exclusively! 


Steel-Strong” Products are sold through Stationers and 
Office Supply Dealers only. We have no retail salesmen to 
pirate your customers and cash in on your missionary work. 


Write for libera) discounts and sales help on: 


Coin Wrappers Lead Seals 

Bill Straps Seal Presses 

Coin Bags Teller’s Moisteners 
Currency “Rey > Manual Coin Counters 
Draw S$ ags Currency Racks 

Metal Clasp Bags se oot, Cabinets 


Night D pomnane Bags rays 
Linen Shipping Tags Sin i. Trays 
Downey Change Trays 








Manufacturers 
110 West 17th Street New York 11, N. Y. [RRL SeMR Ge Da aie HANNIBAL, MO. 
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by 
Strathmore 


Aurora, Ill. 










Leading wholesalers 
are featuring 
this one hand 


memo pad 


















in plastic 


RETAIL 


PREFERENCE! 


More and more typists 
prefer NORTA, the mod- 
ern plastic type clean- 
ee " er. No liquids to spill 
or splatter...no mess 


@ the NAME to REMEMBER 
~~ for FILING SUPPLIES 
AND FORMS 










Index Cards °* 
and Indexes * Filing Systems ° Printed 
and Ruled Stock Forms ° Commercial 
Forms °* Record Cards * Bank and In- 
surance Forms e Special and N.C.R. 
Forms * Roll Labels 


ORDER TODAY! 


QUALITY + SPEED + DEPENDABILITY THE ORIGINAL 


DACO CARD & INDEX Co. NORTA 
301 Congress Street Boston 10, Mass. PLASTIC TYPE CLEANER 


Norta Distributing Co., 1123 Broadway, New York 10, N. Y 


Filing Folders * Guides 
..- Quick, efficient and 
longer lasting. A favor- 
ite since 1924. 












MODERNIZE | Sel! Top Management First — 


When the “Boss” finds out 


those old typewriters with 
si how comfortable he can be 


MASTER SPEED KEYS in HIS OWN 

CRAMER POSTURE CHAIR— 
Make extra profit on it will be easy to sell 
routine calls. Sell spring @ STENOGRAPHIC CHAIRS 
cushion keys with PLASTIC @ FACTORY CHAIRS 


AND OTHER MODELS 
TOPS to your customers. ° 


. 
THREE YEAR GUARANTEE Cramer Boy's 


Send for a sample key and information on how you can sell 
lots of sets of Master Speed Keys from this single key. POSTURE CHAIR CO., INC. 
1205 CHARLOTTE 








WRITE 
FOR 











SPEED KEY CORPORATION | KANSAS CITY 6, MISSOURI 


268c¢ Chauncey St. Brooklyn 33, N. Y. 





CATALOG 

















Barrett 


GRAYTONE 


SHEETS 





TWO NEW MODELS d ‘bj 
HAND OPERATED escribing 
Model B-192 
ELECTRIC 
Model B-192E 
Capacity $9,999,999.99 of STAPLERS, STAPLES, 
BOTH HAVE 
and PAPER PUNCHES 
DIRECT SUBTRACTION a 
lers Write for . ° We * ¢ METAL P | Pe 
Pvinamaton” Barrett Adding Machine Division 3900 Carroll P ey ALTIES ... a6 


Lanston Monotype Machine Company, 24th at Locust St., Philadelphia 3, Pa. 
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ONE OF 
MANY x 
HIGH GRADE PUNCHES 


For offices, railroads, factories, stores 


MADE of best carbon steel with keen, hardened dies. 
Three sizes of reach: I'/,", I'/", 2". Can be had 
to punch '/," to 1/4" round holes, slots, squares, all 
manner of insignia. "Other punches with readies to 4", 
some with gages, counters and special equipment. 
Write for circular. 
























se-leaf envelopes, punched; card-cases, any 
menu covers; factory record protectors; tag 

Jers; bill-fold envelopes; stamp containers, etc. 
Made of acetate (flame resistant) transparent 
se. We build to fit your particular need 


rive for etal DAYTON STENCIL 
Markilo Company, Mfrs. WORKS Guano. 


633 8. Racine Ave. Chicage 9, U. S. A. 








BUSINESS CHAIRS 
by B. L. Marble 


* 

IN FINISHES TO MATCH 
WOOD OR METAL DESKS. 
SWIVEL CHAIRS REGU- 
LARLY EQUIPPED WITH 
TENITE SCUFF PLATES 
WITHOUT EXTRA 
CHARGE. PROMPT SHIP- 
MENT FROM STOCK. 


* 
CHAIR ILLUSTRATED NO. 144042 


The B. L. Marble Chair Company 


Bedford, Ohio 


LABEL & CARD HOLDERS 


Made of Bright Finished Metal 


In Constant Use for identifying contents 
of boxes, shelves, bins and drawers. 
Available in any desired sizes. Low cost. 
Also furnishing Pricing Devices, etc. 
We also supply 
Plastic Cover Cards 
and Card Inserts 


Send for Samples. 
Immediate Delivery 
Write for ilustrated Price List 


MASTERCO SALES CO. 


Manufacturers 
1721 North Elston Ave. 
Chicago 22, Ill. 




















ARGUS mokes them finer . . . to sell faster! 
PEN and PENCIL CLASPS 


Made of Highly Nickel-Plated Brass. 


Won't Rust! Won't Tarnish! 
K>) The “ROYAL” The “ARGUS” 


Safety ng Ne art c design 
without Holds 








pe pencil 
securely n pocket 








4 \f/) os 
Pompe Le2oc ra YiZALE 62u Mh KA Ly 
RITE-RITE MFG. CO. * DOWNERS GROVE, ILL 


SUBSIDIARY OF JOSEPH DIXON CRUCIBLE COMPANY 





ARGUS MFG. CO., 1134 N. Kilbourn Ave., Chicago 51, 


Lents cee cy ants cD GED Gin? GAD GED GID GES GED EEN GEDGD au ep aenanl 


| 
| 
| 
| 
| 
| 
| 
1 
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JI S.STAEOTLERL,INCG. 
53 Worth Street + New York 13, N. Y. 


STAEDTLER SINCE 1662 







RS 
PERSONALIZED CHECK cove 


oOOKS TS 
SAVINGS re STATEMENT ae noes 
LOAN Ca ee AgsBOOKS MACHINE POSTIN 
MERCIA TRAPS 
vocktt CHECK CASES no WRAPPERS 
K ENVELOPES FORMS 
passBoO PEN RULED 
$s 
DEPOSIT SLIP 


William QXLINE Puc. 


1270 Ontario Street Cleveland 13, Ohio 











ROLLING STORE LADDERS 
“A” Type Ladders . Library Ladders 


For use with Filing Cabi- 
nets and Shelving, in Of- 
fices, Vaults and Store 
rooms. 


Made of Oak and Birch 
in a variety of heights 
and styles, with wheels 
and Automatic Safety 
Brakes. 











Send for Folder 
and prices. 








Straight Side Style Manufactured by 


I. D. COTTERMA 


Library Style 


4535 N. Ravenswood Ave. 
CHICAGO 40 















Carbon Papers 
and Typewriter Ribbons 


. ‘ 
eae Gat fs 





In demand by office workers 
who want the best 


For Volume PROFITS 
Feature WRITE 
WRITE 


INCORPORATED 


420 Lexington Ave 
New York 17, N. Y 
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the ACME 


MIDGET 


A light weight, handy 
desk stapler with 
quiet, velvet smooth 
lever action! 






The ACME Midget, like every other member of the Acme Silverstreak 
line, is built to stand more than ordinary abuse—to last many years 
with minimum service requirement. ACME is favorite with large indus- 
trial concerns. In stapling, ACME does more and does it better. 
See our Silverstreak folder. 


ACME STAPLE COMPANY 


1648 Haddon Ave. Camden, N. J. 
ALSO MFR. ACME NO. I—NO. 2—SURESHOT—SIMPLEX 








Users say Meilicke 
Calculators are a 
necessity where pay- 
roll and tax calcula- 
tions are involved. 
With a Meilicke you 
just tip a card and the 
answer you want is right in 
front of you—to the fraction. 
No levers—no machine ad- 
justments. You just tip a card si a 

and save time—worry and mistakes. Meilicke Calculators 
are compact, attractive, handy. Dealers should acquaint 
their customers with Meilicke Calculators. 


Meilicke. Systems, Inc. cueen th Mase 


















NEW LOW PRICE 


LIST $] 25° IN CARTONS OF 3 


All models of Legal Blank and 
Utility Cabinets greatly reduced 
in price. 








PROMPT DELIVERY 









$5-6 








FORT WORTH —) 
iy 
PHONE ry A 


Theres tlwags rt WMarket for the Gest 








HAROLD DO. 
401-3 RAND ST 











check writer co. inc. 


69 William Street, New York 7, N. Y 


; 


DEALERS! send for latest catalogue now 
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OF 





QUALITY — 
TYPEWRITER 
TABLES 


No. 2700 — Made of 
finest Oak & Birch 
lumber. Standard of- 
fice furniture finishes. 





Prompt Delivery 
LIST PRICE 
$13.90 each | 

less our usual dealer 

discount 
° | 
| 


Write for Catalog 
of Complete Line 





PHONE CABINETS—OFFICE TABLES 


220 Ww. TE PLACE | 
DORO MFG. CO. CHICAGO 10, ILLINOIS 















SELLS ON SIGHT 
GREATER PROFITS FOR YOU 


. Just the item needed to 
boost your lagging sales ...a 
combination Hat and Coat Rack of mod- 
nstruction, and beauti- 
finish. Every office 


ern design, rigid co 
ful satinlike wrinkle 


or business establishment needs Coaters. 


Immediate Delivery — 
Liberal Dealer Discount. 


Write or wire 


CRAWFORD METAL CRAFTSMEN INC. 
GALION. OHIO. 


GOOO WEWSS 


A FULL LINE OF 


THE FAMOUS WHEELDEX 
PORTABLE CARD FILES 
NOW AVAILABLE TO DEALERS 
WRITE 


WHEELDEX MFG. CO., 
40 Bank Street 
White Plains, N. Y. 








INC. 





DEALER- 


SHIP 
means 


LEADERSHIP 


What line offers as much? 

STYLE Authority 

INTEGRITY of Product 

Nationally Advertised 

. Dealer Advertising Aids 

. Exclusive POSTURE Mechanism 
Write for details 


The SIKES COMPANY, Inc. 
20 Churchill St. Buffalo 7, N. Y. 


A( \IKEN 





vawno 





XI31Y% 














. . in the mail with 
AMES SPECIAL PURPOSE 
MAILING Tubes and 


Wrappers 


AMES SAFETY ENVELOPE 


COMPANY 
Somerville 43, Mass. 





ADJUSTABLE 


STEEL BINS & SHELVING 


OPEN & CLOSED TYPES 

















Standard and Special Sizes e Choice of Colors 


Sturdy Construction e Baked enamel finish 
Shipped K.D. * Easily assembled * Priced Right! 
Satisfaction Guaranteed © Can Meet Any Shelving Need 


Write for Dealer's Prices 
Job Estimates—Circulars 


HILCO MFG. CO. 


Dept. A—1721 N. CHICAGO 22, ILL. 





Elston Ave. 














WORLD WIDE SERVICE—HIGHEST QUALITY PRODUCTS 


WRITE FOR OUR LATEST CATALOG 


Chicage Cash Re 


2810 W. ADDISON ST. 


gisler Parts Ca. 


CHICAGO 18, ILL 
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Z ss, 
DURATEX 


e FILE FOLDERS 
INDEX CARDS 
CARD GUIDES 
LETTER FILE GUIDES 


FINDIT FILING SYSTEMS 
with BARKLEY PLASTIC TAB 
for... “Faster Filing and Finding” 


C. L. BARKLEY & CO. 


MANUFACTURERS OF FILING SUPPLIES 











1220 W. Van Buren St. Chicago 7, Illinios 
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Ehrlich Designs Command Attention 


in Fine, High Grade Leather-Upholstered 


OFFICE CHAIRS, DAVENPORTS 
AND RELATED FURNITURE 
for Reception Rooms and Executive Offices 
A Line Popular for 26 Years Past 
<& No. 888-A No. 888-R > 










Height Overall 35 inches 
Width Overall 25 inches 
Depth Overall 25 inches 
Between Arms 19 inches 


Height from Seat 19 inches 





IMMEDIATE DELIVERY 
SATISFACTION GUARANTEED 


Write for Photos of Entire Line and Dealers’ Price List 


GRAND RAPIDS LEATHER FURNITURE CO. 


201-207 FRONT AVE., N.W. GRAND RAPIDS 4, MICHIGAN 














TALK PRICE! Low cost Sentry 
uncovers countless new cash customers 


Sentry up to 50% under 


competition even with 


generous dealer mark up. rustproof, precision machined moving 


parts, embossed-in-door dial ring—all 





Homeowners, business, professional peo- are permanent, tamper-proof features 
ple, farmers looking for protection of usually found only on safes costing 
valuable papers, bonds, cash and other much more. 
precious and irreplaceable belongings 
find Sentry fills the bill at the right Dealers who display, 
price. advertise, and talk 
about Sentry’s many 
Vermiculite-insulated Sentry withstands advantages at Sentry’s 
heat of blast furnace intensity. 1700° F. low price—-are doing 
for one hour. All welded construction, business. 
| 
. DIMENSIONS 


Outside 


{ BRUSH-PUNNETT CO. 





IS” x 12” x 12%’ 


545 West Avenue, Rochester 11, N.Y. 
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@ Carry no Inventory! 
f @ Shipments made in 24 hrs.! 
oO 
grr best @ We make drop Shipments! 


in Aluminum 
SAND URNS—SMOKERS—COAT TREES—TORCHERES 
WALL RACKS—UMBRELLA STANDS, ETC. 
aan 2 
LATEST CATALOG 
JUST OFF THE PRESS 


No. 505 SEND FOR YOUR COPY No. 235 
GLaRO Macuine Propucts Company 3711 Edgemere Ave., Far Rockaway, N. Y. 















The CHAMP will get you 4 Sales io I 
THE | Bee 
S H AM 2 iaAxian CAPACITY 


ALUMINUM 
DESK TRAY SITE tus 


“A Better Desk Tray in Every Way” 
The name NU-CRAFT PRODUCTS 
























































































- : SATIN SMOOTH 
CO. stamped on every tray is your guar- CORNERS FOR 
antee of quality and construction Se a / : 
gee i ! 
POINTS OF SUPERIORITY ; a f 4 
' ” \ 
er ted f piece of aluminum— CUT OUT TO GIVE : ee ~~. ; 
ree pieces EASY ACCESS AND AVOID ; ca , 
e Riveted for ex engt not spot welded a ee ee 
V t ate a ge f broken spot welds i 
e Made in five f end with every type a 
eS ee aa a ] 
e ¢ s are bake not air dried. FEET 
e F ber feet se ‘ eletted to tray will not U 
eamline ‘ nd pleasing finishes 
ke THE CHAM welcome addition to STURDY ALUMINUM POSTS 
any office FOR STACKING INTO FIVE FISHES 
P . TERS MAHOGANY — WALNUT -— GREEN 
Write today for illustrated cir 
_ we , ed circulars and GRAY- SATIN FINISHED ALUMINUM 
comple te information on dealers prices 
and discounts. AVAILABLE IN LETTER AND LEGAL SIZES 


NU-CRAFT PRODUCTS CO. 


163 Pacific St., Brooklyn 2, N. Y. 
Triangle 5-8831 Dept. A. 
CC TTT TTT ee 
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offers you a 


complete selling 


e¢ ,1” 
package! 


Every Requirement for 


* DISTINCTIVE BUSINESS OR PROFESSIONAL 
USE * THE FINEST IN OFFICE FURNITURE OR 


INDUSTRIAL SEATING... from one source! 


CTUALLY you get three profitable selling 

A “packages”! Superbly styled, supremely 

durable ROYALCHROME .. . colorful all metal 

square tube designed ROYALSTEEL . . . and tubu- 

lar, fatigue-reducing ROYAL INDUSTRIAL CHAIRS. All three lines 
are offered under ROYAL’s Ten Year Guarantee Plan — your 


added assurance of customer satisfaction and rapid turnover. 


Time hardly touches long-wearing 


rive FURNY 


wi ( 
. 


ROYAL METAL MANUFACTURING COMPANY 
175) NORTH MICHIGAN AVENUE © CHICAGO | 


25 W. 26th St. 949 E. 31st St. Preston, Ontario 
New York City 10 Los Angeles 11 Canada 


[Sens = - = 
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EASY AS... HEKTOGRAPH =| 


< 


WRITE, TYPE 
or DRAW ANY 
DESIRED COPY 














APPLY COPY 
FACE DOWN 
ON SURFACE 


PRINT 50-75 
CLEAN SHARP 
COPIES QUICKLY 


E FYER “Quality 










TWO STYLES OF INEXPENSIVE DUPLICATORS 
YEAR IN, YEAR OUT FAVORITES FOR SMALL RUNS! 


’ IDEAL DUPLICATORS HEYER HEKTOGRAPHS 
es Sturdy wood frame, hinged Time-tested and widely used. 
_ constructi Attractive lithographed, rust- 
proof metal pan duplicators 
‘siz _in four popular sizes. 








IMMEDIATE DELIVERY - ORDER BY NUMBER 


REFILL 
HEKTOGRAPHS IDEAL DUPLICATORS COMPOSITION 
Note Size No. 2! 2 Surfaces 4 Surfaces i Ib, Cam No, 280 


: Note Size No. | No. 6 
Letter Size No. 22 Letter Size No. 2 No. 7 2'/ Ib. Can No. 281 


Legal Size No. 23 Legal Size No.3 No. 8 5 lb. Can No. 282 
Folio Size No. 24 Folio Size No.4 No. 9 10 Ib. Can No, 283 















ou're Always in the Money 
with the Leader 








Stay a full stride ahead of competition 
with the CHAMPION ... the odds-on 
favorite with your customers. And keep 


the inside track with UNIVERSAL 
...the popular-priced portable typewriter... 


Both made by UNDERWOOD 
.. . Typewriter Leader of the World 


Build up your Portable Typewriter Profits 
with these two winning performers. 

THE UNIVERSAL . . . sleek, streamlined and 
priced right for promotion. THE CHAMPION 
... finished in non-glare Underwood Gray 
and made for “step-up” sales that earn you 
extra dollars. 


Both Underwoods... both great values! 


Underwood Portables have all the newest 
features for speedy, accurate, comfortable 
typing...plus smart, modern carrying cases 
that double as overnight bags. 


These advantages are constantly being 
brought to the attention of your customers 
by a continuing advertising program cover 
ing both adult and youth markets. 

Yes, you're in the Portable Typewriter 
Money when you display and “talk-up” the 
Underwood Champion and the Underwood 
Universal. 


Underwood Corporation 


Portable Typewriter Division 


One Park Avenue New York 16, N. Y coin 


























DEMONSTRATE THESE UNDERWOOD FEATURES 
OF PORTABLE LEADERSHIP 


DUAL TOUCH TUNING, This 
Underwood feature permits 
tuning the touch of all keys, 
or changing single keys to 
suit any individual. It helps 
make possible the finest 
quality of work for the 
longest period of time. 


FINGER-FORM KEYS. Scientifi- 
cally designed concave 
Finger-Form keys center 
the fingers for fast, accu- 
rate stroking. Pleasant to 
the touch... no rings or 
sharp prongs. 


RIGHT AND LEFT MARGIN RELEASE. 
Conveniently located just 
above the keyboard, a push 
button release enables an 
operator to write outside 
either margin. Returns auto- 
matically tooriginal setting. 


VARIABLE LINE SPACER. Pull out 
the left-hand knob for vari- 
able line spacing. Push it 


in to re-engage normal 
spacing. Positive, accurate, 
one-hand operation. 


CARRIAGE CENTRALIZING LOCK. 
Locks carriage securely to 
prevent jarring while carry- 
ing. A special protection 
which means longer, trou- 
ble-free service from Under- 
wood Portables. 


STANDARD RIBBON. Underwood 
Portables use the same siz 
ribbon asthe famous Under- 
wood office machines. No 
confusion. For sale every- 
where. Spools are reversi 
ble, too, for longer wear... 
greater economy. 


PRECISION CONSTRUCTION. QOb- 
serve the Underwood Port- 
able construction. It’s pre- 
cision built for accuracy 
and top performance with 
the care and pride of mas- 
ter craftsmanship. 








It pays to promote Underwood 








